











FORMERLY 


TRANSFER & STORAGE 


BUSH TERMINAL 


One of the buildings of th: Bush Terminal is 
known as the Bush Service Building. This 
eight-story structure serves as a warehouse 
and distributing center for many distant manu- 
facturers. 


Goods are received here in carload, or less than 
carload lots; insured, stored, repacked, and re- 
marked and made ready for reshipment to any 
corner of the globe at a moderate charge. 


UP 
This building has two levels, one for fhcoming 


and one for outgoing freight. It connects with 
all trunk line railroads entering New York so 
that shipments are billed at tie flat New York 
rate. There is no cartage charge. 


The eight giant Bush Piers bring world-wide 
scope to this phase of Bush Terminal Service. 
These facilities are equally attractive to both 
large and small manufacturers. 


BUSH TERMINAL COMPANY 


100 Broad Street 


New York, N. Y. 
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Judge PEELLE 
Products by their 
Users : 





Tidewater 
Warehouse 


Roulston 
Warehouse 


Fox Warehouse 


Medical Supply 
Warehouse 


Army Warehouse 


Neal Fireproof 
Storage Co. 
Bingham 
Warehouse 


Public Cotton 
Warehouse 


K. Soloman 
Warehouse 


Mercer Transfer & 
Storage Bldg. 


and many 
others 





THE PEELLE COMPANY 


CHICAGO 
CLEVELAND 
BOSTON 
PHILADELPHIA 









CANADA: 
Stewart Avenue and Harrison Place ao ae 
BROOKLYN - NEW YORK WINNIPEG 











Put your 
Cea eshk0) om Do Lelam omele) ksi ks 
upto Peelle 








‘COUNTER-BALANCED-TRUCKABLE - 


FREIGHT ELEVATOR DOORS | 


Superior Construction! Increased Service! 


ASTER-SKILLED labor, finest materials. Con- 

struction that will resist the most taxing use— 

have made PEELLE Counterbalanced Truckable 

Freight Elevator Doors the solution of the freight 

elevator door problems of the country’s largest 
concerns. 


The sturdy construction of PEELLE Doors is merely 

one characteristic which has made them paramount. 

PEELLE Doors operate vertically in the elevator 

shaft, by electricity or manually. In speed, effici- 

ency, continuity and cost of service, no other doors | 

can compare with them. f 
Avoid imitations described as **PEELLE Type,” 
“PEELLE Style,”’ ete. 


Without obligation on your part, write for one 
of our Engineers or ask for our latest catalogue. 
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4 - What These Ten Spots Meam 


g HE meaning of these ten spots is important to you men who ship Household Goods for 
they indicate ten spots where you will save many a “ten spot” on your freight for- 
warding bills. 

Right you are, they represent ten cities—Boston, New York, Philadelphia, Buffalo, Cincinnati, 


Cleveland, Chicago, Seattle, San Francisco and Los Angeles, but—and here is the big point— 
in each of those cities you will find an office of the 


Trans-Continental Freight Co. 


Remember, the shipping of household goods is a specialty with us, and that at each of the 
offices indicated by these ten spots you will find a man who knows household goods shipping 
from A to Z. In short, these ten spots mean—Expert Handling, Right Loading, Through Cars, 
Trouble Saved, Delays Saved, Damages Minimized, not to mention Dollars Saved for you men 


who ship Household Goods. 








Let us figure on your next shipment and get the benefit our serv- 
ice assures. Write today, be “Johnny on the Spot” in this matter. 


TRANS-CONTINENTAL FREIGHT CoO. 


Woolworth Bldg., New York 


if aS. Halts General Offices: 203 Dearborn St., Chicago 
' AKS () Old South Building, Boston Hippodrome Building, Cleveland 
: Ellicott Square, Buffalo Monadnock Building, San Francisco 
Drexel Building, Philadelphia Van Nuys Building, Los Angeles 
Union Trust Building, Cincinnati Alaska Building, Seattle. 


Write to the Nearest Office 
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BETTER TRUCKS WILL SOLVE 
YOUR TRUCKING PROBLEMS 
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Hyatt equipped better truck built by C. W. Hunt & Company, Staten Island, N. Y. 


Men responsible for the transportation of materials are turning toward better trucks 
as a solution of their trucking problems. 


They are confronted with the problems of high wages, scarcity of truckers, rising lubri- 
cation costs and heavy maintenance costs. Ordinary trucks tend to make these problems 
greater because they are hard to push, require constant lubrication, are frequently in the 
repair shop and soon pound to pieces. 


Better Trucks—carefully designed and carefully constructed of superior materials and 
Hyatt Roller Bearing equipped, are easy running, require lubrication only once every 
four months and reduce maintenance costs to a minimum. They permit one man to 
push the heaviest load, eliminate noon day boosting of storage batteries and are durable 
and dependable. They give years of money-saving, satisfactory service. 


Hyatt equipped better trucks are furnished by the most progressive truck manufacturers 
in the country. They are an easy and quick solution to your trucking problems. Spec- 
ify Hyatt Roller Bearings on your next order for trucks. Send for our interesting book- 
let “In The Interests of Better Trucks.” 





1 . HYATT ROLLER BEARING COMPANY TRACTOR BEARINGS DIVISI- | 


MOTOR BEARINGS DIVISfON. 
CHICAGO, ILLINOIS 


aa 
a Industrial Bearings Division, New York, N. Y. 


Manufacturers of Bearings for Mine Cars, Ore Cars, Steel Mill Cars, Roller Tables, Trolleys, Cranes, Hoists, Machine 
Tools, Line Shafts, Countershafts, Concrete Machinery, Textile Machinery, Conveyors, Lift Trucks, Industrial Trucks. 


Railway Service Cars, Storage Battery Locomotives, Etc. 
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Q 63 Chicago.................. 446 Marquette Bldg. St. Louis, 
b ge 324 Whitehall Bidg. 1537 Boatmen’s Bank. Bldg. 
sO Boston.................. 640 Old South Bldg. New Orleans, 
Philadelph 272 Drexel Bldg. 203 Marine Bank Bidg. 
; Baltimore 412 Garrett Bldg. San Francisco...............-. 64 Pine Street 
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Detroit 527 Ford Bldg. Seattle 402 Arctic Bldg. 
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“Far beyond our expectations” 


Por profitable, dependable service, Selden Trucks have no 
superior. 

This is what a Brockton, Mass., user writes us on the perform- 
ance of his Selden Truck: | 

“Our Selden Truck is standing up far beyond our expectations. 
In its daily trips in all weathers between Brockton and Boston, 
the service it has given plainly shows its ability to ‘deliver the 
goods’—and on time. 

“Its low cost of operation—practically no expense for repairs 





The Magazine ; Rigas . : 
“TRUCK —is additional evidence that further arguments on the merits 
TRANSPORTATION” ~— of Selden Trucks are unnecessary.” 
will be mailed free to all This endorsement of Selden Trucks is typical of the opinions 
interested upon receipt of which come to us from Selden users in all parts of the United 
pet ane ee States. All speak of exceptional service rendered. 
SELDEN TRUCK Write us for information on the adaptability of Selden Trucks 
ee to the transfer and storage business. 
Rochester, N. Y. 


114, 214, 314, 5 Ton Models—All WORM Drive 





Rochester, N. [Y., U. S. A. 










Ship by Truck 
-SELDEN Truck 


One Selden means a fleet 
eventually, These eight 
Seldens are operated in ary 
Los Angeles by the Union _ tt se (ee 


Terminal Warehouses 
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The Whole World Under- 
stands This Language 


The slant-eyed Oriental selling trucks in China, the Brazilian 
coffee merchant operating his fleet of trucks in Sao Paulo, a 
the dusky native driving a truckload of wheat to the Algiers 
wharf—each speak a different language. Their modes of 
living vary. 


a 
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== 
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th))! 
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~~ 





But there is one thing they have in common and that is appre- 
ciation of mechanical excellence. This is the one universal 
language, known and appreciated in every climate—by 





every people. = ‘s 4 
In every climate, in every country, in every business, the SSS 
mechanical excellence of the Clydesdale has become pro- “The Driver under the Hood” 
verbial. 
For year-in and year-out service, regardless of trying weather and The Clydesdale 
road conditions, wherever the exceptional, the exacting, the un- Automatic 
usual is required, there you will find Clydesdales, winning because Controller 
of their mechanical excellence. 

eee One to Five Tons Net Load 


The Clydesdale Motor Truck Company 


CLYDE, OHIO 





























CL 
‘AN 


World Proven Motor Iruck 
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Five and three and a 
half ton trucks owned 
and operated by Rela- 
: ON ea, eo ble Storage and Trans- 
——— tO % copase & TRANSFER LO - ; fer Co., Oklahoma City, 
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Federals Are Always on the Job 


The need of transfer and haulage men for a truck 
that is ready at all times—that can be depended 
upon to do hard, gruelling work under all con- 
ditions and at all times is the reason for the large 
number of Federals in the transfer and haulage 
business. 





Trucks in such a business must be able to stand up 
under the exacting conditions that are met so often 
in this kind of work. Federals have demonstrated 
their ability to carry loads over country roads and 

% city streets 24 hours a day if necessary and still be 

Tenth Year none the worse for it. 

SEP & a | 
Trucks 4g Mr. Sigmond Goldstein, manager of the Reliable 
es Storage and Transter Co. of Oklahoma City, 

Okla., says, “This 1s the second year of operation 

for the big Federal, and she has seen some hard 

service. My total expense for repairs for this year 
has been only $17.60, so why should I not keep 
adding Federals.” 








“Traffic News” the magazine of haulage 
sent free to you on request. 





FEDERAL MOTOR TRUCK COMPANY 
04 FEDERAL ST. _ DETROIT, MICH. 
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MAKE YOUR WAREHOUSE THE HUB OF A TARIFF WHEEL 
‘Sell Yourself to the Shipper ” 
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Prawn by Leo Joseph Roche 


“Study the freight rates in your territory—Operate a traffic department of your own—Compile statis- 
tics relating to rail costs of sending shipments from the town where you are located to surrounding com- 
munities. . . . Having ascertained the facts, go to the shipper and tell him the tariff story of your 
business.”—See Page 8. 
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MR. WAREHOUSEMAN 


Sell Yourself to the Shipper 


_ May, 1920 











By Your Knowledge of Rail Tariffs From 


1—Manufacturing Plant to Warehouse 
2—Warehouse to Destination of Shipment 


HE average merchandise warehouseman has not 
learned how to sell himself to the national dis- 
tributor. 

Failure to study railroad tariff and traffic condi- 
tions in his own territory is the reason. 

A warehouseman may inform the shippers who are 
prospective customers that he has the most modern 
storage equipment in his city—that he is in a better 
position than any competitor in that city to sell high- 
quality service. 

Such statements 
be true, but 

The  warehouseman 
may or may not get a 
shipper’s patronage. 

If the traffic manager 
is one who has already 
been sold on the value of 
distributing through 
warehouses, the storage 
executive’s claim of pos- 
session of modern equip- 
ment and service of high 
quality may get the ship- 
_per’s business. 

But what if the traffic 
manager is not sold on 
warehousing? Suppose 
he has been distributing 
by express and mail? 
Suppose he has _ been - 
sending his commodities 
in carload lots or less 
than carload lots direct? 
On those premises, the warehouseman is going 
to get the shipper’s patronage by one means, and 
one means only. He must prove to the traffic man- 
ager tnat goods can be moved more econom- 
ically through his storage plant, and thence in less 
than carload lots to destination. 

To present this proof so that it cannot be con- 
troverted by the distributor upon investigation and 
analysis, the warehouseman must make a study of 
freight rate conditions in the territory which lies 
within a radius of at least 300 miles of his storage 


property. 


may 





tory. 


MAKE YOUR WAREHOUSE 
THE HUB 


John Smith, warehouseman to-day, tells the manu- - 
facturers that his storage plant is modern, of - 
fire-proof construction, and _ strategically lo- 
cated as to railroad facilities, and that he can : 
sell to shippers the finest service in his terri- - 


John Smith, warehouseman to-morrow, is planning - 
to-day to give the manufacturers an entirely - 
different kind of selling argument. He is going © 
to quit talking generalities; instead he is going 
to present facts and figures on freight tariffs © 
in his territory. He is going to PROVE to the © 
shippers, in a way that they cannot controvert, 
that he can sell them the finest service. 
going to make his warehouse the hub 


OF A TARIFF WHEEL 


Having such knowledge—knowledge which will build 
up the warehouseman’s business, bring him in greater 
profits—the warehouseman is better equipped to sell 
himself to the manufacturer, to get that new business, 
to attract those greater profits. 

To-day the average warehouseman does not tell the 
shipper the things the shipper wants to know. Why 
not? Because he has neglected to develop an essen- 
tial fundamental of his own distribution service. 
That fundamental is— 

The freight tariff sit- 

uation on the rail- 
roads which serve 
the warehousing 
community in which 
he is located. 


The literature which 
the average merchandise 
warehouseman circulates 
to-day among manufac- 
turers in promoting and 
exploiting his own dis- 
tribution service con- 
tains no mention of rail- 
road rates on commodi- 
ties between the town 
where he is situated and 
towns in the surround- 
ing territory. The ad- 
vertising story which he 
tells in newspapers 
and business papers 
does not discuss freight 
tariffs. 

Freight rates—the use of them in ways to save 
money—are the problem of the traffic manager. The 
warehduseman who can show the traffic managers 
that they can save money by distributing through his 
warehouse because the freight rates in his territory 
are more advantageous than they are in the vicinity 
of a warehousing community five hundred miles to 
the north or the east or the south or the west—that 
warehouseman is the one who is going to find his busi- 
ness expanding and his profits mounting. 

Study the freight rates in your territory. 

Operate a traffic department of your own. 

Compile statistics relating to rail costs of sending 
shipments from the town where you are located to all 
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surrounding communi- 
ties within three or four 
hundred miles. 

Having ascertained 
the facts, go to the ship- 
per and tell him the tar- 
iff story of your busi- 
ness. Don’t wait for 
the traffic manager to 
come to you. You have 
prepared an argument 
which is convincing. Let 
the manufacturer know 
about it. Sell him on tt. 
You are the type of 
warehouseman he _ is 
looking for. You area 
rare bird in your indus- 
try and he knows it. His 
patronage is yours be- 
cause your methods are 
far and away above 
your competitor’s when 
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A TRAFFIC MANAGER SAID 


in a talk to other traffic managers at the 
Cincinnati convention of the American 
Warehousemen’s_ Association last  De- 
cember: 


“The warehousemen need a traffic bureau 
with a salaried man to instruct them on 
handling pool car distribution. Not one 
warehouseman in thirty-five has any knowl- 
edge of traffic conditions. How many of the 
warehousemen would you want in your 
traffic department as your chief clerk?” 


AND ANOTHER SAID 


“The average warehouseman does not try 
to create new business. Every warehouse- 
man should create a special distributing 
business and study the pool car phase. As 
it is now, most warehousemen take only 
what comes to them. Pool car business is 
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on him the art of sales- 
manship regarding their 
distribution facilities. 

It is in this connec- 
tion that Mr. Wilson is 
mailing to warehouse- 
men, in territories 
through which his com- 
pany distributes, a ques- 
tionnaire designed to 
bring .before him in 
black and white the 
information that he 
wants. It is on that in- 
formation that he must 
be sold—and that in- 
formation relates chiefly 
to traffic and tariff condi- 
tions in the territories 
where the recipients of 
the questionnaire do 
business. ; 

In the General For- 
warding Company’s 
questionnaire are twenty 


it comes to real serv- 
ice, rapid movement 
of goods, co-operation 
and—economy for the 
shipper. 

Make your warehouse the hub of a tariff wheel. 

It is estimated by a traffic authority who knows 
something about warehousing that the storage execu- 
tive owners of America are losing in the aggregate 
hundreds of thousands of dollars annually in profits 
because they have not developed the art of salesman- 
ship in association with their own facilities for sell- 
ing service. Salesmanship is not possible until the 
warehouseman knows the potential expansion of those 
facilities as applied to traffic conditions in his own 
territory. When the warehouseman acquires that 
knowledge he will enable himself to attract through 
his storage plants a large volume of profit-making 
business which manufacturers and forwarders are 
withholding to-day because they have not been sold 
on the certainty that it is sometimes more economical 
to distribute through warehouses than by mail, ex- 
press, or car shipment direct to destination. 

Here is an illustration of what many manufactur- 
ers and forwarders would like to know regarding the 
merchandise warehouseman’s facilities in his terri- 
tory: 

The General Forwarding Company, Inc., of New 
York and Chicago, has heretofore distributed mer- 
chandise by parcel post and express and freight direct 
to destinations in all sections of the country. It is 
ready to-day to use warehouses if by using ware- 
houses the costs of distribution can be reduced. A. J. 
Wilson, president, is open to conviction. He is ready 
to be sold on the idea and is taking the initiative in 
having warehousemen in many communities practice 





certain to increase and will provide fine 
business for warehousemen.”’ The 


queries. 

warehouseman 
who responds will give 
the following intorma- 


tion to the General Forwarding Company: 


1. We are (or we are not) equipped to handle 
the business described by you. 

2. The less than carload rates from our city to 
the following points are as follows: 


(Example) 
CAR TO DENVER, COL. 
C/L Rate to 
Denver: 2.175 Savings 
Through and L.C L. Per 
L.C.L. Rate Rate Beyond 100 Lb. 





Distributing Points 


Colorado Springs, Col...... 3.125 2.715 Al 
a “ 2.94 185 
:; ss ree " 3.075 05 
Grand Junction, Col....... " 2.82 .305 
” 2.175 95 


i at re 
3. Is your warehouse located at a siding? (An- 
swer.) What railroad? (Answer.) Main 

line? (Yes or No.) 

4. Do you make up daily trap cars, thus elimi- 
nating drayage from your warehouse to the 
railroads on your line? (Answer.) 

5. If at additional expense, show the amount 
here ( ?  ) per 100 lbs. 

6. If necessary to cart the less than carload ship- 
ments to other deports, what are the mini- 
mum and maximum rates per 100 lbs. for 
drayage? Minimum: (Answer.) Maxi- 
mum: (Answer.) 

7. What will be your charge per package or per 
100 lbs. for handling these shipments in and 
out of the warehouse? (Answer) per pack- 
age. (Answer) per 100 lbs. 

8. What will be your storage charge per package 
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10. 


11. 


12. 


13. 


14. 


15. 


16 


17 


18. 


19. 


20. 
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or per 100 lbs. per month? Per package 
(Answer).. Per 100 lbs. (Answer). 

If the entire package is disposed of within a 
month, will there be any difference in the 
rate? (Answer.) If “Yes,” how much? 
(Answer.) 

What is your rate of insurance? (Answer.) 

How many square feet of floor space do you 

occupy? (Answer.) 

How many square feet of space have you set 
aside for the handling of such business as 
described by us? (Answer.) 

What allowance would you make us for solic- 
iting and handling the details in connection 
with this and similar business? (Answer.) 

Are the prices quoted by you less than the 
prices which you would quote to shippers 
and manufacturers? In other words, would 
we be protected? 

Quote below the names and addresses of some 
of the firms for whom you are performing 
services similar to the kind of service we 
desire: 

Kind 


Address of Merchandise 


Name 


Do you know for a fact that manufacturers 
or shippers can save a substantial amount 
of money by making carload shipments to 
distributing centers and less carload ship- 
ments beyond? (Answer.) 

Can you supply good talking arguments show- 
ing why shippers or manufacturers should 
use the facilities offered by you? (Explain 
on a separate sheet if more space is needed.) 


Have you specially prepared report forms for 
keeping a record of such shipments? (An- 
swer.) If agreeable to you, will you send 
us copies of such reports or record forms 
which are most adaptable and efficient? 

What are the railroad facilities in and out of 
your town? 
(Excellent) 

Names of Railroads— 
Main lines 
Branch lines 

Can our solicitors be of any assistance to you, 
either in New York or Chicago, or is there 
any other way we can be helpful to you? 


(Answer.) 


(Good) (Fair) 


Kindly supply any additional information con- 


cerning your facilities or other subjects 


WAREHOUSING - May, 1920 
generally. (If space provided is not suffi- 
cient, please write a special letter.) 


Name of Company: 

Name of Manager: 
City: 
State: 

The questions regarding drayage charges, insur- 
ance, floor space, customers, storing and handling 
and railroad facilities are ones which the warehouse- 
man can answer readily. The queries which require 
responses on which the warehouseman must sell him- 
self to manufacturers and forwarders who want this 
character of information are Nos. 2 and 16 and 17. 

Analyze in your mind what you know to-day re- 
garding rate conditions in your territory. Can you 
answer fairly and squarely these three questions? 
Have you studied your distribution service in rela- 
tion to tariffs on less than carload shipments from 
your warehousing community to points of destination 
three hundred miles distant in any general direction? 
Have you acquired knowledge of the railroad freight 
rate classifications so that you know whether your 
town is a natural and economic breaking point for 
carload shipments for distribution through your ter- 
ritory in smaller units? Specifically: 

1. Do you know, and can you tell the shipper, 
the less than carload rates from your city 
to surrounding towns? 

2. Do you know for a fact that manufacturers 
or shippers can save a substantial amount of 
money by making carload shipments to dis- 
tributing centers and less than carload ship- 
ments beyond? 

3. Can you supply good talking arguments why 
shippers or manufacturers should use the 
facilities offered by you? 

It is the conviction of traffic managers generally 
that the average merchandise warehouseman is not 
qualified to give this kind of information. “Knowl- 
edge is power’—and knowledge of tariffs means 
power to attract new and profitable business. 

Consider Question No. 2 of the General Forward- 
ing Company’s questionnaire and study the example 
given in the case of Denver. When this company 
ships 100 lbs. of a certain commodity from New York 
to Trinidad, Colo., the cost is $3.125 if the goods go 
in less carload lots. If the same 100 Ibs. goes 
by carload rate from New York to Denver and thence 
at less carload rates from Denver to Trinidad, 
the total cost is $3.075. The difference, 5 cents on a 
hundred pounds, is what the shipper can save by the 
latter method, not taking warehousing and other 
charges into consideration. In the case of Pueblo, 
the saving is 18% cents. On a shipment, for illustra- 
tive purpose, of 30,000 Ibs., the gross saving on 
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freight charges to Trinidad is $15, and to Pueblo is 
$55.50, if the second method is followed rather than 
the first—that is, if the goods are shipped from New 
York to Denver at carload rate and broken at Denver 
and shipped in less than carlots from Denver to Trin- 
idad and to Pueblo. 

To illustrate again, to ship 30,000 pounds from 
New York to Topeka, Kansas, at the less than carload 
rate, cost $694.50—that is, three hundred 100-pound 
shipments at $2.315 each. If these shipments are, 
however, sent at carload rate to Kansas City and 
there broken into small lots and sent at less than car- 
load rate from Kansas City to Topeka, the gross sav- 
ing on each 100 pound consignment is 67 cents—or, 
on 300 shipments, a total of $201 gross. For the 
total cest by this latter methed is only $493.50. By 
arithmetic, $694.50 minus $493.50 equals $201. And 
it should be remembered that an additional large vol- 
ume of goods may be consigned to Kansas City only, 
and on this freight the advantage of the cheaper car- 
load rate is obtained, to the benefit of the shipper. 

The lesson is that if the Kansas City warehouse- 
man can tell the New York shipper how he can send 
30,000 pounds of commodities from New York to To- 
peka at a gross saving of $201 if the shipper will dis- 
tribute through Kansas City, making Kansas City a 
breaking point, then the Kansas City warehouseman 
is likely to get the New York shipper’s business. The 
storage executive has in advance his “good talking ar- 
gument” mentioned in Question No. 17 of the General 
Forwarding Company’s questionnaire. The ware- 
houseman has studied freight rates between his city 
—Kansas City—and a destination center—Topeka— 
and he knows what he can do for the shipper. 

It is true that the warehouseman’s own storage 
and handling and drayage tariffs are going to eat into 
the $201 which is the actual saving on freight rates; 
but if the tariffs of the warehouseman are not too 
high, the shipper is going to be sold on the argument. 
It is worth something to the manufacturer to know 
that he can keep a stock of his commodities in a given 
warehousing territory, and he is willing to pay for 
this benefit and for additional services which the 
warehouseman is in a position to perform. 

To drive home with greater emphasis the possibili- 
ties of the situation, the following tables are pre- 
sented herewith so that the warehouseman may vis- 
ualize his own distribution facilities in relation to a 
broader and profit-making knowledge of freight rates 
in his territory. New York is the shipping point in 
all these examples, which deal with one commodity: 


CAR TO ST. PAUL, MINN. 


C/L Rate to 
St. Paul: 1.075 Savings 


Through and L.C. L Per 
Distributing Points L.C.L. Rate Rate Beyond 100L6. 
Minneapolis, Minn......... 1.625 1.075 55 
me. Pews, BM... oss. .<on See 1.075 55 
ee 1.625 1.595 03 
Pe | ee 2.575 2.025 OD 
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oe ee 3.49 2.945 545 
eee Peas Be De cccceccs 2.165 1.79 375 
Bm Croom, Wie. .cccccccce 1.625 1.575 .05 
gg SS ee 2.005 1.825 18 
CAR TO ST. LOUIS, MO. 
lLewl. e. 1. 88 
SS 1.315 88 435 
Springfield, Mo........... 2.09 1.655 435 
Des Moines, Ia........... 1.715 1.63 185 
co a” 2.065 1.695 Oot 
Council Bluffs, Ia......... 2.005 1.63 375 
CUMBMR, TRUE. oc ccccscsccas 2.005 1.63 19 
Kansas City, Mo.......... 2.005 - 1.63 O75 
CAR TO PITTSBURGH, PA. 
lLe.t. e€ l. 45 
Evansville, Ind........... 1.24 1.12 12 
Indianapolis, Ind.......... 1.045 1.03 .015 
ED cbc beacdeunes 1.125. b.04 085 
Lowisviile, Ky. ............ 1.125 1.04 .085 
Owensboro, Ky............ 1.35 1.205 145 
PE ics ka ceccwens 1.125 1.065 .06 
ee .68 45 22D 
Grand Rapids, Mich....... 1.035 99 .045 
CAR TO KANSAS CITY, MO. 
; fe.h et1.28 
a ee ee 2.005 1.595 41 
Kansas. City, Mo......... 2.005 1.28 £725 
Atchison, Kansas ......... 2.005 1.555 45 
Topeka, Kansas .......... 2.315 1.645 .67 
Weenmsem, BSMGRS ... 2. cece 2.69 2.105 .63 


Some cities are natural breaking points. Others 
are not. Is yours? Find out! 

Learn: 

1. Whether Warehouseville where you are lo- 
cated is a natural breaking point. 

2. The less than carload rates from Chicago or 
New York or San Francisco or New Or- 
leans—or wherever the shipper is located 
with whom you would do business—to all 
the centers to which the manufacturer ships 
in your territory. 

3. (a) What the carload tariff is from Chicago 
or New York or San Francisco or New Or- 
leans to your Warehouseville. 

(b) What the less than carload rate is from 
your Warehouseville to each of the destina- 
tion of centers in your territory. 

If the combination of rates under No. 3 is consid- 
erably less than the rate under No. 2—and it is likely 
to be—you have a talking argument to tell the manu- 
facturer. You can sell the shipper on economy. 
You can build your business bigger and derive more 
profits. 

Make your warehouse the hub of a tariff wheel. 


New England Cotton Warehousing Prospering 


NEW BEDFORD, MASS., April 20.—Warehouses in New 
Bedford, Fall River and other cotton-importing centers in this 
territory have been experiencing almost unprecedented business 
in the storage of this staple in recent weeks. Freight agents 
have been reporting record-breaking shipments, 133,500 bales 
having been received through five of the centers in March 
alone. In addition, thousands of bales of Egvptian cotton have 
come in at Boston, and through Providence and other Rhode 
Island warehousing communities have come other great quan- 
tities. 








Eliminating 





(Nditorial Note.—This is_ the 
fourth of a series of articles relat- 
ing to the efforts of the National 
Board of Fire Underwriters to re- 
move all warehouses from the class 
of hazardous risks. The fifth will 
appear in the June issue.) 


HEN we speak of modern type 

construction of warehouses and 

great port terminals, invariably 
and justly we point with great pride to 
what our Government has done alone 
this line. The mammoth structures, 
erected under the stress of war, are in 
their construction symbolic of a _ true 
development of all of the various indus- 
tries represented. They are not the 
work of one mind or one corporation or 
one contractor but of master minds in 
every branch of the construction indus- 
try working under one boss, Uncle Sam, 
to produce the best in every detail. 
That this was accomplished is evidenced 
by the many statements of the engineer- 
ing societies which have made a study of 
these plants. 

How often when we hear what our 
Government has done, do we discredit 
these achievements with the thought that 
Uncle Sam has disregarded all thought 
of construction expense and operating 
costs. A better opportunity should be 
given to the general public to know just 
what has been done and the particular 
relation of these developments to our 
storage industry. In many instances 
they represent almost the only mark of 
progress In some industries in many a 
decade. Is this not so in our great busi- 
ness—warehousing? 

Those who have been leaders in Gov- 
ernment work have for a great part 
come from our largest industrial or- 
ganizations and been as conservative in 
the handling of these great problems as 
in the operation of their own enter- 
prises. 

Our readers will recall how in the 
past we have treated these warehouses 
and bases in our descriptive articles. 
Now let us dwell on some of the details 
of construction which are applicable to 
our own storage plants. 

Have you ever noticed the percentage 
of warehousemen who lose an _ oppor- 
tunity to proclaim “absolutely fireproof” 
buildings in their advertising? 

What do you suppose the ratio would 
be between the buildings which are fire- 
proof and the so-called fireproof struc- 
tures? The National Board of Fire 
Underwriters will tell you when it com- 
pletes its census and so in turn will your 
insurance broker. If not in so many 
words, then in a way which will cause 
us to look into our plants and see what 
improvements can be made to reduce in- 
surance rates. 
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THEIR VALUE 
IN STORAGE PLANTS 


GEORGE F. 








By 
SHEPHARD 








A fire door at every floor serves to check the spread of flames—and insurance 
rates are lower 


Advertisers of “absolutely fireproof 
warehouses realize the value of fireproof 
construction and solicit business under 
that caption; but what steps are they 
taking further to safeguard their prop- 
erties and business? . 

Don’t fool yourself by trying to foo! 
the public. It is better to do a con- 
servative business 365 days in the year 
than to wake up some day and find your 
plant in ruins. Low insurance rates are 
part of your service. 

The best managed properties are 
those where every practical precaution 
is taken to avoid fire for the primary 
purpose of safeguarding life and pre- 
venting interruption to business by fire; 
where advantage is taken, in connection 


with any improvement, of the lowest in- 
surance rate consistent with sound un- 
derwriting. 

So it has been with cur Government 
warehouses, storage bases, factories and 
port terminals. Large open areas are 
responsible for high rates. The division 
of these areas into workable space brings 
to our attention the greatest factor in 
warehouse construction—types of fire 
doors and their relative value. 

Modern approved fire doors properly 
installed and shut have astonishing fire 
resisting power. In elevator shafts, 
stairways, dividing walls, exterior walls 
and special type shafts each in turn has 
its special-type approved fire door con- 
structed to meet the demands of 
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economic handling and to safeguard in- 
dustry. 

Our government made a careful study 
of the economic handling of cargo of all 
classifications. Most ingenious of all 
material handling machinery employed 
in the vertical movement of merchan.- 
dise is the micro-drive operatorless ele- 
vator which has been discussed in pre- 
vious articles. To permit the free use 
of trackless trains on and off these cars 
a special-type door was necessary to 
prevent the formation of a gap, between 
the door saddle and the e-evator car, 
often four or five inches in width. One 
of the best known doors of this type is 
the counter-balance truckable door 
manufactured and patented by the Peelle 
Co. (see sketches of construction below). 
The top of the door is used to fill up 
the gap, the door itself operating en- 
tirely within the elevator shaft. 

When the door is open the bar rests 
on solid stops fastened to the guide rails, 
keeping the door in rigid alignment with 
the elevator car and building sill, pre- 
senting a smooth surface to truck wheels 
and permitting uninterrupted trucking 
of any specific weight. 

An inclosed shaft, either elevator or 
stairway, means a big reduction in your 
insurance rate; but—an elevator shaft 
inclosed with doors that take up a lot of 
floor space, will rob you of that much 
operating space which you cannot affoid 
to lose. Peelle truckable doors, as used 
at the Brooklyn Army Base, are always 


Detailed sketch showing how de- 
truckable door operates 
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The type of door Uncle Sam selected for fire-preventive purposes—self- 
closing kalemein (wooden frame covered with heavy block tin) door at 


warehouses at Brooklyn Army Base. 


Fig. 3 represents section number; 


Fig. 8, door number; “R” designates “roadside” as contrasted with track- 
side 


closed except when in actual use; thus 
the openings are automatically pro- 
tected. By an ingenious method these 
doors are automatically opened at the 
floor to which the elevator hes _ been 
despatched, as the car approaches that 
floor. No additional time is required, 
as the door-operating mechanism starts 
to open the door when the leveling zone 
is reached by the car, and the doors are 
being opened while the car is_ being 
leveled. The doors are closed by push- 
ing a closing button either on the car 
or on the wall outside the shaft. Only 
in case of emerzency can the car be oper- 
ated with the door open. 

The Fleet Supply Base in Brooklyn 
was equipped with 450 full automatic 
Peelle doors, and their efficiency, safety 
and time-saving qualities have had a 
severe test. There are various type 
doors of well-known manufacturers, ap- 
proved by the National Board of Under- 
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Comparative sketches showing, at left, the counter-balanced truckable door— 
the top of the door fills the gap and trucking is uninterrupted 


writers, adaptable to your specific use. 

One of the prime essentials of a 
freight elevator door is that it should 
afford protection against fire, ease of 
operation whether operated mechanical- 
ly or by hand, and be constructed suf- 
ficiently strong to withstand heavy traf- 
fic and severe shocks. 

Only single doors are necessary on 
elevator shafts and stairways; because, 
a fire which has to go from one floor to 
another has to pass through two doors, 
and the effect of two doors is secured 
by having one on each floor. (See sketch 
on page 12). 

Throughout the country, at seaport 
and inland, great reserve and distribu- 
tion depots were constructed. Five re- 
inforced concrete bases were erected on 
the Atlantic seacoast by the War De- 
partment. All of these are large bases, 
averaging eight stories in height and 
affording from 2,500,000 to 4,000,000 
square feet of storage space. 

However, the emergency required the 
erection of many more or less temporary 
bases, most of which were built inland. 
These were of the one-story type, ap- 
proximately 1,100 to 1,500 feet in length 
by 150 feet wide. They were divided 
into sections by fire walls and inclosed 
with self-closing sliding kalemein doors 
(as illustrated above). This type was 
used on exterior and interior open- 
ings. On interior openings the double 
door in invariably used; that is, one on 
either side of the wall. This is re- 
quired for standard cut-off except under 
special conditions as between a boiler 
room in a fire-resistive power station, 
where the amount of risk is moderate. 

Two doors are required by the Board 
of Fire Underwriters for the reason that 
in a fire one door may be destroyed but 
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it partly protects the second door and 
that checks the flames. Secondly, the 
dead space between the two doors has 
great resistive value. The _ possibility 
of fire lapping around the edges of two 
doors in series is slight; whereas it may 
easily spread around a single door. The 
separation of buildings many times is 
entrusted to fire doors, and even two 
doors are not as good as a brick wall. 

Door openings in fire walls are gen- 
erally limited to 80 feet square in size, 
although approved doors for larger 
areas can be obtained. 

In connection with loading platform 
and street openings, exterior doors pre- 
sent no different problem from interior 


doors. These doors must be of heavy 
construction and should operate with 
ease and speed. A jack knife or a 


canopy type door is generally used when 
the head room above the opening is 
small. These doors can be divided prop- 
erly into two classes—those counter- 
weighted and operated by a gear system 
actuated by a hand pull chain; and those 
which, not weighted, are operated by a 
hoisting mechanism which can be worked 
by hand, or automatically either by com- 
pressed air or electric power. 
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At the Brooklyn Army Base there are 
many types of doors of this classifica- 
tion. The Kinnear Manufacturing Com- 
pany, of Columbus, Ohio,“furnished the 
large steel Bifold No. 3 doors used on 
the piers; many of the smaller Bifold 
doors on the exterior openings to the 
warehouses, and many steel rolling auto- 
matic fire doors on fire walls and ex- 
terior openings. 


Kalemein doors, corrugated iron doors, 
tin clad doors and steel rolling doors 
and shutters are manufactured and built 
to specifications by many door and sash 
manufacturers; but without the label of 
approval of the Natidnal Board of Fire 
Underwriters they have little or no 
value in effecting a reduction in your 
insurance rates. 


Fire prevention and protection re- 
solves itself into preventing the out- 
break of fire, the serious spread of fire 
and providing means for promptly de- 
tecting and extinguishing the flames. 

Fire doors should swing with the line 
of traffic or slide across it. Where au- 
tomatic closing’ is required, the sliding 
door is desired because of the simple 
closing equipment, low cost of operation 
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and repair, together with the small space 
required. 

The protection afforded by fire doors 
cannot be overestimated. High build- 
ing costs alone warrant the protection 
of your property with full coverage in- 
surance, and that costs money. Reduce 
the risk and you reduce the cost. You 
can have a building which is non-fire- 
proof and speculate with the insurance 
company as a partner. In any case, the 
insurance company must be paid. The 
responsibility rests on the investor. 





NEXT MONTH 


A story telling how the East 
Waterway Dock and Warehouse 
Company of Seattle protects its 
great plants from the menace of 
fire. C. A. Moran, a fire Marshal, 
who is a member of the National 
Fire Protection Association, is the 


author. 








FIRE! 


Where? 


In the Warehouse!!! 


WINTERS, TEX., April 1—The warehouse of the Abilene 
and Southern railroad was. destroyed by fire here to-day. 
The property loss of $100,000 included 140 bales of cotton and 
several carloads of merchandise. 





NEW YORK, March 28.—Fire to-night did an estimated 
damage of $200,000 to the building and contents of the Fidelity 
Storage and Warehouse Company, South and Water streets, on 
the city’s waterfront. Costly stores of spices and coffees were 


destroyed. 





BOSTON, April 14—The warehouse of Jeremiah Williams 
& Co. at 481 Sumner Street, in the wool district, suffered fire 
and water loss of $2,000 to-day. The blaze started on the first 
floor from an unknown cause among some empty wool bags. 


BEAUMONT, TEX., April 2—The warehouse and refriger- 
ating plant of the Stedman Fruit Company was destroyed by 
fire here with a loss estimated at $190,000. 





NASHUA, N. H., April 20.—A warehouse of the Jackson 
Mills was damaged by fire to-day, and 300 bales of cotton 
were partly burned. The loss-was estimated at upward of 
$25,000. The cause of the blaze was undetermined. 





STILLWATER, MINN., March 27—Fire to-night destroyed 
the warehouse of the Twin City Forge and Foundry Company 
with an estimated property loss of $165,000. Valuable patterns 
and blue prints were burned. 





PHILADELPHIA, April 1—Firemen at the risk of their 
lives saved from destruction to-day the greater part of the 
stock in the storage warehouse of Thomas Henry. Cotton to 
the estimated value of $3,000 was burned. 





COLUMBUS ORDINANCE 
WOULD TAX WAREHOUSES 


COLUMBUS, O., April 22:—An ordi- 
nance which would affect warehouse and 
transfer interests has been introduced in 
the Columbus city council. It provides 
for an occupational tax on all business. 
The ordinance is designed to take care 
of increased salaries for city employees 
and is modeled after that in force in 
Cincinnati. The Cincinnati ordinance has 
been tested in the courts and declared 
constitutional. 

According to the plan cold storage 
warehouses would have to pay a yearly 
tax of $100. Drayage and delivery com- 
pany would be taxed $25 for five vehicles 
and $5 for each additional vehicle em- 
ployed. Storage houses would be taxed 
on the following schedule: 

Warehouses having 15,000 square feet 
of floor space, $15; from 15,000 to 25,000 
sguare feet, $30; from 25,000 to 50,000 





square feet, $55; from 50,000 to 75,000 
square feet, $85; from 75,000 to 100,000 
square feet, $120; and all having more 
than 100,000 square feet, $160. 





Saturdays and Sundays for Unloading 


PHILADELPHIA, April 2—To re- 
lieve the acute freight car shortage, busi- 
ness interests here have been asked to 
utilize Saturday afternoons and Sundays 
for unloading cars, so they, can be re- 
leased for other service. 

This is giving motor trucks plenty to 
do, both units and fleets. 

Most of the industrial houses here are 
co-operating to the. utmost with the rail- 
roads, although some are experiencing 
difficulty in obtaining labor -support to 
clean up the freight jam. 

Carload lots of freight are exempt 
from demurrage charges on Sundays, 
but shippers will work Sundays until the 
present emergency is past. 

In addition to inadequate equipment 
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by reason of failure to provide sufficient 
new cars and replacement during the 
war, the shortage of available space is 
made more acute by changed trade con- 
ditions since the war. In many cases 
factories are sending greater distances 
for supplies and cars therefore are in 
transit over longer periods. 





Dallas Association Reorganizes 


DALLAS, TEX., April 14—The Dallas 
Warehouse and Transfer Men’s Associa- 
tion has been reorganized under new con- 
stitution and by-laws and new officers 
have been installed. Heber Page, secre- 
tary of the Dallas Transfer Co., has been 
elected president of the association, and 
W. I. Ford, president of the Inter-State 
Ferwarding Co., secretary. 

Inquiries made by the association indi- 
cate general warehousing conditions in 
Dallas are the best in the city’s history. 
A recent survey showed that 90 per cent 
of available space was constantly filled. 
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Shippers Who Handle Warehouse Accounts Will Hold 
DISTRIBUTORS’ CONVENTION 


At the Congress Hotel in Chicago on June 15 and 16 


Purpose: Organization of a National Association to Standardize Practices and Customs in Rela- 
tionship with Warehouse Industry 


KENT B. STILES 


national association of manufacturers’ repre- 

sentatives who handle accounts with the ware- 
houses through which commodities are distributed 
has been set for June 15 and 16. The meeting will be 
held at the Congress Hotel in Chicago. 


Y | NHE convention to discuss organization of a 


plans for co-operation with the American Warehouse- 
men’s Association, American Chain of Warehouses, 
Central Warehousemen’s Club and other bodies of 
warehousemen in the merchandise and cold storage 
branches of the storage industry. 

Letters and circulars go forth under the super- 





Eligible to member- 
ship in the proposed as- 
sociation are distribu- 
tion managers, traffic 
managers, transfer 
managers, sales man- 
agers, freight forward- 
ers and representatives 
of all other interests 
which move goods 
through the merchan- 
dise and cold storage 
plants in the United 
States and Canada. 

The object of organ- 
izing is to standardize 
customs and practices 
in the business rela- 
tionship between manu- 
facturers and freight 
forwarders on one side 
and the warehousing 
industry on the other. 
Both manufacturers 
and warehousemen rec- 
ognize the necessity for 
this standardization. 
Standardization can be 
matured through co- 
operation alone. Co- 
operation is founded on 
organization. 

Hundreds of manu- 
facturers’ and_ other 
shippers’  representa- 
tives who have dealings 
with the warehouse in- 








Purposes of Organization 


Briefly, these include the following: 


I, 


2. 


Simplification and standardization of warehouses’ rates 
and bills. 

Agreements as to what service warehouses are expected 
to perform. (For instance, do their regular rates include 
making a daily report or a monthly report, or what? Do 
these rates include prompt delivery? Do they include 
handling a _ responsible amount of correspondence 
promptly? 


. Discussion as to whether warehousemen should act more 


or less as sales agents. 


. Annual opportunity for shippers’ representatives to meet 


jointly with the members of the American Warehouse- 
men’s Association and the American Chain of Ware- 
houses, which hold conventions during the same week 
and at the same city. 


. Standardization of stock reports, bills of lading, mani- 


fests, etc. 


. Understandings with warehousemen as to “flat rate” 


service—whether warehousemen should make separate 
charges for stenciling, clerical expenses, postage, stock 
reports, bills of lading and other documents. (Traffic 
managers generally object to the common warehousing 
practice of itemizing individual assessments.) 


. Co-operation with the American Warehousemen’s Asso- 


ciation’s Pittsburgh Central Bureau which is to be made 
a clearing house for information which shippers desire 
regarding tariffs and other warehousing conditions in 
various communities. 


. Agreement on how warehousemen should handle unload- 


ing reports, outbound freight charges, freight extensions, 
damage claims, shortages in consigned goods. 


. Agreement on warehousemen’s liability in event of fire, 


theft, etc. What is warehousemen’s responsibility in re- 
lation to insurance of shippers’ goods? 


10. Encouragement, by manufacturers, of better service by 


warehousemen in handling carload and 1. c. 1. ship- 
ments. 











vision of the Distribu- 
tion Managers ‘Advis- 
ory Committee. This 
committee was organ- 
ized by traffic man- 
agers and freight for- 
warders who attended 
the annual convention 
of the American Ware- 
housemen’s Association 
at Cincinnati last De- 
cember. The members 
of this advisory unit 
are: 


Chairman, Frank 
E. Jones, Traffic 
Manager, Furniture 
Manufacturer’s Asso- 
ciation, Grand Rapids, 
Mich. 

John J. Sinnott, 
traffic manager, F. F. 
Dalley Corporations, 
Ltd. (shoe polish 
manufacturers), 
Hamilton, Ontario, 
Canada. 

John Simon, man- 
ager of transfer de- 
partment, Keystone 
Steel & Wire Com- 
pany, Peoria, Illinois. 

C. V. Wake, traffic 
manager, Hoosier 
Manufacturing Com- 
pany (kitchen cabi- 
nets), New Castle, 

Indiana. 


dustry are receiving invitations to attend the Chi- 
cago convention in June. These invitations are in 
two-fold form—first, a letter giving briefly 
the dates and place of the meeting; second, a four- 
page circular setting forth in detail the origin of the 
movement, the purposes of organization, and the 


Herbert N. McEwen, vice-president, Acme Trans- 
fer and Storage Company, St. Louis, Missouri. 

Thomas A. Bradley, president, Acme Transfer 
and Storage Company, New York City, N. Y. 

C. G. Yates, traffic manager, Vick Chemical Com- 
pany, Greensboro, North Carolina. 
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ACME TRANSFER & STORAGE CO., inc. 
| CARLOAD DISTRIBUTORS 


8-10 BRIDGE STREET 
WAREHOUSES : 


533 West Twenty-Fourtn STREET 


NEW YORK, 
604 Wast THiety-FOURTH STREET ee 
3STH STREET ANNO 12TH AvE. 





{3STe STReat ANO CANAL PLACE 


Fr. NorTH 10TH ST. Bxivn. N.Y 





THOMAS & BRADiey,. PRESIDENT 
Maurnis, TENNESSES 





GENERAL Orrices: 
MARITIME BUILDING 
NEW Yorn 


JAMES J Curry, WAREHOUSE Mawacen 
Sr. Louis. Missour! 


HERserRr N. McE WEN, Benerar MANAGER 


Q-Qr04. ACME TRANSFE ies 
president. 


R & STORA 
ND DISTRIBU 
BIDDLE AND MAIN STR 


CARLOADING A 


GE CO. inc 


TING AGENTS 
EETS 





TELEPHONES 
Bet, Ouive S688 
Kintocn., CenrTrar 6949 


ST. Louis. Mo. 





Furniture Manufacturers Association 
of Grand Rapids, Michigan 





Pfficers: Members: 
B. A. HATHAWAY, President Wm. A. Berkey Furniture Co Gunn Furniture Co. Sligh Furniture Co. 
Berkey & Gay Furniture Co. m Furniture Co Snyder Furniture Co. 
R. W. IRWIN, Vice-President Bissel] Carpet Sweeper J Furniture Co Special Furnitu 
ry Furniture Co. Klise Mfg. Co. tendardized Furnitu Cc 
W. H. GAY, Treasurer swell Furni Co. Furniture Co Stickley B 
Davies-Putnam Co. Luce Furai Co. Stone & Hoult 
D. H. BROWN, Secretary Foote Reyne Co. Furniture Co Valley City Desk Co. 
ture Studios Inc Macey Company Waddell Mfg. Co. 
FRANCIS D. CAMPAU, Counsel G. RB. ir Michigan Chair Co. Wagemaker Furniture Co, 
G. R. Furniture Co. Mueller & Slack Co. Ww vn —- Co. 
Traffic and Carloadi t.: G. R. Piano Case Co. Paalman Furniture Co. Widdicomb Furniture Co. 
. 2 an ooo G. R. School Equipment Co. C. 8. Paine John Widdicomd Co. 
— . —— G. RB. Show Case Co. Phoenix Furniture Co. wil 
G. RB. Upholst Co. R urniture Co. 
G. BR. Veneer Works 


w Case Co. 
Windsor Upholstering Co 


F 
Royal Furniture Co. 


ADORESS REPLIES TO 
CARLOADING DEPARTMENT 


IN REPLY REFER TO FILE 
133 ISLAND ST.. Ss. W. 











housemen’s Association or 
tion of the Centra] Warehou 





the Kansas City conven- 
semen’s Club in January: 


Colgate & Company, Jerse City 

Procter & Gamble ec = 
Indian Packing Company, Chicago 
Montgomery Ward & Compan 
Swift & Company, Chicago. 
Postum Cereal Company, Cincinnati 
Whitaker Paper Company, Cincinnati. 

; Meinrath Brokerage Company, Kansas City 

a oa the foregoing, traffic representatives 

~ a reer companies have expressed interest 

et yd vement and are expected to be identified 


y, Chicago. 


Ballard & Ballard Company (flour), Louisville. 
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Manufacturers of “Diamond D” Produce 
cts 


Che #1. 7. Brackett & Sons Op. 


CABLE ADORESS 
ORACKETT CINCINNaT] 
WESTERN UNION 
FIVE LETTER cove 


ORPORATIONS LimITED 


HAMILTON , CANADA 





SUBYECT Toc 
~-MANGE WITHOY 
NOT 
. er 


R.E ROG ‘PREs *. 
CR ERs Ve 'OENT Fm +r ew 
EGGERS Secme rs meas DR . = J P EoD a} E 
HANS; Oi, the. Sik Ss ©O8 TON. ; 
2AND PA NAT. = ae Pr Pe meld E xing ER B OG 
BEs iy EC ALT. 6a ‘MORE A. RE esmre AVE 
SEMER BUILD _—— tes an a 'S3 we pi, Exenus ~ 
ING yan. ’ an fo GE 


6 


TRAFFIC & DISTRIBUTION MANAGER 


Cheese Shippers Traffic Association, Milwaukee. 

Columbia Graphophone Company, Bridgeport, 
Conn. 

Crosman Brothers (seeds), Rochester, N. Y. 

J. B. Ford Company (chemicals), Wyandotte, 
Mich. 

Jersey Cereal Food Company, Cereal, Pa. 

Kellogg Toasted Corn Flake Company, Battle 
Creek, Mich. 

Mente & Company (bagging), New Orleans. 

National Implement and Vehicle Association, 
Chicago. 

Peters Cartridge Company, Cincinnati. 


LOG 
UMFORD Sr 


E. R. Squibb & Sons (manufacturing chemists), 
New York City. 

Phillips Wire Company, Pawtucket, R. I. 

Milwaukee Corrugating Company, Milwaukee. 

Joseph Wild & Company (linoleum), New York 
City. 

The Thread Agency (distributor for American 
Thread Company), New York City. 

Fruit Despatch Company, New York City. 

The discussions which have served to bring to the 
front in recent months the need for standardization 
of practices and customs, have attracted the attention 
also of other national distributors’ traffic managers. 
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These distributors include the following, who it is 
thought may be represented at the Chicago conven- 


tion: 


S. M. Bixby & Company (shoe polish), Brooklyn. 
The Carter’s Ink Company, Boston. 

Loose-Wiles Biscuit Company, Chicago. 

J. I. Case Plow Works, Racine, Wis. 

The Cleveland Tractor Company, Cleveland. 
United Drug Company, Boston. 

American Glue Company, Boston. 

Aunt Jemima Mills Company, St. Joseph, Mo. 
Lever Brothers Company (soaps and glycerine), 


Cambridge, Mass. 


Kalamazoo Stationery Company, 


Mich. 


All these companies combine to make a representa- 
tive list of American industries which, distributors 
through warehouses, are a constructive nucleus for 


Kalamazoo, 


warehouses. 


these lines? 


the successful launching of a national association 


such as the one which it is purposed to form at 
They number forty-two and in the aggre- 
gate they ship annually millions of dollars worth of 


Chicago. 


merchandise through warehouses. 


No name for the association has been selected. 
The following suggestions have been made to the 


committee: 


National Distributors’ Traffic Association. 
Shippers and Distributors’ Association. 
National Manufacturers’ and Distributors’ As- 


sociation. 


National Association of Distribution Managers. 
Shippers’ Distributing and Warehouse League. 
Shippers’ Conference Committee on Distribution 


and Warehousing. 


It is essential that the advisory committee know 








WAREHOUSING 
ANNOUNCING 


An Illustrated Series 
of Articles Telling What Is New in the 


Warehouse Industry From the 
Construction Viewpoint 
Storage executives to-day are giving more 
thought than ever before to design and archi- 
tecture in the buildings they are erecting. 


Efficient and economic handling and storage 
of goods are basic essentials in planning new 


Do you know what others are doing along 


DISTRIBUTION & WAREHOUSING 


is going to tell you! 


The first article of this series will appear 
in the June issue. 
about the new plants of 


Elston Packing & Storage Company, 


David Fireproof Storage Warehouses, 


May, 1920 





It will give information 


Grand Rapids, Mich. 


Chicago. 





pasceeegeur 





in advance how many manufacturers and forwarders 


desire to be represented at the Chicago Convention. Letters of support and inquiry should be addressed to 
Mr. Jones, care of the Furniture Manufacturers’ Association of Grand Rapids, Mich., or to the editor of 


Distribution & Warehousing. 


MOTOR TRUCK CLUB 
AN INFLUENTIAL BODY 


BOSTON, April 10—Furniture movers 
and men operating large transportation 
fleets in Massachusetts are gratified at 
the results of the fights put up this year 
by the Motor Truck Club of Massachu- 
setts, the newly-organized association, 
before different legislative committees. 
There was the hardy annual bill up for 
the fourth time to compel furniture 
movers to tell whom they moved and 
where they moved people, filing dupli- 
cate lists with the city and town au- 
thorities where they operated. The 
measure was killed. 

The attempt to have the law changed 
that would place a limit of eleven feet 
on the height of loads was defeated also. 
Another measure that sought to restrict 
to twenty-eight feet all horse-drawn ve- 
hicles and their loads, the law that now 
includes trucks, was another measure 
killed; as was a bill that provided no 
vehicle could be operated on the high- 
ways without the owner taking out a 
$5,000 bond. 

Another measure that was of interest 
to the truckmen provides for removal of 





snow from the State highways in the 
winter. The legislative committee is 
going to give Commissioner of Public 
Works John N. Cole $50,000 with which 
to buy plows to be scattered over the 
State. These will be loaned to truck- 
men so that when a storm comes they 
can quickly break out a path as they go 
on .their trips. Another measure that 
met with favor and was passed gives the 
vehicle coming from the right the right 
of way over one on the left. This will 
clarify a situation which has caused 
many accidents. 

In short all the measures the truck- 
men were interested in were rejected or 
passed in accordance with their views. 
The only one remaining—and a very im- 
portant one—will give the Public Works 
Commissioner authority to grant annual 
permits to big transportation companies 
for special loads instead of requiring 
permits from every city and town they 
go through on each trip. A bill along 
these lines has been drawn and will, it 
is expected, be passed. 





Dallas Company Expands 


DALLAS, TEX., April 14—A new 
warehouse, with floor space of approxi- 





TLL LLL 


mately 60,000 square feet, is to be erected 
by the Dallas Storage & Warehouse Co. 
adjoining its present plant. 





The Campbell Way 


A STORAGE rate guide for the 
information of employees and 
customers has been issued by the 
Campbell Stores, warehousemen, of 
Hoboken, N. J. This 62-page book 
relates to standard classification of 
merchandise handled at the Camp- 
bell plants and is based on data 
compiled by the American Ware- 
housemen’s Association, the Massa- 
chusetts Storage Warehousemen’s 
Association and the Port of New 
York Warehousemen’s Bureau of 
Information. 

The Campbell book is one of the 
finest volumes on the subject which 
has come to the attention of Dis- 
tribution & Warehousing. Men in 
the industry who are planning to 
issue publicity literature in connec- 
tion with their plants should obtain 
a copy for their guidance. 
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What Are You Doing For 


YOUR EMPLOYEES? 


Are You Striking the Chord of Acquaintanceship ? 


PON the warehouseman whose employees are 
unionized has been thrust new and perplexing 
problems. These problems are possible of so- 

lution if they are attacked in the right way and with 
open mind. 

The affiliation of storage labor with a union is 
often interpreted as a spirit of antagonism by em- 
ployees toward the warehouseman. It is the opin- 
ion of Alton H. Greeley, president of the General 
Cartage and Storage Company of Cleveland, that this 
is not necessarily true, and that the relationship be- 
tween boss and hired man may be harmoniously ce- 
mented on a basis of friendship and co-operation. 

The organizing of a union among warehouse em- 
ployees will not 
lead to discord, 
distrust and 
discontent, Mr. 
Greeley be- 
lieves, if the 
boss takes the 
initiative by 
recognizing the 


the most interesting. 
wins them. 


union, dealing 
with it fairly 
and _ squarely 


and _ pursuing 
the policy of 
“we need each 
other.” 

Such is’ the 


get-together method. 


Something is missing from the personality of the man who does not 


Alton H. Greeley, president of the American Chain of Warehouses, has 
had his labor troubles at his Cleveland storage plants. 
at a solution of these troubles he has endeavored to meet his em- 
ployees more than half way. To them he says: 
justice, which is perhaps the cornerstone of all successful business 
of the ‘live and let live’ kind, must prevail in all our dealings.” 

Read how Mr. Greeley is learning to know his employees through the 


3. The management to formulate the organization 
and carry on the business. 
4. The consumer, without whom business could not 
exist. “So it would seem,” Mr. Greeley said, 
“that in business transactions the consumer 
should be protected at all times; and, as we 
are all consumers at one time or another, we 
are protecting our personal interests in so 
doing.” 
Mr. Greeley described the get-together dinner as 
‘fone of the greatest occasions” in his business career. 
“TI wonder if you have all realized,” he said, “just 
how essential we are to each other and how little 
each one of us would be were it not for the other 
fellow. We could 
not get along 
without the doc- 
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know how to conciliate. The ability to make friends is one of the tor, lawyer, 
biggest assets in life—and life is the biggest business of all, and farmer, grocer, 
Conciliation makes friends. Personality driver, chauf- 


feur or ware- 
houseman; nei- 
ther can we all 
be doctors, law- 
yers, farmers, 
grocers, drivers, 
chauffeurs or 
warehousemen, 
nor can we ever 
hope to be presi- 
dent of the 


In arriving 


“The spirit of 





path which Mr. 

Greeley has chosen to follow. At a dinner which the 
General Cartage and Storage Company recently gave 
to its employees, each regardless of high or low posi- 
tion was presented with a life insurance policy as 
evidence of the company’s attitude toward the union, 
and Mr. Greeley in a talk told the men that his ex- 
perience in his business contact with them had taught 
him that the motives of their organization were fair 
play and better understanding. 

The Cleveland company engaged the Chamber of 
Industry in which to hold the dinner, and employees 
from the Merwin, Central, Orange and Pier Ware- 
houses were present, together with the officers of the 
company. Mr. Greeley told the men that in business 
there were four necessary elements: 

1. The money with which to do business. 

2. The men who carry on the business. 
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Council of the 
Cleveland branch of the American Federation of La- 
bor—and so we must have men in these various sta- 
tions of life to fulfill the duties required of them. 

“The main question in business to-day seems to 
be the lack of co-operation—and that is why we are 
gathered together here to-night, and I hope that the 
results will be sufficient to induce the officers and 
directors of this company to have many such gather- 
ings in the future. 

“TI believe in this manner of getting together. I 
believe it will enable us to become better acquainted 
—to understand each other because the lack of ac- 
quaintance and misunderstanding has kept many an 
organization from being a leader in its line. 

“T want you all to feel you are a part of the big- 
gest and best business of its kind in the city—we want 
your co-operation to make it grow. 
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“Now just a word about co-operation. I think that 
co-operation means courtesy to our customers—the 
carrying out promptly of all orders given to you to 
handle and the careful handling of and giving proper 
protection to the property entrusted to your care. 

“Now just a word about your union. There was a 
time when we felt that the organization of you men 
into a controlling body was going to be antagonistic 
to our business. To-day we feel quite different. Our 
experience in dealing with your organization has 
taught us that fair play and better understanding 
has been the motive of your organization. We be- 
lieve firmly in a well managed organization such as 
you have where you men can get together and dis- 
cuss your affairs and consider those of your employer 
in a fair-minded and unbiased way. 

“Such meetings are not only educational for you 
but if guided correctly are a good thing for indus- 
try. We much prefer to deal with an organization 
collectively than to be called upon to make single 
and unsatisfactory arrangements with each employee 
individually. 

“Your union is young and like any organization 
has made mistakes. I think I can see a desire on 
the part of your organization to work closer and in 
harmony with us, which is a most satisfactory sign, 
showing that we are ultimately to arrive at a common 
understanding upon which all principles of success- 
ful business must be based. 

“As I said before, we need each other. One cannot 
exist without the other. Both sides must be satis- 
fied in any agreement for the arrangement to be 
a lasting one. Neither must take advantage, and 
consideration must always be given to all matters 
affecting either party to the arrangement. 


Conciliation Essential 


“T do not believe in strikes and lockouts. I think 
the parties in question should get together and come 
to an amicable adjustment. An understanding is 
most* desirable between the management and em- 
ployees. Strikes curtail production—are expensive 
and in my opinion uncalled for. 

“IT hope your union will grow and be prosperous 
and also hope that some day sufficient money will 
be accumulated in your treasury that it may be pos- 
sible to give you men sick benefits, old age pensions 
and any other annuities which the officers of your 
organization are able to provide. 

“The officers of this company are proud of its 
organization—proud of all its employees—and feel 
that during the years of its experience have pro- 
duced an organization second to none in the United 
States. 

“Considerable money is being spent in maintain- 
ing a system of properly operating the business, and 
this feature of the work needs the co-operation of 
every person connected with the company. 

“Make it your business to see that sufficient infor- 
mation is placed on the various forms used in the 
conduct of the business to give the billing department 
sufficient and accurate data to enable them to present 
an invoice to the customers which clearly describes 
the transaction which has been handled. 

“To you men who are handling freight at the de- 
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pots I wish to impress the importance of properly 
checking the freight you receive—having any dam- 
age properly noted, and when deliveries are made 
securing proper receipts. 

“For some time past it has been the custom of the 
office employees to hold periodical meetings, at which 
subjects pertaining to the operation of the business 
are discussed. I want to tell you something about 
these meetings. You know this company is to-day 
operating seven warehouses in the City of Cleveland, 
and were it not for these ‘get-together meetings’ the 
men from the different warehouses would seldom 
see each other. 

“You can imagine that in handling many trans- 
actions every day some differences will naturally 
arise between these men. Misunderstandings would 
occur resulting in one thinking that the other was 
a very disagreeable sort of a fellow. These meet- 
ings have produced an acquaintance and feeling of 
fellowship which have eliminated and made impossi- 
ble these petty misunderstandings. Many of us have 
often thought that some of our business associates 
(from lack of acquaintance) were very disagreeable 
only to discover after becoming better acquainted that 
they are pretty decent fellows after all. 

“At these meetings are discussed the various ques- 
tions of operation — complaints which are received 
from customers and a discussion as to the proper 
means of overcoming recurrences, and suggestions 
are made by each employee of points for the better- 
ment of the business. 

“T believe that you men who are carrying out the 
efforts of the main office can clearly see the good 
which is the result brought about by closer co-opera- 
tion and better understanding which are produced 
by these ‘get-together’ conferences, which the com- 
pany intends shall be held once each month. 


“The success of any organization depends wholly | 


upon the team-work produced by each individual 
toward the department in which he is employed and 
the collective co-operation of the heads of the vari- 
ous departments with the management of the com- 
pany. With this sort of co-operation success of the 
organization is clearly assured, and the resulting in- 
crease in earnings makes it possible for the em- 
ployees to receive increased compensation. 

“T have spoken at considerable length on the sub- 
ject of co-operation and believe there are other points 
which enter into the successful management of an 
industry such as ours, that our dealings with the 
public and our employees may at all times be pleas- 
ant and agreeable. 


“Deal Squarely”’ 


“The spirit of justice, which is perhaps the corner- 
stone of all successful business of the ‘Live-and-Let 
Live’ kind, must prevail in all of our dealings. Jus- 
tice means to play fair—to deal squarely with our 
company and its employees and between yourselves 
as individuals and ourselves collectively with our cus- 
tomers, realizing that without customers our indus- 
try would soon cease to exist. 

“T am a firm believer in doing just a little bit more 
than you are paid to do or saying a pleasant word at 
the right time to satisfy your customer that the spirit 
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THE GENERAL CARTACE AND STORAGE CO. 


Sterage of Merchandise and Houscheo!d Qeods 
Forwarders and Distributers 


FURNITURE MOVEO ANO PACKED 
City OELIVERY SERVICE 
WAGONS FOR ALL PURPOSES 


In appreciation of loyal service and with a desire 
to express our interest in the welfare of those who 
are dependent upon you, this Certificate of Insurance 
is presented. 


Insurance has been placed upon the lives of all 
of our employees whose connection with the com- 
pany exceeds a period of three months prior to 
January Ist, 1920, and will remain in force while 
you continue your employment with this company 
and during the continuance of our Group Insurance 
Policy. 





In case of your death the amount of this insur- 
ance will be paid direct to your beneficiary. 


It is the desire of the company to assure its 
employees of its ever-alertness to conduct its business 
for the best interests of all concerned, and in return 
to receive the genteel co-operation of each employee, 
that our service to the public may be perfect at ald 
times. 

Very truly yours 


4 Git vad 





The General Cartage & Storage Co. gives its employees insurance protection in amounts ranging from $500 to 
$1,000 according to length of service 


of doing the work is performed in 
a most pleasant manner. It is my 
desire that in dealing with the pub- 
lic all of the employed conduct 
themselves in a gentlemanly man- 
ner and with the spirit to please 
dominating at all times. 

“We may have ever so fine a 
warehouse and the most efficient 
corps of clerks, but without cus- 
tomers it would be like having a 
million dollars to spend and find 
yourself in the middle of the Sa- 
hara Desert and no place to spend 
it—so let justice play an impor- 
tant part in every transaction 
which you handle. 

“Economy is also a most impor- 
tant factor in the successful opera- 
tion of business. Each individual 
member _ should give careful 
thought to this subject. An hon- 
est day’s work should be done—time and money must 
not be wasted. Save when you can—invent short 
methods in doing your work and assist others to do 
the same. 

“Having discussed the matter of co-operation, jus- 
tice and economy, the next thought should be 
that of energy. An organization without ‘pep,’ 
energy, perseverance and a ‘get-there’ spirit is liable 
to fall far short in its efforts, for each individual is 





Alton H. Greeley 


lagging and necessarily delaying 
the entire organization. 

“Let your every act be for a pur- 
pose and, when once your duty is 
defined, endeavor to produce two 
actions where one formerly grew. 
Where energy exists, dry rot and 
destruction cannot creep in. 

“Stand up for the company 
which you represent—feel it an 
honor to be one of the organization 
and if you do not like your place 
of employment—if you cannot 
stand by the principles of the or- 
ganization and it is your desire to 
knock and find fault—then for 
God’s sake get out and stand on 
the outside and do your knocking 
there.”’ 

After a brief talk on American- 
ism, Mr. Greeley concluded: 

“It is the desire of this company 
to pay to its employees wages commensurate with the 
service performed and within the bounds which the 
profits of the company can afford. It is the hope that 
this sum will be sufficient to permit each one of you 
who have children to educate them in American 
schools, that they may be fortified with knowledge 
and have a clear understanding of Americanism and 
American principles. 

(Concluded on page 29) 
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Chicago Warehousemen Offer 
DEFENSIBILITY OF RATES 


In Controversy with Public Utilities Commission—Many Storage 
Executives May Be Forced Out of Business, Commission Is 
Informed, Unless Fair Tariffs Are Allowed—Cost Accounting 
and Present-Day Property Values Figure in Testimony 





favor of the industry and against shippers and others 
who utilize warehouses. The reasoning of these who 


cago are passing through a rate-defense ordeal 
hold this opinion is that the value of cost-fmding: has 


» HICAGO, April 12.—The warehousemen of Chi- 
which has disclosed conditions that have been 


amazing to the storage executives themselves. 


Men 


been so emphatically impressed upon Chicago storage 


who had thought they executives that every 

were making good profits opus aca rataaciirinae i iat th ch ca canner mi man has. set out to 

have’ discovered __ that ; gt by a. —_—— a ‘ = “know his business” as 
4 . — fen ielr rates are eing made ejore le UOC /TUt- ° 

their basic methods ities Commission along the following general lines: he never knew it before 


including competition— 
for calculating tariffs 
have been the wrong 
ones. These men have 
learned that their neg- 
lect of the scientific 
study of cost accounting 
as applied to their busi- 
ness has sacrificed them 
money. 

The disclosure came 
about through the order 
issued in January by the 
Public Utilities Commis- 
sion of Illinois to the 
warehousemen to defend 
the reasonableness. of 
their rates, charges, clas- 
sifications, contracts and 
practices. The series of 
public hearings held 
subsequently has not had 
results which are satis- 
storage owners or the 
Commission, and_ the 
taking of further testi- 
mony will be necessary 
so that the Commission 
may decide whether the 
tariffs on file with it are 
to be considered exorbi- 
tant. It may be another 


1. 


By showing that the returns received from _ proper- 
ties, equipment and working capital used in the con- 
duct of their business are very low—taking the prop- 
erties, etc., on basis of present values. 


. By showing that about 1,200,000 square feet of floor 


space has recently been taken off the general merchan- 
dise storage market in Chicago through the leasing out 
of this space for long periods to parties who will use 
it for other than public utility warehousing purposes 
—and that this space has been leased out because the 
lessors decided a larger return could be obtained from 
so doing as against the operation of this space in the 
general storage warehousing business. 


. By a comparison of rates in Chicago and rates for 


similar services in other representative cities. 


. By a comparison of rules and regulations, practices, 


classifications, in Chicago as against those in other rep- 
resentative cities. 


. By a comparison of present-day rates in Chicago on a 


few commodities as against rates eight or ten years 
ago in Chicago for those same commodities—this for the 
purpose of proving to the public, through the Commis- 
sion, that the increase in storage rates heretofore per- 
mitted by the Commission has in its effect been almost 
negligible in connection with the increased cost of liv- 
ing. 


. That their rates for handling cover, and should cover, 


not only the actual cost of productive labor but a fair 
proportion of OVERHEAD EXPENSE which properly 
belongs to labor overhead. 


. That their charges to customers for handling of goods 


in and out are only about one-third of the cost of 
handling similar goods in and out of United States 
Government warehouses operated by or under tho di- 
rection of the Quartermaster Corps of the United States 
Army. 


and- that the outcome 
may be the filing with 
the Commission of even 
higher rates and charges 
than those which obtain 
in Chicago’s warehous- 
ing community to-day. 

In this connection the 
present-day valuation of 
property will stand out 
prominently. 

The evidence still to 
be submitted by the 
warehousemen who are 
witnesses at the _ hear- 
ing is expected to justify 
the charging of rates 
higher than the ones 
which the Commission 
is investigating, and a 
recent decision by the 
Supreme Court of IIli- 
nois is held to be of as- 
sistance. This decision 
refers to the case of the 
Springfield Gas Company 
and states that the Pub- 
lit Utilities Commission, 
before permitting change 
in rates, must: 

1. Determine present 

value of Public 


. 8. By argument in support of their various lines of de- me 

six weeks before these sting wal : Utility property 

hearings have been con- for rate-making 
purposes. 


cluded. 





2. Determine rate of return to which the Utility 


is entitled. 
3. Allow fair and reasonable rates to be charged 


for the service rendered. 


It was the complaint of a warehouseman’s cus- 
tomer regarding rates which led to the Commission’s 
inquiry, and it is the opinion of many Chicago ware- 
housemen to-day that this complaint will react in 
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It had been originally intended to have representa- 
tives of all three branches of the industry—merchan- 
dise, cold storage and household goods—attend the 
hearings simultaneously, but the warehousemen pre- 
vailed upon the Commission that the three have little 
in common when it came to the question of rates 
charged for services. That led the Commission to 
order separate hearings for each branch, and this has 
been a distinct aid to the defense. 

The rates now on file with the Commission are un- 
derstood to be from 20 to 25 per cent higher than 
the preceding ones. Those of the merchandise ware- 
housemen were built after a limited study of cost 
finding, but the tariffs asked by the cold storage and 
household goods men were filed at a time when those 
warehouse owners had little if any conception of the 
actual cost of storing. Each warehouse charged what 
it could, and still hope to obtain business, based on 
knowledge of what competitors were charging. 
Sometimes there were profits; often there were not 
any. 


Cost Accounting 


A study of cost accounting from now on is ex- 
pected to eliminate such 
methods. For example, 
the cold storage men 
have appointed a com- 
mittee on cost account- 
ing which hopes to arrive 
at a basis that will take 
into account capital in- 
vested, present-day val- 
ues and running ex- 
penses. A model cold 
storage warehouse is be- 
ing designed and on this 
mythical building and 
the ground it “occupies”’ 
bids will be asked from contractors. On the cost of 
building and ground the committee expects to find a 
figure which will show an average investment charge, 
while the running expenses will be determined on the 
basis of present labor and materials conditions. 

The extent to which current valuation enters the 
situation was discussed at a meeting of the Illinois 
Association of Merchandise Warehousemen at the 
University Club on April 8. The Commission hear- 
ings were talked over and it was brought out that 
many of the association’s members have been keeping 
cost records which are more nearly accurate than be- 
fore and that these have shown that on the basis of 
present-day valuation the owners have not been re- 
ceiving adequate returns. 

The association’s rate committee was requested to 
begin consideration of a new tariff, using replacement 
value and present operating costs as bases. The pur- 
pose of this move is to determine definitely whether 
the merchandise warehousemen shall ask permission 
of the Commission to charge higher rates. 

Several of the documents which the merchandise 
warehousemen have submitted to the Commission in 
defense of the tariffs at present on file have been 
made available to Distribution & Warehousing, and 
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representing the great manufacturing companies which 
move commodities through the merchandise warehouses; 
of Chicago, one of the leading distribution centers in the = and in the office, with the 
country, cannot afford to overlook the significance of the : 
rate controversy between the Public Utilities Commission 
of Illinois and the owners of these warehouses. In Chi- 
cago the storage executives have informed the Commis- 
sion that unless fair rates are allowed many of the ware- 
houses will be obliged to go out of business and that “ex- 
isting bad conditions in many lines of business” would be 
“further demoralized” because of uncertainty of distrib- 
uting costs through Chicago. 
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two are presented herewith for the information of: 

1. The shippers, whose costs of moving commod- 
ities to and from the great distribution cen- 
ter of Chicago are affected by whatever rates 
the Commission shall consider fair; and 

2. The warehousing industry, which is watching 
the Chicago situation because it knows that 
in time the warehousemen in every State 
may come to be regulated. 

One of these documents explains how the ware- 
housing industry has grown in recent years and why 
manufacturers’ requirements have placed increased 
burdens of responsibility upon the shoulders of stor- 
age executives. It reads: 


“A few years ago the business of public warehousing, as 
carried on in general merchandise storage warehouses, con- 
sisted mainly in storing large blocks of bulk goods that could 
be handled by common low-priced labor, and usually remained 
in storage for a considerable length of time. 

“With the development of the industry in very recent years, 
the duties of a warehouse company have grown to include 
every detail of up-to-date business except making and selling 
goods. 

“Instead of filling the warehouse solid with a few com- 
modities that come and vo in large lots, much of the business 
now consists of varied assortments requiring a large amount 
of sorting, piling space, skilled labor and careful supervision. 
Some accounts also require a 
large amount of office detail 
and accounting, so that it is 
necessary to maintain a com- 
petent and adequate organ- 
ization both in the warehouse 


most modern equipment for 
complete, prompt and efficient 
service. 

“Some warehouse custom- 
ers require many more times 
the amount of special or de- 
tail service than is required 
by others. 

“It would be manifestly un- 
fair and discriminatory to 
tax the customer using only 
a few of the special services of details of our service, in order 
to maintain and pay for the various special services required 
by another customer. The customer with a solid carload of one 
commodity that comes into the warehouse as one lot, and goes 
out as one lot on one billing, should not have to pay for the 
extra labor, warehouse space, responsibility and expense on a 
car for another customer containing a large assortment, going 
out in many small shipments, and requiring much warehouse 
detail and office service. 





Long Term Leases Profitable 


“Our Rules and Regulations are for the purpose of rendering 
a uniformly fair and just service to our various customers 
according to their various requirements. By handling a 
diversity of lines with different seasons of activity, we are able 
to furnish both a complete and continuous service at a mini- 
mum expense to each customer. 

“The only defense we have to offer for our Rules and Regula- 
tions, in addition to what we have stated above, is through 
a comparison with Rules and Regulations in force at other 
warehouses in other cities, many of which are in States which 
have not put their warehouses under Commission jurisdiction; 
and for your convenience we have obtained copies of rules 
and regulations in various other cities, which we will file 
herewith.” 


This report then cites each of the twenty-four rules 
and regulations adopted by the merchandise ware- 
housemen of Illinois and makes comprehensive com- 
parisons with the rules and regulations adopted by 
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warehousemen in many States, to show that in gen- 
eral the same rules govern throughout the entire in- 
dustry. 

The other document, filed subsequently to the tak- 
ing of much of the testimony, contains a summary of 
what the merchandise warehousemen believe they 
have proven before the Commission in justification of 
the tariffs on file. The significant point is brought 
out that a number of Chicago warehousemen have re- 
cently leased space on long-term contracts to manu- 
facturers because they found that the revenue they 
could obtain was more remunerative than the returns 
they could get “‘on basis of present rates” at a time 
when general costs are so great that these present 
rates are not sufficient to justify expansion of busi- 
ness through erection of new buildings. What is true 
of this situation in Chicago is held by warehousemen 
generally to be true in warehousing communities in 
many other cities. This document, like the first, was 
filed by C. W. McDonald, chairman of the joint rate 
committee of the Illinois Association of Merchandise 
Warehousemen, as the representative of the follow- 
ing nineteen respondents: Chicago Storage & Trans- 
fer Co., Continental Warehouse Co., Griswold & 
Walker, Harder’s Fireproof Storage & Van Co., Cen- 
tral Storage & Forwarding Co., Midland Warehouse 
& Transfer Co., Mitchell-Jackson, Currier-Lee Ware- 
house Co., Mitchell & Enninger, Railway Terminal & 
Warehouse Co., F. W. Hagen Co., Ontario Warehouse 
Co., Sibley Warehouse & Storage Co., C. H. Ronne 
Warehouse Co., Tooker Storage & Forwarding Co., 
Western Warehousing Co., Soo Terminal Warehouse 
Co., West Side Warehouse Co., and Wakem & Mc- 
Laughlin Co. The document reads: 


Inquiry Was Welcomed 


‘Although the evidence which has been introduced in this 
case was presented as a defense of our present rates for 
storage, labor, etc., we feel nevertheless that it has proved to 
be a strong argument for an increase in some of our charges; 
and if we had a new tariff prepared and ready for filing at 
this time we would be willing to have your Commission pass 
upon its acceptance or rejection without the introduction of 
any further evidence in support of such a tariff carrying a 
reasonable increase in our charges. 

“As we intimated at the outset, we have welcomed this in- 
vestigation and the opportunity of vindicating ourselves from 
charges that have appeared in the papers frequently to the 
effect that we are hoarders of food and PROFITEERERS; 
and it is our intention to see to it that these proceedings are 
given wide publicity, not only in Chicago but throughout the 
country. From this you will see that we have every con- 
fidence in our position of fairness to the public, and also feel 
that in view of the evidence submitted there can be but one 
decision of our case by your Commission, and that your de- 
cision must be that we have justified our rates for storage 
and labor, rules and regulations, etc., and that such rates, 
etc., are very fair to the public. 


Chicago Rates Lower Than Elsewhere 


“To sum up the evidence briefly, we believe that we have 
proved beyond question that rates in Chicago average lower 
than the average of other representative cities. We have 
offered evidence from twenty-five warehouses, located in six- 
teen different cities, covering thirteen of the most generally 
stored commodities, and compared their average with the 
highest rates charged on those same commodities by any 
merchandise storage warehouse in Chicago, and the tabula- 
tion shows that, on combined storage and labor for the first 
month, their average is 3% per cent higher than Chicago, 
and on second or any other subsequent month their stor- 
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age rate is on the average 34 per cent higher than Chicago. 

“In this connection we particularly call your attention to 
the fact that a large portion of our business comes from sugar 
refineries, flour mills, and manufacturers of various com- 
modities in widely separated parts of the country—customers 
who carry stocks in Chicago for the purpose of convenience 
and speed in making distribution to various points in the 
North Central States, and if charges made by respondents for 
the services rendered were exorbitant or unreasonable or above 
prices charged for similar services at other storage centers, 
these customers would carry their stocks at other points or 
at their own places of business. 

“In other words, we are in open competition with many other 
cities for the business of certain large customers, and the 
fact that Chicago houses generally are doing comparatively 
a larger business now than usual is, we think, pretty con- 
vinecing evidence that our charges are not out of line with other 
competitive cities and not out of line with what our customers 
consider fair and reasonable from their own experience with 
the storing and handling of these goods in their own places of 
business. 

“We also call your attention to the fact that in making up 
the average of rates in other cities we did not pick out cities 
where rates generally are higher than in Chicago, such as 
Boston and New York; but we only took one house in Boston 
and two houses in New York, and against those we took the 
rates of three houses in New Orleans, where rates are generally 
low as compared with other cities; and certainly with the ex- 
ception of Boston and New York, and possibly Philadelphia, 
the average of property values as to land in the wholesale 
districts where warehouses of our kind are generally located 
should be lower than in Chicago. 


Present Rates Unremunerative 


“We believe we have also shown beyond possibility of any 
doubt that our present rates only bring a very small return 
on the value of the property and equipment, plus necessary 
working capital—a return much lower than the average of 
almost any other business that we can think of. It may be 
contended that we are not entitled to figure return on basis 
of present values. Such a contention cannot possibly be sup- 
ported or maintained by any fair-minded body of men, in our 
judgment. To do so and force us to do business at rates 
which would only give a reasonable return on property based 
on values ten or fifteen years ago, would absolutely preclude 
any expansion of our business by respondents and would close 
the field to competitors; and thus you would be in the posi- 
tion of having created what would practically amount to a 
monopoly of the business in Chicago by a few who several 
years ago invested their money in warehousing property, or 
who made long term leases at prices very much lower than 
leases of similar property can be made for to-day. 

“How could a competitor enter the field and build a ware- 
house at a cost of probably $2.50 to $3.00 per square foot, on 
land costing say $8.00 per square foot, and compete against 
one of the old warehouses which was established say ten years 
ago when similar ground could be purchased at $5.00 per 
square foot, and a similar building erected thereon at a cost 
of about $1.50 per square foot JF the older warehouseman 
was charging rates that would give him only a fair return on 
his original investment figures The result would be that when 
there is a scarcity of business, the older warehouse, with lower 
rates, would get it, and probably the new warehousing cor- 
poration would soon be out of business. The same applies to 
new leases made to-day at around 30 to 35 cents per square 
foot, as against old leases made ten years ago at around 15 
to 20 cents per foot, or lower. 

“Certainly your Commission should not do anything that 
will have the effect of creating a monopoly out of a few of us 
and closing the field to our competitors. That would be a 
serious blow to the warehousing industry in Chicago and to 
the business as a whole throughout the country; and a serious 
blow to the development of certain lines of industry in Chicago, 
and manifestly unfair to that portion of the public who use 
public warehousing facilities. The only fair and just basis 
to take for the purpose of figuring returns for public utilities 
—and especially in the case of warehouses, privately owned, 
and who do not operate under a grant or franchise that gives 
them a monopoly on a certain line of business in a certain 
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The following seventy-eight warehousing and transfer interests are parties 
to the defense in the rate case instituted by the Public Utilities Commission: 


Anderson Bros. Express & Storage Co. 
Austin Express & Storage Co. 
Bengson Fire Proof Storage Co. 
Blakeslee Storage Warehouses 

Booth Cold Storage Co. 

S. C. Brown Storage & Van Co. 

Burkes Storage Co. 

Calumet Refrigerating Co. 

Canada Atlantic Transit Co. 

Central Cold Storage Co. 

Chicago Cold Storage Warehouse Co. 
Chicago Fire Proof Storage Warehouses 
Chicago Shipping & Storage Co. 
Chicago Storage & Transfer Co. 
Columbia Storage Warehouse 
Continental Warehouse Co. 
Currier-Lee Warehouse Co. 

David Fireproof Storage Warehouse 
Drechsler Storage Co. 

Drexel Storage & Transfer Co. 
Empire Express Storage & Van Co. 
Evanston Fireproof Warehouse 
Federal Fireproof Storage Co. 

Fort Dearborn Fireproof Storage Co. 
Garfield Park Storage Co. 

Griswold & Walker, Inc. 

F. W. Hagen Co. 

Hamilton Park Warehouse 

G. H. Hammond Co. 

Harder’s Fireproof Storage & Van Co. 
Hardners Fireproof Storage & Van Co. 
Hebard-Sheridan Road Storage Warehouse 
Hebard’s Storage Warehouse 
Herrman Warehouse Co. 

Hollander Fireproof Warehouses 
Irondale Fireproof Warehouse 
Jackson’s Express & Van Co. 

Joyce Bros. Co. 

Joyce Bros. Storage & Van Co. 











locality—is the value of property so used for public utility 
purposes TO-DAY and not its value ten years ago or ten 
years hence. 

The Gas Decision 


‘“)t might be argued that original investment, or pre-war 
values, are proper for basing earnings of street car, elevated 
railroad, gas and electric light utilities because they operate 
through or under or over the public streets and alleys by 
virtue of grants or franchises which they obtained from offi- 
cial bodies representing the people in the communities in 
which they operate—though a recent newspaper report states 
that the Illinois Supreme Court recently held in the Spring- 
field Gas Company case that the State Commission must— 
before permitting a utility corporation to change its rates— 
determine ‘present value for rate making purposes.’ In the 
case of warehouses operated on privately owned land, and 
where leases are expiring every year, the reasons are even 
stronger for taking present values as a basis for figuring 
returns. 

“In cases of leases made several years ago on large build- 
ings for warehousing purposes for long terms, there was 
generally a long period of heavy expense and small revenue, 
because certain fixed charges for rental, taxes, etc., start at 
once; and before operating revenues are sufficient to meet ex- 
penses there is generally a large DEFICIT created, which 
must be wiped out before there can be any SURPLUS avail- 
able for dividends. In the case of one of the respondents, with 
which the writer is connected (the Railway Terminal & Ware- 
housing Co.), it was four years to the month after we began 
operations before we had our DEFICIT wiped out and one 
dollar of SURPLUS available for dividends. Therefore it 
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Edward Lasham Co. 

The Lincoln Warehouse & Van Co. 
Lindsay Storage Co. 

Livingston Warehouse & Van Co. 
Marty Carl & Co. 

F. A. Mayer Express, Storage & Van Co. 
Midland Warehouse & Transfer Co. 
Midway Fireproof Storage Co. 
Mitchell & Ehninger 
Mitchell-Jackson, Inc. 

Monarch Refrigerating Co. 

Moxley Cold Storage Co. 

North American Cold Storage Co. 
North Shore Fireproof Storage Co. 
The Ontario Warehouse Co. 

Park Fireproof Storage Co. 

Peterson Express & Van Co. 

Polsen Fireproof Storage 

Pulver Bros. Fireproof Warehouse Co. 
Railway Terminal & Warehouse Co. 
W. C. Reebie & Bro. 

C. H. Ronne Warehouse Co. 

Schwartz Bros. Storage & Van Co. 
Security Firepreof Storage & Van Co. 
Sheridan Storage Co. 

Sibley Warehouse & Storage Co. 

Soo Terminal Warehouse Co. 

Tooker Storage & Forwarding Co. 
Twin City Trading Co. 

United States Cold Storage Co. 
Wakem & McLaughlin, Inc. 

Walldren Express & Van Co. 
Washington Park Fireproof Warehouse 
Werner Bros. Fireproof Storage Co. 
West End Storage Warehouse Co. 
Western Cold Storage Co. 

Western Warehousing Co. 

Westfall Storage & Chicago Van & Express Co. 
West Side Warehouse Co. 








would seem reasonable that some allowance for GOOD WILL 
should be made, and certainly can be justified. Also, in the 
case of expiration of a lease, and inability to renew same, we 
must let goods work out for several months before delivery of 
premises back to the owner—but our fixed charges for rental, 
taxes, insurance, etc., will continue, and a large portion of our 
organization must be maintained up to the last day of occu- 
pancy, thus necessitating our operating at a heavy loss for sev- 
eral months prior to the termination of our lease. 

“An examination of the questionnaires which have been filed 
by respondents will, in many instances, show that if re- 
spondents had been willing to give up the general merchan- 
dise storage business and lose the fruit of years of effort in 
building it up, they could have leased out their properties 
during the past year or two, and CAN STILL DO SO, at 
prices that would give them as much, or more, net profits as 
they have made or can make through operating as general 
storage warehouses; and, in addition, they would be relieved 
of the worries and responsibilities incident to the warehousing 
business. Space in buildings of the kind we use is now gener- 
ally held at from 35 to 50 cents per square foot per annum for 
leasing. periods of from five to ten years, but as yet I have not 
heard of any experienced warehouseman with nerve enough 
to take on any of this space for the purpose of expanding 
his business; but, on the contrary, some of our oldest, best 
and most experienced warehousemen have within the past 
three or four months closed leases for long terms on an aggre- 
gate of about 1,200,000 square feet of floor space to parties 
who will use this space for other than general merchandise 
storage or public utility purposes. The leases referred to are 
as follows: 








“Currier-Lee Warehouse Co. has recently 
leased to the Quaker Oats Co. for a long 
term of years one of their buildings con- 
taining a total area in square feet of floor 
space of about 

“Griswold & Walker, Inc., has recently 
leased to Thos. Cusack Co. for a long term of 
years one of their buildings containing a 
total area in square feet of floor space of 
about 

“Central Warehouse (William R. Manniere, 
proprietor), located at North end of Rush 
Street Bridge, has within the past two weeks 
been leased for a long term of years to J. L. 
Kraft & Bros. Co. The area of that ware- 
house in square feet of floor space is about 

“Sibley Warehouse & Storage Co. prop- 
erty has recently been sold, and possession 
is to be given on August 1, 1920, to a pur- 
chaser who will use the buildings for other 
than General Merchandise Storage purposes. 
The total area of said buildings in square 
feet of floor space is about.............. 

“Central Storage & Forwarding Co. has 
recently closed leases for long periods, as 
follows: 

To B. F. Goodrich Rubber Co. of about 

To Jewel Tea Co. of about......... a 

To Winchester Repeating Arms Co. of 
about 


150,000 ft. 


100,000 ft. 
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125,000 ft. 


400,000 ft. 


165,000 ft. 
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90,000 ft. 
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“A further argument along this line is the fact that none 
of the experienced warehousemen in Chicago have felt that 
the returns on basis of present rates were sufficient to justify 
and expansion of their business recently by the erection of 
additional buildings for warehousing purposes. Suitable sites 
for warehousing cannot be purchased, and suitable buildings 
for warehousing erected thereon, except at a cost that would 
bring the fixed charges so high that the business of ware- 
housing, on basis of present rates, cannot be carried on at a 
fair return on the investment. 


Public vs. Federal Rates 


“Prior to the entry of the United States in the World War— 
when what we term a standard warehouse could be leased for 
a long term of years at around 18 or 20 cents per foot per 
annum—6'4 cents per square foot for space occupied by goods 
in pile was generally considered throughout the country as a 
fair basis for making storage rates in merchandise storage 
warehouses. It had been found by an average of many tests, 
made in many houses, that 33 1/3 per cent of the gross area 
must be allowed for walls, stairways, elevator shafts, boiler- 
room, coal-bin and trucking aisles—and that 25 per cent of 
the net usable space was the average of loss because of honey- 
combing through partial delivery of lots, and the fact that 
many commodities are seasonal, and consequently warehouses 
are not normally full throughout the year. On this basis, 
50 per cent of the gross space was considered as the average 
for income producing or storage revenue, or 37% per cent per 
foot per annum for gross space was generally considered as 
fair and reasonable. 

“Shortly prior to the signing of the armistice in November, 
1918, the U. S. Food Administration contemplated taking juris- 
diction over all warehouses in the United States in which food- 
stuffs were stored; and the Food Administration officials took 
up this matter of storage and labor rates, and after a thorough 
and exhaustive investigation decided that 0.07-56/100 cents per 
square foot per month for space occupied by goods in pile 
was a fair and reasonable basis for storage rates at that time. 
(See record of Proceedings of the United States Food Ad- 
ministration, New York Federal Food Board, dated Nov. 30, 
1918—-a copy of which is submitted herewith.) 

“Certainly if 0.07-56/100 cents per square foot Was a fair 
and reasonable basis at that time, it is no lower to-day when 
the cost of building material and labor has been steadily ad- 
vancing, as we all know so well that further comment is, I 
believe, unnecessary. 
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“The rates of respondents who are charging the highest 
rates in Chicago are based on an earning of 6% cents per 
square foot for space occupied by goods in pile (floor-load of 
250 lb. per foot and pile height of 7% feet) for standard 
commodities, with certain modifications in cases of goods 
that cannot be piled to a floor load of 250 lb. to the foot, or to 
a height of 744 feet, because of the character of the com- 
modity or the nature of the packages—such as heavy barreled 
goods, large casks, etc.; and where the warehouseman has 
extra or unusual responsibility because of unusual values, 
fragility, ete. 

“The U. S. Food Administration officials also reached the 
conclusion that a fair basis for handling charge was the actual 
cost of productive labor, plus 125 per cent for labor overhead 
expenses, plus 10 per cent for profit. (See Proceedings— 
copy submitted herewith.) In this connection we also refer 
you to the Report of Committee on Standardization of Basis 
for Rates of the American Warehousemen’s Association (copy 
of which is submitted herewith), which report was compiled 
by a committee consisting of several members, in various 
parts of the United States, from varied and sundry tests made 
under many different conditions, in many different houses, in 
many different cities; and by the Association, which com- 
mittee’s work—which after being carefully checked and studied 
by the Food Administration officials—was practically adopted 
by them as the basis for all warehouses throughout the coun- 
try. A study of the report referred to will show you clearly 
how the basis for both storage and labor rates is reached by 
the application of scientific principles; what proportion of 
general operating expenses belong to labor overhead and 
WHY. This question of OVERHEAD EXPENSE, or rather 
the lack of consideration given to it, has been the cause of 
many a business failure during the past years. In this con- 
nection I wish to quote from a little pamphlet, entitled ‘Over- 
head Expense,’ which a few months ago was distributed by 
the Bonded Audit & Appraisal Company—a portion of which 
reads as follows: 

“*A short time ago the Federal Trade Commission, 
which conducted an investigation into business condi- 
tions, reported that there were 22,000 business failures 
in the United States during the year under investigation. 
Of 260,000 corporations, it was reported that 200,000 were 
only ekeing out an existence, and that 100,000 of these 
did not earn a penny. Almost of more importance and 
certainly of greater significance, was the statement of 
Mr. Hurley (chairman of the Commission) that only 10 
per cent. of our manufacturers and merchants know the 
actual cost to manufacture and sell their products, 40 per 
cent. estimate what their costs are, and 50 per cent. have 
absolutely no method but price their goods arbitrarily. 
He says further that most of the manufacturers and 
merchants who do not know what their goods cost are 
basing their selling price on what their competitors sell 
for, and with only this knowledge for a basis they are 
frequently cutting prices and demoralizing the industry 
in which they are engaged. 

““No business man can intelligently state a selling 
price unless he knows the cost of the merchandise he 
offers for sale. Obviously, the prime cost either in the 
case of a manufacturer or in the case of a merchant is 
not only the cost to be considered. 

“*Before any consideration can be given the question 
of overhead expense, just what is and what is not over- 
head must first be determined. This cannot be reduced 
to formule, but must be determined according to the line 
of business, and how it is conducted. A certain expense 
item might be overhead in the case of one, but might not 
be overhead in the case of another, though the line of 
husiness might be the same. Overhead as a whole in- 
creases and decreases with every increase or decrease in 
the volume of business, but these fluctuations are never 
uniform. Overhead is present even though there be no 
operation at all, and it usually decreases per unit with 
every increase in activity (up to a certain point).’ 
“Another portion of the same pamphlet reads as follows: 


“ “One of the first things to be done is to determine the 
actual investment, not the cash actually invested, but the 
reasonable worth of the property used in operation as 
determined by an impartial appraisal. The appraisers’ 
report will not only establish a basis upon which to cal- 
culate percentages, but, in the event of fire, is invaluable.’ 


“This certainly is a sound doctrine and cannot be disputed; 
and it applies to the business of warehousing just as much as 
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it does to the business of a manufacturer or merchant. We 
must first know what our space occupied by goods in pile, 
and what our labor is costing us, before we can intelligently 
name a price at which space and labor should be sold. 

“We also contend that the matter of storage rates is one 
that is almost negligible with reference to the present high 
cost of living, and that the increased cost of storage has very 
little to do with the increased cost of living. For illustration: 

“Ten years ago the general price for storage of a 100-pound 
sack of sugar in Chicago was 1% cents per bag for one month, 
as apaimst a price to-day of 2 cents per bag per month—an 
increase. of % cent. per bag per month, or 6 cents per bag of 
100 peunds for one year. For this increase in storage rate 
to amount to $1.00 on the bag of sugar, or 1 cent per pound 
additional price, the bag of sugar would have to remain in 
the warehouse for 16 2/3 years. 

“Ten years ago the general price for storage of a case 
of canned goods containing two dozen (24) cans, 2 pounds 
each, of such commodities as tomatoes, corn, beans, peas, etc., 
was % cent per case per month, as against a price to-day of 
1 cent per case per month—an increase of %4 cent per case 
per month, or 3 cents per case of 24 cans for one year. For 
this increase in storage rate to amount to 24 cents on the 
case, or 1 cent per can additional price, the case of canned 
goods would have to remain in the warehouse for 8 years. 

“Thus it will be seen that warehousemen are cleared of the 
charge of being largely responsible for the present JN- 
CREASED cost of living. 

“We also call the attention of your honorable body to the 
fact that about two years ago a comprehensive and exhaustive 
examination of the books of various respondents was made by 
your expert accountant, Mr. Philip G. Ward, and it was found 
that returns being received were very low. Since that time 
the principal increases that we have asked for and have re- 
ceived were increases in rates for handling, which were ob- 
viously necessary because of the greatly increased cost of 
labor, and which requests were supported by facts and figures 
filed with your Commission by many of the respondents and 
which were gone into very thoroughly at a hearing before your 
Commission at which many of the principal customers of vari- 
ous respondents were present, which hearing brought out the 
fact that the increases asked for, and granted by your Com- 
mission, were modest and reasonable, and satisfactory to the 
customers who were present and heard the testimony and 
arguments; and which hearing also brought out the fact that 
our customers do not object to paying rates that are fair and 
reasonable so long as their competitors are compelled to pay 
the same rates for similar service. 

“The customers of merchandise storage warehouses are gen- 





OOD SERVICE can be sold through good litera- 
ture. Live tests attractively displayed in small 
pamphlets invariably make good propaganda. Here 
ts shown the inside two pages of-a four-page leaflet 
circulated by the Lincoln Fireproof Storage Company 
of Cleveland. The company’s name appears in large 
letters on the first or outside front page; and on the 
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erally men of large business, such as wholesale grocers, manu- 
facturers, newspaper companies, etc., men who have a pretty 
good idea of what it costs to store and handle their various 
commodities; and were it not for the fact that we handle and 
store for them cheaper than they can do so, they would soon 
enlarge their own facilities and discontinue the using of public 
warehouses. 

“We can do this at a saving to them because we have 
many customers whose seasons of activity or volume come 
at different times throughout the year and thus we are able 
to utilize our space and organization to a much larger per- 
centage of capacity than it would be possible for our customers 
to do individually and independently. . 

“The benefit of Utility Commission centrol over the ware- 
housing industry in Chicago is well recognized and conceded by 
those who do business with warehouses, and by the majority 
of the warehousemen themselves; and the standardization of 
rates for storage and handling, rules and regulations, classifica- 
tions, etc., which has been the natural outcome of Commission 
control, is conceded by our customers as being beneficial to 
business generally in that it enables them to know that they 
are paying no more than their competitors for similar service 
from public warehouses. 

“In view of the facts as brought out by testimony of wit- 
nesses, which I have attempted to summarize and touch upon 
briefly in this argument, we respectfully ask that the case as 
to all respondents hereto be considered as a whole rather than 
as to each individual respondent, or as to each particular com- 
modity that is stored; and it would appear to the respondents 
that the Commission has fulfilled its duty to the general pub- 
lic, and to the warehousemen as well, when it has gathered 
together sufficient facts and data to enable it to determine as 
to whether present rates are fair and reasonable as a whole— 
taking the HIGHEST rates charged by any respondents hereto 
as a basis—which facts and data we feel have now been pre- 
sented for your consideration. 

“Any other basis would necessarily result in the injury of 
the warehousing industry as a whole—and the benefit of Utility 
Commission control of warehousemen to the public would be 
lost—because if rates were to be adjusted on any other basis, 
some houses would only be able to continue in operation for a 
limited period of time before they would be compelled to go 
out of the warehousing business; expansion of our business 
would be prevented; and new competition would be barred 
from the field of warehousing in Chicago; and last, but not 
least, the parties storing would be paying rates above or below 
what their competitors are paying if storing in a different 
warehouse, and that would help to still further demoralize 
existing bad conditions in many lines of business.”’ 
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last outside page is a photograph of one company’s 
motor trucks, together with a list of the warehouse 
associations to which the Lincoln firm belongs. A 
folder of this size is easy to slip into a prospective 
customer’s pocket for future reference—and the high 
service spots stand out sharply in the texts. 

Try it! 








| A Few Features of Our Service, to Which We Would Direct 
Your Attention, Are: 


Which are modern in every pariicular, with 
private rooms; equipped: with steel rolling 
doors. 

Of various sizes, the largest of which: has 
a capacity of two ordinary horse—drawn 
vans. 

Who are experts in preparing goods for 
storage and shipping. 

For storing pianos and the finest musical 
insiruments. 

Where rugs are stored after having been 
properly prepared and wrapped. 


WAREHOUSES 
AUTO MOVING 
VANS 


PACKERS 
PIANO ROOMS 


RUG ROOMS 

















TRUNK ROOMS In which trunks are placed on steel racks 
where they are easily accessible. 

VAULTS For the storing of silver and other valu- 
ables. 

STORAGE Either Fireproof or Non-fireproof storage 
space. 

WEDDING Special attention is given to the packing ot 

PRESENTS wedding presents, paintings, etc. 

SHIPPING As membcrs of various warehouseman’s 
associations, with correspondents in every 
city, consignments can be handled prompily 
te any part of the world with least incon- 
venience to the owner. 

SERVICE “Lincoln Service” satisfies, as attested by 
hundreds of pleased customers. 
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‘THE PNEUMATIC TIRE 


By 


DAVID BEECROFT 


threshold of the great number of changes that must take 
place before 100 per cent efficiency can be reached. In 
spite of this movement being but in its swaddling garments 
the possibilities following the use of pneumatic tires on trucks 
are being fairly well appreciated by manufacturers and users. 
The growth of the pneumatic tire has been way in advance of 
the expectations of the most optimistic. Some of the leading 
tire manufacturers, building giant pneumatics for trucks, have 
not been able to keep abreast with demand. Although the ad- 
vent of the movement started but a year ago, approximately 
135,000 motor trucks will be delivered by manufacturers this 
year fitted with pneumatic tires. This out of a total expected 
production of 325,000 trucks for this year, is indicative not 
only of the demand but of the appreciation of this demand by 
the truck maker. Without doubt 50 per cent. of all motor 
trucks built in 1921 will be fitted with pneumatic tires as fac- 
tory equipment. 
These figures do not represent the complete progress made 
by the pneumatic tire for 
trucks, as some of the larger 


UT tiresn the motor truck industry is but approaching the 


coming. It is to-day a reality. The following are a few of 
the reasons: 

In the area of well paved streets it might be imagined that a 
truck with solid tires would be more serviceable and reliable 
than one with pneumatics and that on good pavements there 
would not be excessive vibration from the solid tire equipment. 
One of the best known transportation authorities in New York, 
who has hundreds of motor vehicles under his control and who 
has investigated the matter scientifically, declared that a truck 
fitted with pneumatic tires as compared with solids has a re- 
duction of 15-20 per cent. on vibration. When this is true on 
good pavements, the added advantage on poor highways can 
be appreciated. 

Up to the present the distribution of motor trucks with 
pneumatic tires has not been confined to any one area. It is 
not to such population centers as New York, Chicago or Twin 
Cities that the pneumatic tired truck has gone. Rather, its 
distribution has been very general over the entire country. 
It is conservative to state that more trucks have been sold with 

pneumatic equipment in small 
wm “ towns in ratio to business of 


tire makers are doing a great 
deal of conversion work; that 
is, taking trucks at present 
in use and changing them 
from solid tire equipment to 
pneumatic equipment. One 
concern has 600 conversion 
jobs per month. 

While the movement is new 
and has come almost as an 
avalanche, the pneumatic tire 
for motor trucks is practi- 
cally beyond the expertmental 
stage. 

In all fairness it must be 
said that the tire makers 
were the leaders in the devel- 
opment. Not only did it orig- 
inate with them but has been 
strenuously propagandaed by 
them. In this work Goodyear 


One of the greatest revolutions that is taking place in the 
motor truck field is that of fitting pneumatic tires in place of 
solids. This places the motor truck in an entirely new field. 
It gives it the speed of the passenger automobile, which carries 
it into zones where the solid tire was barred because of its 
shortcomings; it adds to the usefulness of the truck in the 
snow zone in that the pneumatic is superior to the solid under 
such conditions. 

There is no industry which should profit more by this indus- 
trial revolution than that of the distribution field, where motor 
truck work is gaining each week and where warehousemen and 
manufacturers hope to extend their field of influence—an ex- 
tension made possible by the greater speed and greater daily 
mileage of the pneumatic tired truck. 

David Beecroft, directing editor of the Class Journal publica- 
tions, has been conducting a careful investigation of this 
question with tire manufacturers, truck manufacturers, and 
all those manufacturers supplying components that play a 
part in this pneumatic tire revolution. 


such places than in large 
cities. Heavy sales have been 
made to those engaged in in- 
tercity or intertown haulage. 

The increased speed of a 
motor truck on pneumatics is 
the most fascinating phase 
of this new movement. This 
added speed brings forward 
one of the most serious prob- 
lems in connection with it. 
When a truck speed is jumped 
from 14 miles per hour to a 
possible 20 or 24, many things 
happen. Generally the en- 
gines will not stand up for 
this higher speed. Their lu- 
bricating system may not 
prove adequate. Their bear- 
ings may not be. sufficient. 
There are literally a dozen 





must be given pioneer credit. sm» 
Goodyear’s confidence in the 

future of the pneumatic led to its organization of a compre- 
hensive national system of testing pneumatics and demonstrat- 
ing them to vindicate their reliability. 

To do this Goodyear established its overland hauling route 
from Akron to Boston and return, using pneumatic tired 
trucks. On this service to date motor trucks have traveled in 
all 1,200,000 miles. The tires used have been such sizes as 


38 x 7, 40 x 8, 42 x 9, 44 x 10 and 48 x 12. Trucks of varying 


capacities up to 3% tons useful load have been on this work. 

In all of this work not an accident has happened. There 
has been no injury to any drivers or passengers. There has 
been no damage to freight. 

It is due to this and similar demonstrations that the manu- 
facturers have recognized the possibility of the pnuematic tired 
truck. It is demonstrations of this character that have car- 
ried the tire out of the experimental field and made it a reality. 
In a word, the pneumatic tired truck is not something that is 
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respects in which the engine 
designed to operate at 1000 
or 1200 r.p.m. for solid tires cannot withstand the harder ser- 
vice of 1600 r.p.m. or perhaps more than might be needed on 
pneumatics. In actual practice some engines where the speed 
has-been very high have been broken down in 500 miles. This 
is no reflection on the engine but the natural outcome of en- 
deavoring to operate it at much higher crankshaft speed than 
it was designed for. 

This higher pneumatic tire speed is too frequently misunder- 
stood. Too many imagine that the great advantage of 20 
m.ph. or perhaps higher. In general service the greater 
mileage of the pneumatic tired truck is due to bringing up the 
low average. A solid tired truck will have to slow down to 4 
m.p.h. on rough going, whereas the same truck with pneumatics 
might pass over such a road at 12 or perhaps 15 m.p.h. It is 
by increasing the average of the slow speeds that the pneumatic 
tired job makes its showing rather than by jumping the top 
speed from 14 to 20 or 22 m.p.h. Because of this the extra 
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strain on the engine is not so severe as might be imagined. 
Bringing up the low average speeds as indicated does not carry 
the engine speed much beyond that of solids. 

The increased traction of the pneumatic tire on trucks is 
one of the great advantages of it. During the snow of the 
past winter the pneumatic tired trucks on the 40-mile route 
between Akron and Cleveland were able to continue service 
during the big snows after the solid tired trucks were com- 
pelled to abandon the work. What is true with the increased 
traction in snow is similarly true in soft ground where the 
pneumatic has demonstrated itself in the past year. 

From the snow situation approximately 75 per cent. of the 
700,000 motor trucks in the country operate in the snow belt. 
These trucks should be kept operating all winter and the past 
snowstorm has shown how much superior the truck with pneu- 
matics is to that of solids. 

The possibilties- of reducing the time of receiving freight in 
intercity haulage*by motor trucks with pneumatic tires as com- 
pared with railroad and express systems has been well demon- 
strated by Goodyear in its Wing Foot motor truck service be- 
tween Akron and Cleveland. Some time ago, owing to it re- 
quiring 6 to 7 days for freight to reach Akron from Cleve- 
land, a distance of 40 miles, this service was established and 
Goodyear freight from areas around the Great Lakes was con- 
signed to Cleveland rather than Akron. At Cleveland receiv- 
ing and shipping warehouses have been established and the 
complete transportation of freight between Cleveland and 
Akron is by the Wing Foot service. 

With this service freight is delivered from Cleveland to 
Akron in a matter of four hours, each truck making two round 
trips or averaging 160 miles per day. During 1919, 18 trucks 
were in this service and there was a fleet mileage of 164,000 
miles and an average speed of 14.6 m.p.h. The advantage in 
time by the motor truck over the railroad and express was: 

Freight by railroad, 6 to 7 days. 
Interurban packet service, 2 days. 
Express service, 3 days. 

Motor truck service, 4 hours. 

But the economy of time was only one of the demonstrated 
values of the pneumatic tired truck. The reduction in rate on 
a year’s service showed that Goodyear transported freight at 
35 cents per 100 lb. by motor truck as compared with 85 cents 
per 100 lb. first class railroad freight and 67 cents per 100 lb. 
express. The railroad rate required very frequently crating 
ard handling of the merchandise at each end. What has been 
done on the Akron-Cleveland route with the pneumatic tired 
truck can be done in practically any other part of the country 
if the problem is attacked in a businesslike manner. 

While specific figures on economy in gasoline and oil are 
available, very frequently such figures have to be broadly ex- 
plained in order that the economies indicated are understood. 
Such explanations are not possible in a discussion such as this, 
and no attempt will be made to explain figures showing 
economy. It is sufficient to say that the manufacturers of 
pneumatic tires for trucks are very active in inducing truck 
owners to keep accurate cost records, because by such records 
the real economy of the pneumatic tire is learned. 

The greatest economy, at least it is considered so, is that 
which comes from reduced vibration, which is equivalent to 
reduced maintenance of the truck. Where vibration is reduced 
from 15 per cent to perhaps 40 or 50 per cent in many cases, 
the reduced upkeep of parts can best be appreciated by those 
who have had experience with maintenance handling. There 
are many fleet owners who are desirous of changing from 
solids to pneumatics without any thought of increasing the 
miles per hour, but solely to reduce overhauling costs and to 
get better traction in snow and on soft ground. 

Pneumatic tires on trucks cost considerably. more as origina! 
equipment than solids. Generally speaking the increase ap- 
proximates closely to $200 per ton capacity for pneumatics over 
solids. 

On a one-ton truck the cost will be $225 to $275 greater than 
with solids. 

On a two-ton truck the cost will be $200 to $400 more. 

On a three-ton truck the cost will be $600 to $700 more. 

With this higher original cost it becomes necessary for the 
truck owner to keep accurate records of his operating cost in 
order to have a full appreciation of pneumatic tire economy. 

Much has been said concerning the danger of trucks fitted 
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with pneumatic tires upsetting when they are punctured or 
blown out, due to the supposedly long drop due to the large 
size of the tire. So far as we have been able to learn this 
upsetting matter is purely imaginary and has not taken place 
in practice. Goodyear has an accurate record of trucks travel- 
ing 1,654,393 miles during the calendar year 1919 without a 
single accident due to a truck upsetting or running off the road, 
although there were numerous cases of blowouts or punctures 
which afforded an opportunity for such an accident. The facts 
are that there is practically no possibility of a truck upsetting 
or getting out of control when a Giant pneumatic explodes. 
This is primarily because when a 44x10 in. tire explodes that 
end of the axle does not drop 10 in. as you might expect. The 
drop is only 3% in., due to the thickness of the tread and walls 
of the tire. A 10-in. tire has 16 layers of cord material to which 
must be added a very thick rubber tread strip. It is this great 
thickness, which totals 2% in., that makes the drop relatively 
small and makes such a thing as upsetting out of the question. 

The question of possible mileage with pneumatic tires is one 
depending very greatly on the nature of service as well as the 
conditions under which the truck operates. Tire manufactur- 
ers are using every effort to see that trucks are not under tired 
as were passenger cars ten years ago. The tire makers have 
pretty generally agreed on what is the maximum load per- 
mitted on a given size tire and what is the pressure inflation 
that should be used. 

The readiness with which the pneumatic for trucks has been 
taken up by car manufacturers is best indicated by figures 
relating to the recent motor truck shows. At the Chicago 
Motor Truck Show, held in January, 1919, only 12 motor trucks 
were exhibited with pneumatic tires. At the New York Motor 
Truck Show, held in January, 1920, 45 makers exhibited trucks 
with pneumatic tires, out of a total of 70 exhibitors. These 45 
makes did not by any means represent the hold that the pneu- 
matic tire already has on the truck industry. There were 41 
ether makers, not at the New York Show, who are fitting pneu- 
matic tires. This gives a total of 86 truck makers in Jan- 
uary, 1920, who were fitting pneumatic tires. Do not infer 
from this that their entire output was fitted with pneumatics. 
The figures indicate that this number of makers was fitting 
some pneumatics. 





What Are You Doing for 
YOUR EMPLOYEES? 


(Concluded from page 21) 


“T wish to announce at this time that the company 
has completed the arrangement to insure the lives 
of all employees who have been in the service of the 
company for a period of three months previous to 
the first of February this year and that policies will 
be distributed to those employees -who are here this 
evening—the amount of insurance ranging from $500 
to $1000, according to the length of employment. The 
amount of the policy beginning at $500 and increas- 
ing $100 per year for each year of employment until 
a sum of $1000 has been reached. 

“This added protection to those who are dependent 
upon you is given in a measure as additional compen- 
sation and to prove to you clearly that the company is 
not only interested in the service which you perform, 
but is also interested in the welfare of your family 
and home environments as well.” 

It is conceivable that the system of insurance intro- 
duced by the Cleveland company will tend to reduce 
labor turnover to a minimum; and at the same time 
the company shows its employees it has a further in- 
terest in them than merely purchase of their services. 
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Are Separated by Wide Railway Avenues at the Plant of the East Waterway 
Dock & Warehouse Company, Seattle. 


Use of Labor-Saving Devices and Knowl- 
edge of Traffic Conditions Are Essential 


cilities in the far West and the warehouse- 

man who is on the alert for ideas will find 
at Seattle what many dock and transportation engi- 
neers declare to be one of the most competent mer- 
chandise storage organi- 


it HE shipper who is looking for distribution fa- 


operates tractor trains through storage yards and 
warehouses. Cranes, trucks, trailers and other ma- 
chinery and machines are utilized to eliminate much 
of the expensive manual labor. Through the instru- 
mentality of Mr. Green and others who serve ship- 

pers in that territory, an 
—=— agreement was made 
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part of the American 
coastline. This is_ the 
East Waterway Dock 
and Warehouse Com- 
pany, located on Har- 
bor Island in Puget 


George B. Green, manager of the East Water- 
ways Dock and Warehouse Company, visited 
Atlantic ports recently to study warehousing and 
terminal handling conditions. 

Did he learn anything new? 

Addressing the convention of the Material 


with the United States 
Railroad Administration 
whereby the amount ab- 
sorbed by carriers on 
through bills for loading 
and unloading cars was 
reduced from $1 a ton to 


Sound. 


Essential to the making 
of profits in the business 
of warehouse is knowledge 
of: . 


Handling Machinery Manufacturers’ Associa- 
tion, he said: 

“I came East with the idea that New York 
would be up to date in terminal handling, but after 
a brief inspection of harbor facilities I believe it is 
safe to say that New York opérators can gain con- 
siderable knowledge by visiting Puget Sound, 


65 cents a ton—and the 
shipper became the bene- 
ficiary. 

But even conditions of 
this modern character 








1. Handling charges 


where superior — handling ae are used.” 
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have not measured up 
— to Mr. Green’s ambitious 





2. Labor-saving devices. 

3. Traffic conditions in relation to the movement 
of commodities by rail and water. 

A student of these fundamentals is George B. 
Green, manager of the East Waterway company. 
To cut down handling costs he has had parallel rai' 
road tracks extended out onto a pier to shipside, and 


plans to make his com- 
pany’s plant bigger and better. He has had 
his own engineering force construct new ma- 
chinery, such as a device for piling cotton higher 
and at lower cost in the warehouses. Moreover, Mr. 
Green, eager to adopt the best ideas of the terminal 
and warehousing authorities in the East, toured the 
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Map of Hast Waterway Dock & Warehouse 
Perhaps Unsurpassed Anywhere Along the Pacific Coastline—Warehouses 
with Wharf 125 Feet Wide and 625 Feet Long. 


cent to Waterfront, 

‘ 
terminal districts along the Atlantic Coast. One re- 
sult of this visit was that he became convinced that 
the East knew little if anything that the West did 
not already know about reducing handling charges, 
and he issued a public invitation to Eastern terminal 
and warehousing executives to try the West as a field 
for investigating freight handling. 

The East Waterways company is only a youngster 

in the warehouse world—in operation, it has not yet 
reached the age of three years—but it has been a 
precocious infant. It started out opposed to the 

d theory of many dock and warehouse builders that it 

\- is necessary to acquire acreages sufficient to meet only 

h current needs. It appreciated the fact that in the 

\- trans-Pacific trade enormous quantities of 

)- heavy timbers, railroad material, ore and 

n other non-perishable freight accumulating 

e for particular steamships must be accom- 

S modated at waterside or bear a heavy re- 

n handling cost. It determined, therefore, 

- to place itself in a position to take care not 

1 alone of 30,000 tons in three warehouses 

y and 10,000 additional on an open pier sec- 

3 tion, but also of at least 25,000 more in the 

) open space reserved adjacent to wharf 

> frontage. 


All this it has accomplished since Feb- 
3 ruary 1, 1918, when the first dock piling 
. was driven. The site selected embraces a 
: quadrangle of nearly twenty-five acres, 
) : with a frontage of 1400 feet extending 
north and south along the East Waterway. 
' The ground layout takes in four parallel 
| lines or divisions of structures and service 
equipment separated by railroad lanes 
through which is built an abundance of 
spurs and rail crossovers. Each unit is 
completely accessible for inbound and out- 
bound freight of every character. The 


Company’s Properties 








Adja- 


successive groups may be described briefly as fol- 
lows: 


1. Wharf and cargo sheds. 

2. Warehouses. 

3. Bulk oil storage tanks. 

4. Case and barrel oil storage yards. 


What of the warehouses? Beside the waterside 
transit, sorting or segregation sheds and wharf, and 
completely separated by a railroad alley and de- 
pressed tracks, a row of warehouses parallels the 
dock. These are metal-covered and sprinkler pro- 
tected. They supply storage service for every charac- 
ter of general merchandise and package freight. 


x 


No Waste Space Here—Barrels Are Piled by Machinery 
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High-Priced Labor—The 


Company Operates 124 Colby Four-Wheel Tractors, and Twelve Prescott Gasoline 
Tractors Equipped with Ford Engines—Here Is Shown a Fleet of Eight Trac- 
tors Moving Twenty-Four Barrels. 


Goods are often moved on tractor trains direct from 
shipside to numbered section of warehouse designated 
for short-term storage without even touching the dock 
or transit-shed floor. This is effected by slingloads 
peing deposited directly upon the deck of four-wheel 
trailer trucks propelled in trains by electric or gaso- 
line tractors. 

Goods are moved on the shortest transverse lines 
and without lost motion. The gain in dispatch and 
low handling cost from this layout is self-evident. It 
is in most pleasing contrast with many docks where 
goods must be handled longitudinally through long 
freight sheds, adding to congestion, delay, cost and 
excessive breakage. 


Drayage Charges Reduced 


The parallel placement of dock sheds and ware- 
houses permits instant mechanical transfer from the 
cargo sheds into the warehouse with a minimum of 
labor cost and handling, and avoids the excessive 
drayage charges characteristic of many seaports and 
terminals. 

An oriental nut warehouse is under construction, 
vermin proof, designed to provide every facility for 
the storage, cleaning, polishing, grading or blend. 
ing of peanuts and other nuts or nut meats increas- 
ingly imported for American consumption. 

The Harbor Island-terminal aims at efficiency in 
reception, handling, storage and forwarding of com- 
modities like cotton, salmon, pineapple, rubber and 
other high-value goods accumulating seasonally and 
requiring absolutely approved warehouse receipts for 
bank requirements. 

Warehouse receipts, indeed, are a strong feature 
of the service offered by the Seattle company. These 
are guaranteed as gilt edged collateral for customers 
for loans or other financing arrangements made at 
banks in other American cities. They are issued 
negotiable or non-negotiable as desired. The com- 
pany handles for patrons also all matters pertain- 
ing to entry, clearing, appraising and forwarding of 
goods, selecting competent custom house brokers, and 
repacks for export and sorts, labels and conditions 
goods on owners’ orders. 


Bonded warehouse space has been created for the 
reception of imported goods awaiting payment or ad- 


justment of customs duties imposed by the Govern- 


ment, and 50,000 square feet of auxiliary space is 


likewise bonded and controlled under lock and key 


by the American customs officials. 

Fire protection—a fundamental to which many 
warehouse owners give too little consideration to- 
day—includes automatic sprinklers which have been 
installed at a cost of more than $75,000. This situa- 
tion will be set forth in the June issue of Distribution 
& Warehousing, in an article written by C. A. Moran, 
the fire marshal, whose protection measures have 
brought a low insurance rate to the East Waterway 
company. 

Training of the personnel is considered important 
by officers of the Seattle company. Approximately 
500 men are employed, with an annual payroll of 
half a million dollars, and these men are educated to 
the use of labor-saving equipment. “Longshoremen 
generally are not pleased with any mechanical labor- 
saving device,” to quote Mr. Green. “However, we 
‘got away with it,’ and we now find that in conse- 
quence of our installing several labor-saving ma- 
chines that we are getting better efficiency from our 
men.” To quote further: 


Eliminating Man Power 


“In order to keep costs within the limit allowed 
for handling it is absolutely necessary to reduce our 
man-power. Our first experience was the tractor, 
and by the use of one of these machines our oil gang, 
which formerly consisted of fifty men, was reduced 
to seventeen, a saving of thirty-three men, which was 
quite an item. We now have twelve gasoline and 
four electric tractors in constant use. Each tractor 
will handle about five tons—one ton on each of the 
five four-wheel trailer trucks. When the first trac- 
tor was placed in use the men grumbled considera- 
bly, and we were alarmed for fear of a strike. 

“The scarcity of man-power during the war, the 
inefficiency of the men who remained to perform 
the labor, and the excess wages we were compelled 
to pay, forced termina] operators to resort to mechan- 
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ical appliances where possible in order to reduce ter- 
minal charges and leave a fair marginal profit on our 
investment.” 

Regarding the reduction of handling charges 
through arrangements with railroad and steamship 
officials, Mr. Green has this to say: 


Eliminating Excess Charges 


“At the beginning of the war cargoes shipped to 
or from Oriental points on a through bill of lading 
were assessed about $2.15 per ton terminal charges. 
Of this amount 35 cents was for wharfage, $1.50 for 
handling in and out,.and 25 cents for sorting where 
there were several marks. As men became scarce 
the cost to the operator frequently exceeded this 
charge and private terminals often sustained a loss. 
The railroad docks were fortunate in having their 
linehaul to fall back on, and their terminals were 
operated more for convenience than for profit. At 
this time the railroads were absorbing $1 per ton ter- 
minal charges on through business, and made no addi- 
tional charge where shipments passed over their own 
terminal. 

“However, on account of the congestion of their 
docks the greater portion of the freight was handled 
by either private or public terminals of the Port of 
Seattle. As it was a physical impossibility to handle 
cargoes in and out for $1 per ton, the excess charges 
were billed back against the shipper, although the 
railroad made a flat rate from point of origin to des- 
tination. This excess charge, of which the shipper was 
not aware until billed, created great dissatisfaction 
and was the direct means of diverting considerable 
business to other ports. 
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“This practice has since been modified, and we now 
have an agreement with the United States Railroad 
Administration and the various steamship companies 
whereby the railroad will absorb 65 cents per ton on 
through bills for loading or unloading cars, and the 
steamship companies will pay 65 cents per ton for 
receiving or delivering freight from or to ships 
slings, so that the only charge to follow shipments 
now is 30 cents per 2000 pounds on export, and 25 
cents per ton weight or measurement on import cargo, 
making the entire cost on export $1.60 per 2000 
pounds and $1.55 per ton weight or measurement on 
inbound shipments. This charge is uniform through- 
out the Puget Sound district. The importer or ex- 
porter now knows exactly what his Pacific terminal 
charges will be regardless of the terminal which may 
handle it. He of course must pay additional charges 
for weighing, if required; also for reconditioning 
poorly packed packages.”’ 


Pier Space 


Adjacent to the berths of ships at the Harbor Isl- 
dan terminal, a wharf 125 feet wide and 625 feet long 
supports a metal-covered and fully sprinklered cargo 
shed. The remaining 775 feet of wharf is main- 
tained as an open pier, that is uncovered, with paral- 
lel railway tracks at shipside for the reception of 
heavy cargo such as steel, railway material, heavy 
timber, oil, barrel cargo, bulk freight and rush ship- 
ments transferred direct between steamer and freight 
cars and most suitably handled by locomotive crane, 
derrick or tractor trains. Tidewater alongside the 
docks is always of sufficient depth at low tide to accom- 
modate ocean vessels of deepest draft. 





Overseas Freight Assembled in East Waterway Warehouses at Seattle—Signs Give Loca- 
tions of Fire Hose and Extinguishers. 
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Furniture Warehousemen 


Will Convene July 9-12 





At Mackinae Island, Mich. 


Purpose Will Be to Organize National Association—-Opponents of 
Plan Insist That the Movement Is Not Representative 
of Majority Sentiment 


has been selected as the convention place for 

organizing the proposed National Household 
Furniture Warehousemen’s Association. July 9, 10, 
11 and 12 are the dates for this meeting. The men 
who are sponsoring the movement plan to assemble in 
Detroit on July 8, which is a Thursday, and spend the 
following four days at the Grand Hotel on Mackinac 
Island. These plans were laid at a recent meeting of 
members of the executive committees of various sec- 
tional household goods warehousemen’s associations, 


at Pittsburgh. 
Meanwhile other developments in the situation are 


briefly as follows: 


1. A warehouseman who is in close touch with the plans 
writes to Distribution & Warehousing: “The move- 
ment on foot now is to bring the whole matter up for 
further discussion again at the summer meeting of 
the new national association.” 

2. Charles S. Morris, secretary of the New York Furni- 
ture Warehousemen’s Association, and who is one of 
the strongest advocates of the new national body, has 
challenged H. L. Halverson of the Boyd Transfer and 

' Storage Company, Minneapolis, to a debate at the 
Mackinac Island convention. Mr. Halverson, who be- 
lieves it would be more advantageous for the furniture 
warehousemen to devote their energies and activities 
to the household goods sub-division of the American 
Warehousemen’s Asssociation, has declined to accept 
Mr. Morris’ challenge. He refuses to debate on the 
ground that it would be improper for him to be the 
self-constituted spokesman “of the unheard majority 
of the warehousemen of the country,” and thus lend to 
his position “an appearance of official authority.” 

3. A warehouseman who is not in favor of the proposed 
national organization has sent a circular letter to 
household goods storage executives, in which he as- 
serts that “over 75 per cent of those who answered 
agreed that the new national association was unnec- 
essary, and favored the use of the household goods 
sub-division of the American Warehousemen’s Associa- 
tion.” This circular letter does not state exactly how 
many warehousemen sent in answers, declaring only 
that “quite a number of warehousemen took occasion 
to express themselves on the subject.” 

4. The Minnesota Warehousemen’s Association has 
adopted a resolution disapproving the new organiza- 
tion and urging all sectional household goods bodies 
to urge its associate members to affiliate with the 
American Warehousemen’s Association. 

5. The New York Furniture Warehousemen’s Associa- 
tion has circularized its members with a letter setting 
forth “a few cogent facts” designed for the members’ 


IM Ties been ISLAND, a boat ride from Detroit, 


use “as a guidance in combating some of the argu- 
ments which have been brought forward” against the 
new organization. 

6. A questionnaire has been sent by Distribution & 
Warehousing to household goods warehousemen 
throughout the country asking their reasons why they 
favor or disapprove of the movement. Replies have 
begun to come in and a synopsis of the viewpoints 
will be published in the June issue. 

| R. HALVERSON, in his reply declining to ac- 

cept the challenge for a debate, urges that “all 
warehousemen who are interested” be invited to the 
Mackinac Island meeting; that “‘any action or mo- 
tion” be allowed at the meeting; and that those 
present be permitted, if they so desire, to “do 
away with the new National and affiliate with the 
American.” Mr. Halverson advocates also that a 
referendum be submitted to the warehousemen, on 
the theory that “it will be apparent that those who 
attend any convention are not necessarily represen- 
tative of the sentiment of the majority” and that the 
referendum method would be the more direct one for 
ascertaining the majority opinion. 

Mr. Morris, on the other hand, says in his letter to 
Mr. Halverson that he believes “the fairest and squar- 
est method” of placing the situation clearly before 
the furniture warehousemen would be to debate it at 
the Mackinac Island meeting. 


HE warehouseman who sent the circular letter to 

household goods executives sends a copy of it to 
Distribution & Warehousing for publication, with the 
thought that the industry generally would like to read 
his arguments advanced in opposing the new asso- 
ciation. One paragraph of this reads: 


“Quite a number of warehousemen took occasion to ex- 
press themselves on the subject. Over 75 per cent of 
“those who answered agreed that the new national asso- 
ciation was unnecessary and favored the use of the house- 
hold goods sub-division of the American Warehousemen’s 
Association. Of the rest, the majority favored affiliation 
with the American, but some said it was not feasible 
because the majority of warehousemen were against it; 
others said the American would not give the household 
‘soods men proper representation; and still others, while 
retaining membership in the American, were joining the 
new national to be ‘good fellows.’ Quotations from all 
parts of the country follow.” 


(Continued on page 36) 
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THE CHALLENGE 


New York, April 3, 1920. 
Mr. H. L. Halverson, 


Care of Boyd Transfer & Storage Co., 400 E. Lake Street, Minneapolis, Minn. 


Dear Mr. Halverson: In view of the differences in opinion held by yourself and the writer relative to the 
advantages of a National Furniture Warehousemen’s Association and in consideration of the amount of labor 
in connection with the mailing of arguments pro and con, not overlooking the amount of time lost in answer- 
ing due to the slow process of mail, I am of the opinion that the fairest and squarest method of placing this 
matter clearly before the furniture warehousemen of this country, in order that they may have a clear and 
unbiased view of the situation, would be to debate this matter at the coming summer meeting of the new Na- 
tional Furniture Warehousemen’s Association, at which time arguments can be answered at once and the pros 
and cons of this vital subject clearly set forth. 


With a view to clearing up this situation, I desire to publicly challenge you to debate this momentous question 
on the occasion of the summer meeting of the new organization to be held in July, the exact dates of which will 
be decided in the near future, and until that time all attacks and innuendoes be discontinued. This appeals 
to the writer as the fairest method of determining the wishes of our fraternity. 


I will await with interest your attitude in this connection. Yours very truly, 


CSM/IH CHAS. S. MorRISs. 


THE REPLY 


Minneapolis, Minn., April 9, 1920. 
Mr. Chas. S. Morris, 


Care of Metropolitan Fireproof Storage Warehouse Co., 41 West Sixty-sixth Street, New York City. 
Dear Mr. Morris: The writer is in receipt of your letter of April 3d with its challenge to debate with you 
the question of the new National Furniture Warehousemen’s Association at its coming summer meeting in July. 
I am regretfully impelled to decline your proposal for the following reasons: 


1. The letters which our company has sent to the warehousemen of the country have been sent after a 
conference of our executives as the opinion of the company. We did not act as representatives of any officers 
or committee of the American Warehousemen’s Association or in any other official capacity. It would be highly 
improper for the writer to be the self-constituted spokesman of the unheard majority of the warehousemen of 
the country and thus lend to his position an appearance of official authority. 


2. We desire to get an expression of the opinion of the majority of the warehousemen of the country. This 
can only be done by a referendum in which every household goods warehouseman of the country who is a member 
of any association shall have a vote. It will be apparent that those who attend any convention are not necessarily 
representative of the sentiment of the majority. That is why a vote of those present at any convention is mis- 
leading, registering as it does only the sentiment of those at that particular session of that particular con- 
vention, the vote there being taken by individuals and not by concerns. If you wish to secure the sentiment of 
the majority of the warehousemen of the country it is very doubtful whether even your summer meeting com- 
ing would get the desired result. 


3. This coming summer meeting, as you state, is a meeting of the new National Furniture Warehousemen’s 
Association. We are not members of the National Association nor shall we be until we know the majority of 
the warehousemen of the country want this new association; hence, if we attended the summer meeting, although 
we might be granted the courtesy of speech, we would have no legal right to vote nor would any other concern 
not a member have a legal right to vote. At the conference meeting of committees at White Sulphur Springs 
the ruling was made that the meeting was for the purpose of forming a new National association as a separate 
body and the question of affiliation with the American was not in order. If your summer meeting is a con- 
vention of the members of the new association, the same ruling on’‘a point of order should properly be made. 

If you wish to have an expression of opinion at the summer meeting that will be of value, announce to the 
warehousemen of the country that the summer meeting is called for all warehousemen who are interested, pro- 
vided they are members of some association. Announce that any action or motion at this summer meeting will 
be in order, that those present, if they so desire, may do away with the new National and affiliate with the 
American, and any debate looking to that end isin order. If you do this, we express the belief that you will 
secure an expression of opinion and that the debate will be comprehensive enough to have no need of you or the 
writer as self-constituted spokesmen for one side or the other. 


4. Our company wishes again to register its earnest desire that the arguments pro and con be placed in writ- 
ten form and sent to all the interested warehousemen of the country in the form of a referendum. The writer will 
be pleased to meet with other members of a committee from the various associations to formulate such a refer- 
endum and will co-operate in every possible way to see that justice is done. 

Finally, we urge that you disassociate from your mind the idea that our communications are filled with 
innuendoes which would properly offend those sincere adherents of this new association. Although we may not 
have stated all our ideas on this matter, we have insinuated nothing intentionally. We should regret to preju- 
dice the mind of any warehouseman against the Amer:can by the use of such means of argument. 

Knowing your own excellent forensic ability, the writer desires to thank you for the compliment implied 
in the invitation to meet you in public debate. 

Yours very truly, 


HLH/R H. L. HALVERSON. 
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FURNITURE WAREHOUSEMEN WILL CONVENE JULY 9-12 
(Continued from page 34) 


The letter then quotes warehousemen in Pacific 
Coast, Rocky Mountain, Mississippi Valley, Southern, 
Great Lakes, Central Western and Eastern States and 
Canada, the writers expressing various opinions as 
set forth in the summary. The communication con- 
tains the text of the following resolution adopted by 
the Minnesota Warehousemen’s Association “upon 
the unanimous recommendation” of its household 
goods members: 


“Resolved: That the Minnesota Warehousemen’s Asso- 
ciation favors one national warehousemen’s association, 
covering all branches of the business; that we see no 
reason why the household goods sub-division of the Amer- 
ican Warehousemen’s As- 
sociation cannot offer to 


presses opinion that the new association is “the re- 
sult of a general demand throughout the country.” It 
declares that the movement “has not been started 
through the personal propaganda of any clique” and 
that it “Shas not been railroaded through, but has been 
given the freest and fullest discussion for a number 
of years.” It points out that the vote of the New 
York members was “overwhelmingly in favor of the 
new project” and urges every member “to stand be- 
hind this vote,” and alludes to the action of other 
sectional bodies in support of the movement. It de- 
clares further that there are nealy 500 members in 
the two largest sectional bodies—New York and IIli- 
nois—and that “approxi- 
mately 380, or 76 per 


un 


its members ail the advan- 
tages of business and 
friendship that any other 
organization could offer 
them; that we disapprove 
of the forming of the pro- 
posed National Furniture 
Warehousemen’s Associa- 
tion; and that we urge 
each State association to 
drop its associate member- 
ship in other States, with 
the recommendation that 
each such associate mem- 
ber join the American 
Warehousemen’s Associa- 


A QUESTIONNAIRE 


has been sent to household goods warehousemen throughout 
the country, reading as follows: 


‘‘Distribution & Warehousing purposes to publish an un- 
biased article designed to reflect the majority sentiment of 
household goods warehousemen regarding the plan to organize 
the National Furniture Warehousemen’s Association. 

“This summary of opinion will be based upon answers re- 
ceived from yourself and others to the questions herein set 
forth. Your reply will be considered by us as something 
strictly confidential; your name and the name of your company 
will not be disclosed or identified. 

“The published synopsis of the responses will be of general 
interest to the men of the industry, yourself included. It will 
serve to present, in an impartial manner, a complete idea of the 
strength or weakness of the new movement and its probable 
effect on the household goods sub-division of the American 


cent, of this number, 
have so far refused or 
neglected to affiliate 
themselves with _ the 
American Warehouse- 
men’s Association,” and 
that the new National 
will absorb that 76 per 
cent. The letter con- 
tinues: 
“As a guidance in 


combatting some of the 
arguments which have 





tion—all this to the end Warehousemen’s Association. 


that the greatest efficiency 
in local and national ware- 


N. F. W. A.? 
house affairs be secured Ww 


and that duplication of ex- “ey 

pense and effort in na- these organizations? 
tional warehouse affairs be ae 

eliminated.” 


- : oe 
The letter concludes: = Or in favor of it? 
“Finally: We submit to 
you these propositions: (1) 
There is no general dissat- 
isfaction with the Ameri- “7 
can Warehousemen’s Asso- 
ciation among the house- eg 
hold goods warehousemen 


approve? 


of the A. W. A.? 


there is the heartiest good N. 
will and high regard for 
that organization. (2) 
There is no general de-~ 
mand that a new and ex- 
clusively household goods 
organization be created. (3) The proposed National Fur- 
niture Warehousemen’s Association is not generally fa- 
vored by the majority. (4) That those who favor the new 
National acknowledge that affiliation with the American 
would be the best way, although they claim that the oppo- 
sition of the majority makes it impossible. (5) That many 
who say they will join the new National do so to be ‘good 
fellows’ and not because of any great enthusiasm for it. 
(6) That if those men who are promoting this new Na- 
tional (whom we believe to be splendid leaders, but mis- 
taken in what they believe the majority of warehousemen 
want) will try hard and actively to get together with the 
American on the basis of affiliation, all d‘fficulties can be 
smoothed away and harmony and efficiency secured.” 


HE circular letter to the members of the New 
York association is signed by Grant Wayne, 
president, and Charles S. Morris, secretary, and ex- 


May we have your co-operation? 

“1. Do you hold active membership in any one of the sec- 
tional organizations which have voted in favor of the 

(Illinois, New York, Pennsylvania, New 

Jersey, Maryland, Pacific Coast, Southern.) 

Do you hold associate membership in one or more of 


Have you personally voted, either as active or asso- 
ciate or both, against the formation of the N. F. W. A.? 


If you have not voted at all, do you approve or dis- 


“6. On what theory are you for or against? 
words, why do you think the new organization would 
harm or benefit the industry? 

Are you a member of the household goods sub-division 


If your answer to question No. 7 and either 4 or 5 is 

affirmative, do you intend to resign from the A. W. A. 

of the country, but rather or to have memberships in both the A. W. A. and the 
Y x i" ee 


Every household goods warehouseman who did not receive 
one of these questionnaires should, for the reasons given there- 
in, send his replies at once to DISTRIBUTION & WAREHOUSING. 
The articles mentioned will appear in our June issue. 


been brought forward, 
the undersigned wish to 
set forth a few cogent 
facts: 

“First—There is no 
question that the con- 
trol of the new Na- 
tional Furniture Ware- 
: housemen’s Association 
will be entirely in the 
hands of the household 
goods interests. This is 
not true of any other 
national organization of 
its kind at the present 
time, nor is it likely 
that it could be true. 

“Second —In your 
new organization, your 
entire dues will be de- 
voted to your own af- 
fairs. At present, in 
the American Ware- 
housemen’s Association, 
only 37% per cent of a member’s dues in the household 
goods division are used for sub-division work, 62% per 
cent going to the general fund for the common use of the 
Association at large. 

“Third—It is the intention of your organization to 
employ a traveling secretary, whose entire time will be 
devoted to household goods matters. At present, there 
is no secretary who is able to give his entire time to this 
work. 

“Fourth—At present, there is no really representative 
national organization of furniture warehousemen. The 
American Warehousemen’s Association shows a total 
membership in its household goods section, according to 
its last Bulletin, of about 120 household goods men. The 
New York Furniture Warehousemen’s Association has 
an active and associate membership of 300 members, of 
which about 95 are at present members of the American 
Warehousemen’s Association. It is the balance, or ap- 
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NATIONAL 





National Household Furniture Warehousemen’s 
Association 
4259 Drexel Boulevard, Chicago, Illinois. 





APPLICATION FOR MEMBERSHIP 


The undersigned desires to make application for active membership in the National Household 
Furniture Warehousemen’s Association. 





The correct title of Firm, Street Number, 
Main Office, City and State... ......-- 





Corporation, Partnership or Individual... 





Full Name or Names of Owner, Owners or 
Manager, and. if Incorporated, Names of 
Officers and Board of Directors. ....._. 





Length of Time Established in Warehouse 


ee eee ee 





State if Engaged’ in Storage of Merchandise 
as well as Household Goods -. 


Number of Buildings Occupied as Ware- 
houses for Household Goods?.... _. ... . . - 











Size of each Building, Number of Floors, 
Capacity in Square Feet each .......... 





State if do a Cartage, Packing, or Carpet 
Cleaning Business in connection with 
CIEE 2. nnn vacahehdmvenemence a oad 








Give reference to one or more Bankers in 
your city _. 





Are you a Member of any State or Local 
Association of Warehousemen, or Teaming 
eee EPS AST Sree 4 








Date of Application 
ER riicacidscesdsans 





Check for dues .. .--.--- -- - ives aici ; 
| Title 











proximately 70 per cent of this 300, to which the new 
association will especially appeal. 

“Fifth—The new organization will be national in its 
character. It will have, as you know, a general executive 
committee, which will include a vice-president, repre- 
senting each of the four sections into which the country 
has been divided. Its traveling secretary will be at the 
call of all the association members. 

“Sixth—There are in the United States, at the present 
time, a very great many concerns who have not as yet 
realized the benefits of association membership. It is to 
these concerns that your traveling secretary can and will 
outline, through personal interview, such benefits as are 
offered. This in itself is strong argument for a nationat 
association with the employment of a field secretary.” 


Distribution & Warehousing desires to call the at- 
tention of its readers to this month’s editorial page 
in connection with this movement. 





WAREHOUSEMEN GIVE AID IN 
ORGANIZING TRUCK ASSOCIATION 


PHILADELPHIA, April 7.—Motor truck owners from a 
number of States decided here to-night to call a national con- 
ference to organize an association of truck users. Committees 
will meet in New York on May 17 to arrange a June confer- 
ence in either Illinois or Michigan. 

Thomas F. Snyder, Indianapolis, secretary of the Indiana 
Transfer and Warehousemen’s Association, is chairman of the 
organization committee, which includes W. E. Hague, Columbus, 
president of the Ohio Transfer and Warehousemen’s Associa- 
tion. 


AMERICAN 











AMERICAN WAREH N'S ASSOCIATION 
ORGANIZE 15TH, 1891 
Azors _ 1918 
THE AMERICAN WAREHOUSEMEN’S 
Gentlemen :— 
Application is hereby made for membership in the American Warehousemen's Association 
The objects of the Association as stated upon the back of this application are hereby subscribed to 


Aaswers to these questions are to be used solely by the Board of Directors in considering the Applicatiea. 















with—Hous ol > | 
Ge ~~ —A. Merchandise, or Cold 
Storage. | 


SUB-DIVISION = sub-divisign you = to af- 
ehold Goods, 





FIRST.—The en title or name of the company or | 
SECOND.—Corporations: Show date, state, — 
aut — and amount paid in, j 

3 and title of officers, } 


THIRD.— ~-« + companies 
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a 1 of capital actually em- | 
ployed, and state if partnershtp or other | 
interest or liability is limited. 


FOURTH.—Individual: Name of individesl owner | 
and name 





thorized 
onan employed, etc. 
FIFTH. — if engaged exclusively in warehouse 
— ing work incidental thereto. 
A, if merchandising. or interested in 
the h of poods. handled, 








SIXTH. a4 tang established in the warehousing 





SEVENTH.--Line r i of warehoysing followed: 
Gene Merchandise, Cold 
House shold +t, Implements, — 
and 
7 (Erase those in which Goan are 
not engaged.) 
EIGHTH. .- = of warehouse . 
of building, capacity, and whether 
pe oll leased, if on track, etc. 
NINTH.--(a) Do you loan money on goods stored 








ouse? 
(b) Do banks accept your warehouse re 
A. as collateral? 
TENTH.—(a) > A - pending ones you for 
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ELEVENTH. ——— reference: Give name of one | 
banks in your city. | 














mation regardin ig house, facilities, etc., | 
should always be filed t for reference. 
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WHO CAN SOLVE THIS PUZZLE? 


HE mystery of “George H. Johnson” remains impen- 
etrable. The Secretary of State of New York State 
knows nothing about him, and inquiries instituted by 
furniture warehousemen and Distribution & Warehousing 
have disclosed nothing tangible. 

“George H. Johnson” made his “appearance” a few 
months ago when he addressed a letter to the New York 
Furniture Warehousemen’s Association on _ stationery 
which bore the heading “National Furniture Warehouse- 
men’s Association (Corporation).” He signed himself 
“Ist Assistant Secretary.” In that communication he 
urged warehousemen who visited New York to “give a 
thought to the business of the National Furniture Ware- 
housemen’s Association” inasmuch as they would “be 
called upon to generously contribute your council (sic). 
assistance and advice to broaden your local, State and 
city organizations into a national organization.” 

“Mr. Johnson” gave an address in lower Broadway. 
Several warehousemen called there but were informed 
invariably that the person sought was “out.” A repre- 
sentative of Distribution & Warehousing paid a number 
ef visits—with the same result. A memorandum was left 
with a girl, asking “Mr. Johnson” to get in touch with 
the editors. He has refrained from doing that. 

The latest development in the inguiry comes in the 
form of a letter from Francis M. Hugo, Secretary of 
State for New York State, to Charles R. Morris, secre- 
tary of the New York Association. Mr. Hugo writes: 

“Replying to yours of the 17th inst., you are informed 
that we have no record of a corporation under the name 
National Furniture Warehousemen’s Association.” 
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STUMBLING BLOCKS 


A Series of Letters 


In Which Storage and Distribution Men Talk Straight From the 
Shoulder Regarding Problems They Want Solved 


No. 2 


(No. 3 


will appear in the June issue ) 
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The background to this entire situation is not so black as would appear in the drawing by Mr. Roche. 
A conciliatory, co-operative, meet-me-halfway spirit on both sides is the finest little cure-all of the 
ills existing in any controversey. It is that spirit which is leading to the formation of 
a national association of distribution managers at Chicago (See Page 15) 


By a Warehouseman 


HE writer does not insist that warehousemen 

: are perfect by any means, but wishes to take 

exception to any statement that they intend to 
profiteer. 

The assertion that warehousemen make one rate 
for manufacturers located in their own city and quote 
a higher and excessive rate to all out-of-town manu- 
facturers is a very broad statement. Conditions enter 
into the making of rates on all commodities and 
some may warrant a manufacturer getting a lower 
rate in his own city on the same kind of goods stored 
by an out-of-town manufacturer. It may be caused by 

(Continued on page 39) 
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(EDITORIAL NOTE.—Publication of these letters is given anonymously for reasons which are obvious. 


By a Traffic Manager 


HEN the warehousemen state that the distri- 
bution expects too much, we believe that the 
storage men may be right to a certain extent, 

as there are, no doubt, times when we all expect too 
much. However, when they go on record with the 
statement that the traffic manager expects too much 
and gives too little, we believe they are stretching 
the facts in the case a little. 

To get down to the start of the question: A great 
many firms, in order to keep up with the market and 
compete with their competitors, find it necessary to 
buy ahead, and as they have no immediate use for 

(Concluded on page 39) 
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The authors wrote 


candidly with the understanding that they would not be identified. DISTRIBUTION & WAREHOUSING will be glad to receive other 


communications of the same character. 


What is YOUR stumbling block?) 





RIA. OREM 
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Stumbling Blocks 


(Continued from page 38) 


By a Warehouseman 


the out-of-town manufacturer imposing upon the 
warehouseman the keeping of his bookkeeping ac- 
counts to give him a better understanding of what is 
being done with his goods away from home. The 
writer thinks that this is necessary in a great many 
instances, but there is no reason why it should be 
done without making an extra charge. 

The warehousing industry does not make its profit 
in doing business for nothing because a traffic man- 
ager or sales manager thinks that what he calls a 
small matter should be included in a rate reckoned 
wholly for storage and han- 
dling of goods in a ware- 


house, We Print These Letters 
The distributor may con- } 
sider that it is the warehouse- 1 They give the storage executives and the 


shippers’ distribution representatives a re- 


By a Traffic Manager 


the commodity which they purchased, it is neces- 
sarily warehoused or placed in storage; and, in order 
that the owner of the goods may know at all times 
just what his stock is, it is necessary that they have 
an accurate record of the amounts placed in storage 
and the amounts taken out. Also, the insurance, which 
I assure you is quite a large item, must be considered. 
Warehouse stock fluctuates from day to day or week 
to week. This necessarily calls for daily or weekly 
stock reports. 

The warehouseman is in the business of taking 
care of the stock placed in 
storage, and it is only right 
that he should furnish the 
forms to make the proper re- 
ports to his customers. In 
other words, the only thing 


Because 


man’s business to make out 
daily, weekly or monthly 
stock reports. The law re- 
quires a warehouseman only 
to allow a person to take from 
the warehouse books infor- 
mation as to how his account 
stands from time to time, but 
that does not mean that the 
warehouseman' should pay 
for freight, postage, clerk 
hire, etc., so that the owner 


markable insight into the problems which are 
common to manufacturers and warehousemen. 


The controversies written of are the ones 

which to-day are disturbing to harmonious 
business relations between warehousemen and 
distribution managers. 


3 They emphasize the importance of a 

broader and more definitely-defined spirit 
of co-operation between the warehouse owner 
and the warehouse user. 


4 It was the writing of these frank criti- 

cisms which is directly responsible for the 
plans being made to organize a national asso- 
ciation of industrial traffic managers whose 


he has to sell is SERVICE. 
The better service he puts up 
the more business he will re- 
ceive. If a large manufac- 
turer would go to a customer 
and sell him a commodity and 
then later write to him and 
ask him to send in forms so 
that he could bill him for the 
order, we do not believe that 
he would have many cus- 








can have daily, weekly or 
monthly stock reports, or all 
three. 

It has been stated that the 
average warehouseman is unwilling to furnish stock 
reports according to forms furnished by the dis- 
tributor. The writer handles in the neighborhood 
of 3000 accounts, and each auditor or sales manager 
wants a different kind of system to fit his particular 
goods or bookkeeping. You can readily see what a 
complication this makes for a warehouseman. Not 
only that, but when an arrangement is made for stor- 
age, nothing is said about the form of stock report, 
and even if it is mentioned, we usually find that, after 
the goods arrive, some bookkeeper wishes it all done 
in a different way. After we have rendered one or 
two statements the manufacturer usually wants us 
to go all over the matter and conform with his ideas ; 
in fact, we have had people refuse to pay our bills 
until we conform to their wishes. 

As a rule, it is not the warehouseman’s intention 
to antagonize his customers. The majority with 
whom I have come in contact with are ready and 
willing to do the business as a distributor ; and, when 
they first take over a lot of goods for distribution, 
they find that they have made too low a rate to cover 
the various things required. As these requests gener- 


(Continued on page 45) 


houses. 


commodities are distributed through ware- 


tomers. 

And so it is with the ware- 
houseman. If people who pa- 
tronize the warehouse must 
furnish all the forms for the warehouseman to keep 
his records on, we cannot see where there would be 
any advantage in having stock placed in storage. On 
the other hand, if the warehouseman was allowed to 
accept stock and simply acknowledge receipt of the 
stock by etter, in a very short time there would be 
quite a tangle as to just who owned this and who 
owned that. 

With reference to the rates being charged gener- 
ally to-day, as to whether or not they are equivalent 
to “fair compensation,” we believe that they are. We 
do not think that the warehousemen are underpaid, 
neither do we think that they will be allowed to in- 
crease their rates, inasmuch as, if their rates are in- 
creased, it will naturally increase the cost of food; 
and, as the raise in the end will eventually come from 
the ultimate consumer, we do not think they will be 
allowed to raise the rates. 

In closing we might add that your efforts to thrash 
out these two sides of the storage case are very com- 
mendable, and we trust your efforts will result with 
the success which their merits deserve. 











Turn the Stumbling Blocks into Tumbling Blocks! 











40 


There Are 


DISTRIBUTION & WAREHOUSING 


May, 1920 


PROFITS IN REPILING 


the Goods in Your Warehouse 


By 


W. D. LEET 


occupied 110,000 sq. ft. of space into bulk which 

would occupy only 75,000 sq. ft. of space—a saving 
of 3314 per cent—would place himself in a position to earn 
large profits which hitherto had been concealed in his 
plant. Presuppose a conservative tariff of 614, cents a 
square foot as a monthly storage charge, the additional 
income on the space put 
anew to use would be $26,- 
250 annually. The arith- 
metical example is 35,000 
(the number of square 
feet conserved) times 614 
(cents a square foot) times 
12 (months in a year). 

It will repay warehouse- 
men generally—and partic- —_ ae : 
ularly the newcomers to the business—to do what the 
General Warehousing Company and its subsidiary, the 
Leonori Storage Company, both in St. Louis, have done 
in the way of self-inspection at the Leonori plant. At 
the Leonori the household goods were repiled and 
space to the amount of 33% per cent was saved at a 
time when the warehouse was considered to be 100 per 
cent filled. 

When the General Warehousing Company took over the 
Leonori recently it was found that the Leonori had been 
turning away business under the impression that the Leo- 
nori plant was not in a position to accommodate more 
goods. _ This was true on the surface, but 

R. L. Orcutt, president of the General Warehousing 
Company, and George Crume, the new manager of the 
Leonori, put a crew of men to work and every lot of goods 
was repiled. Care was taken to utilize every cubic foot 
of space. Result: redemption of precisely one-third of 


[ve warehouseman who could condense goods which 





READ THIS STORY 


of how the General Warehousing Company of St. Louis 
put its plant through a process of self-inspection and 
redeemed 33 1/3 per cent of warehouse space regarded as 
100 per cent filled. And then 


rimecencacatca YOUR GOODS 


the Leonori’s space. Goods which had once occupied 110,- 
000 sq. ft. now occupied 75,000 sq. ft. 

In these days of high building costs it would require 
an investment of $75,000 to provide a building containing 
35,000 sq. ft. of storage space. At the Leonori plant it 
is now planned to make the reclaimed space earn divi- 
dends on that amount. 

And so. the 
comes to mind: How many 
other storage plants are 
there throughout the United 
States to-day in which the 
application of the Orcutt- 
Crume principle would ac- 
complish approximate re- 
sults? Take a look through 
einai: sia a sae aide aaa mai your warehouse. The ex- 
pense of repiling is small compared with the earning 
power of the space which might be redeemed. 

In the rug room at the Leonori a new idea was intro- 
duced. It has been the custom in the past with ware- 
housemen to stack rugs horizontally in racks. Mr. Or- 
cutt conceived the plan for a new rug rack which he as- 
serts enables him to store twice as many rugs as formerly 
in any given space—and still have each roll of rugs easily 
available for outgoing shipments. 

As shown in the accompanying sketches, the rugs in 
rolls are wrapped in the usual way and are stood on end. 
Each consignment is numbered and the warehouse rec- 
ords show in which section each bundle is stored. Mr. 
Orcutt’s Leonori warehouse, having a 15-foot ceiling 
height, this space was divided into compartments so as 
to provide one about 3 feet high to take up the narrow 
rugs placed horizontally. This leaves 12 feet to the ceil- 
ing to stand the wide rugs on end. 
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ROLLS OF RUGS NOT OVER 12FT. TALL 

PLACED VERTICALLY IN THESE BINS 
RUGS NOT OVER SFT. WIDE ¥ 
PLACED HORIZONTALLY HERE 
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Rug-storing methods conceived by R. L. Orcutt, St. Lowis warehouseman, assures storage of twice 
as many rugs as formerly in a given space 
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“ Openly Arrived At” 


ISTRIBUTING & WAREHOUS- 
TD ING objects emphatically to 
criticisms of its editorial policy in 
giving publicity to the controversy as- 
sociated with the movement of some 
of the household goods warehousemen 
to organize the National Furniture 
Warehousemen’s Association. Letters 
received by the editors imply that an 
attitude of “the less said, the better,” 
is the preferable one. 

With that thought we cannot agree. 
Frank discussion is being voiced both 
by opponents and proponents of the 
plan to organize the furniture ware- 
housemen, and Distribution & Ware- 
housing believes it is doing something 
constructive for the industry by open- 
ing its pages to publication of the 
conflicting viewpoints. This we are 
doing in an unbaised way. Each side 
is permitted to set forth its argu- 
ments. We have studiously refrained 
from allowing our own editorial opin- 
ion to find a place in the pages on 
which these pro and con expressions 
of the men of the industry are printed. 
We are setting forth the facts to the 
best of our ability and we stand ready 
to publish corrections of any inaccu- 
racies which may have crept in with- 
out our knowledge. 

At Paris, during momentous days, 
there was too much secrecy. - Pub- 
licity did not materialize to the extent 
which was boasted of in advance. 
Publicity is a certain antidote for con- 
spiracies and the activities of cliques. 
By this we do not mean to intimate 
that conspiracy is identified with the 
movement to organize the new na- 
tional body. But it is a fact that let- 
ters received by Distribution & Ware- 
housing infer that the situation has 
at times savored of unwholesomeness. 

We are not trying to “open a 
breach,” as has been stated in one 
warehouseman’s communication. On 
the other hand, we do not recognize 
that any breach exists. If the new 
national body is organized, there is 
no reason why it cannot function in 
harmony with the American Ware- 
housemen’s Association. If the move- 
ment fails to mature, certainly the dis- 
cussion which has been rife in recent 
months will not have an adverse effect 


upon the prestige of the A. W. A.; 
the arguments advanced by the friends 
of the A. W. A. have served to bring 
sharply to the attention of the indus- 
try as a whole the character of the 
work it is doing and has in prospect. 

Fortunately for warehousing, all its 
members are not captious about the 
amount of publicity being given to 
the situation. They recognize that 
Distribution & Warehousing’s pages 
have served as a medium of discussion 
—as a forum to which both sides 
might turn with the assurance that 
their viewpoints could be expressed 
impartially for the guidance of the 
warehousemen whose interests will be 
affected by the success or failure of 
the new movement. 


Business Papers 


ROM an Illinois warehouseman 

comes a letter from which we 

quote the following: 

“It is our candid opinion that 
your publication Distribution & 
Warehousing has done us more 
good than anything else. In fact, 
we believe that you will agree 
with us that a trade publication 
containing articles up to the min- 
ute on details and problems con- 
fronting warehousemen, can best 
serve the warehousemen and does 
considerably more good than as- 
sociations. ... 

“We would rather pay $25 per 
year for good live publications 
that will report the best thoughts 
and endeavors of warehousing 
than pay the same amount into 
the coffers of any association, al- 
though we will admit that an as- 
sociation in a way does consid- 
erable good.” 

Associations mean organization and 
co-operation. They are essential to 
the progress of every industry. They 
accomplish results which no business 
paper may by itself hope to achieve. 

But it is equally true that a business 
publication does, by “reporting the 
best thoughts and endeavors” of the 
industry to which it is dedicated, per- 
form constructive service in ways 
which no association can do because 
it does not possess the same facilities. 

To such service Distribution & 
Warehousing is pledged. 


A 


More or Less 
Seasonal 


First class in anti-American indus- 
trial radicalism please step forward. 

Q.—What is the revised meaning of 
U.S.? 

A.—Unauthorized Strikes. 





The next number on the national 
program—rendered by the entire Re- 
publican chorus—is entitled “Don’t 
you Remember, California in Novem- 
ber?” Democrats will kindly refrain 
from applause, as the chorus does not 
take kindly to encores. 





Ho, duddle, duddle 

The world’s in a muddle 

And prices have jumped to the 
moon. 

The profiteers laugh 

To see such graft 

And we vote for a President soon. 





Speaking of Presidential candidates 
and food prices, we are for Hiram if 
he will lower ’em. 

“Price fixing” is an ambiguous 
term. They don’t stay fixed. 





The warehouseman whose wife is 
buying Spring hats and Summer furs 
these days should experience no dif- 
ficulty in mastering the intricacies 
of cost accounting. 





A motion picture film has been pro- 
duced called “Fractures, Dislocations, 
Sprains and Suffocation.” Somebody 
has visualized a Democratic conven- 
tion staged in Dublin. 


“Mistah Bones, why am a waah- 
house wiv fiah hazzards lak de Presi- 
denshal chaiah in San Domingo?” 

“Ah bites! Why am it?” 

“Huh! Mistah Bones, you-all is got 
no brains a-tall. A waah-house wiv 
fiah hazzards am lak de Presidenshal 
chaiah in San Domingo ’cause each 
am listed as a risk!” 





Our own private weather forecast 
for Mackinac Island, Mich., for July 
9-12: Stormy, with rising tempera- 
tures; much wind, followed by frost. 








FROM THE LEGAL VIEWPOINT 
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Selling Under 
Claim of Lien 


DITOR, Distribution & Warehous- 
K ing: Do you happen to know of any 

decided case where property was 
sold by a warehouseman under his claim 
of lien and then bought in by him at the 
sale? If you know of such a case will 
you please advise us what the decision 
was and whether or not the warehouse- 
man was held to have lost his lien by 
reason of the fact that he bought the 
property in at the sale?—J. J. W., Chi- 
cago, Ill. 

ANSWER: The case of Gould vs. 
Guttle, 106 Ill. App. 630, covers the point 
you are interested in. In this case it 
was decided that a warehouseman has a 
lien for his charges on property stored 
with him, even though there may be an 
attempt on his part to sell the property 
to himself, as such a sale is invalid and 
does not pass the title to him. 

In this case a warehouseman was en- 
gaged in business in St. Louis, where he 
had a warehouse and did a moving and 
transfer business. A customer deposited 
household goods with him for safekeep- 
ing and left them for nearly three years 
during which time a part only of the 
storage charges was paid. The cus- 
tomer moved away from the city, but 
finally returned and, on calling for her 
goods, was informed they had been sold 
to satisfy the storage charges under the 
Illinois Lien Law. 

It appeared that at the sale the ware- 
houseman had bid the goods in on his 
own account for less than the unpaid 
storage charges. 

The court said that the warehouseman 
came lawfully into possession of the 
goods, had a lien on them for storage 
and, as the customer had never offered 
to pay the charges, he still had the right 
to retain them under his lien, though the 
sale was invalid. That it is the duty of 
a warehouseman to sell no more stored 
goods than is necessary to cover any 
claim ke may have and that where he 
sells more than enough to satisfy his 
charges he is guilty of conversion of all, 
was the decision in another recent case. 

Where a storage company is sued for 
negligence in causing a loss to property 
left with it for a considerable period of 
time damages should be limited to those 
resulting from the negligence and the 
probability that the property would 
under normal circumstances have deteri- 
orated should not be lost sight of, said 


DISTRIBUTION & WAREHOUSING 


By George F. Kaiser 


the Supreme Court of Iowa, in a case 
recently before it for review. The court 
also held that the warehouseman in a 
case like that was liable only for the 
reasonable cost of repairing and restor- 
ing the property. (Herrick vs. Mer- 
chants’ Transfer & Storage Co., 174 
N. W. 569.) 





Anonymous, and Straight from 
the Shoulder—But It Reached 
Us on April Fool’s Day 


WASHINGTON, D. C., 
March 31, 1920. 
Distribution & Warehousing, 
New York City. 
Gentlemen :— 

I notice in magazine for March 
the advise of your G. F. Kaiser, in 
relation to A. J. W. Co of New 
York, where he advises him to no- 
tify the nearest Revenue Agent of 
his suspicions that the customer 
has whiskey in storage, do you 
think this is fair to the customer, if 
I thought the customer had whiskey 
stored, altho I aint supposed to 
know, I would advise to move the 
same, and not rush in to have the 
customer prosecuted, you no doubt 
have got hundreds of customers in 
New York that have whiskey 
stored, but you do not know this, 
and it is none of your affair. 


Yours truly, 
WAREHOUSEMAN. 











Numbering Receipts 


rP\HAT the validity of a numbered re- 

ceipt issued by a warehouseman was 
not affected by the fact that it was not 
the ninety-ninth receipt as its number 
indicated it to be, or even the ninety- 
ninth receipt in that particular year, was 
the decision by the Supreme Court of 
Louisiana in a recent case. 

The court decided that, even though 
the warehouse receipts act required con- 
secutive numbering it did not require 
consecutive numbering of receipts in the 
order of their issue. 

The court in this case also decided 
that, although the receipts further did 
not include written or printed terms of 
the rate of storage charged or a state- 
ment of the amount of advances made or 
liabilities incurred for which the ware- 
house claimed liens, etc., they were still 
valid, as the statute does not require a 
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Mr. Kaiser is a practicing lawyer who makes a special study of ware- 
housing and transfer affairs. DISTRIBUTION & WAREHOUSING cannot 
agree to answer all questions, but will do so as far as is possible. 


statement of charges or advances if there 
is none and the fact that there is none 
need not be specifically stated. 

The statute provided: 

Form of Receipt, Essential Terms, 
Warehouse Receipt, need not be in any 
particular Form, but every such Receipt 
must embody within its written or 
printed Terms: 

(A) The location of the warehouse 
where the goods are stored. 

(B) The date of issue of the receipt. 

(C) The consecutive number of the 
receipt. 

(D) A statement whether the goods 
received will be delivered to 
bearer, to a specified person, 
or to a specified person on his 
order. 

(E) The rate of storage charged. 

(F) A description of the goods or 
of the packages containing 


them. 
(G) The signature of the ware- 


houseman, which may be 
made by his’ authorized 
agent. 


(H) If the receipt is issued for 
goods of which the ware- 
houseman is owner either 
solely or jointly or in com- 
mon with others, the fact of 
such ownership, and 
statement of the amount of 
advances made and of lia- 
bilities incurred for which 
the warehouseman claims a 
lien. If the precise amount 
of such advances made or 
such liabilities incurred is at 
the time of the issue of the 
receipt unknown to the ware- 
houseman or to his agent 
who issued it, a statement of 
the fact that advances have 
been made or that liabilities 
have been incurred and the 
purpose thereof is sufficient. 

A warehouseman shall be liable to any 
person injured for all the damage caused 
by the omission from a negotiable receipt 
of any of the terms herein required. 
(Smith Bros. Co. vs. Richheimer & Co, 
83 So. 255.) 


(I) A 


Second-Hand Furniture 


E DITOR, Distribution & Warehousing: 
i4 Please tell us your idea of the proper 
way to prove the value of second-hand 
furniture in a case where a suit may be 
brought for its loss or damage through 
a cause for which the warehouseman will 
probably be held responsible.—L. X. Co., 
Syracuse, N. Y. 

ANSWER: Evidence as to the orig- 
inal cost of the goods, evidence as to its 
condition, and evidence as to its depre- 
ciation may be admitted when an at- 


(Concluded on page 58) 
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DISTRIBUTION & WAREHOUSING will welcome receipt of letters from men in the warehouse and dis- 
tribution fields who have something worth while to say for the benefit of others. Communications of this char- 
acter should be addressed: Readers’ Forum, Distribution & Warehousing, 239 West 39th Street, New York City 
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“FLAT RATE” IS PREFERRED BY THIS 
TRAFFIC MANAGER 


BROOKLYN, March 16, 1920. 


Distribution and Warehousing, 

239 West 39th Street, 

New York City. 
Gentlemen: 

I note in your March edition on page 
39 a letter signed by N. W., who refers 
to an article in your February edition 
on page 52-A. Regarding this latter ar- 
ticle, wish to state that the writer is 
very much in favor of a flat rate, and 
the reference that this gentlemen makes 
to the purchase of a suit of clothes is 
an exact example of what we shippers 
have to contend with when warehouse- 
men undertake to quote their various 
rates for handling and storage of goods. 

Only recently the writer was endeav- 
oring to open up a new warehouse where 
we had never had one before and in re- 
ceiving rates for handling small boxes 
of shoe polish we found they quoted 
eleven different rates on two size boxes 
and I am satisfied that if the gentle- 
man who quoted me these various rates 
had the same thing to contend with in 
the purchasing of a suit of clothes he 
would have the same feeling that I have 
regarding his rates. 

I do not agree with N. W. in your 
March edition on page 39, for the ware- 
housemen to-day are becoming very tech- 
nical and even when a prospective ship- 
per asks for rates and does not specify 
the service he would require, he would 
not receive any rates until the ware- 
houseman had ascertained all this infor- 
mation in detail. 

The writer, in visiting sixty-five ware- 
houses throughout the United States, in- 
cluding those on the Pacific Coast, has 
yet failed to find any warehouse that we 
are doing business with but what they 
all carry the same line of goods in the 
warehouse, which is in most instances 
the largest percentage of storage ac- 
counts, such as all breakfast foods, all 
soaps, hand cleaners, condensed milk anc 
canned goods, and the writer is ac- 
quainted with many traffic managers 
who would prefer to have two rates, one 
under the heading of storage, which 
would cover the unloading, tallying out 
the goods, the storing of the goods in 
the warehouse, making deliveries to cus- 
tomers’ teams as they call for goods, 
sending in daily reports of deliveries and 
keeping a monthly stock sheet. 

The other rate, under the heading of 
cartage, would include the making out of 
the shipping receipt, marking off the 


goods, carting the goods to the depot and 
mailing reports and bills of lading to 
the home office or some other office. 

The writer is very keen for efficiency, 
and while he notes that many of the 
warehouses are handling accounts to- 
day much more scientifically than they 
ever did before and adopting all sorts of 
methods that could be called efficiency, 
yet we find some warehouses are carry- 
ing this out in the extreme, and from 
the writer’s standpoint it is rather ridic- 
ulous to quote twelve rates in order to 
handle the account under the heading 
of storage and cartage. 

It would be just as consistent to ex- 
tend those twelve rates to twenty-four 
and include the number of hours that 
each clerk spent on the account and the 
amount of ink and the amount of !ead 
pencils used, the stationery and the 
amount of postage, overhead expenses, 
administration cost, ete., and all these 
would be just as sensible as quoting 
twelve rates on one commodity consisting 
of small: boxes. 

The writer hopes that the association 
of traffic men being identified with the 
warehousemen’s association will “iron 
out” these many objections. 

I remain, 

Very truly yours, 
S. M. BrxBy & Co., INC., 
JEWETT FISHER. 


Quincy Company Expands 
BOSTON, April 15—Waterfront prop- 
erty, known as Constitution Wharf be- 
cause the famous frigate Constitution 
was built there, has been purchased by 


the Quincy Market Cold Storage & 
Warehouse Co. Property has area of 
209,000 square feet, including 52,000 


square feet of dock, and has track con- 
nections with all roads entering Boston 
by the Union Freight Railway. Two 
warehouses and three sheds on property 
have nearly 300,000 square feet of floor 
area. 


Central Bureau to Meet 


PITTSBURGH, April 19—A meeting 
of the American Warehousemen’s Asso- 
ciation’s Central Bureau to have been 
held here to-day has ‘been postponed in- 
definitely. Revision of the report of the 
Committee on Standardization of Basis 
for Rates was to have been discussed. 
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New A. W. A. Members 


PITTSBURGH, April 17—The follow- 
ing new members accepted by the Ameri- 
can Warehousemen’s Association are an- 
nounced by Charles L. Criss, general seec- 
retary: 

American Storage & Moving Co., St. 
Louis, affiliating with household goods 
sub-division. In business since 1906. R. 
L. Orcutt is president. 

Entrepot Central Warehouse Co., 
Montreal, Can., affiliating with merchan- 
dise sub-division. Under management of 
J. V. Desaulniers. 

Langan & Taylor Storage & Moving 
Co., St. Louis, affiliating with household 
goods sub-division. In business about 
thirty years. R. L. Orcutt is president. 

R. U. Leonori Auction & Storage Co., 
St. Louis, affiliating with household 
goods sub-division. In business about 
fifty-six years. R. L. Orcutt is presi- 
dent. 

Schenectady Storage & Trucking Go., 
Schenectady, N. Y., affiliating with mer- 
chandise sub-division. Handles’ both 
merchandise and household goods. K. A. 
Kingsbury is president. 

St. Paul Terminal Warehouse Co., St. 
Paul, Minn., affiliating with merchandise 
sub-division. Engaged in general ware- 
housing and forwarding, with ware- 
houses with 330,000 square feet. H. G. 
McNeely, R. W. Freuzel and E. S. Han- 
sen are the owners. 

United States Cold Storage Co., Chi- 
cago, affiliating with cold storage sub- 
division. 

Resignation of Monarch Transfer & 
Storage Co., Kansas City, affiliated with 
household goods sub-division, has been 
accepted. 





Mississippi Passes Receipts Act 


JACKSON, Miss., April 15—The uni- 
form receipts act relating to warehous- 
ing has passed both branches of the 
Mississippi Legislature and will become 
law upon the Governor’s signature. 

All states now have this staute ex- 
cept New Hampshire, South Carolina, 
Georgia, Kentucky, Indiana and Ari- 
zona, together with Porto Rico. 





A COMMUNITY WITH 
600 WAREHOUSES 


There are more than 600 freight 
warehouses and storehouses in New 
York and New Jersey within the Metro- 
politan District, exclusive of a large 
number of houses which handle house- 
hold goods only.—Port of New York An- 
nual, 
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HOW TO CHOOSE TRUCKS ADAPTED 
TO YOUR BUSINESS 


By 


BURT R. BARR 


(Assistant Sales Manager, Stewart Mo'tor Corpcration) 


the value and advantages of truck delivery over 
the antiquated horse-drawn vehicles. Therefore it 
will be needless to dwell on that particular point. 

However, probably every transfer and storage man 
does not know how to select the right truck, both from 
an economic and service standpoint; the object of this 
article is to set forth some of the important features 
which every truck purchaser would seek when buying a 
motor truck. 

Almost any blacksmith, in a remarkably short time, 
could build a truck, to your direct specifications. From 
any one of several concerns he could buy a motor of 
proven worth. From another he would purchase a strong, 
sturdy frame. He would have a wide selection of reliable, 
wear-resisting bearings. He could buy well-known axles, 
gears, wheels, springs, radiator and the hundreds of 
parts that go into a completed truck. 

Every unit in that truck would be as good as could be 
obtained. The truck would possibly be as good as could 
be built by experts who had to follow your instructions 
to the letter. The blacksmith would only assemble the 
various units. 

But would that truck be a good investment? Would it 
meet the thousand and one requirements of a good com- 
mercial car? 

Probably not. It would lack one essential thing. It 
would lack the experienced designer, who by years of 
study and test had overcome the stumbling blocks that 
impede the way of the inexperienced. 

Because each part is good, it does not necessarily fol- 
low that the whole is beyond improvement. Each stone 
in a mosaic may be perfect—but the mosaic itself will 
not be good if put together by an inexperienced artist. 

So it is with motor trucks. Each part may be the 
best that can be bought—but the completed truck may 
not give satisfaction. 

The only test of truck worth is performance. Perform- 
ance inevitably reflects the ability of the designer— 
ability gained only through experience and constant de- 
termination to reach perfection. 

Bear this in mind when you come to select a truck that 
will give long, uninterrupted service—at a moderate in- 
itial outlay and reasonable operating and maintenance 
costs. 

First of all, at any price you will want a truck that is 
going to be a good investment. To be a good investment 
it must operate at a profit. This means that its service 
must be uninterrupted. It must stay out of the shop. 
It must not be held up for roadside repairs. It must 
give constant service in the hands of the average opera- 
tor. It must not be wasteful of tires and gasoline. It 
must have long life. 

But a truck might be all of these things and yet, if the 
first cost is excessive, prove a poor investment. 

Other things being equal, you would make a poor in- 
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vestment if you paid a high price for a truck having no 
advantages over one which could be bought at a material 
saving. Bear that in mind when you finally decide. 

You would likewise be using poor judgment to buy a 
truck from a dealer who was not progressive and pros- 
perous. His very prosperity is, in a measure, a guaran- 
tee of the worth of the article he sells. Only a prosper- 
ous dealer can afford to carry an investment that assures 
him of a full line of spare parts. Only from such a 
dealer can you always be sure of efficient service. 

Men of that type realize the importance of “service’’! 
Their interest in the truck you buy is not ended when 
they receive your check. They know that their future 
prosperity depends upon the satisfaction given their cus- 
tomers. It is to their interest to see that you receive 
continuous economical service from your truck. 

Naturally it is to your interest to deal with men of 
that type. Your business experience has taught you the 
futility and poor policy of attempting to deal with un- 
progressive, unprosperous men. They will “guarantee” 
almost anything you ask. But what is the value of their 
“guarantee,” with nothing to back it up? 

They can’t afford to keep a full line of parts. If you 
have an accident, it will take days, maybe weeks or 
months, for them to replace the damaged parts. If the 
truck fails to give satisfactory service, they are not in 
a position to make it good. A guarantee is never stronger 
than the man who gives it. These things have been 
learned in almost every business. Don’t forget them 
when you buy a motor truck. 

Don’t buy a truck merely because it has an excellent 
motor, good axles, fine bearings. You may feel sure that 
you get them in any truck which, for more than a brief 
period, has proven satisfactory. 

Buy rather on the basis of past history. Demand a 
truck that has come untarnished through the trying test 
of hard, continuous usage under all conditions. Buy a 
truck made by men whose past success may be taken as 
an indication of hopes for the future. Makers of that 
caliber can never afford to stake their reputation and 
their business hopes on a mediocre truck. They can 
never afford to sacrifice quality for immediate profits. 

A truck may possibly be good even if built by a new 
concern, provided that concern has been wise in its 
choice.of designers and engineers. But there is a risk 
that its designers are inexperienced or have failed to 
profit by their experience. When you buy a truck, your 
investment is too large to gamble with. You cannot af- 
ford to take a chance. 

Take, for instance, a seemingly unimportant detail like 
the location of a cross member on the frame. The frame 
—merely as a frame—may be the best that can be built. 
Unless that cross member is correctly placed in its rela- 
tion to other parts, however, that frame will soon de- 
velop weaknesses. Shorten or lengthen the springs only 
half an inch, and a satisfactory frame may give trouble. 
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Possibly the cross member would need to be moved only 
a small fraction of an inch to work in harmony with 
those springs. But unless that small change is made the 
truck is doomed to a short life of usefulness. 

You should feel confident that in the truck you buy 
each screw, each nut and bolt, has been carefully studied 
in the light of actual performance and placed in its 
proper relation to every other screw, nut and bolt in the 
truck. 

That is another thing you should learn about any truck 
you consider. Has it proved its ability to withstand the 
service you will require of it? 

The average truck utilizes only a small part of the 
power developed by its motor. Even that small part is 
greatly reduced when the truck is starting, pulling on a 
grade or running less than eight or ten miles an hour. 

Wasted power means excessive operating costs; short 
life. An advanced method of power application actually 
delivers more than 90 per cent. to the rear wheels—where 
it drives the truck and is not consumed in overcoming 
internal friction and resistance. 

The performance of most trucks depends to a large 
extent upon the care and attention of the operator—and 
many drivers are negligent and careless. You should get 
a truck simple in design, with no unnecessary parts to 
get out of order. It should be as nearly foolproof as a 
piece of machinery can be made. 

Every hour spent in the shop or delayed for roadside 
repairs is a dead loss to the owner. The truck that shows 
a profit is the one that gives uninterrupted service. It 
must stay always in service, without needless delays, 
because the driver thinks “she’s not running just right 
and has to be tuned up!” A truck that must be fre- 
quently “tuned up” is too delicate to meet the require- 
ments of those who must have dependable transportation. 

Simplified design is a factor in reducing gasoline con- 
sumption and running costs. It reduces the necessity for 
repairs, as there are fewer parts; and inexpert mechan- 
ics delight to tinker with adjustments—frequently neces- 
sitating a costly interruption in service. Your truck 
should be so designed that adjustments that invite tinker- 
ing and tampering are done away with. 

The average driver fails to give proper attention to 
the many grease cups and places to oil found on most 
trucks. And unnecessary places to lubricate mean un- 
necessary time—and expense—spent in oiling and greas- 
ing the truck. Neglected lubrication will soon send any 
piece of machinery to the junk pile. It has probably been 
the greatest factor in truck destruction. The truck you 
buy should have the fewest possible grease cups and 
spaces to oil. Wherever possible automatic lubrication 
should protect against carelessness and neglect. 

You will find some of these features in almost every 
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KNOW YOUR HAULING PROBLEMS 


er HERE are so many possible factors to be considered 
in the selection of a motor truck to cope with a 
particular hauling problem that it behooves the pros- 
pective purchaser to obtain expert advice from the manu- 
facturer, or his representatives, before buying,” says a 
pamphlet of advice from the Garford Motor Truck Com- 
pany. To quote further: 

“This is specially true where the buyer has had no 
previous experience with motor truck equipment. 

“Hauling problems naturally vary in different lines of 
business, in different localities and with other governing 
conditions. . 

“There are numerous items which are to be given con- 
sideration in selecting the right truck for the right job. 
Among the more important are the following: 


“1—-Kind and quantities of goods to be hauled. 

“2—The distribution area. 

“3—The condition of highways, the grades and cli- 
mate. 

“4-__Frequency of necessary stops, particularly in 
delivery. 

“5—Loading and unloading facilities. 

“6—The capability of drivers. 

“7—Housing of equipment. 

“8—Ability of manufacturer to give service. 

“9—Speed which can be maintained in accordance 
with state and city laws. 

“10—Advisability of pneumatic tire equipment. 

“‘11—The institution back of the motor truck. 


“In many instances it would not be necessary to con- 
sider all these factors; in other instances it might be 





essential to consider others, all in accordance with the 
circumstances.” 








truck. In some trucks you will find many of them. But 
you may feel sure that very few builders can put out a 
commercial car of such high quality at a price which 
would prove a good investment value for the average 
user. 

You should insist upon a truck which is proving its 
value in a large number of lines of business. If it is a 
good truck, its value should be recognized throughout the 
country. It should be giving daily service in the me- 
tropolis and on the farm. Its popularity should not be 
localized. It should be in service in every principal for- 
eign country. 

When you select a truck insist that it embody all of 
these. things—at a moderate first cost. To be good, a 
truck need not necessarily be expensive. Advanced de- 
sign, with good factory methods and quantity production, 
makes it possible to manufacture such a truck to sell at 
even less than the average price. 





STUMBLING BLOCKS 


(Concluded from page 39) 


ally multiply, they cause friction between the ware- 
houseman and the manufacturer. 

Another point which has struck the writer very 
forcibly is since that instead of making a distributing 
problem on say 60 per cent of the goods offered for 
distribution, it is better to consign the goods direct 
to warehouse and pay storage and handling charge 
on a monthly basis, and it would be less than to 


bring the goods and hold them on a platform and try 
to make delivery. The goods are then put away prop- 
erly, and proper record is kept of them, and party 
can take the goods away within the month. 

The only way that these matters can be adjusted 
and settled and to have uniformity throughout the 
country would be for the traffic men and the ware- 
housemen to meet and discuss these problems. 
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Proposed conveyor system, to cost $100,000, for Appalachian warehouses at New Orleans—designed for capac- 


ity of 36 tons an hour, or 864 tons in twenty-four hours. 


It is planned to have additional trucking 


space at side of conveyor, thus making a total conveyance of 1500 tons net in twenty-four hours 


Appalachian Corporation of New Orleans Plans 





$100,000 CONVEYOR SYSTEM 
TO MINIMIZE HANDLING COSTS 





And Avoid Waste of Time 


ing commodities between warehouse and ship’s 

hold through the substitution of an overhead 
conveyor system is planned by the Appalachian Cor- 
poration of New Orleans 
as a time-saving — and 
consequently a money- 
saving — development in 
the projected expansion 
of its business. 

What this should mean 
for the port of New Or- 
leans, a growing ware- 
housing community where 3- 
the municipal authorities 4. 
are planning expenditures 
aggregating $10,000,000 5. 
for waterfront improve- 6. 
ments which are to in- 
clude additional storage 
facilities, is told by Louis B. Magid, president of 
the Appalachian Corporation, as follows: 

“We are not asking the Dock Board for river 
frontage space for the accumulation of cargoes, but 
for the purpose of discharging cargoes accumulated 


H LIMINATION of the draying method of mov- 


Congestion. 


This Conveyor System 
Is Expected to Reduce 


1. Time in loading and unloading steamships. 

2. Cost in conveying cargo from warehouse to ship 
landing and from ship landing to warehouse. 
Time steamships must remain in port. 
Possibility of damage by 4drayage, pilferage 
from drayage, cost and use of drays. 


Use of manual labor. 


in our warehouse and turned directly into the ship’s 
hold by means of the conveyor. When a ship is. not 
unloading at the wharf into the conveyor, any steam- 
ship can land there and discharge its cargo on the 
wharf, as we will have no 
use for the space except 
to land the steamship. 
Steamships can be moved 
but warehouses cannot. 
“The conveyor will have 
a capacity of 1500 tons of 
freight every 24 hours. 
Suppose one of our cus- 
tomers instructed us to 
load tobacco for ex- 
port into a boat of 3000- 
ton capacity. In 48 hours 
the boat would be loaded 
and the space relieved for 
another boat. Under the 
present method the loading of 3000 tons of tobacco 
would require from six to ten days. The saving in 
drayage alone would be approximately $2,700, not 
counting pilferage and damage, in addition to the loss 
of time to the boat at from $3,000 to $6,000 a day. 








XUM 











May, 1920 


‘“‘We also intend to operate electric trucks along the 
wharf to the conveyor, which means the conveyor will 
be functioning whether that conveyor. is working 
directly in the ship’s hold or not. Economic han- 
dling of freight will greatly assist the port in obtain- 
ing the storage of large shipments of sisal, and 
another factor to be considered is weather conditions. 
Weather uncertainty will be eliminated by the 
conveyor. 

“The economical facilities as proposed by our cor- 
poration of course will not eliminate all the port 
problems, but we believe it is a step in the right direc- 
tion. We hope other corporations will follow our 
example and create port facilities at their own ex- 
pense that will enable the present river front to han- 
dle many times the business it is now doing.” 

As shown in the illustration on page 46, the con- 
veyor system is to be an overhead one, passing over 
railroad tracks which parallel the waterfront. But 
the construction depends on the allocation by the Dock 
Board of preferential rights on certain frontage 
sought at Robin Street by the Appalachian Corpora- 
tion. At present the Mississippi-Warrior barge 
service holds an option on this terminal. 
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The proposed $100,000 conveyor is only a small 
unit in the Appalachian’s plans for accommodating 
the business of the future. ‘Three additional inter- 
mediate floors are to be constructed on its plant, 
which measure 309 by 319 square feet. This will 
double the present capacity, giving a total of 560,000 
square feet of floor space, or 6,250,000 cubic feet. 
More elevators are to be installed and modern con- 
veying machinery placed inside to connect with the 
overhead conveyor. As completed, the structure will 
stand seventy feet high instead of sixty-four, and the 
total cost of the expansion will be more than 
$600,000. : 

Meanwhile the New Orleans Dock Board has not 
decided how to spend $10,000,000 to improve the 
port. Business interests are co-ordinating their ideas 
in working out a solution of this problem, and a 
fusing of many divergent viewpoints is necessary. 
Suggestions include plans for more wharves, new 
warehouses, fleets of lighters, and the installation of 
material handling machinery to cut down labor costs 
—all with the thought of reducing handling charges 
on commodities passing into and out of the country 
through New Orleans. 


Be Progressive—Analyze—Eliminate the Imperfections 


Uy LE Ra Ta “ ‘ . _ 


Are You 


Reactionary or Progressive? 
A Standpatter or a Live Wire? 


Have you won the confidence of the banker from 
whom you would borrow? 

Have you studied the distribution facilities in 
your territory? 

Have you sold yourself to the manufacturer? (nO 


Are you wasting profit-earning space? awn 
Do you study competitors’ methods? A4~<—~o 
Have you eliminated fire hazards? An~ 0 


Do you use labor saving devices? O64 Leer 
. itions ? bo ovasr*— 
Do you study traffic conditions? a 
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Whether your answer is “Yes” or “No” *o any one 
of these questions, it will repay you many times 
over to read the series of articles which Charles H. 
Moores, warehouse engineer, has written exclusively 
for 

Distribution & Warehousing 


The first of these, “The Merchandise Warehouse,” 
begins on the opposite page. The otners will be 
published during the coming months. In their com- 
pleted form they will be equivalent to an interpre- 
tation of present-day conditions in the warehouse 
industry They will point the finger of common- 
sense counsel in the direction of the industry’s 
logical development. 


is your plant properly located? 
Do you advertise intelligently? 
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The W arehouseman who Wants to Grow Will Watch for These 
Articles and, after Reading Them, He Will Preserve Them 


TRAFFIC AND DISTRIBUTION MANAGERS 
WILL FIND THESE ARTICLES INFORMATIVE 
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Reprinted from the April issue of Distribution and Warehousing 


HEN the editors published the accompanying 

announcement—occupying a full page in our 
April issue—no thought was given to the possibility 
that any reader would look upon it as a question- 
naire and return it with answers appended. One 
warehouseman, however, in sending in a check for 
a subscription, inclosed the announcement with 
specific information as shown herewith. 

Which leads us to wonder how many warehouse- 
men applied these queries to their own plants. 

Would you dare to answer thus frankly? 

Would you admit publicly that you have not elimi- 
nated fire hazards? 7 

That you have not “sold yourself to the manu- 
facturer?”’ 

That you are wasting some of your profit-earning 
space? 

That your plant is only “fairly” located? 

It is the warehouseman who is ready to analyze 
his own plant in an endeavor to discover the im- 
perfections—to answer such questions honestly to 
himself—and who then sets out to eliminate those 
imperfections—who is entitled to be called progres- 
sive. Think it over! 
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Your Labor Problem 


In Relation to Drivers Is Being Successfully Solved 
in Detroit Through a System of Profit-Sharing 


DETROIT, April 5.—Many efforts to 
solve labor unrest problems have been 
advanced, but the profit sharing plan 
conceived by George L. Nadel, president 
of the United Cartage & Transfer Co., 
appears to have solved the driver prob- 
lem more nearly than any other system 
yet evolved. By his system the thrifty 
driver may make a good wage and at the 
same time become owner of his truck 
after a period of months ranging from 
twelve to eighteen. The plan, which was 
inaugurated Jan. 1, was conceived by Mr. 
Nadel about two years ago, but it at that 
time seemed too daring, and until a cam- 
paign of education had been conducted to 
acquaint the drivers with the splendid 
advantage offered, no attempt was made 
to put it into execution. To-day twenty- 
five drivers are operating under the per- 
centage plan, and seventeen are still 
working on the wage scale. Of the 
twenty-five who operate on percentage 
more than one-half of them now are 
owners of their own trucks. The others 
are buying them under the Nadel plan, 
and within the course of a year will own 
the trucks. 


: Buying Privilege 


When a driver seeks employment with 
the company his record is investigated 
thoroughly, no matter under which plan 
he elects to work. He can work for 
wages; if he owns his own truck he can 
work on a percentage basis; or, if he 
desires to buy his truck on the percent- 
age plan, he has that privilege. 

There is no hard and fast rule as to 
_the amount of percentage to be exacted. 
That is determined by the work in hand. 
There is a 10 per cent. allowance on all 
contracts for his overhead; that is, his 
office expenses, bookeeping, collecting, 
etc. The driver operating under the 
percentage plan may secure a contract 
for himself and if he so elects he may 
retain all of the money from that con- 
tract, but in so doing he must take care 
of his own bookkeeping and collections 
and settle all disputes that may arise. If 
he prefers to handle it through the com- 
pany office he is relieved of all responsi- 
bility for the 10 per cent. In cases 
where a job necessitates the employment 
of a helper, or, as in Government work. 
a checker or inspector, that cost is added 
into the percentage deducted by the com- 


pany. 


‘public generally. 


Few drivers avail themselves of the 
opportunity for handling their own ac- 
counts. A big factor, of course, is the 
delay in payment on contracts, and few 
drivers care to handle them personally 
and wait maybe thirty days and perhaps 
longer for payment. With the company 
handling the contract the driver can avail 
himself at all times of a drawing ac- 
count up to any amount that is due on 
the contract. This applies to contracts 
that are secured by the driver himself, 
as well as those that come to him through 
the company’s office. 


The Purchase Plan 


As to the purchase plan, the rule for 
a down: payment of 20 per cent. is re- 
quired, the balance to be paid in monthly 
installments distributed over a_ period 
depending on the price of the truck. In 
cases of drivers who have been with the 
company for some time, whose personal 
characteristics and habits are known to 
the officials and are of a nature to ap- 
peal to them, there is a discrimination 
and the officials will meet them more 
than half way in the effort to put them 
on the road to becoming truck owners. 
It is this attitude on the part of the 
company that has built up the organi- 
zation of loyal employees, and in the 
operation of its business the company 
has reached a point where its labor sit- 
uation can be said to be as nearly per- 
fect as possible. 

A 100 per cent. productive effort is as- 
sured to the company from its drivers, 
not only those who are operating under 
the percentage or ownership plan, but the 
wage drivers as well, because they have 
in mind at all times the ownership plan 
and simply are working on the wage 
basis until they can accumulate an 
amount sufficient to give them a down 
payment on their own truck. 


Appealing to the Public 


A result of the success of the plan is 
demonstrated in the constantly growing 
business of the company, and only last 
week it was compelled to seek larger 
garage and service quarters and took 
over the plant of the old Detroit Transfer 
Co. The attitude of loyalty and co-opera- 
tion of the employees frequently is dem- 
onstrated in a manner to appeal particu- 
larly to the company’s clientele and the 
A notable instance of 


this occurred recently when the Founda- 
tion Company, which is wrecking the old 
Pontchartrain Hotel to build a new bank 
skyscraper, found itself without a cer- 
tain material. The amount necessary 
was small, but the necessity was vital, 
and the company exhausted every effort 
to locate it without success. It so hap- 
pened that one of the United Cartage 
employees hauling for the Foundation 
Company had been in the building trades 
business, and knew where this material 
could be had. His acquaintance with the 
particular company which held the ma- 
terial enabled him to purchase it for the 
Foundation Company. That alone as- 
sured to the cartage company the future 
hauling contracts that the Foundation 
Company may have in this vicinity. Sim- 
ilar instances of co-operation are cited 
where the company through efforts of 
its employees has cemented a _ strong 
friendship. 

Every truck operated by or under the 
control of the cartage company carries 
the company’s name together with the 
number of the driver operating. The 
condition of the company’s trucks is a 
factor in support of the success of its 
plan. Every mechanical detail is looked 
after constantly and carefully, and the 
trucks are kept as clean as possible and 
in good running condition at all times. 


Insurance 


The driver operating under the per- 
centage plan, of course, must pay for his 
oil, gas, new parts, etc., and he knows 
that a careless attitude on his part means 
just so much out of his pocket in ma- 
chine depreciation. Accident insurance 
is carried on all trucks, and in the case 
of percentage drivers they are protected 
in case of accidents. Wornout parts, 
however, are costly, they know, and they 
are careful at all times to see that every 
effort is made to lengthen the life of 
those parts. The desire for ownership 
looming before the wage driver makes 
him equally careful, despite the fact that 
it is of no personal cost to him. A care- 
ful check of time spent by drivers, the 
gas and oil used and the replacement ex- 
pense is kept by the company and dem- 
onstrates that the wage driver is equally 
as careful as the man who is spending his 
own money when he neglects his truck. 

The company is careful at all times to 
see that every driver gives all that is in 


(Concluded on page 52) 
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KANSAS CITY, MO., April 3.—What 
is announced as the largest moving van 
in Kansas City and in all probability the 
largest in the world has been placed in 
operation by the Monarch Transfer and 
Storage Company here. Its features are 
described as follows: 

The loading space is about 21% feet 
in length exclusive of the tail gate; 8 
feet high and 7% feet wide; contains 
approximately 1,300 cubic feet, and hauls 
the average ten rooms of furniture. It 
is loaded on a specially made 5-ton Fed- 
eral chassis, this chassis being built at 
the factory by their engineers to fit this 
special body. It is electric lighted 
throughout and earries its own little 
refrigerator under the seat for cooling 
water and lunches. It carries a gang 
plank which slides between body and 
chassis and upon this pianos and other 
articles of furniture are rolled and car- 
ried up into the truck. 


GALVESTON ORGANIZES 
A WAREHOUSING BODY 
GALVESTON, TEX., April 3.—Ware- 


house and transfer men in Galveston are 
organizing a local association. A com- 
mittee is preparing constitution and by- 
laws, and the handling of import and ex- 
port business through the storage plants 
of this port is expected to be facilitated 
when the new body begins holding meet- 
ings regularly. 

The movement had its origin at a din- 
ner given recently by the Cotton Con- 
centration Company to  Galveston’s 
transfer and warehouse interests. Lee 
G. Wiley, manager of the firm, advo- 
cated the plan to organize, and read ex- 
tracts from the address which W. E. 
Halm of the New York*Dock Company, 
delivered at the Cincinnati convention 
of the American Warehousemen’s Asso- 
ciation last December, this address point- 
ing out the advantages of organizing. 
Talks on the subject were made by J. E. 
Pearce, president of the Galveston Ware- 
house Company; John L. Sterling, J. L. 
Sterling, John Eggers and Walter Eg- 
gers, the Wiley & Nichols (warehouse) 
Company; O. R. Seagraves, Galveston 
Warehouse Company; T. R. Hancock, 
traffic manager for Texas City ware- 
houses; George Sealey, president of the 
Cotton Concentration Company; E. H. 
Thornton, Galveston Commercial Asso- 
ciation; Mr. Van Horn, traffic manager, 
California Fruit Growers’ Association; 
Mr. Raymond Stone, Stone Forwarding 
Company, Galveston, and Louis Kerpel, 
Furniture Storage Warehouse. 

The decision to organize was unani- 
mous. Others identified with the move- 
ment include S. P. Fleming, secretary 
and treasurer of the American Ware- 
house Company; William Wiley, presi- 
dent, and J. L. Sterling, vice-president, 
Wiley & Nichols Company; F. Moon, 
Moon Brothers; C. J. Lind and J. Rex- 
ter, Galveston Inland Transfer Com- 
pany; Ed. Barr, Cotton Concentration 


CUBIC FEET OF SPACE 


OPERATING VAN WITH 
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1,300 





This is perhaps the world’s largest moving van 


Company, and Mr. Adams, F. Peters and 
B. Taylor, American Warehouse Com- 
pany. 

Lee G. Wiley, Mr. Haneock, Mr. 
Pearce and Mr. Sterling have been ap- 
pointed a committee to prepare by- 
laws. 


~_____ 


THE WAREHOUSEMAN 
AND “SAFETY FIRST” 


KANSAS CITY, MO., April 13.— 
Kansas City’s storage and transfer in- 
terests are patricipating in the safety 
movement in conjunction with the Kan- 
sas City division of the National Safety 
Council. L. T. Crutcher, president of 
the Kansas City Warehousemen’s Asso- 
ciation, has been appointed one of the 
seven members of the executive board of 
a vigilance committee created to watch 
for violators of traffic rules, report vio- 
lations to a traffic safety traffic bureau, 
and assist in prosecutions of those fla- 
grantly guilty. 

The particular interest of the ware- 
housemen in the traffic safety movement 
is twofold; making streets safer (for 
their own drivers, and providing a 
means of educating the drivers in the 
traffic rules. The traffic safety bureau 
is an educational agency maintained and 
operated jointly by the local Safety 
Council and the _ police department. 
Drivers violating minor rules are sent 
to this bureau, by vigilantes and police, 
to be instructed in the rules. The Safety 
Council will provide several devices 
whereby the importance of the rules will 
be impressed on the drivers who appear 
before it. , 

The traffic safety bureau provides a 
much more convenient and _ effective 
means of educating the drivers for 
transfer and warehouse companies than 
these companies can provide for them- 
selves. The bureau is enabling ware- 
house and transfer companies to effect 
a co-operation with employees not pre- 


viously attainable. Every worker re- 
sponds to any step which contributes to 
his safety, and to the facility with 
which his work can be done. The men 
are brought to thoughtful consideration 
of better methods in their work, by be- 
ing asked to observe the hazards and 
correct these hazards; and, when once 
the employee has looked upon his tasks 
from the same point of view as the su- 
perintendent or the employer, it is easy 
to maintain that mutuality of interest in 
the methods of work. 

The Kansas City division of the Na- 
tional Safety Council has conducted two 
scheels on “safety” during the past 
winter; one for supervisors, attended by 
employment managers, superintendents 
end men especially assigned to efficiency 
matters, and one school for foremen. 
Such lectures and study subjects as 
lighting, piling stocks, stairways and 
trucking have been especially considered. 





Germans Control Danzig’s Warehousing 


WASHINGTON, April 10—German- 
owned firms in the port of Danzig have a 
majority control of the warehouses there, 
according to reports received by the De- 
partment of Commerce. Danzig has 
storage facilities for about 50,000 tons, 
and German agents do the greater part 
of the forwarding business through three- 
fifths of the warehouses. Polish for- 
warders do most of the forwarding direct 
to Poland, but German agents are en- 
deavoring to get this trade, which is one 
of the leading business activities of tha 
port. 





Furniture Association Warehouse 


GRAND RAPIDS, MICH., April 1—A 
building permit has been issued for con- 
struction of a car loading warehouse for 
the Furniture Manufacturers’ Associa- 
tion. The estimated cost is $200,000. 
Building will be 80 by 100 feet, two- 
story and basement, of steel and concrete. 
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BRITISH OPINION 
OF N. Y. WAREHOUSING 


Exporters in England Say Lack of 
Storage Facilities Diverts 
Trade to Other Ports 


(Special Correspondence) 


LONDON, England, March 12.—Brit- 
ish firms which send great volumes of ex- 
ports to the United States have been 
informed upon inquiry that warehousing 
facilities at the Port of New York are 
unsatisfactory. 

The American Chamber of Commerce 


in London has received a letter from the 


London Chamber of Commerce to the 
effect that the London commercial organ- 
ization instituted an inquiry as to the 
character of warehouse information the 
British exporters would like to receive 
regarding conditions in America. Part 
of the report from the London body to 
the American Chamber here reads that 
“inquiries which have been made in well 
informed quarters show that very con- 
siderable and _ increasing congestion 
exists in the Port of New York. This 
is so much the case that cargoes are now 
being diverted to other ports because of 
the lack of warehousing facilities in New 
York.” One exporter who wrote to the 
London Chamber had this to say regard- 
ing the American warehouse situation: 

“So far as my own judgment goes, it 
is at present a matter of greater interest 
to Americans themselves than to, at any 
rate, British exporters of textile goods, 
because at the present time textiles are 
not going to America in such very tre- 
mendous bulk; and secondly there is no 
question of their being held in bond be- 
cause of the tremendous demand for them 
as soon as they can be landed. 


“If the American will set to work to 
put his warehouse in order, so far as the 
British exporter is concerned the ques- 
tion neéd never arise because it will 
probably be a long time before we shall 
be considering exporting in bulk into 
bond.” 

An inquiry at the offices of the Federa- 
tion of British Industries, Great Brit- 
ain’s chief association of exporting man- 
ufacturers, elicited an opinion from the 
secretary that if the question of ware- 
housing conditions in the United States 
was placed before United Kingdom ex- 
porters he doubted “very much if any of 
them would show more than a passing 
interest.” 





The foregoing correspondence comes to 
Distribution & Warehousing as the result 
of a letter addressed to American trade 
interests in London asking for expres- 
sions of opinion as to what information 
the manufacturers of England who ex- 
port to the United States might like to 
have regarding warehousing conditions 
in America. In this letter attention was 
called to the fact that the Department of 
State at Washington had recently placed 
in the hands of its Consular officials 
abroad a list of the warehouses operated 
by the members of the American Ware- 
housemen’s Association. 
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Chicago Cartage Exchange Opens 


CHICAGO, April 5—The Cartage Ex- 
change of Chicago has opened headquar- 
ters at 310 Tacoma Building with C. T. 
Price as business manager and executive 
secretary. Weekly bulletins of informa- 
tion for members will be issued. The Ex- 
change will constitute a service bureau 
for the truck and team owners of the city. 

It is announced that the National Team 
and Motor Truck Owners’ Association 
will hold its convention here on June 28, 
29 and 30. 


Texas Warehouse Activities 


HOUSTON, TEX., April 2.—Final 
arrangements for raising funds for the 
installation of thirty sanitary watering 
fountains in Houston have been made 
by the committee appointed by Ben S. 
Hurwitz, chairman, at the March month- 
ly meeting of the Houston Transfer and 
Storage Men’s Association. 

New ordinances creating one-way 
traffic on all down town cross streets and 
limiting parking time to one hour have 
improved transfer conditions to such a 
point that there is now virtually no con- 
gestion. 

Long distance hauling in South Texas 
has practically ceased on account of road 
conditions throughout this part of the 
state, and vigorous efforts are being 
made by all Texas local associations to 
have permanent highways constructed. 
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VANDAM CO. ACQUIRES 
JARVIS WAREHOUSES 


NEW YORK, April 3.—The Jarvis 
Stores, Inc., one of the oldest warehouse 
organizations in this city, having been 
in business here for about eighty-five 
years, has been taken over by the Van- 
dam Warehouse Company. 

Acquisition of these three warehouses 
gives the Vandam interests control of a 
total of sixteen New York storage plants, 
twelve in Manhattan Borough and four 
in Richmond Borough. One of the Jarvis 
warehouses is a United States bonded 
store. 

Joseph Jarvis, long identified with the 
Jarvis people, becomes associated with 
the Vandam company. 





New Chilean Warehouses 


WASHINGTON, April 12—Chile is 
planning construction of warehouses at 
Punta Arenas, A. C. Brady, American 
consul at that port, informs the Depart- 
ment of Commerce. Seven and a half 
acres of made land is to be devoted to 
harbor improvements which are to cost 
nearly $500,000. % 





Denver May Banish Horse 

DENVER, Colo., April 3.—The horse 
will be banished from Denver’s streets 
on Jan. 1, 1925, if a bill now before the 
City Council becomes a law. 

The ordinance provides no horses, cat- 
tle, sheep or swine shall be kept within 
the corporate limits of Denver or driven 
upon the streets. Exceptions are made 
to accommodate stockyards and packing 
houses. 
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SOUTH CAROLINA HAS 
A WAREHOUSE BOARD 


Non-Political Body Will Finance 
Sales of Both Foreign and 
Domestic Cotton 


CHARLESTON, S. C., April 9.—A 
State Warehouse Board has been created 
by the General Assembly of South Caro- 
lina. The State Warehouse Commis- 
sloner is chairman, and the members— 
producers, bankers and business men— 
have been appointed by Governor Cooper 
upon recommendation by the South Caro- 
lina Cotton Association. The personnel 
is non-political in character and will 
work out economic reforms suggested by 
the American Cotton Association, which 
was instrumental in enactment of the 
legislation under which the board be- 
comes operative. 

Plans will be formulated for erecting 
warehouses in every county, these struc- 
tures to be of sufficient size to store cot- 
ton produced in the counties and to be 
completed before the 1920 crop comes 
on the market. 

The board is given power to finance 
sales of cotton, both foreign and domes- 
tic, and in this connection applications 
are already being received from Euro- 
pean countries for the purpose of arrang- 
ing direct sales. 

Under the plans, cotton will go direct 
from gin to warehouse and the sale of 
the crop will be spread over the entire 
twelve months instead of 70 per cent. 
being disposed of in the three harvesting 
months as heretofore. 


Chelsea’s Expansion 


NEW YORK, April 8—The Chelsea 
Fireproof Storage Warehouses, Inc., is 
planning an addition to be 50 by 100 feet, 
nine stories, to be erected in West 107th 
Street adjoining its present Harlem 
branch. The completed structure will 
have a frontage of 150 feet and a depth 
of 100 feet. Some novel ideas which will 
be of interest to the industry are to be 
carried out. 

Through an error for which a news- 
paper clipping was responsible it was 
stated in the March issue of Distribution 
& Warehousing that the Chelsea ware- 
houses were being erected in West 
Twenty-sixth Street. This is where the 
Chelsea has long been in business. 


Storage Development Planned for 
Milwaukee 


MILWAUKEE, April 5.—Construction 
of a Milwaukee terminal which would in- 
clude extensive warehousing facilities is 
under consideration by the Muskegon 
Railway & Navigation Company. A 
site has been selected for development 
into the road’s western terminus, and 
engineers are working on plans for 
steamship docks and storage plants to 
accommodate cross-lake traffic. A pro- 
posed warehouse would allow for a turn- 
over of 600 carloads monthly, and the 
company is desirous of having the Mil- 
waukee municipal authorities co-operate 
in the erection of such a structure. 
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MARYLAND STORAGEMEN 
FORM AN ASSOCIATION 


Aim at Scientific Development in 
Warehouses in Three States 
and Washington, D. C. 


BALTIMORE, April 8—Representa- 
tives of nine warehouses met at the City 
Club here to-day and organized the 
Maryland Warehousemen’s Association. 
An invitation has been extended to all 
the warehouses in Virginia, Delaware and 
the District of Columbia to become as- 
sociate members, receiving all benefits 
and having all privileges except the 
rights to vote and hold office. The char- 
ter members of the organization are: 

Baltimore Fidelity Warehouse Com- 
pany. 

Belt’s Wharf, Inc. 

Block Street Wharf & Warehouse 

Company. 

Camden Warehouses. 

Canton Company of Baltimore. 
Central Warehouse Company. 
Commercial Warehouse Company. 
Service Terminal Company. 
Terminal Warehouse Company. 

Scientific development of the industry, 
this to include study and introduction 
of cost accounting, is one of the objects 
of association, and every effort will be 
made to create a fraternal spirit among 
the warehousemen. 

Close association with the American 
Warehousemen’s Association will be 
sought, to the end that valuable data 
may be accumulated and disseminated 
which will be useful to national dis- 
tributors, warehousemen, bankers and 
transportation lines. 

The increasing importance of Balti- 
more as a warehousing center, together 
with the conviction in the minds of the 
leaders of the industry generally that 
associations should exist in all warehous- 
ing communities, were factors in the 
decision by the Baltimore storage men to 
organize. 

At the meeting to-day officers and com- 
mittees were elected, including the fol- 
lowing: 

President, T. E. Witters, general man- 
ager of the Baltimore Fidelity Ware- 
house Company; vice-president, A. L. 
Delcher, secretary of Belt’s Wharf, Inc.; 
secretary, W. G. N. Rukert, general 
manager of the Block Street Wharf & 
Warehouse Co.; treasurer, W. D. White, 
secretary of the Central Warehouse Co.; 
chairman of committee on laws and leg- 
islation, J. C. Brown, manager of the 
Camden Warehouses; chairman of com- 
mittee on banks, Leonidas Levering, 
president of the Central Warehouse Co.; 
chairman of committee on cost account- 
ing, Mr. Rukert; chairman of committee 
on rate basis, P. R. Bundick; chairman 
of committee on rules and practices, 
William R. Howard, secretary and treas- 
urer of the Terminal Warehouse Co. 

Headquarters will be located at the 
office of Mr. Witters. 





Our favorite clock at home cannot 
have been made by union labor. It 
refuses to strike. 


New Household Goods Plant in Baltimore 


BALTIMORE, April 15—The Fidelity 
Storage Co. is planning to erect a six- 
story household goods warehouse, to cost 
$150,000, at 2104 Maryland Avenue. The 
building will be of reinforced concrete, 
with frontage of 56 ft. and depth of 125 
ft., and will be fireproof. Aside from 
space for furniture, there will be special 
compartments for storing rugs, pianos, 
trunks, silverware and other articles. A 
hauling department will be established 
for local and long distance moving. The 
company expects the building will be 
completed by July 1. 

The Fidelity Storage is a new enter- 
prise, with capital stock of $200,000. It 
is in no way identified with the Baltimore 
Fidelity Warehouse Co., a merchandise 
concern at Hillen and High streets. 





NEBRASKA TO DROP 
TRUCK RATE CONTROL 


State Supervision Is Not Operating 
Satisfactorily—Varying Road 
Conditions a Factor 


WASHINGTON, April 5—At the 
meeting for the formation of the trans- 
portation committee of the Federal High- 
way Council here to-day it was brought 
out that the state supervision of motor 
truck rates attempted in the State of 
Nebraska has not proven satisfactory 
and that it was the intention of the 
Nebraska State Railway Commission to 
discontinue all supervision of motor 
truck rates. 

The rate supervision, which went into 
effect in July, 1919, has not proven sat- 
isfactory for two reasons. The first 
trouble was brought about by the great 
difference in road conditions on several 
of the routes established by the trucks 
running between cities. Truck owners 
operating over the routes with poor roads 
proved to the commission that it was 
unfair to them to have to charge the 
same rate as was allowed other truck 
operators running their lines over routes 
with good roads. Accordingly, the com- 
mission allowed the owners operating 
over poor roads to charge higher rates. 
This letting down of bars in one in- 
stance resulted in so many requests for 
changed rates that the whole structure 
of the uniform rate idea for similar dis- 
tances collapsed. This caused untold 
confusion and _ dissatisfaction among 
truckmen, who believed they should be 
allowed higher rates than the commis- 
sion was willing to authorize. 

The second trouble has come with the 
lack of authority of the commission to 
force truck owners to make detailed re- 
ports of their operating expenses as re- 
quired by the law which created the com- 
mission. 

Although it would seem that it would 
be an easy matter for the commission 
to revoke the licenses of all lines whose 
owners would not submit the reports 
required by law, this authority appar- 
ently was not included in the original 
law providing the commission with the 
right to regulate motor truck rates be- 
tween cities. 
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I. C. C. WOULD CANCEL 
COMMODITY TARIFFS 


Trafic Managers and Warehouse- 
men May Enter Protests at 
a Series of Hearings 


WASHINGTON, April 14—Ware- 
housemen in the territory which embraces 
Colorado, Utah, inter-mountain cities 
and the Pacific Coast have a direct in- 
terest in a freight rate situation involv- 
ing a number of commodities which in- 
clude automobiles, both. passenger arid 
truck, and medicines. 

It is proposed by the Interstate Com- 
merce Commission to cancel commodity 
rates and this would throw these arti- 
cles back to class rate, which in many 
cases would mean almost double freight 
charges. In the words of an eastern 
manufacturer’s traffic and distribution 
manager: 

“This will greatly discourage eastern 
manufacturers in their efforts to develop 
their sales in the Pacific Coast territory. 
This would mean, as we see it, quite a 
loss in business to the warehouses, as we 
know that some in the western territory 
have special facilities for the handling 
of automobile trade and we feel that 
everything that is possible should be 
done to have the present rates kept in 
force.” 

Complaints have reached the Inter- 
state Commerce Commission in such 
numbers that it has been decided to hold 
hearings. These will begin at New York 
on May 3 and will be continued at Chi- 
cago on May 10, Spokane on May 17 
and at San Francisco on May 24. Ware- 
housemen in those cities, together with 
officers of various organizations in the 
industry, have been notified of the sit- 
uation with the thought that they might 
care to enter protests for the good of 
their industry. 

Complaints against the proposed rate 
increases include the National Automo- 
bile Chamber of Commerce and the traf- 
fic bureau of the Merchants’ Associa- 
tion of New York. 

Meanwhile, many eastern manufactur- 
ers, fearing the rate increases may be 
allowed, are apparently arranging to 
ship their products by water. Inquiries 
are reaching Atlantic Coast steamship 
companies from traffic managers, who 
are asking information regarding facil- 
ties and sailing dates of vessels from 
eastern ports to the Pacific Coast by 
way of the Panama Canal. 





E. M. Bond Co. Expands 


NASHVILLE, TENN., April 4—The 
E. M. Bond Fireproof Storage Co. has 
begun construction of a third warehouse, 
to cost $110,000 and to be completed 
about Sept. 1, at 1609 West Broadway. 

The building will be entirely fireproof, 
with window frames of steel. Each 
floor will be divided into seperate fire- 
proof locked vaults and every lot of 
household gods will be stored in an in- 
dividual vault; the owner will carry the 
key and no one else will have access to 
the vault. 
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HANDLING MACHINERY 
MANUFACTURERS MEET 


Charles F. Lang Elected President 
—Cincinnati System of Handling 
L.C.L. Freight Approved 


NEW YORK, April 6—Investigations 
by the Material Handling Machinery 
Manufacturers Association show that 
railroads and steamship companies are 
finding it necessary to co-operate with 
cities and terminal operating companies 
to work out systematic and mechanical 
plans for the transfer movement of 
freight and cargoes, in order to facilitate 
the free and rapid release and movement 
of cars and ships. 

This was brought out at the meeting 
here to-day of the association’s directors, 
who elected Charles F. Lang, president 
of the Lakewood Engineering Company 
of Cleveland, president; Zenas W. Carter 
of New York, secretary and manager; 
and C. W. Miller of the Jeffery Manu- 
facturing Company of Columbus, sec- 
retary-treasurer. 

The association approved the meth- 
ods of handling less than carload freight 
which were installed at Cincinnati by 
the Railroad Administration — using 
overhead electric traveling cranes and 
hoists in conjunction with automobile de- 
mountable bodies and motor trucks. It 
was declared that if this system were 
adopted at all large terminals through- 
out the United States it would tend to 
relieve the present freight car shortage 
and eliminate part of the need for rail- 
road financing of terminals, thus en- 
ab'ing the carriers to utilize finances for 
the needed development of track’ and 
equipment facilities. 

The Cincinnati system was described at 
length in the April issue of Distribution 
& Warehousing. 


Tobacco Distributed by Motor Truck 


QUARRYVILLE, PA., April 7—Motor 
trucks are beginning to aid materially in 
the shipment of tobacco in this rich to- 
bacco-growing locality. Until this season 
there were huge piles of tobacco at the 
shipping points, waiting for cars for 
Lancaster and other places, but these 
are disappearing. Each day now heavily 
laden trucks make their way from county 
shipping points to Lancaster, and the 
warehouses receive goods at any time of 
the day instead of scheduled train time as 
formerly. 

Tobacco growers who do not have 
trucks of their own are able to hire 
them at figures far enough below the 
freight charges. Many trucks make two 
trips a day over a distance exceeding 
eighteen miles and many trucks from 
various points in Lancaster County are 
making daily trips to Philadelphia. 





Criticism of Storage Facilities 


WASHINGTON, April 14.—A severe 
indictment of the public storage facili- 
ties in several large cities, which are not 
identified by name, is contained in a re- 
port which, issued to-day by the Fed- 
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eral Trade Commission on the subject, 
“The Wholesale Marketing of Food,” 
proposes improved marketing facilities 
and processes at the great consuming 
centers as a step toward lowering pres- 
ent-day living costs. 

“In several cities running above 100,- 
000 in population,” the report says in 
part, “public storage facilities were found 
to be entirely lacking and in others in- 
adequate. Where storage is sufficient it 
is often far from both terminals and 
wholesale centers.” 


Japanese Warehouses Planned 


WASHINGTON, April 6—A _ ware- 
house company with $1,794,600 capitali- 
zation is being organized at Nagoya, 
Japan, says a report received from Con- 
sul H. F. Hawley. Storage facilities with 
railroad connections to commercial cen- 
ters are to be developed. 





HIGH STORAGE COSTS 
DRIVE AWAY BUSINESS 


ST. LOUIS, April 3.—The 
high cost of storing motor cars 
here has led to a movement on 
the part of the St. Louis Au- 
tomobile Manufacturers’ and 
Dealers’ Association to lease a 
warehouse for its own pur- 
poses. 

Local warehouse charges for 
taking care of machines run 
from $7 to $9 per month per 
car, which manufacturers and 
dealers assert is too high. The 
warehouse to be operated by 
the association is available to 
railroad tracks in East St. 
Louis and it is purposed to base 
the storage charges on the ac- 
tual cost of rent and operation. 
Most of the motor cars are 
shipped from eastern centers. 
A corporation is being organ- 
ized to lease the warehouse. 

The association at a recent 
meeting adopted resolutions 
urging railroads to have wide- 
door cars adapted to carrying 
motor cars built in their new 
equipment. 











Warehousemen Aid Boosters. 


CHICAGO, April 8—At a meeting and 
dinner of the Illinois Association of Mer- 
chandise Warehousemen at the Univer- 
sity Club here to-night it was decided 
to hold meetings regularly on the sec- 
ond Tuesday of each month. Heretofore 
the members have assembled only when 
situations of special importance required. 

Individual subscriptions totaling 
$2,000 have been made by members of 
the association in support of the cam- 
paign begun recently by the Chicago 
Boosters Publicity Association to adver- 
tise Chicago. 
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YOUR LABOR PROBLEM 
(Concluded from page 48) 


him in his productive effort, and looks 
to the interest of the patron as well as 
the company. Should a driver default 
in payments for his truck, the company, 
of course, holds the mortgage on it and 
can foreclose at any time. The company 
also reserves the right to discharge a man 
from its employ whose connection for 
any reason appears detrimental, with an 
equitable adjustment of the money paid 
on the truck for depreciation up to the 
time of the discharge. To the credit of 
the system, however, the foreclosure has 
never yet been invoked in the case of any 
driver. 

The system, which has been copied to 
an extent by a majority of the other 
cartage companies in Detroit, also has 
been taken advantage of by one of the 
largest motor truck companies in New 
York City, which operates a fleet of 150 
trucks on the same basis. Of the many 
plans proposed and executed, looking to 
the profit sharing arrangement, that 
would eliminate labor troubles and assure 
harmony and co-operation, that in use by 
the United Cartage appears to have 
worked with greater success than any 
other. 





Study Cost Accounting 


“Know Your Business” 





S. S. LINES FILE 
STORAGE CHARGES 


BOSTON, April 8.—The Clyde and 
Savannah lines have put into effect new 
rules for the handling and storage of 
freight at Boston docks. These have 
been published in tariffs filed by the 
steamship companies under Fifteenth 
Section orders of the Interstate Com- 
merce Commission. 

In substance the new regulations pro- 
vide that consignees will be _ notified 
within twenty-four hours after arrival of 
shipments and billing at Boston, and for- 
ty-eight hours instead of the present 
seventy-two hours’ free time will be al- 
lowed for the removal of shipments from 
the piers, excepting in the case of pig 
iron shipments, the five-day free time for 
which is continued. 

The storage charges after the expira- 
tion of free time remain unchanged, but 
provision is made that time will be com- 
puted from the first 7 a. m. after the day 
on which notice is sent to the consignee, 
it being understood such notice will not 
be given until freight is unloaded from 
steamers. 

The tariff, it is understood, wili con- 
tain an additional provision to the effect 
that shipments not removed by consign- 
ees within the free time period may be 
sent to storage on the premises of the 
Ocean Steamship Line, instead of being 
forwarded to a public warehouse, and an 
extra handling charge of sixty cents per 
ton will be assessed, in addition to the 
storage charges. 
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STATE REGULATION OPERATES 
SMOOTHLY IN MINNESOTA 


By 


GEORGE A. RHAME 


(Secretary, Minnesota Warehousemen’s Association) 


The merchandise members of the Min- 
nesota Warehousemen’s Association have 
filed a new Tariff, No. 5, which was 
effective on April 1, and George Hamley, 
president of the Colonial Warehouse 
Company of Minneapolis and chairman 
of the committee in charge, does not 
hesitate to say that to his mind the 
Minnesota warehousemen “have devised 
one of the best merchandise tariffs in 
the country.” Mr. Hamley is identified 
with the rate guide committee of the 
Central Warehousemen’s Club and many 
features of the rate guide which that 
organization is making were incorporated 
into the Minnesota tariff. 

A committee composed of representa- 
tive men thoroughly familiar with the 
storage of merchandise called upon the 
Minnesota Railroad and Warehouse Com- 
mission, prepared to defend any rate 
covered by the Tariff No. 5. The com- 
mission took no exception and simply 
advised the committee that should the 
necessity arise the committee must be 
prepared to defend any advances which 
might cause a formal objection to be 
filed with the commission. 

I had the pleasure of attending the 
Convention of Central Club members, 
held last January at Kansas City. Some 
of the members appeared to be adverse 
to going under the contro] of a Public 
Utilities or Railroad and Warehouse 
Commission. From careful observation, 
I have yet to hear of any Minnesota 
warehouseman who objects in any way 
to the Commission and the State Laws 
under which we are controlled and 
governed. 

We men of Minnesota, enjoying such 
pleasant and harmonious relations with 
our Commission, feel that we have been 
placed upon our honor, and so careful 
are we in filing our merchandise and 
household goods rates that not once, dur- 
ing the life of the Commission, has it 
taken exception to any rate filed with it. 

This association has grown so in its 
activities that a paid secretary was en- 
gaged last November. In that capacity, 
one of my first duties was my visit to 
the last annual meeting of the American 
Warehousemen’s’ Association. As a 
greenhorn in the warehouse industry, I 
was thoroughly impressed by the caliber 
of the men engaged in the business of 
warehousing; and found, during that 
visit, that warehousing has more angies 
to it than the facets on a diamond, and 
I become more convinced of that impres- 
sion as time rolls on. 

In Minnesota we are a unit in boosting 
for the American Warehousemen’s As- 
sociation; and our organization is trying 
to prevail upon all our members to be- 
come affiliated with it, and take an active 


t 


interest in that section of warehousing 
in which they are most vitally interested. 

At our monthly dinner and meeting 
held recently reference was made to the 
National Furniture Warehousemen’s As- 
sociation. It was made clear to us that 
the household goods men of this State 
could derive no greater benefits than 
those enjoyed by membership in the 
American Warehousemen’s Association; 
that, while the national association was. 
no doubt, founded with the best of mo- 
tives, at its best its efforts could only 
bring about a duplication of results, 
which could just as easily be~obtained 
through the household goods sub-division 
of the American Warehousemen’s Asso- 
ciation or the Central Bureau at Pitts- 
burgh. The following resolution was 
presented at that meeting, and was 
carried unanimously: 

“Resolved, That the Minnesota Ware- 
housemen’s Association favors one 
national warehousemen’s association, 
covering all branches of the business; 
that we see no reason why the House- 
hold Goods Subdivision of the American 
Warehousemen’s Association cannot offer 
to its members all the advantages of 
business and friendship that any other 
organization could offer them; that we 
disapprove of the forming of the pro- 
posed National Furniture Warehouse- 
men’s Association; and that we urge each 
State Association to drop its associate 
membership in other states, with the rec- 
ommendation that each associate mem- 
ber join the American Warehousemen’s 
Association—all this to the end that the 
greatest efficiency in local and national 
warehouse affairs be secured and that 
duplication of expense and effort in na- 
tional warehouse affairs be eliminated.” 

In conclusion, I am pleased to announce 
that business conditions with the ware- 
housemen in our three large centers. Du- 
luth, Minneapolis and St. Paul, are re- 
ported as being good. 


Warehousemen of Minnesota are tak- 
ing a great deal of interest in the Minne- 
sota Warehousemen’s Association. Our 
membership now numbers 34, of which 31 
are active. and three are associates doing 
business in adjoining states. Weekly 
meetings are held by the merchandise 
section; bi-weekly meetings by the house- 
hold goods men, and ocasional sessions 
by the cold storage section. 





Cold Storage Expansion in Winnipeg 


WINNIPEG, April 10—The Manitoba 
cold storage plant here is to undergo 
alterations and additions which will make 
it the largest structure of its kind 1, 
Western Canada. Capacity is to be in- 
creased more than 35 per cent. The im- 
provements are to cost about $500,000. 
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BILL INTRODUCED FOR 
WAREHOUSE EXPANSION 


Under Representative Anderson’s 
Plan, I. C. C. Could Authorize 
Railroads to Provide 
Storage Facilities 


WASHINGTON, April 5—If Congress 
enacts legislation suggested by Repre- 
sentative Sydney Anderson of Minnesota, 
a member of the House Committee on 
Agriculture, the Interstate Commerce 
Commission will be empowered to direct 
the railroads to expand warehouse facili- 
ties in some of the American ports. Rep- 
resentative Anderson’s bill (H. R. 11,780) 
has been referred to the Committee on 
Interstate and Foreign Commerce. 

Specifically, the measure would author- 
ize the Interstate Commerce Commis- 
sion “to conduct investigations and to 
make orders relating to warehouse facili- 
ties of certain common carriers at cer- 
tain ports.” 

Hearings have already been held be- 
fore the Senate and House Committees on 
Interstate and Foreign Commerce. _ Dis- 
cussing the genesis and purposes of the 
movement, Representative Anderson said 
to-day to Distribution & Warehousing: 

“The bill was originally suggested by 
the members of the Minnesota Railroad 
and Warehouse Commission, which made 
a somewhat inadequate investigation of 
the matter prior to and during the war. 
Some investigation was made also by Mr. 
Hines, Director General of Railroads, 
and by Colonel Wells, who was in charge 
of Government storage facilities during 
the war. 

“I understand that both of these gen- 
tlemen were of the opinion that such an 
investigation as is proposed in the bill 
would be advantageous, and also that the 
Interstate Commerce Commission should 
be clothed with the power to require the 
furnishing of such facilities where they 
are now inadequate. 

“So far as I know there has been no 
considerable opposition to the bill. The 
principal trouble is the legislative inertia 
which it is necessary to overcome in order 
to get affirmative action on anything. It 
should be said, however, that the present 
financial difficulties of the railroads 
probably would not permit of their con- 
structing the necessary facilities if it 
should be found that existing ones were 
inadequate. There would seem to be no 
reason, however, why a study of the situ- 
ation should not be made.” 

Shortage of warehousing facilities at 
some Atlantic, Pacific and Gulf ports 
relates particularly to handling grain 
transported by carriers to ports for ex- 
port. Representative Anderson’s bill pro- 
vides that should his measure pass, rates 


- for storing, insurance, handling, cleaning 


and other services “shall be reasonable, 
non-discriminatory and just.” Upon 
complaint by distributers, the Commis- 
sion would have authority to regulate and 
control rates and charges. 

A traffic manager writes: “The aver- 
age warehouseman knows too little about 
traffic conditions.” He writes—and he is 
right! 
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MOTOR TRUCK EXPRESS 
REPLACING RAILROAD 


In Georgia and Tennessee For Short 
Hauls Up to Fifty Miles—Seven 
Routes Are in Operation 


ATLANTA, GA., April 7.—The motor 
truck is beginning to fast replace the 
railroad for short freight and express 
hauls in the States of Georgia and Ten- 
nessee, and indications are that the time 
is not far distant when truck transporta- 
tion for hauls up to 50 miles will almost 
entirely replace the railroads. 

At present no less than seven com- 
panies operate motor truck express 
routes in Georgia and Tennessee, most 
of the routes running up to from 40 to 
50 miles each way out of some of the 
principal cities, and covering dozens of 
the smaller surrounding towns and vil- 
lages. These routes offer to manufac- 
turers, wholesalers and retailers a quick 
means of transportation within a certain 
radius, that is not only a great time 
saver, but a money saver as well. To 
ship via railroad, express or freight, 
would mean that the merchandise would 
reach its destination from 20 to 60 hours 
later than by means of motor express. In 
fact, the latter transportation is even 
quicker than parcel post or first-class 
mail could be, and the business concerns 
are beginning to realize it, with the re- 
sult that motor truck transportation in 
the Southeast is rapidly forging to the 
front. 

The following motor express com- 
panies are operating regular routes in 
Georgia and Tennessee covering almost 
100 different towns and villages and the 
surrounding countryside within a radius 
of 40 and 50 miles: 

Pioneer Motor Express Co., from At- 
lanta to Griffin, covering twelve towns 
enroute, a distance of nearly 40 miles 
and return. Rowe Bros. Transfer Co., 
and the Rowe Transfer Co., from Macon, 
Ga., to Fort Valley, Ga., and from 
Macon to Forsyth, covering fourteen 
towns and return. 

Merchants Transportation Co., from 
Greenville, Tenn., to Pelzer. 

Teague Transfer Co., from Knoxville 
to Maryville, Tenn. 

Nolinger Transfer Co., from Morris- 
town, Tenn., to Knoxville. 

Gailbreth Transfer Co., from Lenoir 
City, Tenn., to Knoxville. 


New Colombian Warehouses 


WASHINGTON, April 3—The Colom- 
bian Government has negotiated a 
loan of $400,000 from an American bank 
and will use part of this for the construc- 
tion of warehouses along the Pacific Rail- 
way, according to information received 
by the Department of Commerce. 


Warehouse and Cranes for Basel 


Commercial navigation of the Rhine 
River to Basel, Switzerland, will receive 
further ‘encouragement with the opening 
of new harbor facilities at Basel in 1921, 
this development to include construction 
of a warehouse with 32,000 square feet, 
seven cargo-handling cranes of from four 








DISTRIBUTION & WAREHOUSING) 


to five tons each and one crane of eight 
tons. Basel is receiving increasing rec- 
ognition as an important port of entry 
for goods shipped from the United States 
all the way by water, via the Rhine. 


New Savannah Company 


SAVANNAH, GA., April 1.—A charter 
has been granted in Superior Court to 
the Fireproof Storage Company to con- 
duct general storage and transfer busi- 
ness. Capitalization is $53,000, with per- 
mission to increase to $500,000. The in- 
corporators are N. J. Brewer, R. B. Sul- 
livan, B. S. Wells, Gordon Saussy. 


SPRING MOVING HEAVY 
IN PENNSYLVANIA 


PHILADELPHIA, April 10—“Spring 
moving” in 1920 in Philadelphia and in 
the larger cities throughout Pennsylva- 
nia is reported to be one of the biggest 
in years in point of volume. Transfer 
men and van operators have found them- 
selves besieged by persons who are mov- 
ing either from choice or because their 
homes have been sold or re-rented over 
their heads. More business is at hand 
than can be handled comfortably. 

Some concerns reported the first week 
in April that they were booked up to the 
middle of the month and were turning 
five and six customers away daily. There 
is an influx side to the story, as well as 
an exodus, for Philadelphia, where about 
aS many seem to be coming into the city 
as are going out. 

Warehouses are crowded in some in- 
stances, more than they were last fall, 
by persons whose furniture has been 
stored, as they are unable either to rent 
or purchase within their price, or, in 
fact, at all. Conditions are said to be 
much worse in Philadelphia and _ its 
environs—what is known as the “ship- 
building district,” including parts of 
Pennsylvania, New Jersey and Delaware 
—than in most other places in the 
country. 

One thing stands forth clearly this 
spring—the horse-drawn vehicle for mov- 
ing furniture is virtually a “back num- 
ber” in this locality. When charges are 
by the hour, with the size of the bill 
depending on the quantity of goods to be 
moved, and on the distance to be trav- 
eled, motor trucks are proving the more 
economical means of transportation. 

Many big vans used in Philadelphia 
are capable of moving a small house- 
holder’s entire outfit in one load. In 
most towns throughout Pennsylvania a 
truck capable of hauling furniture for 
five rooms costs $4 an hour’ and three 
men go with a truck. A truck which can 
haul the furniture of a six or eight-room 
house, in one load, costs, as a usual thing, 
$5 an hour, also with three men to the 
truck. 
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STUDY COST ACCOUNTING 


? 


“Know Your Business 
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SPREAD THE GOSPEL 
OF MODERNISM 


An excellent piece of propa- 
ganda work on behalf of the 
Pittsburgh Central Bureau of 
the American Warehousemen’s 
Association is being circulated 
among members of the A. W. A. 
and the Central Warehouse- 
men’s Club, by L. T. Crutcher, of 
the L. T. Crutcher Warehouse 
Company, Kansas City, in the 
form of a pamphlet which re- 
produces an article, “Why Con- 
cerns Fail to Resort to Ade- 
quate Ways of Managing Their 
Affairs,’ which appeared in the 
New York Times. The keynote 
of the purpose of Mr. Crutch- 
er’s publication is to be found 
in the first paragraph of the 
Times article: 

“If there is any one thing 
which tends to keep an indus- 
try or trade from developing 
along broad and sound lines, it 
is the unwiliingness of many of 
its members to identify them- 
selves with various movements 
that would produce such a de- 
velopment.” 

Mr. Crutcher explains: 

“The distribution of this ar- 
ticle is for the purpose of mak- 
ing others think, and if it will 
help even slightly the work of 
this Central Bureau Committee 
and gain for the Bureau addi- 
tional supporters, we will feel 
well repaid. .We are anxious to 
spread the gospel of modernism 
in the hope of benefiting from 
the general good that will re- 
sult.” 

The work outlined by the 
Central Bureau is designed, as 
Mr. Crutcher points out, to 
‘nut money in the pockets of 
every warehouseman” and the 
success or failure of the un- 
dertaking “is entirely in the 
hands of the individual mem- 
bers of the Association.” 

Write to Mr. Crutcher for a 
copy of his twelve-page booklet. 
It is worth reading! 











Warehouse for Mobile 


In a report to the state harbor commis- 
sion, William D. Donnelly, port engineer, 
Mobile, Ala., has recommended addi- 
tional terminal facilities and improve- 
ments to cost $5,000,000. His recom- 
mendation includes plans for the rear- 
rangement of railroad lines in and about 
the water front, the bulkheading of city 
wharves and the building of a modern 
fireproof storage warehouse in connection 
with city property. 





eaten. 
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TRUCK TERMINAL 
FOR MINNEAPOLIS 


Company to Build Transfer Station 
and Operate 100 Machines 
Handling 150 Tons Daily 


MINNEAPOLIS, April 5.—Construc- 
tion of a huge motor truck terminal and 
transfer station in Minneapolis, where a 
fleet of 100 express trucks may be loaded 
with commodities at night for shipment 
early the following morning, will be 
started soon by the Rural Motor Truck 
Terminals, Incorporated. 

This company, which already operates 
a truck terminal handling several hun- 
dred tons of package express daily, will 
have sixty machines in operation on 
routes radiating from all directions and 
handling 150 tons or 300,000 pounds 
daily, equal to the capacity of five rail- 
road express. cars. 

Already the rural lines run north to 
Duluth, west to Little Falls, south to 
Mankato and Rochester and east to Eau 
Claire, Chippewa Falls and New Rich- 
mond, Wis. | 

The terminal company, of which 
Senator P. G. Callahan is superintendent, 
will concern itself strictly with the oper- 
ation of the terminals in Minneapolis 
and St. Paul, and with the transfer of 
express from these two points. The 
company will furnish a place for the 
transfer of freight for which the inde- 
pendent truck lines operating over regu- 
lar routes may load and unload their ex- 
press or transfer it to other lines. These 
independent companies pay a small fee 
for the privilege of using the terminal, 
just as a number of railroads pay rentals 
for the use of a union depot. 

The company, which was formed last 
November, has already published its own 
freight and tariff classifications, and 
these published uniform rates apply on 
all the traffic handled by the company 
and associate lines. 


New Providence Warehcuse 


PROVIDENCE, R. I., April 12.—A 
$100,000 warehouse for cotton storage is 
to be erected at East Providence. Gen- 
eral merchandise will be handled also. 
The Fox Point Storage Company will 
operate the building, which will be one 
of the largest storage units in New Eng- 


land. 





Great Northern Plans Expansion 


SYRACUSE, N. Y., April 3—The 
Great Northern Warehouses, Inc., has ob- 
tained additional property to allow for 
expansion of its storage structure being 
erected in West Fayette Street. This 
move is the result of inquiries from pro- 
spective patrons regarding storage space. 
The New York Central Railroad parallels 
the property on the north. The company 
is selling $350,000 7 per cent cumulative 
preferred stock. 


N. Y. Bill Would Aid Warehousing 


ALBANY, April 7—Under a bill intro- 
duced in the State Senate the municipal 
dock authorities in New York City would 
be permitted to erect and maintain, with- 
in the lines of and upon any marginal 


wharf or street or place, warehouses and 
other buildings devoted to commercial 
uses in connection with the adjacent piers 
and bulkheads; and to lease any portion 
of any marginal wharf and permit the 
lessee to erect thereon warehouses and 
other structures for commercial uses. 





POTATOES ROT IN 
CALIFORNIA PLANTS 


SAN FRANCISCO, April 3.—A report 


declaring potatoes are rotting in many 
California warehouses while the public 
is compelled to pay fancy prices for these 
vegetables, has been submitted to the 
district attorney here by Walter Trefts, 
who investigated the situation at the in- 
stance of the prosecutor. A copy of the 
report has been filed with the State 
Housewives’ League. 

In Stockton storage plants, according 
to Mr. Trefts’ summary, are approxi- 
mately 200,000 sacks of potatoes. In 
some California warehouses, the report 
asserted, as few as 200 sacks out of 
1,600, and 300 out of 1,500, could be sal- 
vaged for eating purposes, according to 
statements by employees to Mr. Trefts. 

The inquiry was made with relation 
to statements that potatoes were being 
hoarded and that stocks were being 
dumped or used for hog feed when high 
prices could not be obtained. - 





} 
Date Your Customers! 


The A-B-C Fireproof Ware- 
house Company of Kansas City 
keeps its name before its pa- 
trons for four years at a time 
| through a calendar process of 
publicity. The company has 
had printed, in black and red 
on white celluloid, calendars 
for the years 1918, 1919, 1920 
and 1921, all four being on 
each sheet of 9 by 41% inches. 
The reminder “you can’t for- 
get’”’ appears above the com- 
pany’s name and_ telephone 
number, and each recipient of 
a calendar is told: “This four- 
year calendar slipped under the 
plate glass on your desk or of- 
fice table will always be in 
sight and will be most valua- 








ble for past and future refer- 








Hyatt Company’s New Offices 


NEW YORK, April 1—The offices of 
the Hyatt Roller Bearing Company have 
been removed to a new building at 100 
West Forty-first Street, where larger 
quarters are afforded for the advertising, 
sales and engineering department of the 
industrial bearings division. 
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STUDY COST ACCOUNTING 


“Know Your Business!” 


ence.” 
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INTER-CITY MOTOR 
TRANSPORT SERVICE 


Truck Idleness is Eliminated by 
Co-operative System Operated 
by.Toledo Owners 


TOLEDO, April 5.—An organization 
of independent trucking concerns, 
founded a year ago for the development 
of inter-city motor transportation, has 
established here a union depot exclusive- 
ly for motor truck freight. Business had 
grown so rapidly that the erection of a 
building became necessary to facilitate 
shipping. The new depot is a modern 
structure of two stories and basement 
with electric elevators and other ma- 
chinery to facilitate freight handling. 

The Toledo association maintains for 
the mutual benefit of members and those 
whom they serve a central office with a 
secretary-manager. In this office an ac- 
curate check of trucks is kept on a large 
blackboard. Whenever a member has a 
truck not in use he notifies the secretary 
and the truck is immediately posted as 
idle. Another member, whose trucks are 
all in operation, may receive a request 
from a shipper. He notifies the secretary 
of this request and the man with the idle 
truck gets the job. 

In the inter-city hauling, trucks are 
operated so systematically that they are 
assured of cargoes both ways. Rate 
schedules are based on the cost-plus sys- 
tem and the association provides for 
members a course of instruction which 
teaches the proper way to determine ex- 
pense of operation. 


CHRISTIANIA BUILDS 
$2,000,000 WAREHOUSE 


WASHINGTON, April 1—The eleven- 
story cement warehouse which the munic- 
ipality and business interests of Christi- 
ania, Norway, are building is nearing 
completion and will add greatly to the 
port’s storage facilities, according to a 
report received by the Department of 
Commerce from Marion Letcher, Ameri- 
can Consul-General at Christiania. 

The owning company is incorporated 
for $840,000, shares being held in equal 
part of business men throughout Norway 
and the municipality. The structure re- 
verts to the control of the city after 
fifty years. 

Total floor space is 27,000 square me- 
ters, of which 15,000 already is in use. 
The total cost of construction is $2,- 
144,000. 

At a quay connected with the ware- 
house two large or four small vessels 
may unload at one time, and 16 cranes, 
together with cars, trucks, etc., make up 
the cargo-handling and_labor-saving 
equipment. 

Forwarding and local delivery service 
will be a feature, and 2000 square me- 
ters of space will be devoted to custom 
house examination. Refrigerating equip- 
ment is being installed. 

Storage charges are $10.72 annually 
per square meter if 200 or more square 
meters is used, and $1.34 per month per 
square meter if smaller space is leased. 
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TRUCK CORPORATION’S 
PLAN OF OPERATION 


Zone System With 20-Mile Radius 
Is Established—Segregation of 
Shipments Means Economy 


NEW YORK, April 14—The United 
States Trucking Corporation, the re- 
cently organized combination of twenty- 
eight independent trucking concerns, put 
its plan of operation into effect the first 
of this month and is now functioning. It 
is operating 1557 horse-drawn vehicles 
and 260 motor trucks. Approximately 
75 per cent of the trucks are of 5, 6 and 
7 tons capacity. The corporation was 
delayed by storms and strikes in getting 
under way. 

For operating purposes the company 
has divided the metropolitan district into 
five zones. Two of them are on Man- 
hattan Island, one in Brooklyn, one in 
Hoboken and one in Newark. A radius 
of 20 miles will include 95 per cent of 
its business. Each zone has been placed 
in charge of a manager who will look 
after business in that territory, and an 
equipment manager who will see that the 
transportation units are kept in motion 
and produce the best possible results. 

Stables and garages of all the mem- 
bers are being maintained at present, 
but they will be consolidated as rapidly 
as possible. Eventually it is hoped to 
have not more than five, one for each 
zone. 

Each zone freight manager has been 
instructed to estimate the prospective 
business in his territory and order each 
night the equipment he thinks he will 
need the next day. If he finds he has 
not been liberal enough in his estimates 
he calls the other zone managers and 
obtains from them enough of their sur- 
plus to supply his own needs. If he has 
too much he notifies the other managers 
that he has trucks or teams that he can 
spare, , 

Foremen are stationed at each dock 
and railroad freight terminal to segre- 
gate shipments and get them under way. 
The corporation occupies two floors of 
offices at 393 Canal Street, and has be- 
tween 4500 and 5000 employees. 

One of the great advantages claimed 
for the consolidation is that hitherto 
many large shippers were unable to ob- 


tain from any one trucking company ° 


enough equipment to handle all its busi- 
ness, while now there is no such diffi- 
culty. Another advantage is that in the 
past ten or twelve men have had ship- 
ments at the same pier or depot and no 
one of them might have a full load. 
Now that waste of effort has been elim- 
inated and greater economy in operation 
is possible. 

A cost system will be worked out as 
quickly as possible to determine whether 
horse-drawn vehicles or trucks are more 
economical of operation; whether they 
should be used _ interchangeably; or 
whether trucks can do all the work to 
better advantage. Until these figures 
are assembled no new equipment will 
ye purchased. Another question to be 
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decided is whether standardized truck 
equipment is desirable. 





Warehouse Bill Fails of Passage 


JACKSON, MISS:; April 7—The pro- 
posed State warehouse legislation has 
failed to receive consideration by the 
Senate, and will not become a law at 
this time. The House had passed the 
bill. The measure was the North Caro- 
lina act modified to meet Mississippi con- 
ditions, and it provided also that two or 
more persons might form a co-operative 
warehouse association. 





URGES SPEED IN THE 
UNLOADING OF CARS 


NEW YORK, April 7—A campaign 
to expedite the loading and unloading 
of freight cars as a step toward re- 
ducing living costs has been begun by 
the Material Handling Machinery Manu- 
facturers Association, which has_ sent 
out 4000 copies of a bulletin addressed 
to manufacturers, consumers and others 
calling attention to the present car short- 
age. This bulletin reads in part: 

“In the United States there are about 
2,450,000 freight cars now in use. These 
are rolling in trains loaded and empty 
only 9.03 per cent of the time. They 
average 11.29 per cent time loading and 
11.29 per cent being unloaded, if every 
car is released before demurrage starts. 
The balance of 68.39 per cent is waste 
time, due to repairs, switching and un- 
necessary delays. 

“One hour saved each day for each car 
would equal 2,452,000 car-hours per day. 
Dividing this figure by 24 (hours per 
day) it is self-evident that the public 
would have over 102,000 additional cars 
to use through this simple saving of one 
hour per car per day. 

“This would relieve business of a large 
proportion of present car shortage, and 
directly speed up production for the en- 
tire country in a very effective way.” 








—— 


PROFITS? 


Repile Your Goods! 


See Mr. Leet’s Story 
on Page 40. 
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Co-operative Warehousing 


JOHNSTOWN, PA., April 15—Deci- 
sion to lease a warehouse, and to employ 
a manager to do the buying amd super- 
intend the distribution of wares on ar- 
rival, has been made by the Cambria City 
and Minersville Merchants’ Association. 
This plan for co-operative warehousing 
and distribution now goes into effect, and 
the merchants assert they feel more con- 
fident to offer their patrons lower prices 
on all lines of merchandise then before. 
D. K. Bole and Michael Billow have been 
elected, respectively, president and secre- 
tary of the association. 
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METRIC SYSTEM AND 
FREIGHT TARIFFS 


NEW YORK, April 9—Reasons of par- 
ticular interest to the distribution and 
warehousing world for defeat of pro- 
posed Congressional legislation for the 
introduction of the metric system are 
advanced in a statement issued by B. A. 
Worthington, president of the Cincinnati, 
Indianapolis and Western Railroad Com- 
pany, through the American Institute of 
Weights and Measures. 

Explaining that the railroads have 
spent several million dollars preparing 
plans in compliance with valuation orders 
of the Interstate Commerce Commission, 
Mr. Worthington declares that “these 
plans, as well as other plans, both of 
right-of-way, structures, standards, etc., 
will become, in effect, obsolete, and their 
replacement would eventually ke neces- 
sary on the metric system,” and that this 
“would entail a very large expenditure.” 
Mr. Worthington continues: 

“The enactment of this law would cause 
all freight tariffs to be revised and re- 
adjusted from their present pound and 
ton basis. This would not only involve 
a very large expense but great confusion, 
and the loss in connection therewith 
would be inestimable. 

“Platforms, wagon and track scales 
would be of no value as they now exist 
until they were remodelled and changed 
to meet the requirements of the new 
measure. This would result in throwing 
away and scrapping a large amount of 
valuable railroad property. 

“In addition would be the expense in- 
cident to educating railroad employees 
to adapt themselves to the new system 
and the resultant confusion in connection 
therewith.” 





Death of Ernest H. Tripp 


INDIANAPOLIS, April 2—Ernest H. 
Tripp, president and manager of Tripp 
Warehouse Co., died on March 31 at his 
home, 543 West Drive, Woodruff Place, 
where funeral services were held this 
afternoon. Heart trouble was the cause 
of his passing. 

Born in North Vernon in 1855, Mr. Tripp 
came to Indianapolis nearly forty years 
ago and organized the Union Transfer 
& Storage Co., of which he was president 
and manager for thirty years. In 1913 
he established the company which bears 
his name and which is located at 620 
South Capitol Avenue. Mr. Tripp was a 
member of the Central Warehousemen’s 
Club. 


Ward Warehouse for 
St. Paul 


ST. PAUL, MINN., April 5—Mont- 
gomery Ward & Co., Chicago, is planning 
a great distribution plant, including 
warehousing facilities, for St. Paul, and 
ground already has been broken on the 
site in University Avenue, where the 
Motordrome was located, 

The new building is to cost $2,750.000 
and should be completed in the spring 
of 1921. 


Montgomery 
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SWITCHMEN’S STRIKE 
AFFECTS KANSAS CITY 


Space Occupied Is Reduced to 50 
Per Cent.—Plans Maturing 
for New Facilities 


KANSAS CITY, MO., April 20—Mer- 
chandise warehouses were occupied to 
about 100 per cent capacity before the 
switchmen’s strike; they are now down 
to about 50 per cent occupancy. No 
shipments have been received, although 
scores of cars are in the local yards 
carrying goods consigned to warehouses. 
The outgo has been heavy, both on nor- 
mal withdrawals and on withdrawls due 
to inability of distributors to get goods 
direct. The chief destination of goods 
from warehouses has been local retail 
establishments; but there has not been 
a day when some merchandise has not 
gone out by freight, express or parcel 
post. Motor trucks have helped in the 
movement also. 

Mention was made recently of the 
volume of goods being stored in Kansas 
City warehouses by Eastern manufac- 
turers subject to later selling to jobbers 
and retailers; the distributors were re- 
fusing to buy these goods and store, 
preferring to let the manufacturer carry 
the burden of providing future stocks 
for the territory. The strike has served 
to move much of these goods into dis- 
tributors’ hands. The merchandise ware- 
houses have served their purpose quicker 
than was anticipated, and the wisdom of 
the manufacturers has been promptly 
vindicated. Kansas City territory would 
be far more seriously embarrassed for 
stocks, without this service. Warehouses 
will fill quickly when freight service is 
resumed; but serious congestion in them 
will, it is predicted, be avoided because 
a large volume will probably be shipped 
direct to jobbers and retailers to fill 
depleted stocks. 

Warehouse space shortage in Kansas 
City is to be overcome within the next 
year or so, it is predicted, through one 
or more projects for building now being 
promoted. The pressure for space had 
become so great prior to the freight 
service tie-up that the local Chamber of 
Commerce had taken a hand in the effort 
to provide additional facilities. It is 
reported that at least one outside group 
is negotiating towards entrance into the 
merchandise warehousing business in 
Kansas City; and local interests also 
have a plan for large facilities well un- 
der way. Offers of space contracts 
varying from 2,500 to 10,000 feet have 
gone begging in Kansas City the past 
few weeks, no warehouse being able to 
handle even the smaller space require- 
ment. 

Although warehouses now have ample 
space, much of it is engaged for goods 
now held up in transit. The direct ship- 
ment, omitting the warehouse interven- 
tion following resumption of freight serv- 
ice, probably will release warehouse 
space to care for business offered during 
the summer; and by fall the two elements 
of the situation will be clearer—both 
the volume of merchandise to move into 
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FOR 
THE HOUSEHOLD GOODS 
WAREHOUSEMAN 


who wants to take advantage of present opportunities to improve his business, 
increase his revenue, and raise his branch of the industry to a higher standard 
by following modern methods and by adopting a policy of giving the public 
those facilities which the public demands, 


CHARLES H. MOORES 


Warehouse Engineer 


has written an article which is full of surprises and straight talk. It is in- 
tended to make the furniture warehouseman THINK. With illustrations, it | 


the June issue of 
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the territory and the additional space to 
be made available. 





Security’s Officers Are Hosts 


WASHINGTON, April 16—The Secu- 
rity Storage Company to-day entertained 
members of the Rotary and Kiwanis 
Clubs at a luncheon after the visitors 
had inspected the company’s new ware- 
house at 1140 Fifteenth Street, North- 
west. The visitors numbered about 100 
representatives of each club. C. A. As- 
pinwall, president of the Security, is a 
Rotarian, and C. W. Pimper, vice-presi- 
dent and treasurer, is a Kiwanian. 


New York Household Goods Warehouse- 
men Seek Co-operation with Mer- 
chandise Interests 


NEW YORK, April 1—The New York 
Furniture Warehousemen’s Association 
at its March meeting decided to appoint 
a committee of two to work in conjunc- 
tion with the Port of New York Ware- 
housemen’s Bureau of _ Information, 
which comprises merchandise warehouse- 
men. Opinion was expressed that co- 
operation would be helpful if storage 
executives in New York were ever called 
upon to defend rates, as is the situation 
in Illinois to-day. 

A committee submitted a report deal- 
ing with storage tariffs for the coming 
year. It was decided to hold this ques- 
tion in abeyance for the present. 

It was voted to have the secretary, 
Charles R. Morris, confer with officials 
of the Internal Revenue Department at 
Washington with regard to obtaining a 
ruling which would modify regulations 
relating to storage of liquors in house- 
hold goods warehouses. 

A membership committee will be ap- 
pointed to campaign among the furni- 
ture warehousemen of New York State 
for the purpose of building a strong 
State body. 


STUDY COST ACCOUNTING 
“Know Your Business!” 


HEAVY APRIL MOVING ~. 
NOTED IN COLUMBUS 


COLUMBUS, O., April 23.—The mov- 
ing boom hit Columbus hard about April 
1 and business continued quite active 
during the greater part of the month. 
Transfer. men claim that 1920’s spring 
moving is the heaviest in the history of 
the city. Toward the latter part of 
April a let-down was noted. 

One of the causes assigned for the 
heavy moving is the failure of the nat- 
ural gas pressure. During the past win- 
ter many dwellings which were heated 
exclusively by natural gas were very 
uncomfortable, and as a result the occu- 
pants moved into steam-heated apart- 
ments. 

When the houses were vacated there 
was always a large number of house 
hunters who rented the vacated house 
or apartment and will remain until the 
winter weather. 

Another feature is that virtually all 
available storage space for household 
goods in the city is filled to overflowing. 
While some goods were taken out of 
storage, many persons who were unable 
to find houses were compelled to put 
their effects into warehouses. 

Prices for space have not been ad- 
vanced for the past ten months or a year. 





THE MOTOR TRUCK 
DOES IT 


BOSTON, April 20.—One hun- 
dred trucks have been engaged by 
the leading textile mills of south- 
ern New England to carry 1,000,000 
Ibs. of cotton, valued at $2,500,000, 
from this section to Akron, Ohio, 
where it will be used in making 
tires. The contents of each truck 
have been insured at $25,000 each. 
Such shipment is a result of the in- 
surgent strike by railroad workers. 
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NEW BUILDINGS, ETC. 


Lawrence Warehouse Co., Oakland, 
Cal., is entering the warehouse field in 
San Francisco, having leased for a long 
term of years a 6-story, brick mill-con- 
struction at Second and Brannan streets. 
Building has 104,000 sq. ft. capacity, has 
spur track connection, and is sprinkled 
and enjoys one of the lowest insurance 
rates in the city. V. O. Lawrence is 
president, and A. T. Gibson secretary- 
treasurer. 

New Jersey Smoked Fish Co., Inc., 
Newark, is entering the general ware- 
house and storage business. Capitaliza- 
tion, $125,000. 

J. H. Wilkes, Nashville, Tenn., has ob- 
tained building permit to erect frame 
and iron warehouses at cost of $8,000 
at intersection of Seventeenth Avenue 
and Nashville, Chattanooga and St. Louis 
Railway. 

Southern Pacific Company is to build 
a $600,000 fireproof terminal warehouse 
at its Third and Townsend yards in San 
Francisco. Structure will be of five 
stories, 100 by 825 feet. 


Park Fireproof Storage Company, Chi- 
cago, has purchased a two-story car barn 
property at Wabash Avenue and East 
Thirty-ninth Street for $495,000. The 
ear barn will be demolished and a 
modern warehouse will be constructed. 
In recent years the barn has been used 
by the Chicago Shipping & Storage Co., 
largely for automobile storage. The 
Park Fireproof has borrowed $600,000 
for financing purposes. 


Montgomery Ward & Co. has begun 
construction of a new warehouse and 
distributing bramch at Portland, Ore. 
This is to be a $1,000,000 unit and will 
be the company’s main Pacific Northwest 
distributing center. 

Mercantile Storage & Warehousing Co., 

Omaha, Neb., is constructing a three- 
story addition to its six-story building 
at a cost of $100,000. 


Armstrong Storage & Trucking Co., 
Pittsburgh, is building a large warehouse 
and transfer building 152 feet wide, 292 
feet long, of eight stories, to contain 
nine acres of floor space. Estimated 
cost is $805,000. 

Klamath Warehouse & Forwarding 
Co., Klamath Falls, Ore., is spending 
$50,000 for expansion purposes. 

Knoxville Ice & Cold Storage Co., 
Knoxville, Tenn., will increase capital 
and equipment at approximate cost of 
$50,000. 

Texas Ice & Cold Storage Co., Dallas, 
Tex., will add storage space costing 
about $40,000. 
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WAREHOUSING NEWS 


The industry wants to know! 


What’s going on in your town? 


Morgan County Cold Storage Co., 
Berkeley Springs, W. Va., will erect a 
six-story addition to cost $300,000. 


INCORPORATIONS 


Farmers Warehouse Co., Kingstree, S. 
C, has been chartered with $50,090 capi- 
tal stock. H. B. Brown is president and 
W. W. Holliday secretary and treasurer. 

Holden Warehouses, Inc., Brooklyn, has 
incorporated with $15,000 capitalization. 
Directors are: Robert E. S. Wozey and 
Helen C. Corbett, Brooklyn, and Herbert 
R. Rising, East Orange, N. J. 

Port Costa Warehouse Co. has been in- 
corporated in California with capitaliza- 
tion of $300,000. 

Holmes Trucking Corporation, Brook- 
lyn, has been incorporated with $20,000 
capital. Directors are: Frederick C. Bof- 
fey, Thomas J. Kitts and Edward J. 
Faudrey, 

Ozark Warehouse & Transfer Co., 
Rogers, Ark., has been incorporated with 
capitalization of $10,000. Incorporators 
are: A. S. Teasdale, president; E. H. 
Thomas, vice-president; A. S. Teasdale, 
Jr., secretary and treasurer. 

Bowie Warehouse Co., San Antonio and 
Fort Worth, Tex., has been incorporated 
with capitalization of $50,000. 

Commercial Transit & Storage Co., 
Akron, Ohio, has been incorporated with 
$315,000 capitalization and will operate a 
transit business and a warehouse for all 
kinds of merchandise.  Incorporators 
are: D. C. Murphy, R. D. Watson, W. F. 
Selby, R. E. Hutton and A. T. Barnes. 

Forest City Auto Trucking Co., Cleve- 
land, has been chartered with $10,000 
capitalization to do general trucking. In- 
corporators are: Edward J. Sklenicks, 
Edward C. Kostes, Henry V. Vichek, Jo- 
seph F. McFadden and John Cerveny. 

Ohio Transfer Co., Cleveland, has been 
chartered with $10,000 capitalization by 
Peter B. Mitchell, Walter J. Killius, R. 
H. Sankbell, Fred J. Perkins and G. E. 
Sankbell, 

Kellogg Trucking Co., Cleveland, has 
been chartered with $25,000 capitaliza- 
tion to engage in general trucking. In- 
corporators are: Jule Surtman, Allen J. 
Seney, Ralph W. Doty, Leon H. Roberts 
and Fred C. Stebbins. 

Standard Trucking Co., Cleveland, has 
been chartered with $25,000 capitaliza- 
tion to do general trucking. Incorpo- 
rators are: I. Grohs, P. Kuederle, S. I. 
Powell, J. C. Frederick and M. L. Har- 
rington. 

Lorain Trucking Co., Lorain, Ohio, has 
been incorporated with $6,000 capitaliza- 
tion to do general trucking. Incorpo- 
rators are: J. T. Starrett, A. R. Machette, 
O. Muhleman, H. R. Redington and H. H. 
Machette. 
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Brownsville Storage Co., Brownsville, 
Pa., has been incorporated with $50,000 
capital to do general storage business. 

Tioga Storage Co., Tioga, Pa., has been 
incorporated for storing and shipping 
goods of all descriptions. 





CLEVELAND, April 24.—The Atlas 
Trucking Co. has been incorporated with 
a capital of $10,000 to do a general 
trucking and haulage business. The 
incorporators are R. E. Williams, H. 
M. Kodet, E. G. Guthery, G. Kretchmer 
and G. H. Houck. 





California Draymen Meet 


FRESNO, CAL., March 13—The Cali- 
fornia State Draymen’s Association at 
its convention here to-day voted to send 
delegates to the convention of the North- 
west Transfer and Warehousemen’s As- 
sociation at Seattle in May, and to have 
representatives at the national confer- 
ence of cartage interests being organized 
by the Detroit Transportation Associa- 
tion. 

Haulage tariffs charged by truck own- 
ers in California are to be filed with the 
secretary of the C. S. D. A. and an en- 
deavor will be made to work out some 
system of uniformity. 





Fishing Vessel for Distribution 

BOSTON, April 21.—Products of the 
American Woolen Company will be 
transported to New York by the fishing 
steamer Roseway, which has been out of 
service several weeks because of the low 
prices prevailing for fresh groundfish. 
She has been chartered by the American 
Woolen Company as a result of the 
transportation difficulties arising from 
the railroad strike. 





Odessa Pointing the Way 


Even in Russia they handle cargoes in 
ways to put many American ports to 
shame. Odessa, says a report compiled 
by the Russian Division of the Bureau 
of Foreign and Domestic Commerce at 
Washington, has concrete piers on which 
spur railroad tracks are laid and where 
traveling cranes are in operation, with 
modern labor-saving devices for use in 
connection with warehouses. Railroads, 
steamship companies and commercial in- 
terests all own great warehouses. 


FROM THE 
LEGAL VIEWPOINT 
(Concluded from page 42) 


tempt is made to prove its value. This 
evidence may be proven by the testimony 
of experts familiar with the second-han? 
furniture business. 
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¥%-Ton..... $1350 
2000-Lb..... $1655 
1%-Ton..... $2250 
= $2875 
2%4-Ton..... $3095 
3%-Ton..... $3895 N 


f. o. b. Buffalo 





Saving expense, piling up profits 


for cartmen everywhere 





Stewart gives you a hustling, high 
grade truck of long life and rugged 
strength, at a lower price than many 
an inferior truck—why? Because 
Stewart is a simply designed truck of 
perfect balance, power to weight to 
strength to capacity. It has the 
speed, comfort and convenience of 
the frailer half-breed passenger-car 
truck, and the strength, durability 
and quality of the dreadnaught type 
truck, without the light construction 


of the one, nor the expense of opera- 
tion of the other. This comes from 
expert engineering, the elimination 
of hundreds of needless parts, hun- 
dreds of pounds of extra dead weight. 
That’s why Stewarts are popular in 
800 American cities, on hundreds of 
farms, and in 38 foreign countries. 

A Stewart costs you nothing be- 
cause it makes money for you. Write 
for experience-letters of cartmen who 
are operating Stewarts. 





Experience of Whitworth’s Moving & Storage Co. 


‘ (Owner of truck pictured above) 

We take pleasure in writing to you, informing you that a year ago last month we 
purchased a two-ton Stewart truck, on which we placed a seven hundred cubic foot 
van body, using same for local and long distance moving, and our actual repair bills 
for ten months, exclusive of tires was $96.00. 

We were so well pleased with this truck that we placed an order for two more, and 
our intentions are to replace all our equipment with Stewart trucks, for local and long 
distance moving. 
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(Signed ) 
WHITWORTH ’'S MOVING & STORAGE CO. 
By S. J. Stephens 
Cleveland, Ohio. 
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Stewart Motor Corporation, Buffalo, N. Y. 


The Stewart Truck has won—by costing less to run. 
Pa 
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Save Money and Labor by Handling L. C. L. 
Freight with Storage Battery | rucks 


and | ractors 


A brief and pithy comment on the labor sit- 
uation is expressed in the following quotation ; 


“The latest quotation gives railroad freight 
handlers $7.00 per day wages, and the cost of 
handling l.c.l. freight $1.37 per ton. 

“And the limit not yet reached.” 


This quotation gives reasons enough why 
the storage battery truck or tractor should be 
used. 


Consider that one storage battery truck or 
tractor will do the work of 10 to 15 hand 
truckers. 


Remember that something must be done— 
in the face of the present labor short tage and 
high wages. 


Can YOU hesitate in applying these strong, 
speedy electric trucks and tractors to your 
freight handling problems? 


Edison Storage Batteries are the Standard 
tor this service because they are the only stor- 
age batteries built of Steel and Iron. 


Our Bulletin 600-B will tell you more about 
Edison Batteries in Trucks and Tractors. A 
copy on request. 


EDISON STORAGE BATTERY CO. 


Factory and Main Office: Orange, N. J. 


Distributors in 
New York, Boston, Chicago, Cleveland, Detroit, Seattle, San Francisco, 
Los Angeles, Denver, Kansas City, New Orleans, Atlanta, Washington, 
Philadelphia, Pittsburgh, Scranton, Buffalo, New Haven, St. Louis 





Think of the hand power this one tractor saves. This one tractor travels 2 or 3 times as fast as a hand trucker, and can werk 
and night if required. Here is a solution for congestion of freight and baggage. 





This company operates thirteen trucks and two tractors. 
all equipped with Edison batteries. 
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An example of industrial truck service. This st orage hat- 

tery truck is operated singly or with trailer in handling 

rough stock over the yard to the assembly and machine 

shop. The truck is loaded with couplings; the trailer is 

loaded with bearing boxes. Making the grade is part of 
the trip. 





Transporting large numbers of heavy pieces is done quickly 
and efficiently by storage battery trucks and tractors. 
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RDINARY truck tires will do ordinary 
work. 

It takes the unusual tire to do the unusual 
thing. 

Reid Brothers Express Company are but one 
of the many users who have proved by test 
that UNITED STATES SOLID TRUCK 
TIRES stand absolutely alone in point of: 
consistent, hard service, efficiency. 


United States Tires 
are Good Tires 


Similar to the grain in wood—the grain in rubber is largely 
responsible for splitting and cracking in solid truck tires. 
Explain to your trade that the new grainless rubber solid 
truck tires made by United States Rubber Company offer 
far greater mileage and more repeat orders. 
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MANY WAREHOUSEMEN 
ARE WIDE AWAKE 


i: beeerunes the repeated calls for storage space and 
seeing the opportunity to double the business by 


increasing their facilities, they proceed to build new = 
warehouses. It is safe to say that more warehouses are = 
being built this year than in any two previous years. S 
Even so, it would take more than ten years at the present 


rate to supply the demand. 








There Are None So Deaf As Those Who 
Will Not Hear 


Have you listened to appeals for a place to store 
goods in your warehouse until not only your ear 
drums but your conscience as well has become cal- 


loused? 


It ought to fill a man with shame to turn down good 
business repeatedly with no better excuse than that 


of “lack of room.” 


There Are None So Blind As Those Who 
Will Not See 


There isn't a chance in the world that you have failed 
to see the figures indicating the increase in your prof- 


its the past few years. 


It ought to be equally clear to see that there isn't a 
ghost of a chance of the warehouse business being 
less active and remunerative, now that the entire 


Warehouse Engineers, ac- country is AWAKE to the advantages of this essential 


quainted with warehouse medium of collection and distribution. 


conditions all over the 
We are, figuratively speaking, specialists on 


—- : one Soveting these diseases of the eye and ear. 
their entire attention to ; 


the Design, Supervision ; ‘ 
of ConstructionandMain. | Moores & Dunford Engineering Corp. 
744 First National Bank Bldg., Chicago, IIl. 


tenance of Warehouses. 
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Shippers Index 


A Guide to representative Merchandise, Cold Storage and 
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Household Goods Warehouses, Forwarders and Terminal 


and Transfer Companies, arranged by States and Towns 




















MTT MT AUOOUDOLOEUUUUAGUUOGHUUQUNNUNGHANA400N0GEROTLDUEOEUUTTLU JAUULUAOOUOONQULUNQONONA4N40000NSBEOPUEOUEOGGUGUUUOUGUOOQOOUUUUOQOVAS04000000800090502 0000000 UOO ONO 
Would You Like To Handle S Pp J 
ou ou Like To Handle Scott Products: 
a Senger - “ = — ree a . . ° 

HEN the Scott Paper csmanae 7 which they asked if there are 
a | se Scott Paper Company ace a, 

Company, of Chester, | Sxer” tena it saa any other warehouses in 

Pa., wanted to pick aa Ranger eor-ell sidneaiea Cleveland who are advertisers 

out a warehouse in Cleveland, aan «(Cea in the Shippers’ Index. They 


prefer to do business with 
concerns who use the Ship- 


Ohio, to which to ship a con- 
signment of paper for distri- | begtgthatton A Magsnozetgg, 





TUTTLE 








bution, like the many other . peat pers’ Index, as they feel that 
prominent national distribu- | | "s | the progressive warehousemen = 
tors who regularly read Dis- sone coat tn oh tetas, agit eer | whose announcements appear : 
TRIBUTION & WAREHOUSING, | rg Koh TS | therein are equipped to ren- 
they consulted the Shippers’ fry truly ponre der the kind of service they 


aunk te“ desire. 

The Scott Paper Company 
is but one of the many con- 
‘cerns who use the Shippers’ 
Index regularly to find the 
kind of warehousemen with 
whom they prefer to do busi- 


Index and wrote to all of the 
eleven warehousemen in Cleve- 
land whose announcements ap- 
peared therein. | ot aes 3 ceeenten er 
Reproduced herewith is the eer 
letter which the Scott Paper 
Company wrote to DISTRIBU- 
TION & WAREHOUSING, in | silts ian ti taaaiiani ness. 























COMING EVENTS 


Meetings Scheduled by Associations in the Industry 


q 
3 
i 
] 
7 
7 
: 





UM 





Southern Furniture Warehousemen’s Association ........ Ss aki 4 bce kts wre ees (Date not fixed) 
Northwest Transfer & Warehousemen’s Association ...... IE 24: cain dg3 6 sku 85 ue ous eae a ewe aesuuebnes May 
Comtral Wareewmemnew's CIUD oc ccscccccccccccoatsscces et a ED v6 é.0o0-000d ce eetetedeewin eee June 
National Team & Motor Truck Owners’ Association ...... Te Pee STC TT Tee ee ee June 28 
National Furniture Warehousemen’s Association ......... Bee BU, BER 6 6 oece ec hence scnvnevess July 9 
Texas Warehouse & Storagemen’s Association .......... CP ee Pee rn re August 
American Warehousemen’s Association ..........ee00+8. Cee Sl GD 6 bv ice Snccnawebends0Bebaas December 
American Chain of Warehouses ........cccccscccccccces eo eS, ey er eer meee December 
Pacific Coast Furniture Warehousemen’s Association ..... Es 66's ok iss bbw kee ee February, 1921 
Montana Transfer & Storage Men’s Association .......... GE 6d bn dcaae copeseesinwawens February, 1921 
California State Draymen’s Association ...........eeee0- ee I nwo oo hn 8a eae kd Kade b eae March, 1921 
New York State Cold Storage Association .............4.. eg ee ae eee June, 1921 
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BIRMINGHAM, ALA. [— 


, HARRIS TRANSFER 
| AND WAREHOUSE COMPANY 


(Equipped to Handle Anything) 


MODERN FIREPROOF WAREHOUSE 








Special Attention Given to Packing and Shipping 
When shipping to Birrsingham, consign goods to Harris 


—he will look after your interests, also those 
of your customer 


Offices: CHAMBER OF COMMERCE BLDG. 














BIRMINGHAM, ALA. | 
Wittichen Coal & Transfer Co. 


12 South 2oth Street 
Transfer and storage of household goods. Packing and 
shipping. Forwarding and distributing agents. Heavy 
Haulage, Motor Service. 
BUILDING MATERIAL DEALERS 

















LITTLE ROCK, ARK. | — 


WAREHOUSING 
AND FORWARDING 





Distributors of Pool Cars, Parcel Post Catalogs and 
Merchandise 


TERMINAL 
WAREHOUSE COMPANY 


RECTOR AVENUE 


All track connection 


109-111 
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LOS ANGELES, CAL. | 


We Solicit Your Pool Car 


Distribution 





{SKINS FINE PROOF STORADE.” ~% SmBRSEROLD COBDS TS oy 
ae ee 


ey, ABTOMGRALES eel 
‘ a 


le 


SAN FRANCISCO WAREHOUSE 


When you Ship to California 
Remember to Ship to 


BEKINS FIREPROOF STORAGE 


Prompt and Intelligent Returns, 
Your Customers Satisfied 


Oakland 
22d & San Pablo 


Los Angeles San Francisco 


1341 Figueroa St. 








13th and Mission St, 











LOS ANGELES, CAL. [— 











BERKELEY,CAL. |— 


STUDENTS 





EXPRESS & TRANSFER CO. 


MOVING 
STORING 
FORWARDING 


2132 SHATTUCK AVENUE 

















LOS ANGELES, CAL. | 








Fidelity Fireproof Storage 
1836 Arapahoe Street, Los Angeles, Cal. 


Intelligent and forceful supervision of all 
business intrusted to us. 


We have a seven-story reinforced concrete 
warehouse. 


We consolidate and solicit distribution of con- 
solidated cars of household goods. 


Frank Robert Palmateer, Prop. 





Shattuck & Nimmo 


WAREHOUSE CO. 


Storage and Distribution 
Of All Non-Perishable Commodities 


All cars handled at our own plant. No switch- 
ing charge if cars are consigned in our care. 





Manufacturers and forwarders consolidating 

car loads for Pacific Coast distribution are 
s -~ ° . 

assured of efficient service and prompt returns. 





MEMBERS 
Pacific Coast Furniture Warehousemen’s Association, American 
Chain of Warehouses, National Distributing Division, 
Local Rotary Club and Chamber of Commerce 
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LOS ANGELES, CAL. 





w= || Putting Pacific Coast Sales 
eas, in the Palm of Your Hand 


WAREHOUSE WITH SERVICE 








The salesman who can market more of your products over a bigger territory 
than any other one man is a jewel you are after, isn’t he. Aren’t you open 
to consider, then, the proffered aid of the biggest 
salesman on the Pacific Coast? 









One of the greatest merchandising organizations the 

world has ever known, the Union Terminal Warehouse = § Special showroom 
Company, Los Angeles, is offering you the services of a sells goods 
sales force and a warehousing system that can put your 

product into every channel of sale and move it faster 

than any other form of merchandising. 


In face of this business-getting machine, a factory branch 
of your own is merely a toy. The possibilities Union 
Terminal service holds for you are unlimited. If you 
need a display room to add “special atmosphere” to your 
product, you'll find the Union Terminal plan a sales- 
getter. 


Ample switching 
facilities make 
speed 


The Union Terminal warehouses, docks, trackage, freight 
storing and moving facilities are the largest and best 
anywhere west of Chicago. But the great factor to inter- 
est you vitally is the new connecting link that brings the 


Union Terminal right square up to you, its sales depart- 
ment. 





A big staff of sales specialists, schooled in the poten- 
tialities of the Pacific Coast region, works to bring you, 
the manufacturer, into contact with the largest number of 
buyers at the least possible expense. Your product meets 
all the jobbers, distributors and dealers—not just one or 
two—in minimum time. 


If there’s any special service a patron desires, we’ll furnish that, too. 


Let us tell you more about Union Terminal advantages for you. Write 
now. 





Union Terminal Warehouse Company 
Seventh & Central Avenue, Los Angeles, Calif. 


Other aids we offer you: 


; 
re 
' 





We store your merchandise. = 

We insure it at the lowest 
rate in the West. 

We look after your ship- 
ments. 

We collect your drafts and 
accounts. 

We distribute your samples. 

We make you reliable credit 
reports. 

We trace your cars and save 
you demurrage. 

We furnish offices for you 
representative’s use. 

We loan you money on your 
warehouse receipts. 

We furnish you a special 
display room, if desired. 
We furnish you factory 
space and market your 

output. 
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SPO ETS 


This new building adds 500,000 
fire-proofed, dust-proofed square 
feet to the largest warehouse sys- 
tem west of Chicago. 
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OAKLAND, CAL. | 


NO TASK TOO GREAT 


JAWRENC 


WAREHOUSE COMPANY. 


NO DETAIL TOO SMALL 























SACRAMENTO, CAL. | 


NO TASK TOO GREAT 


[AWRENC 


WAREHOUSE COMPANY. 


















ae 
SACRAMENTO 


NO DETAIL TOO SMALL 














SAN FRANCISCO, CAL. | 


HASLETT | 
WAREHOUSE CO., THE 


228 Pine Street, San Francisco 





Will handle your interests in the Far West with excellence 
of service that has grown from years of experience in 
California territory. 


Some Haslett Helps For You 


We will store or forward your merchandise. 

We offer also U. S. Customs and Tea Bonded Storage. 
Yard storage provided. Public Weighers. 

Warehouse receipts issued—collections made. 

Pool car distributing and reforwarding a specialty. 
Drier, cleaner and fumigator for beans, corn and other 
grains. 

Light hauling, city deliveries and general truck service. 
Handy location to retail districts and to freight stations. 
Low insurance rates. 

Every form of time-saving equipment. 


+ 
Any special service a client desires will be given personal 
and immediate attention. 


Coffee hulling, conditioning and hand picking. 


Track connections with all lines. 


S. M. Haslett, President P. E. Haslett, Secretary 
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DENVER, COLO. j 


THE WEICKER 
TRANSFER & STORAGE COMPANY 
Office, 1017 Seventeenth Street 


New Fireproof Warehouse on Track 
Storage of Merchandise and Household Goods 
Distribution of Car Lots a Specialty 


Every Facility for Handling Safes, Boilers and Heavy 
Machinery. Complete Fleet of Motor Trucks and 
Modern Equipment 





4 . : 
American Warehousemen’s Association 


Illinois Furniture Warehousemen’s Association 

New York Furniture Warehousemen’s Association 
Members ~ Pacific Coast Furniture Warehousemen’s Association 
Central Warehousemen’s Club 

American Chain of Warehouses 

Southern Furniture Warehousemen’s Association 

















HARTFORD, CONN. | Tel. Connection Office: 335 Trumbull St. 
Safety Vaults for Silverware 


GEORGE E. DEWEY & CO. 


JOSEPH M. PELCHAT Proprietor 
Local and Long Distance 
FURNITURE AND PIANO MOVING 
Packing, Crating and Shipping of 
PIANOS, FURNITURES, CHINA 
Only Fireproof Storage Warehouse in Hartford 














HARTFORD, CONN. | 





The Roger-Sherman Transfer Co. 
Freight Forwardings—Moving 
GENERAL TRUCKING 


TEA 
HEAVY RIGGING 
1056 MAIN ST. 


MS 
AUTO-TRUCKS 

















SAN FRANCISCO,CAL. | 


NO TASK TOO GREAT 


JAWRENC 











WAREHOUSE COMPANY 


~ NO DETAIL TOO SMALL 











If the City to which you are ship- 
ping is not represented in this list, 
choose the nearest as the geographi- 
cal arrangement will help you. 





+ Smith Transfer & Storage Co. 














NEW LONDON, CONN. | 


B. B. Gardner Storage Co., inc. 
18 BLACKHALL STREET 


PIANO AND FURNITURE PACKER, MOVER 
AND SHIPPER 


Safe Mover—Freight and Baggage Transfer—STORAGE 

















WATERBURY, CONN. | — 


The Ralph N. Blakeslee Co. 


TRANSFER AND STORAGE 
Special Facilities for Moving Heavy Machinery and Safes 





Storage Warehouse for Merchandise 
Separate Apartments for Furniture 














WASHINGTON, D. C. | 





Moving 
Shipping 
Storing 








Office: 912 S Street, N. W. 


Let Us Handle Your Washington Business 
WE WILL PLEASE YOU 
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WASHINGTON, D.C. | JACKSONVILLE, FLA. | at 
® 
UNITED STATES STORAGE CO. Wiesenfeld Warehouse Company 
418-420 TENTH STREET, N. W. P. O. Box 1133 
me MEMBERS: ° si : 
, tS Steeda Seateeeenniat General Merchandise Storage and Distributing 
_ Association References: 
— Furniture Warehousemen’s Any bank, jobber or transportation man in the city’ 
ssociation 
Southern Furniture Warehousemen’s 











Association 















ATLANTA, GA. | 
PROMPT REMITTANCES 


. i B Efficient and Courteous Service 
cc MOTOR TRUCKS 


CATHCART 
TRANSFER & STORAGE COMPANY 









































asi | Moves, Stores, Packs, Ships 
PADDED VANS | Household Goods Exclusively 
RGedare Divenseed Wordinue Office and Warehouse, 6-8 MADISON AVE. | 
JACKSONVILLE, FLA. ATLANTA, GA. | 
Wacom MORROW 
UNION TERMINAL TRANSFER & STORAGE COMPANY 
COMMERCIAL STORAGE 
WARE HOUSE COMPANY Distributors—R. R. Trackage—Carloads a Specialty 
EAST UNION and IONIA STREETS Household Goods Moved, Stored, Packed and Shipped» 
55 Rental Compartments Track Capacity 52 Cars 180-184 MARIETTA STREET 
Building of reinforced concrete with sprinkler system. 
Low Insurance Rate. Sub-Post Office and branch ATLANTA, GA. | isicetieaateiniins Siiitiitinins 
Western Union Telegraph. Joint Railroad Agent. 
L.C.L. freight loaded direct for line of road. Southern Sales & Warehouse Co. 
GENERAL MERCHANDISE STORAGE FIRE PROOF CONCRETE WAREHOUSE 
MERCHANDISE DISTRIBUTORS 
AND FORWARDING R. R. TRACKAGE, MOTOR SERVICE : 
Special attention to handling of pool cars. Located in heart of wholesale district. 
13 Produce Place 




















CHICAGO, ILL. | 
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OMT Se PERE, 


ERGOT RY 


Insure Prompt Deliveries 


CARRY A STOCK NEAR YOUR TRADE 


LOY ae eT 


Our modern warehouses containing 350,000 square Ship direct to us and let us fill and reship your 
feet of floor space are completely equipped with orders. L. C. L. shipments made without cartage 
Sprinkler System. expense. 


INSURANCE RATES AS LOW AS 15c NEGOTIABLE RECEIPTS ISSUED 
Take Advantage of the Rates in Transit 
FLOOR SPACE WITH OFFICES TO RENT BUILDINGS ERECTED TO SUIT TENANTS’ REQUIREMENTS 
Carload Shipments Made on Telegraphic Orders 


CHICAGO STORAGE & TRANSFER CO. 


5835 West 65th Street, Chicago, Il. 











11M 





68 DISTRIBUTION & WAREHOUSING May, 1920 








BOISE, IDAHO | CHICAGO, ILL. | 


PEASLEY 
TRANSFER & STORAGE COMPANY Our new concrete, sprinklered warehouses 


STORAGE, TRANSFER AND FORWARDING with direct switching from five Truck Lines and 
one Belt Line will be ready for occupancy about 


NINTH AND GROVE STREETS September Ist. 

















We will then be able to take on additional, 


BEKINS distribution and storage business. 





CHICAGO, ILL. [ 








HOUSEHOLD SHIPPING COMPANY ° 
Reduced Rates on Household Goods, Automobiles Gr iswold & Walker 3 Inc. 
and Machinery Main Office: 1501 South Peoria Street, Chicago 


General Offices, 805 BEDFORD BLDG., Chicago 
NEW YORK, BOSTON, BUFFALO, CINCINNATI 
































= —— | CHICAGO, ILL. | ESTABLISHED 1874 
Currier-Lee Warehouse Co. 
427 West Erie St., Chicago, III. 
MERCHANDISE 


STORAGE EXCLUSIVELY a Storage 
MODERN BUILDINGS 
_ Warehouses 


CONVENIENT LOCATION 
UP-TO-DATE METHODS 
ADEQUATE FACILITIES 
LOW INSURANCE RATES 
EXPERIENCED EMPLOYEES 


fog 













ie 


2 All collections on_ ship- 
| cat ments made to us promptly 
4 remitted. 








4 Member of 

Illinois, New York and 
4 Southern Warehouse- 
men’s Associations. 





CHICAGO, ILL. 


EMPIRE 


Storage Company 


Convenient to All Railroad 
Switches. 
Moderr. FIREPROOF 
Warehouses for Storage of 








Household Goods Our Seventh Warehouse 
on 6331-33 Broadway, near Devon Avenue, which will handle al] 
Rogers Park or North Shore shipments. 


Warehouses A-B-C-D, West Side, Ogden and Winchester Aves. 
Warehouses E-F, North Side, Sheridan Road and Sheffield Ave. 
Warehouse G, North Side, Broadway near Devon Ave. 














CHICAGO, ILL. | 


























Railway Terminal & Warehouse Company 
444 W. Grand Ave. 
MOVING cama 
ee Merchandise Storage 
eee se . Located in the heart of the wholesale district. 
Heated Piano _ Rooms henapeansrdlieass Especially convenient for the warehousing of 
Art Galleries Capacity 1,500,000 cu. ft. spot stocks for distribution among the wholesale 
Vaults for Valuables Low Insurance Rate. grocers 
Private Compartments ; 
for Pusuinare pico Side track facilities with free switching from all 
Automobiles Stored Cottage Grove Ave. railroads entering Chicago. 
Motor Truck Service Chicago , 
acelin . Modern Building—Low Insurance Rates 
Illinois Furniture Warehousemen’s Association Use Our Service 
New York Furniture Warehousemen’s Association 
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FORT WAYNE, IND. | 


BROWN TRUCKING COMPANY 


MOVING, DISTRIBUTING, STORAGE AND 
GENERAL TRANSFER—MOTOR SERVICE 





Pool Cars a Specialty Office, 125 W. Columbia Street 








INDIANAPOLIS, IND. [ 











FORT WAYNE, IND. | 


Private Siding With All Railroads 





Pettit’s Storage Warehouse 
FIRE PROOF BUILDING 
ROOMS FOR HOUSEHOLD FURNITURE 


General Merchandise Warehousing and Transferring 
Factory Distributors 











(INDIANAPOLIS IND. | 





We Have the Very Best of Equipment for Handling 
Heavy Machinery, Boilers, Engines, Tanks 
Vaults and Safes for Erecting Smoke Stacks 
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INVESTMENT $200,090.00 


We have just completed one of the most modern fire- 
proof warehouses in the country—centrally located on a 
privately owned railroad switch accommodating eight 
cars. 

We are equipped to give the very best service in all 
kinds of moving and packing. All shipments consigned 
to our care will receive prompt attention and our twenty- 
five years’ experience and reliability insures this service. 


HOGAN TRANSFER & STORAGE CO. 


Member Established 
N. F. W. A. and I. F. W. A. 1892 











Pick Your 
Consignee 


from the companies listed in this sec- 
tion—they are the “live wires’”’ of the 
field and will handle your shipments 
promptly and efficiently. 


It is also worth your while 
to earn their reciprocity. 











Our Service Consists of 


Warehouse for Manufactured Ar- 
ticles. 


Prompt shipment for all orders, 


Prompt reports of shipments as you 
want them. 


Trucks for Drayage Equipment. 


We are, in fact, ready to be your Ship- 
ping Department. 


Located in the heart of the U. S. A,, 
within 12 to 24 hours of your customers 
in Indiana, Ohio, Illinois, Kentucky and 
Michigan. 





Insurance rate, 30c—extra hazardous 


ooods not taken. 


Six-story and basement, heavy mill con- 
struction, sprinkler equipped, A. D. T. 
Watchman Service. 150,000 square feet 
heated to 50°. 


We solicit your business and refer you 
to any of our customers as to our ability 
to do it right. 


Railroads: 


Penna. Ry.; C. C. C. & St. L. Ry.: C. 
I. & W. Ry.; L. E. & W. Ry.; Ils. 
Central Ry.: 4. aa RY, 

18 Traction Freight Lines. 


The Indianapolis Warehouse Co., Inc. 


FRANK A. TODD, V. P. and Gen’l Mgr. 
West New York and Canal 
INDIANAPOLIS INDIANA 
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NEW ORLEANS, LA. | 


\PPALACHIAN 


S ERVICE 














SPACE—STORAGE-—DISTRIBUTION 
and FORWARDING 
To the WORLD’S COMMERCE 
Through the 
PORT OF NEW ORLEANS, 


STORAGE We own the Largest Modern 

Public and Government Bonded 
Warehouse. in the South. Contains 7,500,000 cubic 
feet, equal to more than 14 acres of surface storage 
1. facilities, caring for 3,000 carloads of material at one 
time. .Our sidings have a capacity of 24 cars. Direct 
connection with all railroad and steamship lines 


entering New Oricans. 
Our facilities for 


DISTRIBUTIO giving our clients a 


Perfect Distribution Service are unequalled by any 
warehouse in the Southern States. 
We maintain a well or- 


FORWARDIN ganized Freight For- 


warding Department for both Import and Export 
business. We secure lowest freight rates, attend to 
validation of bills of lading, take out consular in- 
voices, render customs service and deliver merchan- 
dise in proper time and condition to steamer or 
railroad. 


: FOR SERVICE ADDRESS 
APPALACHIAN CORPORATION 


INC. OF LOUISIANA 
LOUIS B. MAGID, President 
South Peters, Thalia, South Front and Erato Streets 


NEW ORLEANS, U.S. A. 


oy. S.A. 


“The City of New Opportunities” 





SPECIAL 


Our Negotiable Receipts are Current in all financial 
centers. When desired we assist. We also arrange 
Marine Insurance and Advances on Carload Shipments. 
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SOUTH BEND, IND. | 





Warner Warehouse Company 


Merchandise Storage and Distribution 
Branch House Service for Manufacturers 





SOUTH BEND is a natural distributing center for 
Michigan, Indiana and Ohio. Our warehouse is 
located on New York Central tracks and we have free 
switching connections with all lines entering the city. 





518-524 South Pine St. 
SOUTH BEND, INDIANA 


H, A. PRUYNE, Manager 


f American Warehousemen’s Association 
Members:; Central Warehousemen’s Club 
| American Chain of Warehouses 














LOUISVILLE, KY. | 





SAFETY 


TRANSFER & STORAGE CoO., INC. 
Offices 105 S. Hancock St. 


HOUSEHOLD GOODS 
Moved, Packed, Stored, Forwarded 
AUTOMOBILE AND TRACTOR STORAGE 
Members I. F. W. A. 











BALTIMORE, MD. Phone Gilmor 3000. 


THos. H. VICKERY, President. 


BALTIMORE STORAGE 


& MOVING COMPANY 


1710 to 1720 Edmondson Ave. 
.FW.A 








Members Ry F. W. A. Fireproof W’h’s’e in rear 











BALTIMORE, MD. | Leonidas Levering, Pres. 


CENTRAL WAREHOUSE CO. 


STORA GE—TRANSFER—SHIPPING 
517-525 W. Baltimore St. 


“DISTRIBUTING AGENTS” 


We Handle 





Consign Your Pool-Cars Direct to Us. 
Everything 


“EXPERT SERVICE” “LOW FIRE INSURANCE” 











Pick Your 
Consignee 


from the companies listed in 
this section—they are the “live 
wires’”’ of the field and will han- 
dle your shipments promptly 
and efficiently. 




















XUM 
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BALTIMORE, MD. [ 





Graham’s Storage. Warehouse 


The Largest in Baltimore 
GEO. D. MAGRUDER, Pres. and Gen’l Manager 








Established 1887 


—_ ~ 
I a So es 
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800 Storage rooms, one to ten Van load capacity. 
Vans load and unload in the centre of the building. 


MOVING — PACKING — SHIPPING 
MOTOR EQUIPMENT 


Send us your Baltimore Consignment 
Members, N. Y. F. W. A. — I. F. W. A. — Baltimore, F. W. A. 





& WAREHOUSING 





BALTIMORE, MD. Fred I. Savage George P. Savage 


THE SAVAGE TRANSFER CoO. 


TRANSFER AND LIVERY 
We Haul Anything, one, Any Time, by Motor or Horsee- 
Drawn Vehicles 


j 321 
C. & P. PHONES: SOUTH ) 1657 


1202-4-6-8-10-12-14 Race Street, BALTIMORE, MD. 
Storage Warehouse: 529 W. Lee St. Garage: 118-120 W. West St. 
THHATRICAL HAULING A SPECIALTY 














BALTIMORE, MD. | 


Security Storage & Trust Company 





15 W. North Avenue 


FIREPROOF WAREHOUSES 
MOTOR EQUIPMENT 


EFFICIENT SERVICE 
TO WAREHOUSEMEN 


Members of 
Baltimore Furniture Warehousemen’s Associations 
New York and Illinois Warehousemen’s Associations 











BOSTON, MASS. | Established 1880 





T. G. BUCKLEY CO. 


MOVERS OF HOUSEHOLD GOODS AND PIANOS 
MOTOR TRUCK SERVICE 


REINFORCED CONCRETE WAREHOUSE 


OFFICE and WAREHOUSE, 690 DUDLEY STREET 
Members N. Y. F. W. A. 














BALTIMORE, MD. | 
THE KAUFMAN 
Fire-proof Storage Warehouses 
































BALTIMORE, MD | 


Send your Baltimore shipments to 


MONUMENTAL STORAGE COMPANY 











Pick 
Your Consignee 


from 
the companies listed in this 
section—They are the “live 


wires” of the field and will 





handle your shipments 


promptly and efficiently 
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Quincy Market Cold Storage and Warehouse Co. 
STORAGE FOR FREE AND BONDED MERCHANDISE 


ruarits RIVER STORES 





Charles River Stores, 480,000 Albany Terminal Stores, 143,000 Constitution Stores, 60,000 sq. 
sq. ft. Fireproof construction— sq. ft. Fireproof construction— ft. Battery Wharf, 88,000 sq. ft. 
Lowest Insurance Rates. Direct Lowest Insurance Rates. Direct Wharfage and Storage. Connects 
track connection with the Boston track connection with the Boston with all railroads via Union 
& Maine R. R. Deep Water Con- & Albany R. R. Freight R. R. 


nection—Dock 500 ft. long. 


GEORGE S. LOVEJOY, Manager, General Store Department. 
Main Office: 133 Commercial St., Boston, Mass. 





BOSTON, MASS. [— 





H. H. WIGGIN, PRESIDENT Ss. G. SPEAR, TREASURER 








TERMINAL WHARF AND RAILROAD WAREHOUSE COMPANY 


50 Terminal Street Charlestown District, Boston 


Peres sad a ane ae 
rrr 





Storage of Wool, Cotton and Fumigation of Foreign Cotton 
General Merchandise and Cotton Waste 
LOWEST INSURANCE RATES 
AND OTHER MATERIALS AS REQUIRED 


DIRECT TRACK CONNECTIONS 


BOSTON & MAINE R. R. BY U. S. GOVERNMENT 


SHIPPING DIRECTIONS CARTAGE TO AND WEIGHING, SAMPLING, AND ALL 
MYSTIC WHARF FROM FREIGHT STATIONS SERVICES USUALLY PERFORMED 
BOSTON, MASS. AND BOAT LINES BY AN UP-TO-DATE WAREHOUSE 





We will Lease or Build to Suit Tenants 
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HOLYOKE, MASS. | 


Holyoke 
Warehouse Co. 


Park and Crescent Streets 





Modern Fireproof 
Warehouse 


B. & M. R. R. Siding 


We specialize in Merchan- 
dise Distribution, Pool 
Cars or Spot Stocks, Yard 
Storage, New Autos, 
Trucks, Farm Implements 
and Machinery. 





TRY OUR SERVICE 


Heavy Haulage Truck Service 
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HOLYOKE, MASS. | 


Sheldons Transfer & Storage 


| ESTABLISHED 1870 
Main Office 637 Main St. Branch Office 81 Main St. 


SPECIALISTS IN POOL CARS 
Storage Space, 50,000 sq.ft. N.Y.N.H.& H.and B.& M.Sidings 

















BAY CITY, MICH. | 


G. VAN HAAREN V. VAN HAAREN 


P. Van Haaren & Sons Storage Co. 
FIRE PROOF STORAGE > 


Steel Comportmmants for Furniture Storage 
NERAL TRANSFER LINE 


MOTOR TRUCK SERVICE 
BAY CITY, MICHIGAN 





Est. 1880 














NEW BEDFORD, MASS. | 





NEW BEDFORD STORAGE 
WAREHOUSE CO. 


Modern Sprinklered Warehouses, Ap- 
proximately 400,000 sq. ft. Floor Space. 


Low Insurance Rates 


Excellent Rail and Water 
Connections 


N. Y., N. H. & H. R. R. and New Bed- 
ford Line, from Pier 40, North River, 
New York. Daily sailings. 


We operate a large, modern pier and 


storage shed on 25-ft. channel. 


Distribution and Pool Car 
Shipments Solicited 




















DETROIT, MICH. [ 


DETROIT’S LEADING MOVERS. 


Detroit Storage Co. 





i 
\ 


“ 





Main Office and Fireproof Warehouse 
MOVING, PACKING, SHIPPING 
MOTOR EQUIPMENT 
Corner East Grand Boulevard and Beaubien me 

ny DETROIT, MICH. 











DETROIT, MICH. | 


GENERAL STORAGE AND 
CARTAGE Co. 


Main Offices: 


Grand River and Lorain Avenues 
GENERAL MERCHANDISE STORAGE 


Forwarding, Distributing and Reshipping Agents. Custom 
House Brokers—Expert Traffic Service 


SHIP US YOUR CARLOADS FOR DISTRIBUTION 


50 Car Track Space on M. C. R. R. and Grand Trunk 
Motor Trucks—1 to 10 Tons Capacity 
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DETROIT, MICH. | 








Shipments of household goods and mer- 
chandise will be handled under personal 
supervision of company Officials. 


334-340 Lafayette Blvd., DETROIT, MICH. 











GRAND RAPIDS, MICH. | 
Elston Packing & Storage Co. 


Storage household goods and merchandise. Seven warehouses 
with over 200,000 sq. ft. of floor space. 


Members of the Illinois Warehousemen’s Assn., New York Ware- 
housemen’s Assn. and American Warehousemen’s Assn. 


GRAND RAPIDS, M°CH. 

















GRAND RAPIDS, MICH. | 


Shank Fireproof Storage 
Company 


Largest Fireprovf Storage Warehouse in Western Michigan. 
Merchandise and Household Goods. 








Members I. F. W. A. 











LANSING, MICH. ] 





Fireproof 
Storage & Transfer Company 


Central Michigan Distributing point for pool car shipments. We 
have the only modern fireproof warehouse in the city for storage 
of Merchandise, Automobiles, H. H. ate. Private siding on 
P. M. R. R. connecting with M. C., Y. C. & G. T. Railroads. 


MOTOR TRUCK SERVICE 











ST. PAUL, MINN. | 





The Central Warehouse Co. 


Minnesota Transfer, Minn. 


Merchandise, Bonded and Cold Storage 
Industrial Sites 2 


At the junction of nine railroads, midway between 
the Twin Cities. L. C. L. shipping without cart- 
ing. Motor trucks for local deliveries. 40 acres 
of ground. Six miles of trackage operated by 
our electric locomotives. 
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MINNEAPOLIS, MINN. | 





The Gateway to 
the 
Great Northwest 






We can handle your 
Entire Distribution 
Throughout the 
NORTHWEST 


Consign Your Shipment to 
THE MINNEAPOLIS TERMINAL 
WAREHOUSE COMPANY 


Minnesota Transfer 

















KANSAS CITY, MO. | 


Merchandise Warehousing and Distributing 
BRANCH HOUSES FOR FACTORIES 
SPACE MERCHANTS 

Pool Car Distribution 











**The Service Symbol’’ 


Clagett Transfer & Storage Co. 


OFFICE: 1316 WEST 8th STREET 

















KANSAS CITY, MO. | 











If Your City Isn’t 
Represented Here 


Put it on the shippers’ map by 
inserting your card in this space. 





— 





QUICK ACTION WINS 
IN THE BATTLE FOR BUSINESS! 


We borrow other people’s shipping and distribu- 
tion problems and turn them into results. 


Fireproof Warehouses and Distribution Docks. 


L. T. Crurcuer Warenouse Co. 
Distribution and Warehousing 


1411 St. Louis Ave. Kansas City, Mo. 























Vitaa 











May, 1920 DISTRIBUTION & WAREHOUSING 75 








KANSAS CITY, MO. | KANSAS CITY, MO. 








Are You Giving Your Customers Fireproat Wesehwase 


Convenient to All 


Ser vice - Freight Depots 


Send your consign- 





ments in our care 


The present congested conditions of our railroads 
Members of I. F. W. A. 


and slow movement of less then carload freight, and 
the possibility of embargoes on many commodities, 

















make it more imperative than ever that you carry -@ Leritz & Son 
suitable stocks of your goods at important Western : 
distributing centers to properly take care of your 2616-18-20 Warwick Ins. Rate 22c 
trade in that territory. 
We invite you to make use of our warehouse as a | 
branch of your own establishment for this purpose. BILLINGS, MONTANA | 
Our building is of modern fireproof construction and 
equipment—automatic sprinkler system—low insur- — * 
ance rates—free switching of carloads. Ample team- Billings Warehouse & Trading Co. 
ing equipment and twenty years of knowing how, Incorporated 
insures prompt, efficient and satisfactory service. 204-216 North 21st Street 
D. A. MORR Branch House Service for 
istributors 
TRANSFER & STORAGE COMPANY National Dist 
Central Wareh ’s Club - 
ae American Chain of Warehouses ar Investigate the re and rapidly de 
wed) yg ye veloping territory for which Billings is 
New York Furniture Warehousemen’s Association the best distribution center 
Piease mention this paper ; 


























ST. —— MO. —a 










i, ATransfor Company with an Ability fo fo Serve 
. are s Tr. te. I 5 Nine Freight Depots; One Mile of Platforms 


More than 250,000 Square F eet af ‘ree | 
| and Way house Space 








tate 
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We af 
the pron 
for distr iF on 
points beyond. 
Columbia | 
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) from St. Louis to the West, Sguthwest a * Trans ¢ er 
and. Southeast. $ = : re ” $a nm : _ ry ton 
Leased Motor Truck $2,000,000 Capital 


Service = By rT , 
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MISSOULA, MONT. | OMAHA, NEBR. [~~ | 


Security Warehouse & Transfer Co. 


(Incorporated) 
Warehousing of every description: Storing, Packing, 
Carting, Shipping. R.R. Siding. Manufacturers’ distribu- 
tors. We solicit your Western Montana shipments. 

















OMAHA, NEBR. | 





Gordon Fireproof Warehouse & 
Van Co. 


Main Office: 219 NORTH 11th STREET 








Six warehouses covering over one city — = 
block. 200,000 square feet of floor space. NEW FIRE PROOF BUILDING 











Four warehouses equipped with auto- 
matic sprinkler systems. 1,500,000 Cubic Feet Storage and Leas- 

ing Space, Sample Rooms, Office 
Warehouses served by private tracks on a oe ‘ho , : 
the C. B. & Q. and the C. & N. W. (joint nadie os cn ill al aaa 
track); and the Illinois Central. All ‘aes 
roads absorb switching charges. ° ) 

oe Mercantile Storage & Warehouse 
Accommodations for brokers, jobbers, Company 
automobile manufacturers and dealers. 
Omaha, Nebraska. 
We Specialize in Merchandise Distribution 
Household Goods Packed, Stored and | 








Forwarded 





OMAHA, NEBR. | 
MOVING — TRANSFER — FORWARDING om 
New York Furniture Warehousemen’s Association. “CITY OF OPPORTUNITY”’ 
Illinois Furniture Warehousemen’s Association. 


MEMBER 
Central Warehousemen’s Club. 
Represented by the 


Pacific Coast Furniture Warehousemen’s Association. 


| Pacific Storage & 
Warehouse Co. 


P} ck 1007-9-11 JONES STREET 


‘ We have studied the problems of the na- 
Y OUT ( onsi nee tional distributor of manufactured articles and 
S merchandise and have both the experience and 


facilities to care for business of this kind in a 

















aiid way that will satisfy the most critical. 

; : ; . Write us about the goods you have to be 
the companies listed in this distributed in this territory and we shall be 
section—They are the “‘live glad to quote prices for delivery, storage or 

— reshipping. 


wires” of the field and will 
h Sicilia MOTOR TRUCK SERVICE—75,000 
andle your shipments SQUARE FEET OF STORAGE SPACE 


promptly and efficiently 





Members of the Central Warehousemen’s Club 























VYriins 
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ATLANTIC CITY, N. J. | 


ELDREDGE EXPRESS and STORAGE 
WAREHOUSE CO. 


Office: 110 N. South Cardina Avenue 
ty Auto Service Heavy Hauling 


, ? ce a er 
it er x 





Inter-Ci 


% L, a . ; 














Railroad 
Siding and 
Storage Yard 


Storage for 
Goods and 
Merchandise 


Piano Moving 


Phone 108 
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NEWARK, N. J. | 














EAST ORANGE, N.J. | Established 1887 





LINCOLN STORAGE W AREHOUSES 


FIREPROOF NON-FIREPROOF MOTOR EQUIPMENT 


Members of New Jersey—New York—Illinois—Southern 
arehousemen’s Associations 


Principal Office, 85 MAIN STREET 





R. T. BLAUV ELT, Pres. 











HOBOKEN, N. J. { 


FREIGHT STORAGE 
5 BLOCKS FROM D. L. & W. FERRIES 





LOW INSURANCE 
RATES ON REQUEST 


HUDSON STORES, INC. 


Office and Warehouse: 
Ferry Street and Park Avenue, Hoboken, N. J. 


Phones—Hoboken 1810-1811-1812 





A New York warehousing service 
without the prices that eat up profits 


The Lyon Storage Company offers full and com- 
plete warehousing service, together with special 
services that clients may desire, at rates that are 
as reasonable as can be found in the Greater New 
York territory. 


The Lyon warehouses in Newark, N. J., 
within a few minutes of any part of the 
New York or Jersey district by truck, 
give clients ample railroad facilities. 
Water transport is as easily arranged. 


The reservoir from which to make East- 
ern distribution logically is Newark. Be- 
sides the unexcelled transportation pos- 
sibilities, Newark is a market from which 
more than a million and a half of people 
are fed, housed, clothed, and maintained 
in business. 


anywhere in this immediate field, or in the great 
Metropolitan District, in short time and at low 
cost. We will be glad to serve you. Wecan save 
you money. Write for information. 


LYON STORAGE COMPANY 
97 Canal Street, Newark, N. J. 





The Lyon Storage Company can put your product - 











NEWARK, N. J. | 


Estab. 1859 J°S- V- Lupo, Pres. & Treas. 


John F. Lupo, Sec. 


JOB De CAMP, INC. 
80 PARK PLACE 


Transfer of Household Goods Storage of Household Goods 
Freight, Heavy Haulage, Mdse., New Autos. Imple- 
Motor Service ments, Yard Storagu. 


Factory Distributors 








N. J. W. A. Member of A. W. A. and N. Y. F. . A. 











NEWARK, N. J. [ 


SHIP TO NEWARK’S 
LEADING FURNITURE WAREHOUSE 


KNICKERBOCKER STORAGE 
WAREHOUSE COMPANY 


JOHN MULLIGAN, Pres. GEO.!L. BARBER, Gen. Mgr. 
100-106 Arlington Street 


ESTABLISHED 1864 





MOVING PACKING SHIPPING 


MOTOR EQUIPMENT 


MEMBERS N. Y. F. W. A. and N. J. F. W,A. 











NEWARK, N. J. | 


The McGANN Co., Inc. 


Offices, 100 Front Street Telephone 1620 Market. 
Merchandise Storage, Trucking and 
Distributors 














NEWARK, N. J. 





F. H. Mooney, President Est. 1882 


? 

Mooney’s Storage Warehouses 
Offices: 556-8 Market Street, Newark, N. J. 
Phones: 4370-1 Mulberry 
Merchandise Storage, Distributors. Centrally located to 


all Railroad Terminals. Daily Motor Service to New York 
City and Vicinity. 











TRENTON, N. J. | 





‘“Expert Service” 


Arcade Express & Storage Co. 


Harry A. Douglass, Prop. 
Merchandise and Furniture Storage Warehouse 


Distributors and Forwarders 
In Main Business Section of City 


Motor Van Service 
13-17 East State Street, Trenton, N. J. 
Bill via any R. R. 
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TRENTON, N. J. | 





Petry 
Express C& Storage Co. 


(INCORPORATED) 


STORAGE WAREHOUSES 
MERCHANDISE and HOUSEHOLD GOODS 
MOVERS—PACKERS—SHIPPERS 
MOTOR VAN SERVICE 


j 


Carloads Distributed. Manufacturers’ Distributors. 
Members N. Y. F. W, A. and I. F. W. A. 














ALBANY, N. Y. | 





SECURITY 
STORAGE & WAREHOUSE CO., INC. 


Jas. G. Perkins, Custom House Broker 
1 DEAN STREET 
Storage, Transferring and Forwarding 
Direct Track Facilities Pool Car Distribution 














BINGHAMTON, N. Y. | 








THREE 
WAREHOUSES 
33 Years in Busi- 
ness 





Merchandise COLE @ GRAY 

‘ : : @ LOM TA Mov! 
Distribution |Beereteeess 
_ BecHamTow N.Y & 


oe 


and Pool Car 
Shipments Given 
Especial 
Attention 


Storage of House- 
hold Goods, 
Merchandise, 

Implements and 
Machinery. 














Auto Trucks 
Heavy Haulage 


COLE & GRAY 





2p3 State Street 


Binghamton, N. Y, 








BINGHAMTON, N. Y. | 
| MOLLEN TRANSFER & STORAGE CO. 


—P,. O. Box 872— 
TWO WAREHOUSES 
SIDING ON ERIE 
Merchandise Distribution—Poo]l Cars—also all classes Transfer Work. 
Chamber of Commerce—lIllinois and New York 


Members Furniture Warehousemen’s Association. 
American Warehousemen’s Association. 








WE SPECIALIZE IN 











BINGHAMTON, a: Was | Member Chamber of Commerce 


JOHN B. SOUTHEE 


STORAGE WAREHOUSE AND VAN OFFICE 


MOVING AND TRUCKING OF ALL KINDS 
178 STATE STREET 





Office Phone 1366 Residence, 
60 Moeller St. 


House Phone 1799 














| If Your City Isn’t 
| Represented Here 


Put it on the shippers’ map by 
inserting your card in this space. 
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BRONXVILLE, N. Y. | 


Gramatan Warehouse 





New, Modern and Up-to-Date Furniture 
Warehouse Under Construction 


ORDERS ACCEPTED FOR COMING SPRING 


PACKING—MOVING—STORAGE 
R. R. Siding om N. Y. Central R. R. 
Telephones: 


Day—Bronxville 1456 
Night—Mt. Vernon 328-M 


FRANK B. VALENTINE 
MANAGER 











BROOKLYN, WN. Y. [ 









ong Distance Phones 


Cable Address, Jenkinlis 
3100-3101-3102 Bedford 


Western Union 


fim Kong 
Tn 
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ABSOLUTELY FIREPROOF 





| Long Island Storage Warehouses 

| Nostrand and Gates Avenues 
BRANCH WAREHOUSES 

f 881-891 Park Avenue 781-789 Kent Avenue 


To save delay in consignments for delivery to any part of 
New York City or Brooklyn, mark goods in our care to "Rastern 
District Terminal, Brooklyn.” This is the center of Greater 
New York—no delay due to congestion. 


Try shipping this way. We know 








~ 





BROOKLYN, N. Y. | Established 1889 


Chas. D. Strang’s 
Montauk Storage Company 


195 So. PORTLAND AVE. 


Send your’ shipments to Brooklyn in my care. 
Both your customers and yourself will receive 
prompt, careful and courteous attention. 





Storage, Moving, Packing and © 
Shipping of Household Goods. 


I. F. W.A. 


N. Y. F. W.A. S.F.W.A. 

















YIM 


20 
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BUFFALO, N. Y. | 











WE WILL LOOK AFTER YOUR INTEREST AT BUFFALO After 


25 Years’ Efficient Service 


We have just completed a 


SEVEN STORY 


“UP TO DATE” 


FIRE PROOF 
WAREHOUSE 


The best in existence to-day; the last 
say in storage warehousing up-to-the- 
minute, 


NOW 


With our trained corps of experienced 
and expert workmen, our five ware- 
houses, our large fleet of auto moving 
van trucks, and unequalled facilities - 


WE ARE AT YOUR SERVICE 





‘. eo  : 
ko se Tr. : 
at tee 


EXPERTS in storage, moving, packing 


descripition. 








Members of Buffalo Chamber of Commerce, Illinois Furniture Ware- 
housemen’s Ass’n, New York Furniture Warehousemen’s Ass'n. 


and solicit your Buffalo shipments. 


and shipping household goods of every C oO / d S p Y1 in g s to ra g e G om pany 


J. W. POWELL & SON, Props. & Mangrs. 








BUFFALO, N. Y. [ 





BUFFALO 
STORAGE & CARTING COMPANY 


STORAGE, TRANSFER AND 
FORWARDING 


Warehouse on New York Central Tracks 








ELMIRA, N. Y. | 











BUFFALO, N.Y. [ 


O. J. GLENN & SON 


Everything in the Line of Moving, 
Carting, Packing, Storage 


20446 TERRACE STREET 





OFFICE: 








WE SHIP SUDDEN 
Located Main Line—D. L. & W. R. R. and 
Erie, Pa., L. V. railroads. 
DISTRIBUTING AND WAREHOUSING 


Best Warehouse in the Southern Tier. 
Low insurance. 


Reference: Second National Bank, 
Chemung Canal Trust Co. 
and many mercantile houses. 


JOSEPH BIMBERG SONS 


Elmira, N. Y. 














BUFFALO, N.Y. | 


Monarch Storage & Warehouse Go,, Inc. 
“SERVICE” 





286-308 Elm St., Buffalo, N. Y. 


In distribution of goods for National Merchandisers. 











If the City to whined you are ship- 
ping is not represented in this list, 
choose the nearest as the geographi- 
cal arrangement will help you. 

















ELMIRA, N.Y. 





Elmira 
Storage & Sales Co., Inc. 


BEST DISTRIBUTING POINT in Western New 
York and Pennsylvania. 

Warehouse, 50,000 square feet floor space, can ac- 
commodate 100 cars of merchandise. 

Free switching privileges D., L. & W.; Erie, Penna., 
and L. V. railroads. Switch enters building;- can 
load and unload under cover. 

General Merchandise and Storage. 
and Transferring a specialty. - 

Competent help in office and. ccsiubinaciti We can 
be used as a branch house at no extra expense. 


- We do.-our own trucking. .. eee ee 


Forwarding 
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FLUSHING, N.Y. | 
Blackham Storage & Trucking Co. 


INC. 


We doa general storage, moving, carting and 
packing business covering Flushing and 
Long Island. Try our service, you'll like it. 


OFFICE: 72-74 GROVE ST., FLUSHING, NEW YORK 

















GLENS FALLS, N. Y. | 


H. A. STEVENS & SON 


Furniture and Merchandise Storage. 
and Long Distance Moving Packing, Crating. 





Local 





_ May, 1920 





NEW YORK, N.Y. | 
“Every Room is an Actual Vault” 


Atlas Fireproof Storage 
Warekcuse Co. 
157 159 West 124th Street (near Seventh Ave.) 


Moving—Packing—Storing—Shipping 
A terminal of every railread in immediate 
vicinity. Bill “Harlem Terminal.” Auto- 
mobiles taken in dead storage. 

Consign your shipment to us for proper 
attention. 





VOA 




















NIAGARA FALLS, N.Y. [~ 


WILLIAM YOUNG 


TRANSFER AND STORAGE OF 
HOUSEHOLD GOODS 


MACHINERY AND SAFE MOVING A SPECIALTY 
*“Unexcelled SERVICE” 


NYFWA 








NEW YORK, N. Y.] 














NEW YORK, N. Y. [ 


| Chelsea F ireproof Storage Warehouses, Inc. 
COMPLETE SERVICE TO SHIPPERS 
Storage, Moving, Packing, Shipping, Express 








and General Trucking 
2 E> | 
Ship to the RCSB B Equipped 
Chelsea Sp eS) el | for prompt 
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Our Harlem Warehouse 


Chelsea Fireproof Storage Warehouses, Inc. 
LOUIS SCHRAMM, Pres. WM. F. HAHN, Secy and Treas. 
Main Office Harlem Branch 
426-434 West 26th St. 112-120 West 107th St. 
Members of 


New York Furniture Warehousemen’s Association 
Illinois Furniture Warehousemen’s Association 
The Merchants’ Association of New York 








& o~ 
“4B gut? ° 


MORGAN c& BROTHER 


Storage Warehouses 
ard Motor Vans 





MOVING STORAGE PACKING 





Our reputation in handling collections on consign- 
ments is your guarantee in selecting us as your 
correspondent in New York City 


Furniture and Works of Art Boxed 
and Shipped to al] Parts of the World 


230-232-234-236 WEST 47th STREET 
erin ee Near Broadway 
Cable Address: MORGANWARE 


- Members: 
New York Furniture Warehousemen’s Association 
Illinois Furniture Warehousemen’s Association 
Van Owner’s Association of Greater New York 

















dn 





NEW YORK, N. Y. | 
Mott Haven Storage Warehouse Co. 


Fireproof and Non-fireproof Warehouses 
Factory Distributors — Motor Service 


Adjacent to all Bronx Terminals. Economic and 
' Satisfactory Service 








THIRD AVENUE AND 140th STREET 














NEW YORK, N.Y. { 
Julius Kindermann & Sons 


Three lage fireproof storage warehouses adjacent 
to Washington Heights and all counties 
in Westchester section 


1360-62 Webster Avenue, near 170th Street, Bronx 














If Your City Isn’t 
Represented Here 


Put it on the shippers’ map by 
inserting your card in this space. 
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NEW YORK, N. Y. | 


May, 1920 
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Largest Bonded and Free Warehouse 
and Pier System in the Western 
Hemisp 
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Occupying approximately 214 miles of the Brooklyn 
waterfront. 





159 BONDED AND FREE WAREHOUSES having a stor- 
age capacity of 65,435,000 cubic feet or 116.2 acres of 


floor space. 
34 PIERS 
20 MANUFACTURING BUILDINGS 
3 RAILROAD TERMINALS 
Buildinys for lease with lighterage and railroad facilities 


New Yorx« Jock (omMPANY 


44 Whitehall Street, New York 


Calendar showing map of New York Harbor sent on request 











NEW YORK, N.Y. | 








A Room for Every Load of Furniture 


The Tiffany Fireproof Storage 


Warehouses 
1133-35 Tiffany Street, Bronx 


When consigning your goods to the Bronx, ship 
to us. We are conveniently located near all rail- 
road terminals. 

Efficient service, our motto. 


Packing — Shipping — Crating. 


Members of 
N. Y. F. W. A. V. O. A. of Greater New York. 
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NEW YORK, N. Y. | 











Phone Spring 8732-8733 


North River Warehouses, Inc. 
606-608-610 Washington Street, New York City 


Merchandise Storage and Distribution 
Centrally Located To All RR Terminals 








ROCHESTER, N. Y. _J arthur S. Blanchard, President and Treasurer 








Blanchard Storage Co., Inc. 
ovine HOUSEHOLD GOODS: = Aixckiné 
Rochester ‘‘Chief’”? Rug and Carpet Cleaners 
Allen and N. Washington Streets 


Members New York and Illinois Furniture Warehousemen’s Association 











ROCHESTER, N. Y. | 








Storage, transfer and forwarding of general merchandise. Only ware- 
house situated in center of city on N. Y. C. R. R. siding. Equipped 
with sprinkler system. Lowest insurance rates. 


MONROE WAREHOUSE CO., INC., 


55-83 Railroad Street Rochester, N._Y. 








ROCHESTER, N. Y. | 











ROCHESTER CARTING Co. 


Members New York Warehousemen’s Association 
Distributers of Car Load Freight 
Unsurpassed facilities for Storing, Transferring and Forwarding 
Merchandise and Household Goods 
Two Large Storage Warehouses 


162-1644 ANDREWS STREET 7 








ROCHESTER, N.Y. | 

















NEW YORK, N. Y. | 








Vandam Warehouse Co., Inc. 


General Offices—No. 29 Broadway 
NEW YORK CITY 





Phone Whitehall-353. 





8 CITY WAREHOUSES 





also 


Waterfront Pier and Warehouses: 
MARINERS HARBOR, STATEN ISLAND 








JOSEPH A. SCHANTZ 
COMPANY 


173-219 CENTRAL AVENUE 








ae p 
i en 


a" 





We have every facility for handling your Rochester shipments 


Two Fireproof Warehouses 
Two Non-fireproof Warehouses 
Large Fleet of Modern Motor Vans 


By mailing your Rochester bills of lading to us you are 
guaranteeing the most prompt and courteous service to 
your patrons. You are also protecting your own in- 
terests, because we will return all collections promptly 
and watch the details carefully. 


Member of New York Furniture Warehousemen’s Assn. 
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SCHENECTADY, N. Y. | 


SCHENECTADY 


is a natural Distributing Center. We make a 
specialty of L. C. L. Forwarding and Distribu- 
tion of Pool Cars. 

Two up-to-date Warehouses. Track con- 
nections with all Railroads entering City. 

Storage of Household Goods, Merchandise, 
Implements, Yard Storage. Heavy Haulage. 
Motor Service. 


SCHENECTADY STORAGE & 
TRUCKING COMPANY 

















SYRACUSE, N. Y. | 


Flagg Storage Warehouse 


TWO FIREPROOF WAREHOUSES 


STORAGE OF GENERAL MERCHANDISE 
and HOUSEHOLD GOODS 
We are in position to render quick and efficient 
service. 


Centrally located to all jobbers and freight 
houses. 


Correspondence Solicited. 











100 Townsend St., Syracuse, N. Y. 














SYRACUSE, N.Y. | 





King Storage Warehouse, Inc. 


Opposite N. Y. C. West St. Station 














COMMERICAL and FURNITURE 
STORAGE 
PRIVATE RAILROAD SIDINGS 


DISTRIBUTING SERVICE 

Carload or less carload shipments will receive prompt and care- 
ful attention. This branch of warehousing has been a specialty 
with us for over twenty years. We maintain our own delivery 
service. HOUSEHOLD GOODS 

We solicit your Syracuse business. Motor delivery service. 
Careful attention to collections. Satisfaction to yourself and 
customer guaranteed. 


FOR SAFETY WE SHIP ate IN THE KING SHIPPING 





- May, 1920 





SYRACUSE, N. Y.| 





Merchandise 
Distribution 
Given 
Especial 
Attention 


Storage of Household Goods, Merchandise and Machinery 


IF YOU WANT REAL SERVICE—TELL ME 
YOUR REQUIREMENTS 


HOOKWAY’S 


Storage Warehouse 





725 E. Water St. 














SYRACUSE, N. Y. | 









cons SIGN your Syracuse shipments 
of merchandise or Household 
Goods to us. Railroad siding in con- 
nection with our warehouse. 


Mail bills of lading direct to us. We make 
no charge for collections and remit promptly. 


A big transfer job does not stagger us. We 
own and operate a fleet of auto trucks to facili- 
tate modern and reliable service. 


Yours for Co-operative Service 


SYRACUSE FURNITURE & 
FORWARDING CO., Inc. 


270-272 James St., Syracuse, N. Y. 
STORAGE PACKING SHIPPERS AGENTS 











TROY, N. Y. ye | 


EMPIRE STORAGE WAREHOUSES. 


TROY, N. Y. 
GENERAL STORAGE AND DISTRIBUTING 

















—— EE 





If Your City Isn’t 
Represented Here 


Put it on the shippers’ map by 
‘inserting your card-in this space. 
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UTICA, N.Y. | 


Consign Utica Shipments 


to 


JONES-CLARK TRUCKING AND 
STORAGE CO., Inc. 


127-135 Hotel St. 


SPECIAL ATTENTION given to Mer- 
chandise Distribution and Pool Car Ship- 
ments. Storage of Merchandise, Furniture, 
New Autos and Machinery. 


MEMBERS NEW YOR K AND ILLINOIS ASSOCIATIONS 


U. S. C. Bonded 
Bill Via N. Y. C., D. L. & W., N. Y. O. & W. 














UTICA, N.Y. 
UTICA 


CARTING & STORAGE COMPANY 


Storage, Trucking, Forwarding, 
Shipping, Rigging, Transferring, 
Distributing, Checking, Packing 


MOTOR VANS FOR LONG DISTANCE 


Members New York and Illinois Associations. 














RALEIGH, NORTH CAROLINA | 





Carolina Storage & Distributing Co. 
Raleigh (Bonded) 
We store, reship and distribute all classes of freight. 
brick warehouses located on railroad tracks. 


excellent railWway service. 





point for this territory. 


North Carolina 
Modern 
Pool car dis- 
tribution a specialty. Being centrally located, reaching a popu- 
lation of over 1,500,000 within a radius of 100 miles, and having 
Raleigh is most logical distributing 








MINOT, N D. 


CONSIGN YOUR SHIPMENTS TO 
THE MINOT WAREHOUSE & STORAGE 
FACTORY DISTRIBUTORS 


Household Goods and Merchandise Stored. Reinforced 
concrete building with brick walls and hollow tile inner 








walls. . 
PRIVATE TRACKAGE MOTOR EQUIPMENT 


CINCINNATI, 0. | | 








STORAGE 


Fireproof and Non-Fireproof 
Business Established in 1867 and built up by 


A SERVICE THAT SATISFIES 


Prompt Deliveries by Motor 
Complete Transfer Facilities 


Member 
of 
New York Furniture 
Warehousemen’s 
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CANTON, OHIO | 
CUMMINS STORAGE COMPANY 


STORAGE, DRAYING, PACKING AND 
FREIGHT HANDLING A SPECIALTY 


Unsurpassed Facilities for Handling Pool Cars 


310 EAST NINTH STREET 

















CINCINNATI, OHIO | 





ember Chamber of Commerce 


HAULING and STORAGE 


Teams and Motor Truck Service—Pool car distributors— 
Warehouse on the Pennsylvania Railroad. Merchandise 
delivered, reshipped and stored. 


Wallace Transfer & Forwarding Co. 





222 & 224 East Front St. 

















“STACEY FIRST” 

















SERVICE 


FIREPROOF AND NON-FIRE- 
PROOF WAREHOUSES 


MODERN. MOTOR 
VAN EQUIPMENT 


RELIABILITY 


Established 1891 Investment $250,000 


Your interests carefully protected 


STACEY STORAGE CO, 
2333 Gilbert Avenue 
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= |. KNICKERBOCKER LINCOLN FIREPROOF 

= STORAGE CO. STORAGE CO. 

= 7724 DETROIT AVE. 5660-5704 EUCLID AVE. 
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= LAKE SHORE MOVING : SCOTT BROS. FIRE- 
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FIREPROOF WAREHOUSES GIVE BETTER PROTECTION. WE HAVE THEM) 
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The 
NEAL FIREPROOF 
STORAGE CO. 
7208-16 EUCLID AVE. 





5 LARGE WAREHOUSES 


va 


\ 
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The 
EUCLID AVE. FIRE- 
PROOF STORAGE CO. 
11605-09 EUCLID AVE. 





. 
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The 
REDHEAD 
STORAGE CO. 
2041 EAST 105TH ST. 


HOUSEHOLD GOODS EXCLUSIVELY 


~ 














XX 


WINDERMERE 
TRANSFER, MOVING 
AND STORAGE CO. 
14136 EUCLID AVE. 
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CLEVELAND, OHIO | 





SERVICE IS THE THING 
For You and Your CLEVELAND Customers 





LET US SERVE THEM AS 
THEY SHOULD BE SERVED 





Our Equipment—Fireproof and 
Non-Fireproof Storage. Motors 
and Horse-Drawn Vans. 


Our Organization is complete and 
is more than ample for the largest 
and most difficult proposition. 


We Conserve Your Interests 


THE CENTRAL STORAGE 
W AREHOUSE Co. 


1843 East 55th Street 
5601 Hough Avenue 














CLEVELAND, OHIO | 





THE 
CLEVELAND 
STORAGE CO. 


Established 1883 


Offices: Guardian Building 


Mercantile Storage Only 


Pool Cars for Distribution 
and Reshipment 


Convenient to Business and Shipping District 


LOW INSURANCE RATES 
Sprinkler System 


3 Warehouses, Private Siding, 
CC. Cao oe. 


Under Railroad Rules in effect October, 1918, 
all roads absorb carload switching charges. 
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3,000,000 cubic feet General Storage and 
Leasing Space. 


1,250,000 cubic feet Cold Storage Space. 
62 Car Capacity at one time. 
New, Fire Proof Building 


SERVICE 


Is all we have to sell. 


We solicit your business 


Ninth Street Terminal Warehouse Co. 
WM. J. HOGAN, President 


Cleveland, Ohio 














‘ COLUMBUS, OHIO| 





THERE IS 
NOTHING TOO LARGE 
NOR TOO SMALL 
FOR US TO HANDLE 


THE BUCKEYE 
TRANSFER & STORAGE COMPANY 











COLUMBUS, OHio §=—r[ 





Safety First 


The Fireproof 


Warehouse & Storage Company 
1018-30 North High Street 
Columbus, Ohio 


TRANSFERRING — STORING — PACKING 


We have one of the finest warehouse plants in the state; being 
steam heated throughout, equipped with a sprinkler system, abso- 
lutely fireproof. The cheapest rate of insurance. Located handy 
to all railroads, we are able to deliver the best service obtainabie 
anywhere. We solicit your Oe ee to our city and assure 

















you we will reciprocate. DOLLE, General Manager. 
Motor Truck Service 
Vaults for Valuables Private Rooms 
COLUMBUS, OHIO | THE 





KUTSCHBACH-MCNALLY Co. 


Complete Facilities for Storing and Forwarding 
HOUSEHOLD GOODS and MERCHANDISE 


Siding on Pennsylvania Tracks 


Manufacturers’ Distributors MOTOR Equipment 
Member Interstate Warehousemen’s Association .. 























May, 1920 DISTRIBUTION 
COLUMBUS, 0.| 
The Merchandise Storage Co. 


Distributing & Warehousing Merchandise Only 
Located on Big 4 Tracks 
W. W. FAIRCHILD, Mer. 


Office and Warehouse, 33 Vine St. 





& WAREHOUSING 87 





TOLEDO, OHIO | 





THE GENERAL 
5 FIREPROOF STORAGE CO. 
651-655 STATE STREET 
Household Goods Exclusively 


Illinois Furniture Warehouse Association 


Members: - fer 
American Warehouse Association 








-_- .* 








DAYTON, OHIO 
THE LINCOLN STORAGE Co. 


“Fireproof” 
BIG 4 TRACK IN BUILDING. Members N. Y. & I. F. W. A. 


313-315 EAST FIRST STREET 


A. B. Compton, Vice-President 











DAYTON, OHIO | 
THE UNION STORAGE CO. 


U. S. BONDED 
BAINBRIDGE, BACON & STATE STREETS 
MERCHANDISE STORAGE TRANSFER DISTRIBUTION 














MANSFIELD, OHIO | 


THE COTTER 
TRANSFER AND STORAGE CO. 


FIREPROOF AND NON-FIREPROOF 
WAREHOUSES 





Furniture and Merchandise Storage 





Motor Trucks Heavy Hauling Distributing 


The Cotter System 


Members New York, Illinois and American Warehousemen’s Assns. 


| 
| 
| 
| 











SANDUSKY, OHIO | 
The Island & Terminal Transfer Co. 


JOHN A. MILLOTT, MG 
TRANSFER, DRAYAGE and ‘STORAGE 
New Three-story Fireproof Building, also Non-fireproof 
Buildings 
MERCHANDISE AND HOUSEHOLD GOODS 


Complete Distributing Steamboat Landing and 
Facilities Railroad Siding 














SPRINGF IELD, OHIO | Bill All Shipments for Springfield, Ohio, to 


WAGNER 
FIREPROOF STORAGE & TRUCK CO. 


Siding on Pennsylvania Lines 


Complete Facilities for Distribution of Pool Car Shipments 
Moving—Packing—Shipping—Storing 
Househvld Goods and Merchandise 














TOLEDO, OHIO [— 


DEPENTHAL 
TRUCK & STORAGE COMPANY 
108 SUMMIT STREET 


Member of New York, Illinois, and Southern Furniture 
Warehousemen’s Associations 

















TOLEDO, OHIO TT TOLEDO 


MERCHANTS’ DELIVERY COMPANY 
128 SUMMIT STREET 
AUTO SERVICE—FIREPROOF STORAGE 
Household Goods and Automobiles Moved, Packed, Shipped one 


Stored. Safes, Boilers, Machinery and Smokestacks Mov 
100% SERVIC= 
Reference: Second National Bank, or any bank in Toledo 











YOUNGSTOWN, OHIO | 





Dc MOVE ANYTHING ANY YWHERE 


ic iw FREDRICK’S TAXICAB #0 


TRANSFER CO. 


BOTH PHONES 2147 YOUNGSTOWN, OHIO. 





Local and Long Distance Hauling 
Manufacturers’ Distributors Carload Distribution 











ZANESVILLE, OHIO. = [7 


ALBERT ADAMS 


STORAGE AND TRANSFER CO. 


25-29-33 Ninth St. 
Merchandise and Household Goods 
Manufacturers’ jan Carload Distribution 
50,000 vinci sivsach of Floor _— 

















CLINTON, OKLAHOMA 
100 miles from any other jobbing center. 


WESTERN OKLAHOMA 
Clinton is the junction point of CRI& PC& OW, St. L& SF 
and K CM & O Railroads. 
No better point for distribution. 
No better facilities than ours. 


CHURCH WAREHOUSE & TRANSFER CO. 


All kinds Transfer and Storage. 





Distributors for 








If Your City Isn’t 


Represented Here 
Put it on the shippers’ map by 
inserting your card in this space. 
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OKLAHOMA CITY,OKLA. {|  , HARRISBURG, PA. | 


Fireproof ey’ 4% <— nS bes MONTGOMERY & CO. 





Warehouses for STORAGE WAREHOUSES 


Household Merchandise Storage—Transferring—Forwarding 
Goods and Direct Track Facilities Pool Car Distribution 

° Members A. W. A. and American Chain of Warehouses 
Merchandise. 











Members of I. F.W.A., 


OIL CITY, PA. | 


New York, American “gam == heb bie bette 
Chain, Central, South- , ‘i e 





CARNAHAN 


Wal Peete yr 
} ga " TRANSFER & STORAGE COMPANY 


R. C. LAY, Proprietor 


O.K. TRANSFER & STORAGE Co. Piano Moving a Specialty 


A. C. WEICKER, President Distributing and Forwarding Agents; Packing 
Fireproof Warehouse 
































TULSA, OKLA. | LANCASTER, PA. | 
Tulsa Warehouse Company KEYSTONE STORAGE COMPANY 
| Inc. $200,000 STORAGE—DISTRIBUTORS—FORWARDERS 
Our business is your business in Tulsa. Merchandise and Household Goods 
We store your merchandise. MANUFACTURERS’ DISTRIBUTORS MOTOR SERVICE 
We look after your shipments. Siding on P. R. R. and P. & R. 
We collect your drafts and accounts. 








We distribute your samples. 

We make you reliable credit reports. PHILADELPHIA, PA’ 
We trace your cars and save you demurrage. re 
We furnish offices for rent to our patrons. 

We loan you money on your warehouse receipts. 

We give you real service promptly. 

If there is anything else we can do for you, our services 
are at your command. 


ORRA E. UPP, President and Manager. 

























‘WAREHOUSE 


Member Pennsylvania, 
New York, Illinois, 
and Southern Furniture 
Warehousemen’s Asso- 
ciations 


ERIE, PA, J ERIE STORAGE 


Office and Warehouse: 


STORAGE & CARTING COMPANY Market and. Thirty-sev- 


Philadelphia, Pa. 
1502 Sassafras Street Members of A. W. A., vaniins 
_LF.W.A NY. F. W.A., 


Chain & Am IS ; = LESS Ronen A Rony =e 
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ides for handling shipments cf 5 | “Stodeneploatguiigtomondes (i 

household goods and merchan- 9 a eee on - safeguarding the interests of the 0) 

dise. Branch house service for . 9 upping warehouse, prempt remittance of collections, (9 

manufacturers. yy fai: charges and treatment to customers, and to all— we 

Q courtesy. .) 

0 U 

S|  @We solicit your Philadelphia shipm rR 

HARRISBURG, PA. | | * y ite digueat. f 

NR For West Philadelphia and general city delivery con- 7 

( sign C. L. and L. C. L. shipmentse—P. R. R., 30th ( 

ve and Market Sts. Station; B. € O. *R. R., 24th and A 

| 0 Race Ste. Station; P. & R. Rwy., 23rd and Arc® Sts. 6 

) Station. Vv, 

| SSS SSS SSS SS 

Pool Cars ®& 

Received-Checked-Distributed ; 





and 


Forwarded in Less Than Car Lots If Y our * ity Is n’ ‘ 


ee | Represented Here 


Sidings Harrisburg, Pa. 
Put it on the shippers’ map by 
inserting your card in this space. 
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PHILADELPHIA, PA. [| 





We Stand for a Square Deal 


International Warehousing Co. 
General Storage 


Delaware Ave., Queen and Swanson St. 
Forwarding & Distributing 


P. R. R. Siding 
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PHILADELPHIA, PA. | 
OUR HOBBY 


is the distribution of goods for 
National Merchandisers 


North Philadelphia Storage Co., Inc. 


SHIBE BALL PARK 














PHILADELPHIA, PA. Established 1883 





Merchants’ Parcel 
Delivery Co. 
1132-34 Race St., Philadelphia, Pa. 
Deliver in Philadelphia and Camden, N. J. 


Special Prices on Samples, Advertising Matter, Calen- 
dars and Publications 














PHILADELPHIA, PA. | 














Our large fleet of motor trucks enables us to ren- 
der quick and efficient service to your patrons. 


We are accessible to all depots and suburbs of our 
city. Our warehouses are within two blocks of North 
Philadelphia Station of the Pennsylvania Railroad 
and the 12th and York Streets Station of the Phila- 
delphia & Reading or the Baltimore & Ohio. 


Collections through our office will assure prompt 
returns. 


Fireproof and Non-Fireproof Warehouses 


Miller North Broad Storage Co. 


2709-2721 North Broad Street 

















PHILADELPHIA, PA. | 





PENN 
STORAGE & VAN COMPANY 
2136 MARKET STREET 
“Let Wightman do it”’ 











PHILADELPHIA, PA. | 





Philadelphia Local:Express 


1004 1026 Spring Garden Street 


Manufacturing Distributors 


Philadelphia, Germantown, Chestnut Hill, 
Camden, N. J., Frankford 











PHILADELPHIA, PA. | 
Consign Your Philadelphia Shipments to 
The Safety Storage Van and Packing Co. 


Established 1884 
3712-3714 Market Street 


Motor Truck Moving—Storage—Domestic and 
Foreign Packing 














PHILADELPHIA, PA. | 





ESTABLISHED 1903 


TROTH 
MODEL WAREHOUSES 


MANUFACTURERS’ 
DISTRIBUTORS 


Direct delivery service throughout Philadelphia 
and Camden. Correspondence solicited. 


Address 
Office—s5th & Byron Streets, 
CAMDEN, N. J. 











If the City to which you are ship- 
ping is not represented in this list, 
choose the nearest as the geographi- 
cal arrangement will help you. 
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PHILADELPHIA, PA. | 





TERMINAL 
WAREHOUSE 


TRANSFER CO. 


Green Street and 
Delaware Avenue 





PHILADELPHIA 
; Delaware Ave. and Green St. 
Columbia Ave. Warehouse Warehouse 
I511I-1519 Water F 
Household Goods Exclusively Pool “nang imei 
Motor Equipment Manufacturers’ Distributing 


Moving—Packing—Shipping 
9 Warehouses—16 Acres of Floor Space—Trackage Facilities 
for 17 Cars 


Large Organization. Competent Office Warehouse Staff 


Members American Warehousemen’s Association—American Chain of Warehouses 














PITTSBURGH, PA. | 





PHILADELPHIA, PA. 
merc | 


20! CENTURY 7, 


ERE RS as 3 [ will grow four ee E ae 
- more stories . Garage & Stables 


BLANCK’S 
Transfer & Storage Co. 


Moving, Packing and Storage 
MOTOR TRUCK SERVICE—SEPARATE ROOMS FOR STORAGE 






































6344 
Penn 
Ave. 
The location of the 20th Century Storage Ware- 
house Co. surpasses all other warehouses in i “S:. EE, 
Philadelphia. It is absolutely in the center of 
Fireproof Fireproof 











Thirty-two squares east flows the Delaware 
3 ‘ PITTSBURGH, PA. | 





western limits, while Market Street is the axis 

which divides North and South Philadeiphia. HASLEY BROTHERS 
'20° CENTURY STORAGE WAREHOUSE CO. TRANSFER AND STORAGE 
939 So. Canal St., N. S. 


Philadelphia, Pa. 
MOVERS, PACKERS, SHIPPERS OF HOUSEHOLD GOODS 
FIRE PROTECTED STORAGE—MEMBERS A. W. A. 


| the city. 


| River. Thirty odd squares west marks the 
i 


3120-22-21-26-28-30 Market St. 














c 
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PITTSBURGH, PA.| 








ERVICE FO THE 
CORRESPONDENT 


CONSISTS in giving the corre- 
spondence of those we represent 
prompt acknowledgment, safe- 
guarding their interests, mailing 
checks in settlement of accounts, 
and furnishing final reports of 
transactions. 








THIS service also includes an 
element of importance: — the 
handling of shipments upon ar- 
rival in a manner conducive to 
joint customer's approval, whose 
future business we are always 
eager to secure. 


Ship via Pennsylvania to East Liberty 
Station, (Pittsburgh, Pa.) 


Established 1889 











HAUGH & KEENAN 
STORAGE AND TRANSFER CO. 


CENTRE AND EUCLID AVENUES 














PITTSBURGH, PA. | 





HOEVELER 


WAREHOUSE COMPANY 
MOVERS AND STORERS 


750 MILLVALE AVENUE 




















PITTSBURGH, PA. 


MURDOCH 


STORAGE & TRANSFER COMPANY 


General Office, and Warehouses 
546 NEVILLE STREET 
PITTSBURGH, PA. 
Branch Warehouse, Wilkinsburg, Pa. 
Murdoch Means Service 














PITTSBURGH, PA. | 


Oakland Ex. & Transfer Co. 


Packers, Storers and Shippers of 


HOUSEHOLD GOODS 
229 ATWOOD STREET 
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PITTSBURGH, PA. | 
J. O'Nert Express & STORAGE 


N. S. PITTSBURGH, PENNA.' 


Furniture and Piano Moving aSpecialty. General Hauling. 


NEW FIREPROOF STORAGE HOUSE 
Separate Rooms 














PITTSBURGH, PA. | 


Building 100 x 125—8 Stories Front 
9 Stories Rear—Garage in Basement—Just Completed 








Shanahan 
Transfer & Storage Company 


Fireproof Storage for Household Goods. 
All Separate—1200 Fireproof Rooms. 
Furniture Moved and Packed for Shipment. 
Motor Vans, Trucks. Special Heated Piano Floor 


Fifth Ave. at McKee Place 
(Next Door to You) 


Established 1865. Over 50 Years 











PITTSBURGH, PA. | 


| WEBER 


EXPRESS & STORAGE COMPANY 
GENERAL HAULING 
Moving, Packing and Storing of Furniture and Pianos 


4620 HENRY STREET 











— —_— er ere or -- 








SCRANTON, PA. | 










focal & Long Distance Hauling 

Manufacturers’ . Distributors— 
Carload Distributions 
R. F. POST ESTATE. 
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SCRANTON, PA. CHATTANOOGA, TENN. | 


Established 1894. 
-BARRE, PA. 
WILKES-B 2 “He Profits Most Who Serves Best”’ 


(Rotary) THE CHATTANOOGA 









































The Quackenbush TRANSFER & STORAGE CO. 
Wa re h ouse & O Fireproof Warehouse 
Incorporated Furniture Merchandise 
Warehousing of every description. Storing, Packing . 
Carting, Shipping. R.R. Siding. Manufacturers Paced Get Tepes 
Distributors Heavy Hauling 
Correspondence Solicited 
Wilices. Slane ‘Bo Scanten Po Motor and Horse Drawn Equipment 
; NASHVILLE, TENN. | 
lf Your City Isn't E. M BOND 
Represented Here FIREPROOF STORAGE CO. 
Put it on the shippers’ map by HOUSEHOLD GOODS AND MERCHANDISE 
° ° ° ° Modern Fireproof Building 
inserting your card in this oe. Private Siding With All Rail Connections. 


























PROVIDENCE, R. I. {- 


CADY MOVING & STORAGE CO. lf Your City Isn’t 


STORAGE WAREHOUSES Represented Here 


Household Furniture and Pianos Pp : h h; . b 
Packing, Crating and Shipping. , ut it on the s ippers Map Vy 
62 to 70 Dudley Street. inserting your card in this space. 


























PROVIDENCE, R. |. | 


Wm. M. Harris, Jr., Treasurer and General Manager. W. P. MacDonald, Superintendent. 








TERMINAL WAREHOUSE CO. OF RHODE ISLAND 


Allen Avenue, foot of Oxford Street on Providence River 
PROVIDENCE, RHODE ISLAND, U. S. A. 


Several Acres of Yard Storage—Sidetrack Capacity 75 Cars— 
Also the most modern Storage Warehouse in New England. 


Lowest Insurance Rates Shipping Directions: Good Depth of Water 
Direct Track Connection South Providence Weighing, Sampling and Shipping 
N. Y., N. H. & H. R. R. Rhode Island by Experts permanently employed. 


Our Location centre of the Manufacturing Industries of N ew England 
Deliveries either by Rail or Motor Trucks from our location to most any point in New England 
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BEAUMONT, TEXAS [- FORT WORTH, TEXAS | 


BEAUMONT BONDED 
WAREHOUSE CO. 


WE DO POOL CAR DISTRIBUTING, MOVING, PACKING, 
SHIPPING AND STORAGE. 














Long distance hauling by Motor Trucks. 50,000 feet 
storage space. R. R. track in building—no charges for 














switching. | . 
BEAUMONT, TEXAS Binyon-O’Keefe 
Fireproof Storage Company 
DALLAS, TEXAS Est. 1875 





CARLOAD DISTRIBUTION & STORAGE Your consignments to Fort Worth 
. will receive intelligent service. We 


ee have a siding on the Rock Island Rail- 
road with free switching from all lines. 


Merchandise and Household Goods Fireproof warehouse, 90,000 sq. ft. 


yard storage, factory distributors. 


The Inter-State ahem 


Illinois Furniture Warehousemen’s Association 


ca 
Forwarding Co. Southern Furniture Warehousemen’s Association 


Central Warehousemen’s Association 











Cor. Elm & Jefferson St. 
The Center of the Wholesale District 








FORT WORTH, TEXAS | 











. a ae Fort Worth Ware- 


on T. & P. R. R. Capacity Unloading 12 
Cars Per Day. 
house & Storage Co. 


INCORPORATED 





Maintains an organization for service in all branches of 
Warehousing and Distribution 








W. I. FORD and R. E. EAGON : Merchandise Distribution, General Storage 


Associate Managers ! _ Manufacturers’ Representative 











EL PASO, TEXAS | 
PRIVATE SIDING WITH ALL RAIL 


WESTERN 
CONNECTIONS 


TRANSFER & STORAGE COMPANY 
1125-31 TEXAS STREET 


ONLY FIREPROOF STORAGE IN EL PASO 


Forwarders and Distributers—Trucking of all kinds—Distribution 
Cars a specialty—Warehouse on Track 





Fort Worth with its sevenicen railways is the logical 





distributing center for Texas and the Southwest. 








THE PURCHASING POWER 


of the field carried by . 


Distribution and Warehouse Absolutely Fireproof Warehouses 


is that of an industry with a 
total investment of more than 


$1,000,000,000.00 
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SAN ANTONIO, TEX. | 





Established 1880 


AUTO SERVICE STORAGE 


FREIGHT 


OFFICIAL DISTRIBUTORS 
MERCHANTS’ TRANSFER CO. 


SAFETY COURTESY SERVICE 
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CHARLESTON, WEST VA.| 





Mathews Storage & Transfer Co. 


Warehousing—Distributing—Forwarding—Transfer 
Merchatdise—Automobiles—Household Goods 
Brick and Concrete Warehouses—Private Ry. Siding. 
) American Warehousemen’s Ass’n 
Members: ...-++e+- § American Chain Warehouses 
Motor Truck and Team Service. 














WACO, TEXAS | 





MASON 
TRANSFER & STORAGE COMPANY 


217-219 JACKSON STREET 


Merchandise Storage, Forwarders & Distribution Truck- 
ing of all kinds. Warehouse on track. 7 Denby Trucks 








ABERDEEN, WASH. | 














WACO, TEXAS | 


Weatherred Transfer and Storage Co., Inc. 
Modern Warehouse Facilities—Trackage on all roads 
100,030 SQUARE FEET STORAGE SPACE 


We do pool car distributing, moving, packing, shipping, 
storage, long distance hauling by trucks. 











A. A. STAR TRANSFER CO. 


401-403 SOUTH F STREET 
ABERDEEN WASHINGTON 


WE DO EVERYTHING IN THE 
LINE OF MOVING 


Our Hobby Equipped to Handle Distributors of 
CRATING SAFES FREIGHT 
PACKING PIANOS H.HI. GOODS 
STORAGE MACHINERY BAGGAGE 


Consign Your Shipments to Us for Proper Attention 














SALT LAKE CITY, UTAH | 





SALT LAKE CITY IS A 


NATURAL DISTRIBUTING CENTER 


We Make a Specialty 


of Carload Distribution 


——— 


Warehouse and Storage Company 


MERCHANDISE WAREHOUSING AND 
DISTRIBUTION 
COLD STORAGE 


Served by all railroads Salt Lake City, Utah 


142,000 Square Feet of Floor Space 








SEATTLE, WASH. | 


Duggan Transfer 
Company 


SEATTLE TACOMA 
Pool Car Distributors 
Fire Proof Warehouse 














ow, 


SEATTLE, WASH. | 


United Warchouse Company 


eee Fe SEATTLE, WASH. 
Established 1895 df 


GENERAL STORAGE AND DISTRIBUTIN 











EE 








SPOKANE, WASH. | 
McAllister Warehouse Company 
W. E. Burke, Manager 


Commercial Storage and Distributing as You 
, Want It. Your Methods Are Our Methods. 


For satisfactory results ship to us. 














PETERSBURG, VA. 
HOPEWELL, VA. 


Distributing and Forwarding 


POOL CARS 


Furniture stored and crated 


SOUTHERN BONDED WAREHOUSE CORP. 











If Your City Isn't 


Represented Here 


Put it on the shippers’ map by 
inserting your card in this space. 




















0 
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A Well Informed 


Employee Is Your 
Greatest Asset 


O GIVE the service that 
your customers expect and 
are entitled to receive, it is 
essential that every depart- 
ment head in your organiza- 
tion have an intimate knowl- 
edge of modern warehousing. 
This knowledge can best be 
imparted to the various men in 
your organization by having 
them read DISTRIBUTION & 
WAREHOUSING each month. 
On the subscription list of 
DISTRIBUTION & WAREHOUSING 
are many prominent terminal, 
warehouse, manufacturing and 
transportation companies who 
receive regularly several copies 
of each issue for their general 
executives, trafic managers 
and other department heads. 
The subscription price is 
only $2.00 per year ($2.50 
west of the Mississippi). Dic- 
tate the letter now, giving us 
the names and addresses of the 
men in your company who 
should be receiving this publi- 
cation each month. 


DISTRIBUTION & 
WAREHOUSING — 


239 West 39th St., New York, N. Y. 
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resets WASH,| 




















WE OWN BOTH WAREHOUSES 


Established 20 years in Tacoma—and know how to handle your 
requirements 


Storage (bonded and free) Merchandise and H. H. Goods 
Moving and Packing by Experts C.L.&L.C. L. Distribution 
ollections Remitted Promptly 





We Solicit Your Business 











TACOMA, WASH. | 


PACIFIC STORAGE and 
TRANSFER CO., Inc. 


Merchandise and Furniture Storage 
Distributors and Forwarders 


Merchandise and Furniture 
SEND YOUR POOL CARS IN OUR CARE 





Auto Truck and Transfer Service 


N. P. RY. SIDE TRACKS 
BROADWAY AND 17th STREET 














YAKIMA, WASH, ] 


MILLER & LENINGTON 


— CON TRACTORS 
DISTRIBUTING and FORWARDING AGENTS 


{TRANSFER—STORAGE—WAREHOUSING 








Motor Trucks and Team Equipment for All and Every Kind of 
Hauling 


SHIP IN OUR CARE and let us be “At your service with best 
of service” 


Office: 10 East A Street 
"Phone 571 


Sidney Hotel Bldg. 











YAKIMA, WASH. | 


J. J. CRAWFORD, PRES. 





E. NORTON, SEC 


YAKIMA TRANSFER & 
STORAGE CO. 


Office and general storage warehouse No. 25 North Front. 
directly opposite Northern Pacific passenger station. 

22,000 square feet of compartment sto age for household 
goods, pianos etc. 





Track warehouse No. 11 South First Ave, 30,000 square 
feet of floor space devoted exclusively to the storage of mer- 
chandise. Every facility for clean, economical, storage and 
handling of commercial accounts. 


Auto trucks and teams. 























96 DISTRIBUTION & WAREHOUSING _ May, 1920 


A truck wins preference only by perform- 
ance. Therefore, the fact that Republic 
Trucks have won the greatest truck-pref- 
erence in the world is the most convincing 
evidence of their greater ruggedness and 
economy. By doing harder work, for a 
longer time, at lower cost, Republic 
Trucks have proved their superiority to 
more than 60,000 owners. 








= WAREHOUSE TRANS : 














REPUBLIG 
gelfow Chassis 


Republic Motor Truck Company, Inc., 948 Michigan Ave., Alma, Michigan "Y 118 3 Jerk apps Hp 
cage Lr he 
ep 





? 
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A TEST of solid vs. pneumatic truck tires was conductedin the winter, 

spring and summer of last year by a corporation operating a 
very large motor delivery fleet. Two trucks were used—No. 134, 
shod with solid tires on the rear wheels, and No. 135, shod with pneu- 
matic tires on the rear wheels. Both were equipped with pneumatics 
on the front wheels. Nevertheless, the difference in the rear tire equip- 
ment was sufficient to produce the following wide difference in results: 


Truck No. 134 Truck No. 135 Difference in 
(Solid tires rear, (Pneumatic tires favor of All- 
pneumatic on all four Pneumatic 
tires front) wheels) equipment 
Number of days operated .. iS. 129.5 
Delivery or pickup stops... 4,183 ...... 5,822 ...39% More customers served 
Total units (pounds) ...... | 989,065 ...13% More product hauled 
Miles traveled ............ 4,476 ...... 6,414 ...43% More distance covered 
Gallons of Gasoline........ 1125 ...... 1,110  ...45% Less fuel per mile 
Pints of Cylinder Oil... .... 494 .. 76% Less cylinder oil per mile 








Drivers’ and Helpers’ Wages $1,375.15...... $1,512.82. ..23% Less labor cost per mile 








HE results of this test afford a vivid idea of the reasons so 
many businesses throughout the country are using Good- 
year Cord Tires on their trucks. 


You can obtain operating and cost data of similar scientific 
comparisons of pneumatic and solid truck tires by writing to 
The Goodyear Tire & Rubber Company, at Akron, Ohio. 


FUCECCUCUEGEEOEEPEEDEEDEREERRORORORoRDEIEE 


GOODS YEAI 


CORD TIRES 
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“Horse Sense” 





Twelve years ago gasoline sold for 
6 cents a gallon. A Traffic makes 
gasoline money go farther. 


. 


In 1896 there were only 4 automo” 
biles in the United States—now 
there are 7,000,000. 


{ 


With $633,000,000 available for 
good road work in 1920, the Gov- 
ernment is urging the early letting 
of road contracts for the year. 
This sum is more than four times 
the amount estimated for 1919. 


: 


All trucks traffic — but there is 
only one Traffic Truck. 


{ 


Edison made the burning of can- 
dies for lighting an expensive 
luxury —Traffic Trucks have made 
hauling with teams unprofitable. 


{ 


The Traffic will save 50% of what 
it costs to haul with teams. 


Hy 


. Traffic Truck 
Specifications: 


Red Seal Continental 3°4 x 5 
motor; Covert transmission; 
multiple disc clutch; Bosch mag- 
neto; Carter carburetor; 4-piece 
cast shell, cellular type radiator; 
drop forged front axle with Tim- 
ken roller bearings; Russel rear 
axle, internal gear, roller bearings; 
semi-elliptic front and rear springs; 
6-inch U-channel frame; 
Standard Fisk Tires, 34 x 3% 
front, 34x5 rear; 133-inch 
wheelbase; 122-inch length of 
frame behind driver’s seat; oil 
cup lubricating system; chassis 
painted, striped and varnished; 
driver’s lazy-back seat and cushion 
regular equipment. Pneumatic 
cord tire equipment at extra cost. 


chassis $1495 factory 


er 


Traffic Truck chassis equipped 
with cab, hoist, steel dump body 
(painted and varnished), no ex- 
tras required. $1990 complete, 
at factory. 


» Notice to Dealers 


It is Traffic policy to make direct 
connections in every city, town 
and village in the United States 
and Canada. 

The demand for Traffics has made 
it necessary to quadruple the pro- 
duction this year. 

Many dealers are getting in line 
now for future Tratfic franchises. 
You have no time to lose. 


DISTRIBUTION 
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ai The Lowest Priced 4,000-lb. 
> ] 495 Capacity Truck in the World 


Built of standardized units of recognized value— 
assembled under the most advanced engineering 
methods in the largest factory in the world devoted 
to building trucks of one design and of 4,000 Ibs. 
capacity exclusively. Quantity production has made 
the low price for the Traffic possible. 


The present factory capacity is a Traffic every 
12 minutes—yet production does not meet demand— 
new buildings are nearly completed which wil! 
increase this capacity to a truck every seven minutes. 


The Traffic is the shortest cut to low hauling costs—its price 
saves you hundreds of dollars in first cost—its quality saves 
you hundreds of dollars in maintenance cost, and cuts in half 
the cost of hauling with teams. 





Traffic Trucks are,making money for thousands of owners 
from coast to coast and throughout the world. Do your 


hauling with a Traffic. 


Write for Catalog Today 


Traffic Motor Truck Corporation 
St. Louis, U.S. A. 


Largest exclusive builders of 4,000-l1b. capacity trucks in the world. 









C 
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Let the North America protect 
your motor truck investment 


It is the oldest American stock insurance company, having been 
founded 128 years ago. It was a pioneer in the insurance of auto- 
mobiles. 


The North America’s thousands of Agencies throughout the 
United States assure speedy settlement of all claims and the prompt 
repairing of damaged trucks. 


Its automobile policies guarantee the broadest possible protec- 
tion against FIRE, THEFT, COLLISION and PROPERTY DAM- 
AGE at the lowest premium cost consistent with safety. 


Back of every North America Policy stands a company that has 
survived every great war and national disaster, having emerged 
from each experience stronger financially than before. 


Back of every North America Policy holder stands an experi- 
enced and efficient organization ready to give any needed advice 
and assistance. 


The best insurance in the long run is less expensive than the 
cheapest. Why take chances on just ‘insurance’ when 


Any Agent or Broker Can Get You a North America Policy 


Check off on the coupon below the form of protection you need 
and mail today. We will send you data. 


~ [Insurance Company of North America : 
Philadelphia 


Capital $4,000,000. Founded 1792 
Writers of FIRE, MARINE, BAGGAGE, PARCEL POST, etc. 





INSURANCE COMPANY OF NORTH AMERICA = Fi 

Dept. 232 Walnut St., Philadelphia ire 
Without obligating me in any way, send me full information as to an 

automobile insurance covering the hazards | have checked off. Theft 
Rete ccc seeded osed pee edb eres eeee ree eeeresecerseseesidnssocos a Collision 


pe errr Ter rrrrrrrrrrrrr rrr rrr et ee eee rr 





[} Property Damage 


Number of Trucks .....-.ccccccecececeereseeesersceesceeeseeeens 
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OBFNE 
IE SPRINGS : | 
Easy Riding---- Guaranteed a: 


So HE OE 
Thin ere euana> 


f 





HARVEY SPRING for any make or 

model of truck used in the storage and 
moving business can be supplied quickly by 
any Harvey dealer. 


That’s one type of Harvey Service. 


Another is the superior service every Harvey 
Spring gives. 
Breakage is next to impossible with a Harvey 
—it’s guaranteed against breakage under all 
emergencies. 


It is also guaranteed against sagging. Yet the 
Harvey affords an unusual degree of resilience 
which makes the Harvey-equipped-car or 
truck easy riding and lessens wear on mechan- 


ism and tires. 


W rite us for information regarding Harvey Truck 
Springs and the name of the nearest Harvey 


dealer. 


Harvey Spring & Forging Co. 


1125 17th St. Racine, Wis. 





XUM 
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PAIGE 











The Most Serviceable Truck 1n America 





HE superiority of Paige Motor Trucks from 
the standpoint of economical and dependable 
performance was not attained by imitation. 


In building Paige Trucks we have always prided our- 
selves on being leaders, not followers. We have con- 
stantly looked forward rather than backward. We 
have thought less about the recorded accomplish- 
ments of the past than about the possible achieve- 
ments of the future. 


This conception of our duty as progressive truck 
builders finds definite expression in the originality 
of Paige truck design. Throughout its construction, 


MOTOR TRUCKS 





the Paige possesses in a marked degree the qualities 
of stamina, strength and mechanical excellence. Into 
it are built the essentials for rendering efficient haul- 
age service under all of the widely varying conditions 
of modern truck usage. 


As the product of an institution whose integrity and 
good standing have never been questioned, the Paige 
is a motor truck in which you can place unreserved 
confidence. Your faith in it will be more than justi- 
fied by its continued honesty in delivering a full 
measure of service day after day, throughout its ex- 
ceptionally long life. 








PAIGE-DETROIT MOTOR CAR COMPANY, DETROIT, Michigan 





Manufacturers of Paige Motor Cars and Motor Trucks 
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CONCRETE 

for 

Mercantile @ Fireproof, permanent, 
and — eee sr on sd 


structures. 


Industrial @ Greater load carryin? 


capacity and reserve 


Buildings strength 


@_ Speed of construction 
Means — and uninterrupted con- 
| struction, regardless of 

season. 


@ Well liszhted, clean and 
healthful surroundings 
—helping, to make con- 
tented workers, who 
speed up production. 


@_ First cost is practically 
the only cost. 


new booklet “Mercantile q Low insurance cost. 


q Yow’ll be interested in our 
and Industrial Buildings of 


Concrete.” Just ask our PORTLAND CEMENT 

nearest District Office to , 

send you a copy. ASSOCIATION 

OFFICES AT 

ATLANTA INDIANAPOLIS PITTSBURGH 
CHICAGO KANSAS CITY PORTLAND, ORE. 
DALLAS LOS ANGELES SALT LAKE CITY 
DENVER MILWAUKEE SAN FRANCISCO 
DES MO'!NES MINNEAPOLIS SEATTLE 
DETROIT NEW YORK ST. LOUIS 
HELENA PARKERSBURG WASHINGTON 
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TRUCKMEN.. 
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Packard in trucking service. 





With the ever increasing length of hauls and size of loads—the 


economical advantage of the workmanship, design and materials of a Packard 
over the average truck is more apparent every day. 


How Can the Truck Operator 
Increase His Net Profit 


HERE is no_ shrewder 

judge of trucks than the 

man who operates them 
for hire. When he comes to 
standardize on Packard his de- 
cision is based on proven facts 
tested out in hard experience. 


A typical 1919 Packard record 
is that of a truck which worked 
over 300 days, .traveled over 
11,000 miles, with but $8.01 
spent for repairs during the en- 
tire year. 

The Packard people do not 
pretend to authority on any 
subject except transportation. 
But they can show the American 
business man records of savings 
in trucking costs—10 per cent. 
in gasoline, 18 to 22 per cent. in 
time, up to 30 per cent. in ton- 
mile cost. 


They can show him, too, how 
to apply the same methods to 
his own business. 


Packard has done away with 
excess costs in gasoline, not only 
through the remarkable ability 
of the Packard Truck Engine, 
but especially by means of the 
Packard carbureter. 

Here is a carbureter built es- 
pecially to stand the vibration 
of a truck at work. The float 


. feed positive and precise. The 


carbureter water-jacketed and 
mounted high up on the cylin- 
der bloc; so that the gas is 
warmed by the motor, and fed 
to the engine ready to flash into 
power. 

Packard does away with ex- 
cess friction and oil wastage, by 
the precise and positive align- 


ment of parts from end to end 
of transmission. 


It saves oil again by the close 
fitting of pistons and rings—and 
by preventing loss of oil through 
drip. 

It saves tires by distribution 
of load, by the positive and uni- 
form action of the clutch—in 
fact, by the engineering design 
of the whole Packard rear end. 


Dynamometer tests on Pack- 
ard Trucks show that the Pack- 
ard delivers 86 per cent. of En- 
gine-power to the rear wheels 
on low gear, and 94 per cent. on 
high. 

These are the sort of engineer- 
ing facts that influence the 
Truck Operator’s choice of new 
hauling equipment. 


‘““Ask the Man Who Owns One’’ 
PACKARD MOTOR CAR COMPANY, Detroit 
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This is how the Arnold Print Works, North 
Adams, Mass., solved a difficult bale handling 
problem with a Mathews Gravity Roller 
Conveyer system. 












Whether it’s boxes or bales. cases 
or cartons, barrels or buckets, 
bundles or bags, lumber or bricks, 
castings or pig, there’s a Mathews 
Gravity Roller Conveyer system 
that our engineers can fit to your 
plant and needs—profitably ! 


FROM LABOR — TO POWER — TO The Mathews is even sparing with 
GRAVITY. ‘Do it with power” is well gravity. Each of its perfectly balanced 
meant but too often only a partialsolution _stee] ball-bearing rollers is so responsive 
to the costly labor problem. For power, 5 gravity that only the most gentle 
too, costs money. incline is required to send boxes, cases, 


Doit withGRAVITY and yousave _ bundles, castings, etc., over great lengths 
both labor and power. The saving is of “trackage’”—floor to floor, wareroom 
virtually one hundred per cent. to wareroom, shipping platform, to or 
; from cars, vans, trucks. 

Gravity costs nothing. Tons of it 


about your plant!—an inexhaustible sup- Mathews Gravity Conveyer systems 
ply of latent energy waiting to be har- can be fitted, section by section, portably 
nessed and put to work ! or permanently, to any plant or layout. 


Because it is sure to be practical and 
profitable in your plant is why this 
advertisement is placed before you. 


Put the Mathews Gravity Roller Con- 
veyer in place of the labor or power you 
now employ on carrying, wheeling, truck- 
ing, loading and unloading work. Then a a a en ee ey 
watch your costs drop. Not only from 
the saving in labor and power, but in MATHEWS GRAVITY CARRIER CO. 
time, breakage, floor space, equipment 134 Tenth Street, Ellwood City, Pa. 
upkeep, etc. Rranch_ Factories: Port Hope, Ontario — London, England 


Member of Material Handling Machinery Manufacturers’ Association. 
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Khaki Brown Means Better Service 





Your Wares 
in Delivery 








MAISH QUALITY WAGON PADS 








We Make Immediate Shipment 
You Get Adequate Equipment 


Insure your merchandise against the usual rough handling on trucks 


and wagons—your customers will 


be better satisfied if nothing is 


marred by scratching, rubbing, or breakage. You sell goods in 
perfect condition—you can deliver it in perfect condition by using 


Maish Quality Wagon Pads. 


Our new heavier grade of khaki 
brown covering is used in the making 
of Maish Quality Wagon Pads.. 
They are soft, smooth, long-wearing. 


Exceptionally well made. The fill- 
ing is an extra thick one-piece layer 
of cotton (no shoddy). The quilting 
is in close rows of stitching with 
heavy carpet thread. Our own 
special process is used in binding 
edges so that every seam is protected 
and ripping made impossible. 


The Chas. A. Maish Co. 


Makers of the world-famous Maish Comforts. 





“Ait 
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Maish Quality Wagon Pads are guar- 
anteed. You may return them at 
= expense if you are not fully satis- 
fied. | 


Prices below are for standard sizes, 
ready for immediate delivery. They 
are limited to stock on hand and sub- 
ject to change without notice. Your 
letter or wire insures shipment the 
same day. 


Prices F. O. B. Cincinnati: 


woes: 3 Cat Gin, BOR kg ks ok cen Each $2.25 
pom, em Cot Siem, BOa7e. . . . . cccccus Each $3.15 
ee. SO Cat Siem, Fees. .....:..... Each $4.40 


Cincinnati, O. 
1129 Bank Street 
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Build Good Roads 
and Ship by Truck 











ees 


Choose Your 


Motor Truck on Ton Mile Cost 





HE motor truck is a piece of business is selected to make Jumbo Trucks as nearly 
machinery. Its value to the owner is perfectly balanced as is humanly possible. 
determined by its ton mile cost. :' , ; , 
: The resulting strength is responsible for 
Constant operation—no time lost in idleness Jumbo records of more than 30,000 miles 
for repairs—is the basis for low ton mile cost. without a cent for repairs. 





Design and construction of Jumbo Motor 
Trucks—the outgrowth of long practical ex- 
perience with motor trucks operating under 
severe conditions—give the “balance” so nec- 


That is why Jumbo owners consistently buy 
Jumbo Trucks when adding to their trans- 
portation equipment. That is why there are 


_ essary to uninterrupted service. no dissatisfied Jumbo users. : 
“Perfect balance” in a motor truck means The new Jumbo models come to you com- 
that all parts should wear out at the same in- pletely equipped, everything necessary to suc- 
stant—no breakage. Every construction unit cessful operation—ready for the body. 


Write for the Jumbo Catalog and name of nearest dealer 


NELSON MOTOR TRUCK COMPANY, Saginaw, Michigan 


Brief Specifications and Equipment 


Buda Motor, Clark Internal Gear Axle, Zenith Carburetor, fore doors and disappearing curtains opening with doors. 


Brown-Lipe Transmission, Eisemann Magneto, Simplex Clear Vision Windshield, Motometer, Hubodometer, Pig-Tail 





| Governor. Tow Hooks, Foot-form Accelerator, Spring Drawbar for 
Straight line drive under load. trailer attachment. 

: Radiator guard mounted independent of radiator. Radiator Electric lights, horn, generator, storage battery and im- 
shutters controlled by driver keeps engine at proper tem- pulse stagter. No extras to buy except body. 

perature for efficient operation. Fan shroud forms perfect 

' air tunnel, uniformly cooling every portion of radiator. 


- SD) 
Heavy ball thrust in steering knuckle provides easy steering. pees |) am s a ea } 


. . . . . > e - + $ 
Steel cab with three-man seat, heavy cushions, divided; Radiator guard, shut- 


Sk fet | te ters, pig-tail towing 
vee HESS Te Fs Pn pas pe oes mr hooks, over-sized ball 
me im fe + thrust in steering 


knuckie. 
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It’s Not Always Good Going 


OOD weather, good pavement, every- 
thing shipshape—and the truck bowls 


along without delay or mishaps. 


But out in rains and on muddy roads 
there’s a different story. Costly delays, 
slipping wheels, wasted power ~—and de- 
livery costs are skyrocketed. 


Every truck needs a set of good chains. 


The Holmes Grip affords the maximum of 
traction and is so designed that it cannot injure 
tires, tangle in brakes, catch in car tracks or work 
loose and be lost. : 

Holmes Grips are made for single or dual tires, 
of the best material, and guaranteed to stand up 
under the severest test. 


They are available for immediate delivery in 














any reasonable quantity. The Holmes Grip for Dual Tires 
HOLMES GRIP COMPANY 
Shelton Connecticut 
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Four Kissel] “Freighters,” part of the Kissel fleet owned by 
the Michener Transportation Co. 


“I haul anything, any place, 
on Kissel Trucks”— 


And, Mr. Michener means—not on paved streets, but over roads still 
in the cow path and blazed trail stages, to distant ranches and oil wells, 
’ where a truck must have “guts” to stand up and “carry on.”’ 


Kissel Trucks are designed, constructed and finished to not only 
meet unusual demands, but to stand up under them economically. 
Kissel Trucks are employed in over three hundred different lines of busi- 


ness—possibly yours among 
them. 





This experience in solving 
the transportation problems 
of others is at your disposal 
through our ‘Transportation 
Engineering Department. Put 
your requirements up to us— 
there will be no obligation. 
Why not write us today? 


Kissel Motor Car Co. 


HARTFORD, WISCONSIN, U. S. A. 





“Close up” ot one of Mr. Michener's Kisse),“Freighter” 
Trucks ready for a run “somewhere in Wyoming.” 
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Chemical 
The Boyce Chemical is 


pure, colorless and when 
exposed to air and heat 
effervesces. Immediately 
it 1s discharged it forms 
a blanket of gas mhich 
surrounds the fire and 
guenches it. It is a non- 
conductor of electricity. 
Will not freeze and is 
harmless to both operator 
and material. 


Appearance 


The Boyce Automatic is 
good to look at. The 
fluid is held in a faintly 
tinted glass container. All 
direction labels are printed 
in gold on dark purple. 
The Boyce seal on the 
front is heavily embossed 
on pure gold leaf. The 
beautiful lines and colors 
harmonize with any sur- 
roundings. 


Hand Operation 
The hand operation 1s 
simplicity itself. Just hold 
extinguisher with metal 
end up, unscrew cap and 
dash chemical at base of 
flames until the fire 1s 
extinguished. 


Prices 


Model 1 (pint size) 36.00 
Model 2 (quari size) 8.00 


West of Rocktes 
Model 1—$6.50 
Model 2—$8.25 


Canada 
Model 1—$8 .25 
Model 2—$11.00 








4, 
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Fluid Always 
Visible 

The glass container tells 
at a glance how much 
chemical is in the extin- 
guisher. No danger of 
being caught with an 
empty extinguisher at a 
critical moment. 


Container 
The Boyce container is 
of heavy glass tested to 
500 lbs. pressure. The 
Boyce Chemical is under 
50 lbs. pressure, leaving 
a wide margin of safety. 


Automatic 
Pressure Gauge 
In addition to the serial 
number vial shown here, 
all Boyce Automatics are 
equipped with an auto- 
matic pressure gauge. 
While pressure ts in the 
container the gauge re- 
mains at the bottom but as 
soon as the pressure is re- 
leased it rises to the top. 


Automatic Opera- 
tion 

The Automatic fuse is 
melted by the heat of a 
blaze. The pressure in 
the container 1s released, 
spraying the chemical in a 
frre quenching blanket of 
gas over a wide area. 
The supply of oxygen, 
without which no fire can 
live, is cut off by the gas 
and in 15 seconds the 
blaze is extinguished to the 
finest spark. 


BOYCE-VEEDER Corp. 


Long Island City N.-¥. 
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Before the pioneers of aviation began to vie with one another in 
as boxes, crates, barrels, bags. the mastery of space above the clouds, Economy Storage Engineers 
bales, etc., weighing up to two were establishing altitude records of another sort. They had found 


Heavy, bulky, packages (such 


or three thousand pounds) can 
be lifted to any desired height 
by one man equipped with an 
Economy Tiering Machine. 

* 


a way to conquer the space in warehouses that was costing industry 
millions of dollars through idleness. 


They had made it possible to pile heavy packages to the limits of 
the storage space—higher than men could reach. They had made 
all space accessible—even the inverted pyramids that flanked both 
sides of the aisles where men “‘stepped”’ the packages, improvising 
stairways to reach the top. 


The records established by Economy Storage Engineers in more 
than a hundred different lines of industry are open to inspection. 
They may suggest to you ways and means of better utilizing your 
space and conserving labor, for the Economy System of Storage 
Handling is not cnly a saver of space and labor, but is elastic enough 
to fit all requirements. 





supplied upon avplication. 


Complete information will be 8 


ECONOMY ENGINEERING COMPANY 
2661 West Van Buren Street, Chicago, U. S. A. 
NEW YORK PHILADELPHIA ATLANTA DETROIT SAN FRANCISCO 


i 
: 
' 
' 


4 
‘ 


ECONOMY PORTABLE ELEVATORS 
and STORAGE RACKS 
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Final Cost Is Actual Cost 


Wise truck buyers desire, above all else, high efficiency at low expense, over 


a 
* 


a long period of years. In short, low final cost. 


No sales talk can guarantee it. Even blueprints and specifications cannot 
prove that it will be delivered. The one reliable promise that it will be ren- 
dered is past performance. 


Fifteen years of past performance stand behind the Diamond T name. Low 
final cost is proved by owners’ records. They. show conclusively that Diamond 
T’s do last longer; that they render maximum efficiency at minimum cost. 


We have built good cars and trucks since 1905—trucks alone for the past decade. 
We have never built a vehicle of which we are not proud to this day. Our 
very first trucks, by the way, are still running—economically and efficiently. 


If these things are true, naturally, your choice will be a Diamond T. Let us 
prove that they are. A request for more specific evidence, of course, will not 
obligate you in the slightest degree. 


DIAMOND T MOTOR CAR CO. 


4555 West 26th Street CHICAGO, ILL. 





IREPROOF AREHOUSE 
SHIBE PARK BUILDING 6 
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railmobile 


Trade-Mark Reg. U.S. Patent Office 


The Cure for Car Shortage and Delay 


Y cutting the cost of hauling between towns almost in half 
the Trailmobile makes it profitable to haul almost twice 


as far. | 

And in times when the volume of freight to be transported 

is too great for the transportation facilities, and man and car 

shortage makes delay certain the Trailmobile is an impor- 

tant factor in keeping business going. : 

Trailmobiles double the hauling capacity of a truck while ee ee 

they increase the operating cost only about 12!% per cent. base trucksin city hauling are equipped with 

mauesenns tm » One driver hauls twice as much with no more effort. The Si ead conan er aos ene 
Heavy-duty four- wheeled speed of the truck is 


in 24 ton, 4 ton, 6 tonand 10 ton sizes. 
Trailmobiles for use with reduced very slight- 
trucks: 144-tons, one-way; lv. 
2 tons; 3%-tons, and 5 tons : Trail bile 
reversible and one-way. “ig he dt ot are 
, PER yuLIt With truck ax- 
DIVISION No. 3 “Register tinge a 
Semi-T railmobiles: 2% es, truc rames, 
tons; 4 tons; 6 tons, and truck wheels —— aS 
10 tons. cording to the high- 
DIVISION No. 4 est standards of 
Pole Trailmobiles: ils, 3, motor vehicle con- 
S¢ 7 1. 4 
ae. struction. They 
stand up under full 
loads drawn at automobile speeds over all kinds 
of roads. re ww ne (OS, as ) 
° ‘ ° —— 7 ES , ’ ne 
Write for booklet, ““Economy in Hauling SZ Xe Cintvethe evi trade 


The Trailmobile Co., 515-535 E. Fifth St., Cincinnati, O. reducing the load carried on each wheel 


There is a REVOLVATOR for every kind of piling 













The Motorless 
Motor Truck 


Thousands in Use 


DIVISION No. 1 
Light, one-way four- 
wheeled Trailmobiles for 
use with passenger cars or 
light trucks: 1,250 Ibs.; % 
ton, and 1 ton. 


























Hand Operated Combination Hand or Motor Motor Operated 


perated 

Speed up your piling, reach that 
seemingly unavailable storage space 
with a Revolvator. One man can take 
it any place. A REVOLVATOR is the 


Don’t change your piling or tiering 

to suit the peculiarities of a piling 

- machine. You may select from Nine 
Standard Models, a REVOLVATOR 

which will exactly suit your particular 














Revolvable Base 


Near view of Rerolrable Base 
which greatly facilitates load- 
ing and unloading. Sce how 
the whole upper structure of 
the Revolvable type machine 
may be revolvel either way on 
its ball-bearing centcr wwith- 
out ditturbing the lower floor- 
baee. 


piling or tiering requirements. 
REVOLVATORS are made _ (for 
Hand Operation, Motor Operation and 
Combination Hand or Motor Opera- 
tion, all with either Revolvable, Non- 
Revolvable or Open End Bases. . 


“Steel Giant” that makes piles higher 
and labor costs lower. 

Send for Catalog No. T-50. It tells 
more about the REVOLVATOR and 
how you can use it. 


REVOLVATOR CO. 


Sales Agents for 
N. Y. Revolving Portable Elev. Co. 
389 Garfield Ave., Jersey City, N. J. 





REVO 





2020-V 





LVATOR 


REG.vU.S.PAT OFF. 
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Add Highway Trailers 


Instead of More Trucks 
And Save $1800 to $3950 Per Unit 





Average Truck Costs. . . 


114 Tons 


$2600 


214 Tons 4 Tons 6 Tons 


$3500 $4000 $5500 





Highway Trailer Costs $725 


$935 $1225 $1545 





Highway Trailer Saves. . 








$1875 





$2565 $2775 $3955 














The average cost of trucks is from $2600 to $5500 in sizes ranging 


from 11% tons to 6 tons. 


Highway Trailers, in the same sizes, cost from $725 to $1545. They 
increase your haulage capacity just as much as more trucks. And 
in first cost they save from $1800 to $3950. 


Operating economies are even more important. 
Many truck operators save $3,000 to $6,000 
yearly in the operation of a single Highway 
Trailer. 


Extra driver hire is saved. Fuel costs less than 
10% additional for double loads. In every 
direction Highway Trailers yield equivalent 
service, with large savings. — 


The U. S. Government operates more than 





$1,000,000 worth. Army and Navy records 
proved Highway Trailers cut haulage costs 
80% to go% in excess of rated truck capacity. 
Highway Trailers were exclusively accepted by 
the United States government without design 
change. 

All types—four-wheel-reversible, semi-trailers, 
pole trailers, in any size and with any desired 
body equipment. 

Write for table of comparative costs. 


Highway Trailers are used in Truck 
Trains throughout the country. The 
illustration shows them in service with 
the T. M. E.R & L. Co. Interurban 
Express of Milwaukee. 
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The New Jaekson 


Fireproof Warehouse 


Will be one of the finest in the country. Every- 
thing essential for the efficient and economical opera- 
tion of a fireproof furniture storage warehouse has 
been provided. Equipment includes freight and 
passenger elevators, sprinkler system, dust-proof 


floors. mechanical ventilation, vaults, private rooms, 





garage, paint shop, caretakers apartment, ornate 
offices and lobby, heated piano rooms, glazed terra 
cotta front, flood light exterior illumination, rug 


rooms, trunk rooms, ete. 


George S, Kingsley 
Architect 





New Fireproof Warehouse now being erected by Jackson’s 


109 N, Dearborn St. Express & Van Co., Thomas A. Jackson, Pres., at 5949-53 
Madison St., Chicago. George S. Kingsley, Architect, 


Chicago, Ill. eh 


Chicago. 











a Quality and Service 


Made : 
of is Our Slogan 


Canvas 
We 
Make 
It 





Tes : ‘ 





Waterproof Storm Covers for Auto Trucks, Wagons and Horses, Tarpaulins, Dust Covers, Piano 
Covers, Victrola Covers, Tents, Horse Feed Bags, Radiator and Hood Covers, Furniture Loading 
Pads, Van Liner Pads, Canvas Pads and Bags of every description. 


Large Stock--Prompt Deliveries 


RICHARDS MFG. CORPORATION, Philadelphia, Pa. 


MAIN OFFICE AND FACTORY: 948-952 NORTH 8th STREET 
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HIS Company is organized to acquire and 
operate an extensive chain of storage ware- 
houses in the principal ports of entry of the 
United States, and in the more important in- 
dustrial and agricultural centers of the country. 
The Metropolitan District of New York, 


Independent Warehouses 


INCORPORATED 


Inaugurated by the GUARANTY TRUST COMPANY OF NEW YORK 
and the LIBERTY NATIONAL BANK OF NEW YORK 


houses, bonded and free, convenient to railroad 
terminals, and within free lighterage limits of 
New York harbor. 

For the storage of general merchandise, this 
Company offers to merchants, manufacturers, 
importers and exporters the most modern and 


for instance, is covered by a group of ware- scientific warehousing service. 


Immediate Automatic Insurance 


to the owner. Write for full details of this new 
and vital service in storage warehousing. 





We effect immediate automatic insurance of 
merchandise, if desired, without inconvenience 
Commodity Loans 


Through the medium of our affiliated company, the Warehouse 
Finance Corporation, we are prepared to meet fully the financial 
requirements of our customers. 


We shall be pleased to have our representative call, at your convenience 


Independent Warehouses 


INCORPORATED 


415-427 Greenwich Street. 


(Corner Hubert Street) 


New York 














SCRATCHES 
VANISH INSTANTLY 


ENCIL any scratch with the MAGIC 
SCRATCH REMOVER and it will disap- 
pear instantly. You are not asked to believe 

until you see. That’s why we make you this 


FREE TRIAL OFFER 


Ask us to send you a half dozen MAGIC SCRATCH REMOVERS strictly on 
approval. Give one to each of your packers and van men. Try them out on ,? 
all manner of mars and scratches. Convince yourself that Fs 
they work equally on oak, mahogany, walnut or ‘any other F 


wood. y 













Scratch 


ox. a 





Manufactured by 
M. L. Ca~-* 
After ten days trial if you are not more than pleased ,@ 
with the results accomplished, if the MAGIC 4 
SCRATCH REMOVER is not up to your expecta- ¢ 
tions in every way, return the shipment at our ¢ 
expense and the trial will not cost you a penny. .@ M. L. 

| eee, 7 # Campbell Co. 


Fill in and mail the attached coupon. It puts 4% Kansas City, 
you under no obligation to keep and pay for o. 
the Magic Scratch Remover unless you wish 
to do so. 


Gentlemen — 
? Send us postpaid 
¢ ahalf dozen MAGIC 
SCRATCH REMOV- 





ERS. byt = Barwon 
The M. L. Campbell Company jf the goods within ten days. 
o > 
Kicrseianrinctiaty merce actinahs ines Fe Rea 








UM 
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MEAD-MORRISON SERVICE 


Lifts the Load of Industry 





Mead- 
Morrison 
Capstan 
Winch 







Reducing trucking costs by decreasing idle time in loading 
and unloading—distinctly an engineering problem. That the 
Mead-Morrison staff of engineers have so successfully solved this 
problem is but another demonstration of their ability as special- 
ists in material handling equipment. 


MEAD - MORRISON 
TRUCK WINCHES 


Either the Vertical Capstan or Friction Drum type satisfactorily meet every demand of truck users 
who must economically and speedily handle heavy, bulky loads. Many truckmen have told us of the 
particular advantages of Mead-Morrison Truck Winches for ery 





: , Mead- 
handling unusual jobs—how they made money under difficult ogee 
conditions because their trucks were Mead-Morrison equipped. Friction 

Drum 


The Mead-Morrison Motor Truck Winch folder 
conclusively proves there is a real saving when you 
“let the engine do the work.’’ Send for one. 


MEAD-MORRISON‘* 
MANUFACTURING COMPANY 


427 Prescott St. 





East Boston, Mass. 



























GI 


ii 
~\ 


HOSTS of OTHER DAYS 














Masco Vacuum Air Cooler 
Helps Keep Motors Cool 


The Masco Vacuum Air Cooler keeps the radiator from 
boiling—the water at a much lower temperature, so that the 
motor runs 35 degrees cooler—besides warning you when the 


USING SPACE FROM THE 
CEILING DOWN <& 





Use the wasted space near the ceiling. Put 
the extra men released at more profitable work. 
Accomplish both by installing this Portable AF 
Piler and Stacker, motor operated, mounted on 
wheels. Units for all requirements. Machines 
in stock. Ask to-day. 


The Alvey-Ferguson Co., Inc. 


Cincinnati 











water’s low. 


It draws cold air into the radiator—sucks out the hot, and 
condenses the vapor back into water for recirculation. 


You'll sell a lot of these at $6.00 apiece and every one you 
sell pays you a good net profit. Write for very liberal sales 
proposition—dealers and jobbers, write now. 


Mayer Auto Specialty Company 


Makers of Masco Ideal Splash Fender 
452 Ellicott Square Buffalo, N. Y. 
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The Best Equipment for Carpet Cleaning 


Connersville 
Vacuum Cleaners 


Connersville 
Scrubbing Machines 


Centrifugal type Connersvillé vacuum 
cleaners are the ideal machines for carpet 
cleaning. They pick up and dispose of 
either dry dust or suds and water after a 
rug has been shampooed. 


The qualities of durability, efficiency and 
simplicity are embodied in the new 1m- 
proved Connersville scrubbing machines. 





These machines are designed expressly for 
shampooing carpets and rugs. They are 
heavy enough to do the most efficient work 
but not so heavy as to injure even the 
finest rugs. 


Centrifugal Type 

Vacuum Cleaner By the use of a vacuum cleaner over eighty 
per cent of the drying time is eliminated. 
The same amount of help will be able to 
turn out many times as much work as they 


can do by hand. 
Ample power and a large palmetto brush : 


insure rapid and thorough shampooing, Vou: cane alfend 40 be witlines Comat 
equipment im your carpet cleaning depart- 
The combination of a Connersville scrub- ment. It is a protitable investment for 
bing machine and centrifugal type vacuum you. Put the Connersville “Team” on your 
cleaner will be a real money maker for you, payroll. Write for full information. 


LANDERS, FRARY & CLARK 


(United Vacuum Appliance Division) 
CONNERSVILLE Dept. 1. INDIANA 

















Low Priced Sheds Will Better Your 


Service and Build More Business 


Increasing demand for tem- wants is to prevent weather- 


porary ground storage makes '!"8:- — heat; no — 
' os a: no sales service needed. 
less expensive building essen- 


tial. Prudential Buildings are 
Prudential Steel Buildings are pi Sg ne gerry Beni 
the sturdiest fireproof mov- merchandise for ground stor- 
able buildings it is possible to age, to short time in and out 
storage of cotton, grain, 
canned or sacked products. 


No one can afford to use all They are movable at will. 


his working capital for costly 








manufacture at low cost. 


Kx They are made on the unit 
buildings. plan. Assembly is a matter 
| of a few hours—days at most. 
Let us figure on your prob- 
use of high-priced space. No en, We can show you where 
man can afford to pay big bills we can serve. Write us to- 





Short time storage prohibits 








for cotton storage or ma- day. 


Oil Storage Building Merchandise Storage ; 
or Overflow Building chinery space, when all he Ask for Catalogue Section No. 40 


BLAW<i KN OX 


PITTSBURGH, PA. ( ies DA N New YorK- BOSTON: CHICAGO 
631 Farmers Bank Bidg. DETROIT-~-SAN FRANCISCO 
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What’s Your Truck Doing All Day? 


Here are the facts of one day’ S operation—facts that the 
truck owner didn’t have to “go out after.” but facts which 
were brought to his desk on the Servis Recorder Chart 
pictured below 











An “ALL STANDARD” Fleet 












































LARGE number of 
| STANDARD © truck 
} fleets meansthatSTAND- | Ghee eek ic ie Gee cite Wee es ee 
| ARDS are excellent qual- hour and” gS tinues to toad, G—stopped, 15 minites (comenhere” of 
# ity trucks. STANDARD er ictninc 
quality has been main- ie eae 
| tained for ten years by one a el 
| of the oldest and strongest 


motor truck manutactur- 
ers in the country. 


TANDARDS are all- 


“ger (um 4 
purpose trucks tor in- mt ls aol q f 


ter-citvy haulage over | um bi a F] avator tor a 


. rough country roads, or ) 
Reduces Your a A 





ym A i oom =a a ; 
a (i IK N : 

















quick short runs on city 
streets. STANDARDS The Columbia Semi-Automatic Gate is with- 
out question the most practicable and reliable 


cive efficient service. 
self-closing elevator gate made—and reduces 








A Farm Special and a Complete Line | employers liability. It is simple in operation 
of STANDARD-ised Quality Trucks and durable in construction. 

The gate is carefully counterweighted and 

; can easily be raised by hand—but closes in- 

Standard Motor Truck Co. | stantly when the elevator leaves the floor 

Detroit level. The Columbia Gate can be used in 


connection with any 
kind of elevator. 

Let us submit esti- ~~ aa 
mates on your par- Pe 2 oe 
.ticular elevator gate | 7a “Ts 

problem. Prices and 
detailed drawings on 
request. 


u Richmond Safety |§ 











Gate Company 





Richmond 


i 


IL “All the name implies— }} | 
ies 7 


—— 


Indiana 
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CRANE§ PULLER 


FOR HEAVY TRUCK WHEELS 













A 
REAL 
GUARAN- 
TIME 
2 TEED 
TO LAST 
WHERE 
A 
TIME 
LIFE- 
IS 
TIME 
MONEY 














ONE Man can remove the heaviest Gas or 
Electric Truck Wheel in 15 Minutes with this 
PULLER. 


Write for Catalog Z 


ORDER FROM YOUR JOBBER 


CRANE PULLER COMPANY 


54 Lake St. Arlington, Mass. 
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Save Monev, Time and Labor by Using 


“THE HOLYOKE” 
Transfer Truck 


One Man and this truck performs the work of Four 
Men. 

Various models to suit every variety of work. 

All strongly built and sold under a liberal guarantee 


Write for Circular B-1 









Holyoke Truck Company §& 
Main Office and Factory 
105 Race Street, HOLYOKE, MASS. 


Export Department: 
77 Broad Street, New York City 


Does the Work 





of a 


Gang of Men! 


T’S a fact that a “Hand-I-lifT” can do 
I the work of three to six men—cutting 

your piling-cost from fifty to seventy- 
five per cent! 


The “Hand-I-lifT” fills that waste 
space next the ceiling where the piling 
gang can’t reach—and makes it pay! 


The hinged up-right frame permits the 
“Hand-I-lifT” to pass through doorways or under 
low obstructions—smooth rolling wheels make 
it easy for one man to move the machine to the 
tiering point—and special feet make “skidding” 
from under the load absolutely impossible. 





Write for Bulletin E-38. No obligation. 


Brown Portable Conveying Machinery Co. 
10 S. LaSalle St., Chicago 30 Church St., New York City 


Representatives in all important cities 




































































Another Satisfied Walker User in New York 


ECONOMY 


Do not forget that the real cost of any truck- 


ing equipment is the e.rpense of using It. 


Many .prominent Users of both Walker Elec- 
tric and gasoline trucks have reported their gas 
trucks costing from 50 to 100 per cent more to 
operate than their Walkers, doing the same 


work. 


Need there be further explanation why about 
So% of “Walker orders” still remain as “repeat 


orders’ from satisfied users? 


Our branches and dealers will gladly tell you 
about the extreme fitness of the Walker in dis- 


tribution, warehousing and kindred industries. 


WALKER VEHICLE CO. 


Manufacturer of Highest Grade Electric 
Road Trucks and Tractors 


CHICAGO 
New York Philadelphia 





= Poston 
The Walker 
Drive _ utilizes 
over 95% of 
the energy. 
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Because there is 
Big Money in It 


storage and warehouse 

companies are installing 

this big rug cleaning 
machine 














The most perfect Rug Cleaner made 


The Cleveland Laundry Machinery Mfg.Co. 


CLEVELAND, O. 





























TT ERUUSUEEEE CO 
5 Vy | 
1 ARCHITECTURAL SERVICE £ 
Plus 5 
N “7 = 
| CONSTRUCTIVE ADVICE | 
Cold Storage Warehouse : 
: S. Miller Fruit Co., Marshfield, Wis. = 
It is a fact that many warehouses are frequently found 3 
to be inadequate to the requirements or beyond them F 
because the MISTAKE was made of going ahead with- = 
out SPECIALIZED ADVICE of COMPETENT AR- & 
CHITECTS and ENGINEERS. = 
Don't Make This Mistake. : 
Build a Warehouse Without Regrets. F 
F Consult 2 
3 CARPENTER & WELDON : 
: Warehouse Authorities - 
i 30 N. LA SALLE ST., CHICAGO 5 
i Lt Vt TS 
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EXCELSIOR PACKING 
PADS ARE LIKE 
INSURANCE UNMRUUNVOETAAT LAU AHUUV UT 





OU pay only a small premi- 

um charge for the best pro- 
tection obtainable. Don’t think 
of them as an expense, consider 
the loss and inconvenience of 
claims for damage and the satis- 
faction of knowing that anything 
you ship will reach its destination 
exactly as it left your hands. 
You will incur no obligation by 


getting our samples and prices. Low Cost Ton-Mile is 


Garford experience and 
H. W. SELLE & CO. = efficiency written into 


merepeneenienaieate daily hauling service. The 
1000-1016 N. Halsted St., CHICAGO, ILL. 
test is on the road and 


the proof is in expressions 
of satisfaction from users 





\ 
\ 

Me 
Zs 
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everywhere, such as this: 
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Conveyors ror Every Purpose 


GIFFORD-WOOD CONVEYORS 


Are Speeding-up 
Production 


Their use has been intro- 
duced in an endless variety 
of industries—and in every 
case their time-saving per- 
formances have meant 
greater output. In load- 
ing and unloading and in 
dispatching bulk materials 
they are everywhere giving 
absolute satisfaction. 





AM 
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We Design and Build 


Elevators—Conveyors 

Power Plant Coal Han- 
dling Equipment 

Coal Pockets 

Locomotive Coaling 
Stations 

Wagon Loaders 

Bagging Loaders 

End Thrust and 


‘ 
-— — SS ee ry 


PAYAYUUS AL CERLUURE YS ERASER REET POOOC OO S EAeTeN 





Lima, Ohio 





E . Straight Faced That the United States Army has made 
, : a Pa Garford a Class A Standard is another 
Ee St a proof of Garford serviceability. 


UUAUAULANAAU LAUT 


ei oti Ee oe Write for Catalog 















EAT TTICONVUNNTOVINVONNONIVONVTNTNOTINI ON ONNN OOONDN INN OLD) TODDS OLONTLUOUUINIV rs 


TRUCKS 


Established 1814 





SES } ra) 
Gifiord- Woods. 
ee ————————"D7>=»e—EhE S55 


Main Office and Works: HUDSON, N. Y. 
NEW YORK BOSTON CHICAGO BUFFALO 
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WAREHOUSE EQUIPMENT 


WE MEET YOUR REQUIREMENTS 


IN 


Furniture Pads, Canvas Covers, Piano 
Covers (for shipping and storage), Tar- 
paulins, Truck, Wagon, Horse and Talk- 
ing Machine Covers. 


SAXOLIN Duplex is a flexible packing, 
wrapping and case-lining material. Better 
than burlap because it is Vermin-proof, 
Water-proof and costs less. 


Write Us Your Requirements 


So We May Quote You Prices 


The Cleveland-Akron Bag Co. 


Cleveland, Ohio 








20% Feed Bill Saver 


This means if at present you are feeding 4 qts. to each 
horse per meal, by feeding crushed oats you save 2.4 
qts. The yearly saving is 27 bushels, and figuring 
oats at 55 cents per bushel means $15.00 saved on 
each horse. Just multiply this on each horse you have. 


Crushed oats produce bone and muscle and keep horses 
in better working trim with more staying power, be- 
cause Crushed Oats gain over whole oats from 15 to 
25 per cent in nutriment. 


The National is the most economical crusher to do 
this work—the power consumed costing about 10 cents 
per horse per month. It frees the food from foreign 
particles. This crusher will crack corn at the time it’s 
crushing oats. Write for our money-saving booklet 
on crushed oats feeding—it’s free. Write now. 


ae Oat and Corn Crusher 
made by Excel Mfg. Co., Pottersville, N. J. 

















We specialize in 


Furniture Pads and Covers 


Write us today for prices 
and we will submit samples. 


Prompt shipments and perfect satisfaction guaranteed. 


TOLEDO CANVAS PAD COMPANY 


2014 Adams Street TOLEDO, OHIO 























Testing a One-Ton 
Yale’ Spur-Geared 
Chain Block 





ie 


Safety is Certified in 
Every Yale Chain Block 


ACH Yale Chain 
Block must lift a 
test load 50% over its 
rated capacity before it 
can leave the factory. 


That means certified 
safety, safety that warrants 
confidence in the Yale Chain Block as the safest block for 
every hoisting need. 

For complete information regarding the Yale Spur-Geared 
Block, Yale Screw-Geared Block, Yale Differential Chain 
Block, and Electric Hoists, ask for our new 19D catalog. 


For a factory locking system 
use the Yale Masterkey System 


Write for particulars 


The Yale & Towne Mfg. Company 


Makers of the Yale Locks 
Stamford, Conn. 
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BUXKIN FURNITURE PADS 


Strong Khaki Canvas, Stitched Both Ways 
18 x 72 36 x 72 54 x 72 72 x 72 
THE N. Y. TENT & TARPAULIN CO. 


Successors to Tent Dept. of Foster & Stewart Co. 





388 ATLANTIC AVE. BROOKLYN 











Cracked Water 
Jackets and 
Cylinders 


Permanently repaired at © 
great saving of time 
and yee with 


P Pease 
™ SR 4 » 
. * -— “ae M4 : 
be pr» og OR BE. + 
IN A 2% Y F . E 
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es 


A low metal compound, 





melting at 300° KF. 0 ~ 
risk of warping or dis. ~ 
torting the casting. -- 
Many repairs can be made without “dismantling motor. 
Price $5.50 per Ib. oe 
Write for booklet ‘Information for the Expert Mechanic’”’— 
sent free. 


Aluminum Brazing Solder Company 
Widener Building Philadelphia, Penna. 
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GET OUR LIST OF USERS 


Save 
Time 
and 
Labor 
Sawing 
Boxing 
and 
Crating 
Lumber 





This neat, compact saw can 
be hung up against any con- 
venient wall or column, thus 
taking up no valuable floor 
space. 


The Reliance 
MOTOR DRIVEN 


Swing Saw 


will save the 9 and energy 
of hand cutting—do the work 
much better and faster—and, 
being self contained, can be 
placed anywhere, regardless 
of power supply. 

Easily installed by anybody. 
Direct or alternating motor. 
Built in three sizes, to accom- 
modate any class of work, 
Tell us your requirements 
and we will submit proposals. 


Reno-Kaetker Electric Co. 
4600 SPRING GROVE AVE. 
CINCINNATI, OHIO 


YOUR COMPETITOR HAS ONE 











The unusual durability and comfort of Flexo Seats are 


due to exclusive features that make them the most 
economical. 


We guarantee 
them, for five 
years. 


When you 
buy a truck, 
specify the seat 
that wears 
longest and 
eliminates 
backache and 
kidney  affec- 
tion — Flexo. 
Seats. If you 
operate trucks 
have Flexo 
Seats installed 
today. 


THE 
FLEXO 
SEAT 
Co. 
———— Ss ee =e 86688 E. Water St., 
: — - MILWAUKEE, WIS. 










HARDWOOD BASE 
LINKAGE 

SPRING PLATFORM 

> HALF INCH STEEL SPRING 


HAIR CUSHION 


=~ 
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STATEMENT OF THE OWNERSHIP, MANAGEMENT, CIRCULATION, ETC., 
REQUIRED BY THE ACT OF CONGRESS OF AUGUST &@, 1912. 


of Distribution and Warehousing, published monthly at New York, N. Y., for April] 
1, 1919. 
STATE OF NEW YORK ) 


COUNTY OF NEW YORK ) 

Before me, a. Notary Public in and for the State and county aforesaid, per- 
sonally appeared E. M. Corey, who, having been duly sworn according to law, 
deposes and says that he is the Treasurer of the Class Journal Co., Publishers of 
Distribution & Warehousing and that the following is, to the best of his knowl- 
edge and belief, a true statement of the ownership, management (and if a daily 
paper, the circulation), etc., of the aforesaid publication for the date shown in 
the above caption, required by the Act of August 24, 1912, embodied in section 443, 
Postal Laws and Regulations, printed on the reverse of this form, to wit: 


1. That the names and addresses of the publisher, editor, managing editor, 
and business managers are: 

Publisher, Class Journal Co., 239 West 39th St.. New York; Editor, Kent 
B. Stiles, 147 West 94th St., New York; Managing Editor, David Beecroft, Harts- 
dale, N. Y.; Business Manager, Julian Chase, Tarrytown, N. Y. 

2. That the owners are: (Give names and addresses of individual owners, Or, 
if a corporation, give its name and the names and addresses of stockholders own- 
ing or holding 1 per cent or more of the total amount of stock.) 


Owners—Transfer & Storage Publishing Corp., 239 West 39th St., New York. 


Stockholders—Willis D. Leet, 239 West 39th St., New York; Stockholders— 
United Publishers Corporation, 239 West 39th St. ‘New York; Stockholders of 
United Publishers Corp.—Chas. K. Beidenkopf, 239 West 39th St., New York; 
E. M. Corey, 239 West 39th St., New York; Fritz J. Frank, 239 West 39th 
St., New York: Geo. H. Griffiths, 239 West 39th St., New York; W. H. Lindsey, 
231 West 39th St., New York: James H. MeGraw, Jr., Wh Ave. & 36th St., New 
York; Elizabeth S. Mckeel, 80 Upper Mountain Ave., Montclair, N. J.; A. C. 
Pearson, 231 West 39th St.. New York: C. G. Phillips, 171 Cooper Ave., Upper 
Montclair, N. J.; Jennie M. Phillips, 17] Cooper Ave., Upper Montclair, N. 
Chas. Swayne Phillips, 231 West 39th St., New York; W. I. Ralph, 231 West 39th 
St., New York; F. T. Root, Bronxville, New York; Olive Root, Bronxville, 
New York ; Winifred Root, New York City, N. Y.: Chas. T. Root, New York City, 
N. Y.; G. Eugene Sly, 231 West 39th St., New York; H. M. Swetland, Montclair, 
Ns @&2 M. J. Swetland, Trustee for Grace E. Swetland, Montelair, N. J.;: W. H. 
Taylor, Upper Mon‘clair, N. J.; Everett B. Terhune, 207 South St., Boston, Mass. 


3. That the known bondholders, mortgages, and other security holders owning 
or holding 1 per cent or more of total ee of bonds, mortgages, or other 
securities are: (If there are none, so state.)— 

4. That the two paragraphs next above, giving ets names of the owners, stcok- 
holders, and security holders, if any, contain not only the list of stockholders and 
security holders as they appear upon the books of the company but also, in cases 
where the stockholder or security holder appears upon the books of the company as 
trustee or in any fiduciary relation, the name of the person or corpora‘ion for 
whom such trustee is acting, is given; also that the said two paragraphs con- 
tain sta‘ements embracing affiant’s full knowledge and belief as to the circumsiances 
and conditions under which stockholders and security holders who do not appear 
upon the books of the company as trustees, hold stock and securities in a capacity 
other than that of a bona fide owner: and this affiant has no reacon to believe 
that any other person, association, or corporation has any interest, direct or indirect, 
in the said stock, bonds, or other securities than as so stated by him. 

5. That the average number of copies of each issue ofthis publication sold or 
distributed, through the mails or otherwise. to paid subscribers during the six 
months preceding the date shown above is—(This information is required from daily 
publications only. ) E. M. COREY. 

(Seal) 
Sworn to and subscribed before me this 30th day of March, 192%. L. F. DAY. 
Notary Public Queens County. My Commission expires March 30, 1922. 














With Help Scarce 
AND 
Wages High 
NOW 
Is the Time 
when the need 
for our 
LABOR-SAVING 
SPIRAL CHUTES 
VERTICAL LIFTS 
AND 


MERCHANDISE 
CONVEYORS 


is imperative 














Owned by 
The Haslett 
Warehouse 
Co., of San 
Francisco, 
the develop- 
ment of 
handling 
nections’ in our own fourteen general merchandise store- 
houses has enabled us to give p-actical advice to ware- 
house and terminal concerns. We are at your service. 

Through long experience we have learned how to com- 
bine every form of merchandise conveyor so as to obtain 
the most practical results. 

When no standard form of conveyor is adequate, we 
design special machines. 

When you want information on conveyors, write us. 
We can help you. 


Haslett Spiral Chute Co.; The 


Factory: Madison and 20th Sts., Philadelphia, Pa. 




















Southern Office: 523 Calvert Bidg., Baltimore, Md. 
Pacific Coast: 228 Pine St., San Francisco, Cal. 
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G. W. Jones Lumber Co. 


807 Lumber Exchange Building 


CHICAGO 


Manufacturers of 


CRATING AND BOXING LUMBER OF ALL KINDS 
We refer you to the leading warehouses in 
Chicago as to the quality of stock we ship. 


Wholesale Prices Stock Guaranteed 





Established 1875 


Canvas Covers 


For Wagons and Trucks 
COVERS and TARPAULINS for All Purposes 


Awnings, Tents, Flags, Spray Hoods, Yacht Sails, Boat 
Covers, Mill Aprons, Canvas Bags 


L. NICKERSON 


173 STATE ST., CORNER COMMERCIAL 
BOSTON, MASS. 























All Gramm-Bernstein worm drive models carry, as 
standard equipment, accessories which are essential 
to the satisfactory operation of any truck, and which 
are worth $550 to $600 at to-day’s prices. 


The Gramm-Bernstein Motor Truck Co. 
Lima, Ohio, U. S. A. 


Builder of the First Liberty (U. S. A.) Truck 











FURNITURE PADS 


Made of Durable 
Colored Canvas 


STOCK SIZES: 
50” x 72” 





36” x 72” 75”x 72” 





Burlap, Waterproof Tarpaulins, 
Bags, Etc. 
FULTON BAG & COTTON MILLS, Inc. 


330 WYTHE AVE., BROOKLYN, N. Y. 
ESTAB. 1870. Phone: Greenpoint 4200 

















With This Seal You Get Bet- 
ter Protection Than With 
a Dozen Locks 


The Brooks Patented Tin-Bottom 
Seal defies all efforts at tampering. 
Unlike the finest lock, it cannot 
be ‘‘picked.’’ Patrons are guaran- 
teed protection to their goods stored 
in warehouses using Brooks seals. 





Warehouses using Brooks Seals are 
free from complaints. The unbro- 
Ken seal, its number being verified, 
leaves no doubt that any package, 
trunk, or container is as originally 
sealed. 


We produce metal strip seals for 
use in the same or variety of other 
uses. Let us know your needs. 
Write us for quotations. 


Baystate Storage Warehouse Co. of Springfield, Mass., is one of our users. 


E, J, BROOKS AND COMPANY. GCTORAGCE SEALS 


297-229 Fulton St., New York City 














WATER -PROOF COVERINGS 


Tarpaulins 
Radiator Covers 
Van and Loading Pads 
Coal Sacks 
Mailing Sacks 
Oil Skin Cloths 
Waterproof Clothes 


Write for Quotations 


KEYSTONE CANVAS GOODS & FLAG CO. 
1012-18 Filbert Street, Philadelphia, Pa. 


John F. Lynch 
217 W. Madison St. 
Baltimore, Md. 


en 





W. L. Colegrove 
Box 438 Sales Agents: 
Greenwich, Conn. 























RECOOPERING 
__THE SIGNODE WAY 


Saves Time, Labor and Material Cost. 


Hundred Million Boxes, Bales and Bundles 
have been Strapped, Sealed and Shipped the 
_ Signode Way. 


Full Information by Return Mail 


* SYSTEM 








564 W. ADAMS ST., CHICAGO 


PHILADELPHIA SAN FRANCISCO 


TORONTO 


BOSTON NEW YORK 
ATLANTA 




















A TRIUMPH is your 


BUCKEYE SILL PIANO TRUCK 


says an owner of four of them 
SELF-LIFTING PIANO TRUCK CO., Findlay, O. 


End 
Truck 


Covers 





Straps 
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If you don’t Se what you want here, your advertisement here will find it for you 
This Exchange section serves a real purpose in the industry by affording a central market place for the disposing of equip- 
ment no longer needed, and the securing of special apparatus at bargain prices. If you have any equipment for sale or wish to 


sell your business, this section is the logical place to advertise. 


All advertisements in this section will be ce eaten at a flat 


rate of three cents per word for each insertion. 














FOR SALE— W ell entablished transfer and sien pines 
Modern warehouse, motor trucks, teams and other equipment; 
in a city of 7000 lecated in southern Illinois; coal business in 
connection. We are doing fully 75% of city business. Several! 
motor routes established. Address: Illinois, care of DISTRIBU- 
TION & WAREHOUSING, : 239 West 39th St., New York City. 


WE WANT TO SPEND $25, 000 CASH for unclaimed mer- 
chandise left in storage. We will buy for spot cash. Novel- 
ties of all kinds, household specialties, toys, knick-knacks, 
books, post cards, jewelry, pictures, patented articles, “fool” 
inventions. Anything of which there is a large quantity. 
Send sample and say how many you have. Our spot cash 
offer by return. Address Fantus Brothers, 525 So. Dearborn 
St., Chicago, Ill. 


A prominent concern requires a high grade Manager for 
a fieet of motor trucks to be operated in the East. 

Should be willing to travel and be under 35 years of age. 

Must know the delivery problem intimately by experience 
and be able to give the trade service on an economical basis. 

This is a big opportunity for the man who can succeed in it. 

Applicants should give full particulars of past experience, 




















c. 
Address: Box 145, care of DISTRIBUTION & WAREHOUSING, 
239 West 39th St., New York City. 


FOR SALE—Old established wanaties nina stuniie badmene 
(warehouse, motor trucks, teams and other equipment) in a city 
having a population of nearly 15,000, located in Western Penn- 
sylvania.. We do 90% of the transfer and storage business in 
the city. Owner’s health, reason for selling. Address Box 00, 
care of DISTRIBUTION & WAREHOUSING, 239 West 39th St., 
New York City. 








Position wanted with merchandise warehousing and distrib- 
uting company. Well qualified by fifteen years’ executive 
experience in warehousing and forwarding work to secure the 
right class of accounts and to deliver service that will satisfy 
these accounts. Address Box 150, care of DISTRIBUTION & 
WAREHOUSING, Mallers Building, Chicago. 





SITUATION WANTED as Warehouse Manager. Now, and 
for the past fifteen years, with one of the largest railroad 
merchandise storage warehouses. Desires to change. I am 
also an expert accountant, capable of installing the most mod- 
ern warehouse systems. Thoroughly familiar with the econom- 
ical piling of merchandise at minimum labor costs, as well as 
preparing storage and labor rate tariffs, handling claims. 
Have thorough knowledge of negotiable warehouse receipts and 
other documents. References. Bond. Age 32. Married man 
with family. Address Box 140, care of DISTRIBUTION & WARE- 
HOUSING, 239 West.39th St., New York City. 














Renew the Power and Life of 
Your Engine 
by having the | 


Cylinders Reground 


and equipped with new 


Pistons—Piston Pins—Piston Rings 
by the 


Butler Manufacturing Co. 


1124 E. Georgia St., Indianapolis, Ind. 
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WILL CUT DOWN YOUR BALL a 
BEARING BILLS. TRY US AND = |?) 
BE CONVINCED. SATISFACTION |e 
GUARANTEED a 
AHLBERG BEARING COMPANY |: 
317-527 EAST 29™ST CHICAGO, ILLINOIS. . Be 


ATLANTA 
BOSTON 
CLEVELAND 
DETROIT 
HANSAS CITY 
LOS ANGELES 
AINNEAPOLIS 








3 
0 
arNayarsu anges: 











BP Se tine motes 


siew se da bet 


More efficient—less expensive—better distribution than 


elevators. Anybody can operate them—any time—day 
or rants 


INC, 
Established 1860 Telephone, (Gaspee 1211 Incorporated 1902 
PROVIDENCE, R. I1., U. S. A. 
D. P. Kaercher, 76 Summer St., Boston, Mass. 


Patent Whip Hoists 


MOTOR OR BELT DRIVEN 


New Bedford Storage Warehouse Co., 
New Bedford, Mass. 
“a Condensed Milk Co., New York 


Cit 
Eddysione M’f’g Co., Phila., Pa. 
Jamestown Worsted Mills, James- 


‘‘In use at—’’ 


Terminal Warehouse Co., Prov.,R.I. 
National Dock & Storage Co., East 
Boston, Mass. 

New York Dock Co., Brooklyn, N.. Y. 


Crimmins & Peirce, Boston, Mass. town, N. 

For Mills, Docks, Cotton and Woolen a on etc. 
EXPRESS SERVICE—200-400 feet per minute 
SEVERAL THOUSAND IN USE 
FRICTION PULLEYS AND CLUTCHES 


Any 
Will ? 
Pay Will 
To Receive 
Look 

— Prompt 
This Reply 





bie No. 15 


500 Ib. Whip in Pent House of 
The Chieti River Stores, Beverly St., Boston, Mass. 


Sizes—500 lIb., 1000 Ib., 1500 Ib., 2000 Ib. 
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The Jaqua-Detroit Phonograph Cover 


made by 
Detroit Canvas Manufacturing Company 


This Jaqua-Detroit phonograph cover, 
made in two sizes, No. | small, No. 2 
large, is a heavy brown canvas cover, 
padded, quilted and heavily fleece lined. 
It has shoulder straps and under straps so 
one man can easily carry the machine 
when covered. There is a special flap 
at the top, with a grommet, for shipping 
tag. 

Other Jaqua-Detroit products include: 

Water proof storm covers for horses 
and wagons, 

Auto truck radiator and hood covers, 
+» Fleece lined piano covers, 

Table top pads, 

Furniture and van pads. 

The Jaqua-Detroit furniture pad is a 
particularly economical buy at the pres- 
ent quotation, $34 a dozen. Of heavy 
cream. color drilling, sewed in squares 
from the center. These 60” x 72” pads 
will give long service and ample protec- 
tion—a good buy at any time, a better 
buy now at this price. 

Practical ideas, high quality of ma- 
terials, skilled workmanship and modern 
manufacturing facilities are combined by 
the Detroit Canvas Manufacturing Com- 
pany to make unexcelled products. We 
solicit the opportunity to demonstrate to 
buyers in the transfer and storage indus- 
try the money-saving ideas and practical 
utility built into Jaqua-Detroit goods. 


Detroit Canvas Mfg. Company 


245-247 Lurned St., East Detroit, Mich. 


JAQUA-DETROIT 
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rectly. 
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Adams Storage & Transfer Co., 
I aad la 87 
SE, SS ok. cc dnadavadin cas 70 
Areade Express & Storage Co........ 77 
Atlas Fireproof Storage & Ware- 
I aidie aia Ai ail a i a 80 
Atlas Storage Warehouse............. 8 
B 
Baltimore Storage & Moving Co..... 70 
Beaumont Bonded Warehouse......... 93 
Bekins Fireprocf Storage............. 64 
Bekins Household Shipping Co....... 68 
Billings Warenouse & Trading Co... 75 
Bimberg Sons, JOseph.........-......- 79 
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Blackham Storage & Trucking Co.... 8@ 
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Buckley Co., Seer 7] 
Buffalo Storage & Carting Co....... 79 
C 
Cady Moving & Storage Co.......... 2 


Carnahan Transfer & Storage Co..... 88 
Carolina Storage & Distributing Co.. 83 
Catheart Transfer & Storage €o..... 67 
Central Storage Warehouse Co........ 86 
Central Warehouse Co. (Baltimore)... 70 
Central Warehouse Co. (St. Paul)... 74 
Chattanooga Transfer & Storage Co.. 92 


Chelsea Fireproof Storage Ware- 
 ' Speen Sees 
Chicago Storage & Transfer Co...... 67 
Church Warehouse & Transfer Co... 87 
Clagett Storage & Transfer Co...... 74 
Cleveland Storage Co.................-- 86 
Cleveland Warehousemen ........... 84-85 
SY SR a ee 78 
Cold Spring Storage €o............... 79 
Commas TOOMEE C@ics cccccccccces: 75 
Commercial Truck & Storage Co..... 95 
Cotter Transfer @ Storage 3 peneasie 7 
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Gardner, B. B., Storage Co., Inc... 66 
87 


General Fireproof Storage Co..,..... 
General Storage & Carting Co....... 73 
Glenn, O. nae 79 
Gordon Fireproof Warehouse & Van 3 
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Graham Storage. & Warehouse Co..... 71 
Gramatan Warehouse...........-..++.. 
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H 
Harris Transfer & Warehouse Co.... 64 
Harrisburg Storage Co...............- 88 
Haslett Warehouse Co., The.......... 66 
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Haugh & ¢ Keenan Storage & Trans- 
OE. SEE er eee 9] 
Hebard Storage Warehouses........... 68 
Hoeveler Warehouse Co...........+... 91 
Hogan Transfer & Storage Co........ 69 
Holyoke Warehouse C0...........+...- 73 
Hookway Storage Warehouse........ 82 
Peese BOGE, BC. .cccccecseccscesess 7 
I 
Independent Warehouses, Inc......... 115 
Indianapolis Warehouse Cov........... 69 
International Warehousing Co........ 89 
Interstate Forwarding Co............. 93 
Island & Terminal Transfer Co...... 87 


Jones-Clark Trucking & Storage Co. 83 


No allowance will be made for 


Every care will be taken to index cor- 


errors or failure to insert. 
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Miller & Lennington.................. 95 
Miller North Broad Storage Co..... 89 
Minneapolis Terminal Warehouse Co. 74 
Minot Warehouse & Storage Co...... 83 
Mollen Transfer Storage Co.......... 78 
Monarch Storage & Warehouse Co... 79 
Monroe Warehouse (C0................ 81 
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Monumental Storage Co............... 71 
Mooney’s Storage Warehouse......... 77 
Morgan & Brother.......ccccccscccccss 80 
Morr, D. A., Transfer & Storage Co. 75 
Morrow Transfer & Storage Co...... 67 
Mott Haven Storage Warehouse Co.. 80 
Murdoch S:orage & Transfer Co..... 91 
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Neal Fireproof Storage Co.......... 85 
New Bedford Storage Warehouse..... 73 
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Ninth St. Terminal Warehouse Co.. 86 
North Philadelphia Storage Co..... 89 
North River Warehouse, Inc......... 81 
O 
Oakland Exp. & Transfer Co......... §] 
O-K Transfer & Storage Co......... 88 
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Pacific S:orage & Transfer Co....... 95 
Pacific Storage & Warehouse Co...... 76 
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Peasley Transfer & Storage Co...... 68 
Penn Storage & Van Co.............. 
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Stacey Auction & Storage Co........ 83 
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FLEECE LINED PIANO 
COVERS —SPECIAL 


$14.00 


Furniture Loading 


Pads 


TABLE TOP COVERS 
VICTROLA COVERS 
VAN LINER PADS 








WATERPROOF AUTO TRUCK COVERS 
WATERPROOF WAGON COVERS 








BURLAP—T WINE—ROPE 








Get the Best 


WM. A. IDEN CO. 


564 Washington Blvd. 
CHICAGO, ILL. 








Write for Prices 
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DISTRIBUTION & WAREHOUSING 


The Famous Duplex 4- 
Wheel Drive is Winning 
New Users Every Day 


F YOU have a heavy hauling 

problem and do not already know 
the Duplex 4-Wheel Drive, talk to 
the Duplex dealer and let him give 
you the facts at first hand. 

The Duplex T uck Company is 
the originator of the 4-Wheel Drive 
principle and today its most suc- 
cessful exponent. 

There is pull and power in every 
wheel—and the Duplex 4-Wheel 
Drive keeps going under conditions 
that are simply impossible for any 
rear wheel drive truck. 

The point is the Duplex 4-Wheel 
Drive is daily proving to be a verv 
economical truck for hundreds of 
owners who used to say it was too 
big for their needs. 

Write us for folders. Talk to the 
Duplex dealer near you. He will 
give you only facts. 
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Why the!¥Duplex Limited is an Especially 
Safe Investment for Every Man Who 
Uses a General Purpose Truck 


Ruggedly Built by an Organization that Knows How 
to*Build Trucks that Stand Up Under Use 


HE Limited is especially designed for high speed loads. 

Equipped with pneumatic tires—and more important— 

it is deliberately designed and built for pneumatic tire 

equipment. Standard equipment includes also electric starting 
and lighting. 

It is probably the smoothest running truck of its capacity on the roads. Its 


motor is so large. so powerful, that the Limited can average 25 miles per hour 
with full loads and the motor running only at moderate motor speed. 


This eliminates at the start the difficulties due to wrong design and the 
shock and vibration of excessive motor speed. 


There is nothing hasty or undeveloped about the Limited. It has back cf 
it character, integrity and experience of one of the o'dest and most successful 
truck companies in America today. 


And in truck making, as in everything else, character, integrity and ex- 
perience are bound to register value in the truck itself—to give the man who 
buys the truck the benefits of correct design and experienced construction. | 


The whole history of the Duplex Truck Company ever since it started, 
shows it to be one of the really solid, stable institutions of the industry. 


The Duplex Limited is built for medium capacity high speed loads, and 
t is bound to set new and higher standards for motor trucking efficiency. 


Business men all over Ame-:ica are placing ord:rs for Duplex Limiteds now. 
Let the Duplex dealer show it té6 you. He knows the tacts—for all Duplex 
dealers are practical truck men who know what the t uck fa ts are. 


Write us for folders which give complete information 
about the Duplex Limited. 


May, 1920 
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Duplex Truck Company 


Lansing v Michigan 


One of the Oldest and Most Si uccessful Truck Companies in Amevica 
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eneral Motors Trucks 


GMC Trucks Yield 


Profits for Movers 


For the transfer business a motor truck is a 
valuable investment only to the extent it yields 
a profit in connection with that business. 


It may yield much or little profit, depending on 
its long life, its economy of operation and its 
ability to run on and on regardless of obstacles. 
Such factors as these form the basis of the 
policy behind GMC Truck design. GMC engi- 


neering has conceived and built GMC Trucks 
to mechanically carry out the plan. 


In other words, the GMC factory Builds in 
quality, so that the user may get out of his 
motor truck satisfactory performance over a 
long period of time. 


This policy guarantees that GMC Trucks shall 
constitute a profitable, dividend-paying invest- 
ment for the owner. 


GENERAL MOTORS TRUCK COMPANY 
Pontiac, Michigan 


Branches and distributors in principal cities 
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One of a fleet of 5 Whites owned by the Joseph A. Schantz Co. 





Most Economical for 
Inter-City Transportation 


HE Joseph A. Schantz Co., of 

Rochester, N. Y., constantly 
keeps part of its fleet of trucks in 
inter-city hauling. The company’s 
slogan, “‘We haul anything, any- 
where,’’ describes the extent of its 
service. The trucks are dispatched 
by telegraph and never travel empty 
between cities. 

Five trucks of this fleet are Whites. 
They have made such satisfactory 
records in this long-haul work that 
the owners plan on buying five addi- 
tional Whites to replace trucks of 
other makes. 

‘The speed and reliability of the 
Whites have been especially valuable 


to us,’’ says Mr. Merritt Schantz. 
‘‘The Whites are our only trucks 
that will run from Rochester to 
Buffalo and return without refilling 
the gas tanks. We also get higher 
tire mileage on the Whites. 

‘Every truck in the White fleet has 
given A-1 service. We are especially 
pleased with the efficiency and econ- 
omy of the double reduction gear 
drive trucks.”’ 

More than 5,000 White Trucks are 
used by companies whose sole busi- 
ness is motor truck transportation. 
Owners in this field emphasize the 
dependability of Whites under all 
conditions, and their low cost of 
operation. 


THE WHITE COMPANY 
CLEVELAND 


White Irucks 























